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State of the nation’s economy: 


U P | 


value in first quarter of 1951 was) 
at annual rate of $314,000,000,000, or 
$14,000,000,000 higher than in pre- 
ceding quarter. 

Business Activiry — New York 
Times’ index for week ended May 
12 rose to 175.4 from 174.8 in pre- 
ceding week. Level of like week 
last year was 157.6. 

EvectricAL ENercy — Distribution 
amounted to 6,566,813,000 kilowatt 
hours in week ended May 12, up 
12 percent from 1950 week. 

DEPARTMENT Stores—Sales during 
week ended May 12 rose 3 percent 
above a year ago. 

Raum. FreicGHt—Loadings totaled 
808,127 cars in week ended May 
12, 0.6 percent above preceding 
week and 13.5 percent above like 
1950 week. Lincoln-Mercury announced a 

Money IN CiRCULATION — Amount /long Memorial Day weekend, from 
in week ended May 16 totaled $27,-|Tuesday night to June 4. 
287,000,000, or $307,000,000 more} Built in this country last week, 

than in like 1950 week but $82,-| according to Automotive News’ 
000,000 below preceding week. estimates, were 118,418 cars and 

* * * 34,198 trucks for a total of 152,616 
| vehicles, about 25,000 fewer than 
were built in the same week of 

1950. 

In the previous week, when Ford 
closed down 12 of its assembly 


Output for Week 
Increases 7,000 


K-F Is Rolling Again 
As Hudson Closes; 
Long Holiday for L-M 


| PRODUCTION of both cars and 

trucks moved upward in U. S. 
plants last week as resumption of 
final assembly at Kaiser-Frazer off- 
set a complete shutdown at Hud- 
son. The latter will be closed until 
| June 11, in order to balance field 
| stocks with demand. 





Down 


Stree.—Operations last week were | 
scheduled at 103.6 percent of indus- 
try capacity, 0.3 point under pre- 
ceding week. That rate would pro- 
duce 2,071,000 tons. 

WHOLESALE Prices — Bureau of 
Laborg Statistics’ index for week 
ende@ ‘May 15 stood at 182.2 per- 
,cent of 1926 average, compared 
with 182.8 percent in preceding 
week. Compared with a year ago, 
it was 16.7 percent higher. 

Crupe On — Production averaged 
6,105,505 bargels daily in week 
ended May 19,.compared with 6,- 
107,200 - barrel average in week 
earlier. 


duction was comprised of 114,289 
|cars and 31,079 trucks—a total of 
145,368 units. 

The alltime high production of 


|appeared certain, but Hudson’s 
shutdown and lower schedules at 
Packard cut the May car potential 
to about 511,000. The best truck 
}month in history was recorded in 
|March, 1948, when 137,117 were 
built. 





* * » 


Homes — Construction was | Hs month’s car production will, 
started on 88,000 dwellings in | of course, be far off any record 
April, 5,000 units below March | pace. The 511,000 cars expected to 
and 455400 under like 1950 month. 

U. S. Goto—F’ederal stocks 
amounted to $21,755,000,000 in week 
ended May 16, no change from pre- 
ceeding week, but $2,475,000,000 be- 
low like 1950 period. 

GasoLine—Stocks declined 1,780,- 
000 barrels to 132,742,000 barrels in 
week ended May 19. 


* * 


General 


Auto Waces—Although the rise 
in the consumers’ price index was 
held to 0.1 percent between mid- 
March and mid-April, more than 
1,000,000 auto workers will receive 
pay hikes of three cents an hour 
as a result of price rises in preced- 
ing two months. 

Taxes—A 12% percent increase 
in individual income taxes and 
stiffening revisions of the excess 
profits levy on corporations were | 
approved last week by the House | 
Ways and Means committee. 


May, 1950, a month in which Chrys- 
ler plants took two weeks to get in 
full swing after a 100-day strike. 


(Continued on Page 40, Col, 4) 


Production 


Automotive News Estimates 
U. 8. Cars, Trucks 


ood 


177,492 


152,616 145,368 


Last Prev. 1950 
Week Week Week 


For complete production totals 
by makes, see table, page 40. 





Car Makers’ Pro fits Dip 2 


By Mac Gordon 


Associate Editor 


PRICE controls also have a price 


similarly from the OPS profits 
pinch, Not only was the full car 
discount denied on the 8% per- 

—drastically reduced rates of| cent price boost in March, but 
profit. truck dealer and parts jobber 


OPS Chief Michael V. DiSalle and| Tegulations, effective July 2, also 
his lieutenants were still vehement-| Will clip a portion from historic | 
ly denying it last week, but ceiling| Markups. 
price regulations have been instru-| Moreover, such automotive regu- 
mental in rolling back profit rates |lations as CPR 1, CPR 22 and CPR | 
for the automotive kingpins. |30 do not even guarantee manufac- 

New-car dealers have suffered |turers any profit at all. A red-ink| 
|manufacturer can get a price in-| 
|crease allowing him to break even, 
| but no profit cushion is allowed. 

* 


EF 


RST-QUARTER reports of the| 
'that profit rates declined from 26! 


In This Issue 


Registrations, Prices ..........Page 28 
Used-Car Auctions ............Page 34 


Production by Makes .........Page 40 four largest auto makers show | 


plants on Friday, U. S. vehicle pro- | 


* 


| 
| 
| 


For the 500 Winner— 

Actress Loretta Young and Roy C. Inger- 
|soll, president of Borg-Warner, are shown 
| with the cup which Miss Young will present 
|—plus a kiss—to the winner of the race at 


| 


| is the donor of the trophy 


Attack on Reg 


By Bernie Thomas 


Associate Editor 


D sition, NPA probably will estab- 
lish some kind of quota system for 
passenger-car production after July 
1, it was learned last week. 

NPA’s goal is to have makers 
concentrate on building smaller, 
lighter models. Quotas, according 
to present planning, will go hand 
in hand with sharper restrictions 
on auto makers’ use of materials 
in the third quarter of this year. 

Meanwhile, however, cars will not 
come under the impending Con- 
trolled Materials Program as “ 
sential” to the nation’s economy. 
But such a rating can be had in the 
|fourth quarter of this year if the 
auto industry itself requests it. 

In effect, NPA reportedly plans 
to tell auto makers that, starting 
July 1, they can build 65 percent 
of their average output in the first 





more than 140,000 trucks this month | Indianapolis on Memorial Day. Borg-Warner| half of 1950, dependent on their 
ability to find the necessary mate- | 


. W Widens 


As Layoffs Stir VAW 


| Vicorous attacks on Regula- 
tion W emanated from both 


|of the UAW-CIO, served notice that 
|it intends to get into the battle 
against credit restrictions. 

In Detroit, a shutdown of 
Hudson Motor Car Co. brought 
an announcement by UAW-CIO 
President Walter Reuther that 
the union would file a _ protest 

| with the government against 

| eredit and other 

| which it believes are responsible 
for the drop in car sales. 

General Motors President C. E. 

|Wilson, however, declared in Los 
|Angeles that he still favored con- 
|trol of credit “as necessary if we're 


|to avoid inflation.” The GM chief, | 


'who has endorsed Regulation W 
| before, conceded that he was taking 
jan “unpopular position,” but said 
|he sympathized with the govern- 
| ment’s efforts to regulate’ the 
| economy. 

In Washington, 


6 to 60 Pet. 


to 60 percent below the levels for 
1950 operations as a whole. 
Profit rates are considered more 
significant than net earnings totals 
(Continued on Page 39, Col, 1) 


former Illinois 


Profit Rates 


regulations | 


Sen. Scott Lucas told the Senate 


| Banking and Currency committee | 


roll from U. S. assembly lines this | Washington and Detroit last week | that “there is no justification under 
month will compare with 589,000 in|as organized labor, in the person| present conditions for controls on, 


of automobiles.” 


| installment sales 
* * 


* 


N ADDITION, the National Used | 


Car Dealers Assn. revealed that 
it has adopted a petition plan to 
| fight credit controls. The Michigan 
| Used Car Dealers Assn. has already 
|put the plan into practice. 

The Hudson layoff, which the 
company said would last until 
June 11, idled approximately 10,- 
000 workers. 

| The layoff brought immediate 
jaction from the union as Reuther 
and Norman R. Matthews, director 
|of the UAW’s Hudson department, 
|drafted a protest. 

| The union said that it would also 
protest against the slowness of de- 
|fense authorities in awarding mili- 
|tary contracts to companies like 
Hudson and others. 
| + * * 

Ty UCAS, who appeared before the 
| 44 Senate banking group on behalf 
of the American Finance Confer- 
ence, urged outright repeal of credit 
controls on installment sales of 
autos. 

If the restrictions are not lifted 
entirely, he asked that a “floor” be 
written into the Defense Production 
Act which would establish that the 
most stringent credit terms that 

(Continued on Page 33, Col. 1) 


on Toboggan 


Rate of Profit to Sales 


March Quarter, 
1951 


1.2 % 


General Motors 
Chrysler Corp 
Studebaker Corp. 
Nash-Kelvinator 
Hudson ; 
Packard .... 


2.1 


3.5 % 
4.2 % 
N.A. 

4.28% 


Percent 
of Change 


—35% 
—60% 
—26% 


—37% 


+45% 


Fiscal Year, 
1950 


11.1 


N 


2.95% 


ESPITE strong industry oppo-, 


es- | 


9 Output of Lighter Units 


rials in the so-called “free” market 
outside CMP. 

(U. S. plants averaged the pro- 
duction of 1,550,000 cars per quar- 
ter during the first half of 1950. On 
that basis, third quarter output this 
year could yield about 1,000,000 cars, 
plus any units that might accrue 
from “hardship” concessions made 
to such companies as Chrysler, 
which suffered a 100-day strike in 
the 1950 base period.) 
| * + * 

UT if makers choose to build 

more lighter models, they will 
be allowed to exceed unit limita- 
tions, providing they don’t consume 
steel at more than 65 percent of 

(Continued on Page 40, Col. 1) 


Additional Layofts 
‘Threatened; Labor 
‘Costs Up Again 


|@'PRING layoffs, an almost un- 
heard-of phenomenon in _ the 
automotive industry, struck 10,000 
workers at Hudson and threatened 
17,000 at Ford last week after 
idling employes in lesser numbers 
at most other car makers. 

The mushrooming employe fur- 
loughs were the result of produc- 
tion cutbacks attributed to mate- 
rials shortages and a receding 
sales rate. Kaiser-Frazer’s recall 
of 6,500 workers offset the trend 
to some degree, but 3,500 were 
still left idle by the overall K-F 
output reduction. 

The new layoffs intensified VAW 
CIO efforts to loosen the reins ox 
| Regulation W, which dealers, the 
junion and the majority of car 
| builders are blaming for the spring 
|sales wane. 





+ * * 


IED in closely with the layoff 
problem was the _ tightening 
(Continued on Page 41, Col. 2) 


Top Cars 
New-car registrations for three 
months, plus 16 states for April: 
1951 Pos. Make 1950 Pos. 
1—3438,758 Chev. 339,730— 1 
2—265,759 Ford 
8—153,290 Plym., 
4—128,974 Buick 
5—108,501 Pontiac 
85,814 Dodge 
Olds. 
Mercury 
Stude. 
Chrysler 
Nash 
Hudson 
DeSoto 
Cadillac 
Packard 
Kaiser 
Henry J 
Lincoln 
Willys 
Crosley 
Austin 
Ang.-Pref. 
Frazer 
Total All Makes 
1,558,991 1,419,780 
For further details page 
28, today’s issue. 
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36,308—10 
34,826—11 
19,055—13 
16,446—15 
17,559—14 

9,230—16 


7,964—17 
6,536—18 
1,774—20 
1,589—21 

261—22 


1,849-—12 


see 


RY| 
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Curbs Snag Automatic Transmission Output. . . 


Ford Charges Discrimination 


By Bob Gordon 
Associate Editor 

CINCINNATI. Jovernment re- 
strictions on material usage mean 
more layoffs at Ford and, in the 
case of automatic transmissions, 
pose a “serious” threat to the com- 
pany’s ability to compete for sales 
with other auto makers, 
officials said here last week. 

The occasion was the opening 
of Ford’s automatic transmission 
plant, at which Ernest R. Breech, 
Ford executive vice - president, 
and Del S, Harder, manufactur- 
ing vice-president, spoke to sev- 
eral hundred suppliers and news- 
papermen. 

New material cutbacks due July 
1 may mean the layoff of 5 percent 
of Ford’s work force, Harder said. 


Breech said that Ford ; had 


Ceiling Order 
On Trucks, Parts 
Off Till July 2 


WASHINGTON.—Acceding to re- | 
quests from parts and truck manu- | 


facturers, among others, OPS 
Thursday extended from May 28 to 
July 2 the filing dates for reports 
under Ceiling Price Regulations 22 
and 30. 

CPR 22 covers tires, while CPR 


30 affects trucks and parts, both| 


regulations applying to manufac- 
turers. The new effective date of 
July 2 also meant a delay until 
next month in release of ceiling 
price orders for truck dealers and 
parts jobbers. 

OPS Director Michael V. Di- 
Salle urged manufacturers’ to 
submit their reports as soon as 
possible so they could start pric- 
ing under CPR 22 and CPR 30. 
He said no further delay beyond 
July 2 would be granted. 
Meanwhile, preference for a 

specially-designed ceiling price 
regulation for their products, rather 
than trying to price under the 
CPR 30 machinery order, was ex- 
pressed by members of the advis- 
ory committee for the automotive 
replacement parts manufacturers 
in a meeting here last week with 
OPS officials. 


Like manufacturers of original! 


equipment who met 
May 15, the 
favored a_ specific ceiling order 


similar to OPA’s old MPR 452. 


parts 


The view was also expressed that| representation to 


CPR 30 would operate to upset the 
present’ satisfactory relationship 
between competitive manufacturers 
by causing price changes, both up-| 
wards and downwards, and would | 
create market disparities, 
Another deficiency in CPR 30, 
according to committee members, 
is the absence of a method for, 
pricing reruns of noncurrent parts; 
that is, items at one time manu- 
factured in volume but now in very 
limited demand and probably not 
made at all for several years. 


API Sets Parley 
For Nov. 5-8 


NEW YORK. — The 1951 annual 
meeting of the American Petroleum 
Institute will be held Nov. 5-8 in 
Chicago, it was announced last 
week. 


ro 


eee 


Ford | 


here | resenting them entered the business | 
replacement group! after World War II. 


planned to be building 20,000 auto- 
matic transmissions a month by 
|now in its new plant here. 

| “NPA, however,” he said, 
|“granted only enough aluminum 
and copper to permit operation of 


this plant at less than 50 percent | 


lof capacity. We are actually being 
jauthorized to build less 
| 10,000.” 

| During the first quarter of this 
year, Breech said, 18 percent of 
the Fords sold were equipped 
with Fordomatic, while 33 per- 
| cent of the Chevrolets sold were 

equipped with Powerglide, 

| “We are able to put automatic 
|transmissions on only 30 percent of 
our Mercurys,” Breech continued, 

“while Pontiac equipped 66 percent, 
|Oldsmobile 99 percent, and Buick 
|75 percent. Chrysler equipped 41 
percent of its cars with automatic 
transmissions.” 
| Noting that NPA has already 
jannounced further cutbacks in 
civilian use of copper and alumin- 
um after July 1, Breech said that 
Ford had filed a new application 
for relief with the agency on these 
| materials. 

“The company is filing a new 
application,” he said, “for an al- 
loted aluminum and copper usage 
for this plant during the third 


}quarter to eliminate, at least in 
part, the discrimination in com- 
petitive position arising from the 


accident of having completed our 


'U.C. Dealers Ask 
OPS to Broaden 


Representation 


| WASHINGTON. — Charging that 
used-car dealers have inequitable 
representation on the OPS auto re- 
tail advisory committee, the 





tee of independent used-car dealers. 


to reconstitute the present advis- 
|Ory committee on a more equitable 
basis to used car dealers. 

Of the 15 members of the present | 
retail advisory committee, 12 are| 
new-car dealers, two are used-car | 
dealers and one is a truck dealer. | 

Used-car dealers have complained | 
privately that the two dealers rep-| 





They 
benefit by increasing its used-car 
include dealers 
who have more experience in the 
business. 


contend that OPS would | 





NPA Chief Sees Hope 


On Aluminum, Rubber 


BOSTON.—At a press confer- | Motors, Inc., New York, 


ence here last week, Manly | 
Fleischmann, NPA administra- | 
tor cited hope for easing of 
aluminum and rubber restric- 
tions. 

He said that it may be pos- 
sible to allow auto makers to 
return the spare tire to cars at 
the end of the year. The alu- 
minum situation should ease 
early in 1952, he added, but saw 
no hope for more copper. Steel, 
rubber and aluminum may be 
back to normal for civilian use 
in 1953, 





Officials of NADA's Region 9 Convene— 


Shown at the meeting in St. Louis are, front row, left to right: S$. A. Wilcoxon; Roland Hughes; W. D. Dysart; R. L. Ledterman; H. Mead 
Norton, NADA regional vice-president; R. D. McKay, president of NADA; Robert S. Armacost; L. M. Stewart, chairman, dealers business 


NUCDA's petition also asks OPS | 


than | 


|automatic transmission in the last 

half rather than the first half of 

| 1950.” 

Breech said that the govern- 
ment, in administering the mo- 
bilization program, has_ been 
discriminating against the auto 
industry in general, with regard 
to both price and materials con- 
trols. 

He pointed out that for the third 
quarter of this year NPA proposes 
to allow all other consumer durable 
goods makers to use steel at 70 
percent of pre-Korean rate, while 
limiting the auto industry to 65 
percent. 

“This, gentlemen,” said Breech, 
“is discrimination, and it is the 
kind of discrimination to which 


test. There is no justification for| David Ben-Gurion (right), prime minister of 
asking one group of manufactur- | at his office in Dearborn last week. Ford and 





| 





| done 


Na- | 
tional Used Car Dealers Assn. has | 
asked OPS to appoint a subcommit- | 


|dustry will be allowed to use prob- 
|ably will be based on the quantities 





they employ, to bear a larger part| plant at Willow Run. He was instrumental in 
of the sacrifice entailed in our re-| first Kaiser models early this month 
armament program than _ other 
manufacturers and other employes | 
similarly affected.” 

As for prices, Breech said the 
discrimination here was “if any- 
thing, more aggravated and more 
unjustified.” He recalled the gov- 
ernment’s Dec. 1 rollback on car 
prices without putting ceilings on 
“any other product or component 
by 





DETROIT.—-American auto mak- 
ers may be surprised to hear it 
but one of the most striking aspects 
|of the U. S. industry, in the opinion 
|of three British automotive experts, 
is its “apparent freedom from gov- 
ernment control.” 

That was one of the major im- 

pressions absorbed by three mem- 
__4 bers of the Rootes Group of Eng- 


manufactured auto 
suppliers.” 

“From the middle of December 
to the end of January nothing was 
to stop our suppliers from 
increasing their prices to us. For 
that six-weeks’ period, the auto in- 

(Continued on Page 36, Col. 1) 


industry 








British Auto Men Visit Detroit— 


Shown in their hotel suite are officials of the Rootes Group of England, who have just | 
completed two weeks of studying American auto makers’ production planning, material con- | e if z S 
| trols methods and purchasing procedures. Talking things over are (left to right), A. Burgess, | To Rise in Michigan 


materials controls manager of Humber, Ltd., manufacturing division of Rootes; H. S. Lewis | 
(seated), purchasing agent of Commercial, Ltd., commercial vehicle division of Rootes; H. | 
Pryor, works manager of Humber, and William Knouff, technical representative of Rootes | 


Shortage of Metals Feared 





In Replacement Parts 


| 
WASHINGTON.—Until the Con- of this year, NPA said last week. 
| trolled 


Materials Plan becomes 
fully effective, the amount of steel, 
copper and aluminum which the 
automotive replacement parts in- 


Most members of the industry’s 
advisory committee objected to 
the proposal. They urged use of 
actual sales during that period 
as a basis for allocations. They 
said this would reflect the actual 
needs of consumers and prevent 
shortages of replacement parts. 


Several of the committee mem- 
bers pointed out that their inven- 
tories were depleted during the 
first quarter of 1951 because of 
sales increases. 

The committee, it was said, had 
asked that the industry be allowed 
to use steel, copper and aluminum 
on the basis of 112 percent of item 
sales of automotive parts during 
1950. 

NPA officials assured the com- 
mittee that full consideration | 
would be given to all proposals. 

Stating that the importance of 
replacement parts to maintain au- 
tomotive transportation is recog- 
nized, NPA officials said that the 
“degree of support for replacement 
parts production has not yet been 
|determined and may not be as 
|great as the industry committee | 
| set forth.” 
Robert Cass and Lawrence Beer- | 


consumed during the first quarter 


Ah, This Auto Freedom 


Visiting British Experts Find U. S. Makers 
Blessed by ‘Lack of Controls’ 


officers of this company will pro-|!sreal Leader Visits Auto Plants— 


Israel, visited Henry Ford !!, president of Ford, 
other company officials were hosts to the prime 


ers, and the thousands of people | minister and members of his staff at a luncheon. Ben-Gurion also visited the Kaiser-Frazer 


establishing K-F of Israel, which produced its 


land, who have just completed a 
| two-week stay here during which 
| time they studied production 

planning, materials controls meth- 

ods and purchasing procedures in 

Detroit auto plants. 


Members of the group were: H. 
Pryor, works manager of Humber, 
Ltd., Coventry, the manufacturing 
| division of Rootes; A. Burgess, ma- 
|terials controls manager of Hum- 
|ber, and H. S. Lewis, supply man- 
jager (purchasing agent) of Com- 
|/mercial, Ltd., the commercial ve- 
|hicle division of Rootes. 
| The three visitors were accom- 
panied on their journey here by 
William Knouff, technical represen- 
tative of Rootes Motors; Inc., New 
York. 


In addition to admiring the “free- 
dom from government contrel” that 
the American automobile industry 
enjoys, the visitors were also im- 
pressed by the “apparent abundance 
of materials” that American facto- 
ries have to work with. 


The situation is entirely, differ- 
ent in England, they said, where 
shortages of all kinds of mate- 
rials, from steel to coal, have been 
the rule, rather than the excep- 
tion, for the past 12 years. 

The visitors had high praise for 





Gas Tax, Truck Fees 


LANSING.—A so-called “good 
roads” measure increasing the 
state gasoline tax by 1% cents 
a gallon and boosting truck li- 
cense fees by $4,500,000 a year 
was finally enacted Wednesday 
by the Michigan legislature after 
a veto by Gov. Williams. 

On an earlier vote, the house 
had failed by one vote to join 
the senate in overriding the veto. 
Wednesday’s house re-vote saw 
four Democrats join all the 
chamber’s Republicans in upset- 
ting the gubernatorial action. 
The higher gas tax of 4% cents 
will become effective 90 days 
after the legislature adjourns. 





the reception accorded them on 
their visit here. 

All of them believe that they 
“have learned a great deal” about 
American auto-making practices, 
because “your motor companies 
were kind enough to take us into 
their confidence and show us how 
they have been able to reduce 
waste and increase efficiency.” 

Asked if there were any distinct 
differences in production methods 
between America and England in 
auto building, Pryor said that there 
were “no striking differences in ap- 


| proach or methods,” but that Amer- 


ican factories enjoy an advantage 
in the “directness of control” they 
employ over the various steps in 
production. 

He pointed out that there are 
basic differences in the automotive 


|products and markets of the two 


countries which prevent English 
manufacturers from making use of 
the high-volume techniques preva 


management committee; Dave Castles; George M. Berry, chairman, employer-employe relations committee. Back row: George H. Benjamin, man, of NPA’s motor vehicle divi- | lent in America. 


Gordon Stephens, Fred Albert, 


Joseph A. Schlecht 


Roscoe Hambric, Frank McDowell, Ralph Perry, Lansing Thoms and Chris Christen.| sion, presided at the meeting. 


—Bos Gorpon 


ee nee 
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ees H. BURY, past presi- 
: dent of the Philadelphia Auto- 
mobile Trade Assn., is president of 
the Wilkie-Buick Corp. of that city, 
one of the oldest and largest Buick 
operations in the nation. For a 
great many years he has shown 
real ability to express himself in 
writing. This talent has been 
applied very successfully in the 
marketing of used cars, and the 
production of folksy advertisements 
appearing in the Philadelphia press. 
He has many ardent fans, this 
conductor being one of them. 

Just recently there appeared in 
the Philadelphia Chamber of Com- 
merce News an essay on “Why Is 
an Automobile Dealer?” by Bury. 
It is the kind of message that ought 
to appear more frequently in the 
public press, and I quote it in its 
entirety below. I hope it will give 
other dealers not only ideas, but 
encourage them to state such facts 
as frequently as possible from the 
platforms and through local news- 
papers. Here is Bury’s essay: 

“What justifies the existence of 
an automobile dealer in the gen- 
eral scheme of things? Is his pur- 
pose only to distribute the pro- 
duct of the great automobile 
factories at a profit to himself 
and to them? I don’t think so, 

“It was that way in the beginning. 
Some 50 years ago, automobile 
makers were intrepid pioneers. 
Their capital was limited and their 
product lacked popular acceptance. 
These were the two principle rea- 
sons why they needed someone to 
go out and sell that product. But 
it is different now. Automobiles 
could just as easily be sold by 
department stores today, if that’s 


all there was to it. 
* . * 


Created Market 


ee two primary factors that 
justify the existence of an 
automobile dealer as such are the 
necessity for disposing of the 
motorist’s old car, and rendering 
service on the new car which that 
motorist purchases. 
“Excepting for the period 


12,000 Attend 
Three-Day Show 
In Battle Creek 


BATTLE CREEK, Mich. — More 
than 12,000 persons attended the 
three-day auto show held here in 
the indoor ring of the Battle Creek 
saddle and hunt club recently, ac- 
cording to David N. Holmes, Bat- 
tle Creek Ford dealer and executive 
member of the Battle Creek Auto- 
mobile Dealers Assn. 

While the object of the show was 
principally to further dealer-public 
relations, Holmes said that 13 
actual sales resulted from the show, 
and 194 more prospects were re- 
ported by the dealers participating 
in the show. 

In addition to the inside exhibits, 
exhibits of Chevrolet, Ford, Dodge 
and Studebaker trucks were open 
to public examination outside the 
building. 

The 1951 event was the first auto 
show in the area since 1933, the 
association reported, but attempts 
are being made to continue it as 
an annual affair. 


im- 
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Dealers tell me 


By John O. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 


mediately following World War II, 
the used car presented quite a 
problem. Unlike an old sewing 
machine or radio or other such 
commodity, it couldn’t be moved 
into the attic to collect dust. And of 
greater importance, it represented 
too great an investment to be dis- 
carded or given to a relative, In 
the early days the new-car dealer 
sold this old car for his customers’ 
account — sometimes at a ridicu- 
lously low price. And then, as time 
went on, the dealer set aside an 
ever-increasing portion of his facili- 
ties to recondition it, display it and 
sell. 

“He created a market, fre- 
quently rebuilt the car, applied 
sound merchandising methods, 
and then instead of pocketing 
the increase in price that he was 
able to secure, he passed that 
increase along to the original 
owner in the form of a higher 
allowance, 

“Under certain conditions, the 
dealer frequently made ‘overallow- 
ances’ out of his gross profit beyond 
the true value of the old car, In 
the years before World War II, it 
wasn’t unusual for motorists to 
move from a one-year-old car to a 
new model for anywhere from $200 
to $350 total cash outlay. 

+ + * 


More Hazards 
“TRADITIONALLY, one - quarter 

of the factory delivered price 
of an automobile is dealer discount, 
yet most dealers operated for many 
years (and probably will again) at 
final gross profits after overallow- 
ance of 10 to 15 percent. And out 
of this the dealer paid commissions 
rent, heat, light, salaries and all the 
other multitudinous expenses of op- 
erating what has become a very 
complex business. 

“The used car was the principal 
problem that confronted the manu- 
facturers, and the dealer was the 
final solution to that problem. Many 
exponents of substitute methods for 
handling the situation have tried 
their methods—and failed. 

“Admittedly, the business as it 
developed, attracted some ‘horse- 
traders’ who didn’t help the repu- 
tation of automobile dealers as a 
class. But the dealer’s function 
in the matter of absorbing and 
redistributing the motorist’s old 
car was nonetheless important. 

“Then there is the matter of 
service. Here is a mobile product 
which, immediately it is sold, is 
exposed to more hazards than any 
other consumer commodity. Haz- 
ards that range all the way from 
weather and road conditions to im- 
movable objects and human ten- 
dencies. Consequently, the servicing 
demands of motorists are greater 
than those of any other product. 


7 * . 

Fills a Need 
“"INHE automobile dealer has been 

variously accused of being a 
shyster, a profiteer and a parasite. 
By and large (and allowing for the 
normal exceptions that exist in any 
industry) he is none of these. For 
the most part, he 
business man and a civic-minded 
citizen who contributes a worthy 
service to his community. 

“He buys your old car—some- 
times for much more than its 
true value; he supplies your new 
car in good times and bad—and 
frequently advances the money to 
pay for it; and for the life of 
that car he endeavors to keep it 
running well and to keep its 
owner satisfied with it. 





“Why is an automobile dealer? | 


Because he fills a need and serves 
a purpose that could be evaluated 
only if he suddenly ceased to exist.” 





Check of Brakes, Lights 
Becomes California Law 


SACRAMENTO, Calif. — Gov. 
Earl Warren has signed into 
California law a bill requiring 
automobile dealers to test the 
lights and brakes on new and 
used cars. 













































is a reputable | 

















They Guide Buffalo Association— 

The Buffalo Automobile Dealers Assn. elected new officers recently. They are (left to right):. 
John H. Erhart, Erhart Motor Car Co., secretary; Harold A. Martyr, South Park Lincoln 
Mercury, vice-president; Lawrence E. Read, Read Motor Co., president, and John D. Taggart, 
Taggart Schutz Pontiac, treasurer. 


Boom Ends with Spring... . 


No New Records Seen 
Near in Car Sales 


By Bob Gordon 
Associate Editor 


ECORD-BREAKING is still the | 


word to describe new-car sales, 
but it appears destined to be a 
rarely-used adjective in the very 
near future. 

Field reports indicate that new- 
car sales volume this month and 
in April was probably as high 
as last year, but the increase in 
sales usually associated with the 
spring season has been of smaller 
proportions so far this year. 

Most areas reporting to AUTOMO- 
TIve News list May new-car sales 
as even with, or slightly better, 
than in April of this year. April 
sales, according to _ preliminary 
estimates, were slightly under those 
of March. 

* * * 


= THIS respect, the market is 
running a course parallel to that 
it pursued last year at this time. 
Sales in March, 1950, totaled 495,885 
units. The market slipped in April 
to 471,215, then climbed back in 
May to 488,363. 

New-car sales in March of this 
year amounted to 512,599 units, 
the best March in history, while 
the prospect for May is an 
amount close to the March (1951) 
figure. 

While it would appear that deal- 
ers have been doing well, volume- 
wise, they are quick to point out 
that in order to get the volume, 
they have to trade high. 

Since national new-car sales in 
April and May of last year were 
somewhat low, due chiefly to the 
long strike against the Chrysler 
Corp., the marks the dealers had 
to shoot at for those two months 
this year were not out of reach. 

* 


* * 
HE situation will change in 
June. Last year, demand for 
cars soared in June and the month’s 


total wound up at 583,922 units, 


| still the fourth highest month on 
| record. 


There are few, if any, automotive 
observers who expect sales in June 
of this year to come close to the 
June (1950) level. 

It’s well known, of course, that 
dealers and factories alike attribute 


|the relative apathy of the new-car 


market to the restrictive terms of 
Regulation W. 
* 


* * 
(THE factory slant was described 

by A. E. Barit, president of 
Hudson Motor Car Co., at the firm’s 
annual meeting last week. 

Barit, in announcing a suspen- 
sion of Hudson car production, 
said that sales this spring “have 
been less than usual, less than 
anticipated” mainly because of 
credit restrictions. 

Barit said the decline set in late 
in March and has been general in 
the industry. 

Newspaper ads from various sec- 
tions of the country indicate that 
dealers are applying heavy promo- 
tional pressure in an attempt to 


stimulate the market, 
* * * 


Hic# tradein offers are the com- 
monest approach. Some ads 
promise a “year’s supply of gaso- 
line free,” while others toss in 
lengthy guarantees or make no 
charge for the spare tire. 

There is some indication that the 


approaches are successful from a| 


volume standpoint, at least. 

The University of Pittsburgh, 
for example, said that new-car 
sales in that district during the 
| week ended May 12 were the 
| highest this year. 
| Columbus, O., reported 839 new- 
|car sales in the first 15 days of 
| May, against 790 in the first half 
of April. The total this year was 
under last year’s figure of 991 for 
|the same period, however. 


x * cd 

EALERS in Detroit said new- 

car sales in the first half of 
May were slightly better than they 
were in the first half of April, and 
about 10 percent under the totals 
for the first half of May, 1950. 

Denver reported that “new cars 
are continuing to sell,” but St. 

Louis noted a “decided softening 
in the new-car market.” In 
Akron, new-car sales slipped in 
the week ended May 12 to 354 
units, against 396 in the preced- 
ing week. 

The score for April is still being 
reckoned. However, the 16 states 
which have so far reported April 
registrations accounted for 142,829 
new cars, compared with 133,343 in 
the same states last year. 

If this ratio held for the remain- 
ing states in April, the month’s 
total was very close to 505,000 new 
cars. 

New-truck sales during the month 
Were estimated at slightly more 
than 91,000 units. 


Casual Car Sales 
Now Subject to 
Ohio’s 3% Tax 


COLUMBUS, O.—Ohio was pre- 
paring to levy a 3 percent sales tax 
on casual sales of automobiles be- 
|tween individuals last week, but 
(collection procedure had not yet 
been quite established by the state. 

The tax also applies to house 
trailers. 

Under provisions of the new tax, 
the buyer of a vehicle or house 
trailer must file an affidavit cov- 
| ering details of the sale completely. 
| The buyer is required to pay, in 
| addition to the applicable sales tax, 
the required notary fees. In return, 
the buyer will get from a court 
clerk a copy of the affidavit which 
will serve the same purpose as 
sales tax stamps. 

Dealers are not affected by the 
|new law, since in Ohio each dealer 
is a vendor and affixes stamps to 
titles to vehicles to signify that 
sales tax has been paid. 





between June 4 and 15. 


available for the dealer-speakers. 





Wash. to Tighten 
Dealer Licensing 


New Law Becomes 
Effective June 8 


SEATTLE. — Washington’s new 
dealer license law which becomes 
effective June 8 covering new and 
used-car dealers provides that a 
dealer shall have an _ established 
place of business at which he keeps 
his books, records and files and 
allows a firm to have any number 
of branches in the same city under 
the same license. 

But branches in separate towns 
must have separate licenses, accord- 
ing to the bulletin of the Washing- 
ton State Auto Dealers Assn. 

Other provisions are that to ob- 
tain a license, a surety bond of 
$2,000 must be kept on file with 
the director of licenses. Dealers 
who have purchased 1951 licenses 
have until Dec. 31, 1951, to file this 
bond. Dealers licensed this year may 
renew licenses annually for $10, but 
new dealer applicants must pay a 
fee of $25. 

The original fee includes one set 
of dealer plates, with additional 
plates cost $3 a set. Plates may be 
used on cars being demonstrated 
and those used by members or em- 
ployes, including service cars. 

Dealer licenses may be suspended 
or revoked for: 

1. Forging signatures on certifi- 
cates of title. 2. Selling or dispos- 
ing of a vehicle he knows has been 
stolen or appropriated without the 
consent of the owner. 3, Wilful mis- 
representation of any material fact 
in his license application for cer- 
tificate of registration or title. 4. 
Wilful failure to deliver certificate 
of title. 5. Exhaustion or cancella- 
tion of bond. 

Also, he must maintain records 
of all vehicles purchased or sold, 
and furnish with each sale an item- 
ized, signed statement disclosing 
the finance charge, insurance cost, 
etc., similar to Federal Trade Com- 
mission rules. 


450 Expected 
To Attend CATA 


Annual Parley 


CHICAGO. — On the basis of 
heavy reservations during the past 
week, the Chicago Automobile 
Trade Assn. expects 450 to attend 
the CATA’s 47th annual dinner 
meeting tonight (May 28) at the 
Lake Shore club. 

A talk covering Washington 
legislation and governmental bu- 
reau regulations will be delivered 
by Charles J, Farrington, assistant 
to the president of NADA. In a 
lighter vein, Dave Whelchel, Ten- 
nessee association manager, will 
tell humorous southern stories for 
which he is famous. 

Five candidates for the board of 
directors have been selected by the 
nominating committee and will be 
voted upon by members at the 
meeting. They are: Charles Her- 
Manek (DeSoto-Plymouth); Walter 
C. May (Pontiac); M. F. McCarty 
(International Harvester); James 
F. McManus jr. (Chevrolet), and 
Robert J. O’Donnell (Hudson). 

All -have been nominated 
three-year terms. 


Haley Manages 


Michigan Assn. 


LANSING. — Gilbert Haley has 
been appointed secretary of the 
Michigan Automobile Dealers Assn., 
succeeding the late Frank Herrick. 
Haley formerly was assistant sec- 
retary. 

The appointment was announced 
by Floyd Brown, association presi- 
dent, after a meeting of the board 
of directors. 





for 





Dealers Take the Stump 


WASHINGTON.—Terming certain amendments to the 
Production Act of 1950 as detrimental to dealers, NADA’s Public 
Affairs committee has urged that every civic club in the country 
be told by dealers about the amendments. 

The act, which is the basic authority for all credit and wage con- 
trols, is scheduled to expire June 30. Therefore, the committee has 
asked that each local association select an outstanding dealer, who is 
a good speaker, to speak to every civic club in his area sometime 


Defense 


Charles C. Freed, committee chairman, is slated to appear before 
the Senate Banking and Currency committee on June 1 to protest 
the amendments. After his appearance a prepared speech will be 
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OuR PLATFORM: |. Fair “and equitable contracts between manufacturers 








AUTOMOTIVE 


and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 
® ™ the dealer on every used vehicle accepted in partial payment for a new 
& “ car or truck. § 3. Every dollar of gasoline tax collected by state or federal 
a governments applied to the building and maintenance of highways. § 4. The 
t € elimination of governmental and bureaucratic controls over this industry. 
e 15. A return to the precepts of independence and the rewards of applied 
® R energy and ability, which made America and gave more of her citizens 


ntws more of the better things of life than anywhere else in the world. 


| Let's Avoid a Mess 


ME™O to OPS: Let’s not create a problem in an effort to 
meet a problem that may not arrive. 

Dealers who attended a retail auto advisory session with | 
OPS officials came away with the impression that OPS is 
determined to impose specific ceilings on used cars. 

OPS seems to be under the impression that the used- 
car business is controlled by some 60,000 businessmen 
—new and used-car dealers—who will obey any regula- 
tion imposed on them, no matter how unreasonable, 
because they have investments that would be in jeopardy 
if they did not. 

Thus, OPS apparently reasons, the policing problem, while | 
difficult, would not be impossible. 

The reasoning involves a serious misconception. Dealers 
do not control the used-car business. They perform a service 
in it. 

But nearly all of the merchandise involved is in the hands 
of 40,000,000 individual used-car owners. Many of these indi- 
viduals will allow dealers to handle their used cars only so 
long as there is an advantage to the individuals in so doing. 

But if controls were such that an individual would be 
better off if he bypassed the dealer, how much business do 
you think dealers would get? 

OPS keeps referring to a used-car scarcity. There is 
no such thing in sight at present. 
Let us hope that OPS officials have sense enough to avoid | 

what will inevitably be a mess. 


Tighter Cost Squeeze | 


HEN Michael DiSalle, price administrator, was in| 

Detroit recently he jovially referred to forthcoming 
auto quarterly financial statements in answer to questions 
as to why the auto industry was discriminated against on 
price ceilings. 

DiSalle indicated that he thought other industries would 
like to be discriminated against in similar manner. 

Since that time the financial statements have arrived. An 
analysis of them is on another page of this issue. 

Some of the profits look pretty good, if you just look at 
the totals. But the answer isn’t there. The answer is in the 
millions of stockholders who have invested their money in 
the auto business and who are certainly entitled to a just 
return. 

The answer is in the billion-dollar enterprises which must 
have profits so that they will be able to keep going in bad 
years—and, incidentally, continue employment for millions 
of workers. 

DiSalle may think the auto makers are well off, but if he 
ampere competent auditors, they will tell him that the 
makers are at present in a cost squeeze which is bound to 
get worse as production is cut on government order. 


| 


| 


| 








|ciations if they are to keep step.) 


iy’ THE first place, because many | 


|ter jobs than they ever did before 
jand can help the dealer in many) 





Auto 
Forum 


Eprror’s Note: Followiny is one 
of a series of articles written 
especially for Automotive News 








by managers of the various state . = + 
auto dealers associations: 
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| RIDINGHIGH® \\ 
and JUICY 


900,000' HOURLY. RATED 
WORKERS CUT THE/R 
MELON | THIS\WEEK 


By Edward L. Cleary 1] 


Gen. Mgr., Chicago Dealers Assn 


YOR trade association may well 
be described as a keystone of || 
the free competitive enterprise sys- 
tem in these troubled times, Here 
in this country 
there are groups|/| 
in existence which | | 
are applying|| 
massed power in|} 
politics and in in- 
dustrial relations. 
All around us to- 
day we see free- 
doms, which made 
possible the high- 
est standard of 
living for the 
greatest number 
any time in the 





Edward L. Cleary 


of people 
world’s history, slipping from us 
-| little by little. 


Industries are being forced to 


at 


organize on a vertical basis in 
order to hold their share of the} 
devaluated consumer dollar against 
the many other eager hands that 
are reaching out to grab it. 


Every group within a group 
that hopes to have its interests 
protected in such a mass-press- 
ure action will have to band 
together more than ever before 
and work hand in hand for its 
objectives. Those rugged individ- 
ualists who will not join their 
fellow-members for mutual pro- 
tection and advancement may —— 





enjoy their isolation, but they : 
will pay a top price for whatever a A 
satisfaction they get out of it. ot 
| a eS ee 
Dealers must cooperate with! — i} > 
their national, state and local asso- | my 


A dealer will have more to gain| 
in this mass-pressure world we are | 
living in, by joining these associa- | 
tions and being active in them, | 
than he ever has before, and much| 
more to lose by staying out. 

* * o — — 


—— Letterbox 


es ttt et 


THE GEOCGE WASHINGTON BRIDGE, N 
MoToOR VEHICLES /N /OS0. 
YES, PLEASURE Foe THe PORT 


associations are doing much bet- | 


ways, and in the second place, | 
because of the high-pressure and 
competitive selling era we are in, 
he needs to have patrols on guard 
against surprises at all times. 

: A well-managed trade associa- | 
ton be always - the watch for | Wants No Controls 

rends of any kind that might A Chevrolet dealer since 1923, I 
— > —— gd advan- | am taking this opportunity to con- 

geously or adversely. A na (cratulate you on your editorial of 
tional, state or local trade asso- May 14, headed, “Too Much Pro- 
=. — is =, — can ‘duction or Too Little Credit?” I 
9g ies anon unity — trou- /have read it very carefully and I, 

e before the average dealer can | ¢5- one, would much rather let the 


foresee it and will make its j 
. factory handle production than the 
members aware of it and take government. 


spencges® semen. SS can bims I don’t know what experience 


its members togethe ; : 
that will apenas a euil ane |other dealers have had with their 
factory, but as a member of the 


respect, and a spirit of team- 

work, and also tend to iron out |General Motors Corp. I am very 

petty differences and senseless |h@ppy to say that at no time in 

animosities. my 28 years as a Chevrolet dealer, 
|has GM asked us to do a single 


It can keep the whole dealer : : j 
body informed of all trends that ne Ot we CS oe eee 


letters but you may sign your name 
| used, if you so request. 


affect its welfare, can unite the |™&ht 
efforts to secure advantageous laws We always had the happy ex- 
and oppose any that might be dis- perience of feeling that GM 


advantageous. The association can| Knew exactly what the conditions 


help its members to become better | 
and more successful merchants and 
increase the public prestige and | 
the influence of the trade and thus | 
promote its dollar-and-cents wel- 
fare. 


of fact, I would rather take my 
chances in knowing that GM con- 
trols the production situation 
than someone who, in my humble 
opinion, does not know as much 
about production. 


My experience has been, since | 
Regulation W, that the controls | 
have taken prospective buyers out | 
of the market. I am satisfied that | 





* ~ * 


REGARDLESS of the worthy ob- | 

jectives and the achievements 

of associations, however, voluntary 
(Continued on Page 32, Col. 4) 





10 Years Ago... 


The Big Story | 


} 

The UAW-CIO chalked up a decisive victory in the Ford elections 
held at the Ford Rouge and Lincoln plants. The CIO totaled 51,855 
votes—a percentage of 69.91. 

An allotment of $200,000,000 for the purchase of machine tools to 
equip national defense industries was announced by Jesse Jones, 
federal loan administrator. Also, Jones announced, contracts had been 
concluded to build four synthetic rubber plants—three at Akron and 
one in Connecticut. 





-From the files of Automotive News. 
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"PLEASURE "ARS, WE PRESUME. 


‘Perfect Agreement ... . 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. 


were in the field. As a matter | 
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No attention is given to unsigned 
with the assurance that it will not be 
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had the controls not been so strin- 
gent, there would not have been 
enough cars made to go around. 

The problem, as I find it today, 
is in disposing of the higher-priced 
used cars. Many people are operat- 
ing automobiles—that is, used cars 
—right now which are not fit to 
be on the road. What the govern- 
ment did not consider is that there 
was no production of cars between 
1942 and 1946, and that those peo- 
ple who can afford to buy new cars 
now have late model cars to 
trade in. 

They can handle the new cars 
under the present terms, but the 
man who has the 1938 to 1941 
model, who must have transporta- 
|tion, cannot under any circum- 
| stances pay the high payments de- 
|manded of them under Regula- 
tion W. 

Our business is in a rural sec- 
| tion and let no one make the 
| mistake that the people can do 


| without transportation. 


As a matter of fact, there is no 
transportation except the private 
car in most communities outside of 
the large cities in the United States. 

I can’t understand why any 
dealer would want the government 
to take over the control of produc- 
tion when we already see what 
controls mean. 

It is my humble opinion again 
that used cars, 1946 to 1951, 
should have an 18-month plan 
and cars up to 1941 should have 
a 12-month plan. 

We have been fortunate in our 
dealership. At the present, we have 
about five new cars on hand and 
we get about 40 new cars a month. 
It is not as easy now to sell new 
cars equipped as it was, but that 
is only due to the reasons ex- 
plained heretofore in this letter.— 
Louis A. Lewis, general manager, 
Scribner & Lewis, Inc. (Chevrolet), 
Bridgeton, N. J. 
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Jefense Effort Jeopardized, Says Knudson .. . 


Rail-Truck Ad Fight Decried 





BUFFALO.—James K. Knudson,; advantages; but that he is wor- 


xfense Transportation adminis- 
rator, decried last week “acrimo- 

ous” advertising warfare between 

ransport industries. 

While Kundson did not refer to 
the origin of the battle, it started 
when railroad interests in the 
East embarked on a_ publicity 
and advertising campaign against 
trucking. 

Observers noted that the rail} 
campaign was of a destructive na- 
ture. Hurt by competition of trucks, | 
the rails sought to kindle public 
opinion against their competitors. 

Trucking people pointed out that 
the rails might better devote effort | 
to making their own services more | 
efficient, instead of attacking a) 
competitor. 

In a talk before the 
chamber of commerce last might 


} 
| 





Knudson said such attacks might 
endanger the nation’s defense ef- 
fort. Effective cooneration of all | 
forms of transport, he said, is} 
absolutely essential for moving) 
“huge and unprecedented” military | 
and civilian production. | 
Knudson said he believes in 
positive. aggressive advertisine 
which plays up the superiority of 
a manufacturer’s product without | 
accusing a competitor of doing 
inferior work or enjoying unfair 


| 
Eauipment Makers | 
Ask More Liberal | 
Base Period 


WASHINGTON.—Members of the | 
advisory committee for the automo- | 
tive maintenance equipment indus- | 
try last week discussed with NPA | 
officials a proposed order that | 
would conserve critical materials | 
by limiting nondefense pene 
in their industry. 

The proposed order would affect | 
manufacturers of maintenance | 
equipment for passenger carriers. 
truck trailers, off- 
the-highway motor trucks, pas- | 
senger cars, and rubber-tired spe- | 
cial vehicles driven by internal | 
combustion engines. It would re-| 
quire periodic reports to NPA on} 
military and civilian production. 

Declaring the need for liberaliz- | 
ing the proposed order’s. base} 
period, the committee said their | 
products help conserve critical ma- | 
terials bv maintaining existing 
equipment. They said curtailed pro- 
duction of civilian motor vehicles 
intensifies the demand for automo- 
tive maintenance equipment. 

The committee reported “lead 
time” for their products. from 
Placement of the order to delivery 
to customer, of six to nine months. 

NPA instructed the industry rep- 
resentatives in Controlled Materials 
Plan procedures, and said CMP is 
designed to assure a balanced flow 
of essential production with a min- 
imum of _ interference to the 
civilian economy. 

Arthur R. Laney of NPA’s motor 
vehicles division presided at the 
meeting. 


Foundation Gives 
Craig Post to May 


DETROIT.—Oliver May has been 
elected secretary and treasurer of 
the Ford Foundation to succeed 
B. J. Craig, who 
will retire on Julv 
1 as trustee and 
secretary - treas- 
urer, it was an- 
nounced last 
week by Henry 
Ford II, chairman 
of the board of 
trustees. May is 
a certified public 
: accountant and 

7 until recently was 
B. J. Craig connected with 
Merck & Co., Rahway, N. J., a 
chemical firm, in a financial capa- 
city. During World War II he 
Served with the Air Force, 

Sraig joined Ford in 1907. He 
resigned as _ vice-president and 
treasurer Apr. 24, 1946. He was one 
f the original trustees of the 
‘oundation at the time of its estab- 
lishment in 1936. He will continue 
as a member trustee and officer 
until his retirement on July 1. 





Buffalo | -_ 


ried about the negative type of 
propaganda which seems peculiar 
to transport industries. 


“The transport agencies and 


|transport supply industries,” said 


Knudson, “engage extensively in 
the latter type, and recriminations, 
charges and countercharges and 
name calling are vented on the air 
and in the public press.” 

“One means of transport claims 
[that it is the only type that pays 
its own way; 
are subsidized in one fashion or 
another. 

“Another transport instrumen- 
tality declares that its competitor 
is out to eliminate competition 


_and ‘hog’ all the business. Still 


mes 
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for 11/2-2 Ton 
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| dence’ before the public to stir 


that its competitors | 


' safety, come what may.’ P 


SMALL HY-POWER 
for 1/2-3/4-1 Ton 





another digs back into the last 
century and ferrets out unsavory 
practices charged to their com- 
petitors and parades the ‘evi- 


up new animosities.” 

In normal times, Knudson said, 
negative expressions might be 
taken in stride. However, he said, | 
the current defense emergency re-| 
quires the collective efforts and co- | 
operation of all segments of the) 
transportation industry. 


~We in the Defense Transport! worden-Martin ‘Go Western'— 


administration,” he said, “would| 

welcome a moratorium in this type| To anyone taking a demonstration in a Hudson, this Champaign (IlI.) dealership is giving 
of public expression until the na-| @ ticket for a raffle of a Palomino pony. Purchasers of new Hudsons receive a chance on an 
tion has attained the expansion in | all- expense trip to Colorado, and their children receive Hopalong Cassidy suits. Prizes will 
transport which is essential to its | be awarded at a June 2 square dance. Left to right at the ‘car corral’ are: Woodrow Orr, 
| | Lloyd | Worden, re Look, Richard Ambrose, Howard Martin and Jack Cleland 
















MI DILAVUNID 


VACUUM 


HY-POWER 


Better Power Brakes 
for Every Size Truck 


@ Engineered for top performance, Midland Vacuum 
Hy-Power assures maximum braking efficiency for any 
size truck from the smallest pick-up to big 3-ton and 
larger vehicles. 


Midland Vacuum Hy-Power offers superior features— 
tested and proved in years of service: 


HY-POWE 
and terger 





Extra power—quicker, safer stops with less driver effort. 


Dependable year ‘round operation regardless of weather. 
Sealed and protected from water, dust, dirt, rust or 
corrosion. 

Simple to install. Can be located any available place on 
chassis. Does not interfere with operation of standard 
hydraulic system. 


Compact—rugged in construction—never needs lubrication. 


Available in complete packaged kits—for every size truck. 
See your nearest Midland Distributor—or write or phone 
us for complete information. 


™ MIUIDLAND 


STEEL PRODUCTS COMPANY 
6660 Mt. Elliott Ave. Detroit 11, Mich. 


Export Deportment: 38 Pearl Street, New York, N. Y. 


A Air and fn, 
sab Electro-Pneumatic << 
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Hudson Closes 
For 2 Weeks 


Regulation W Blamed 
For Sales Slump 


I UDSON suspended car produc- 
tion “until June 11” last Tues- 
day, following a stockholders’ meet- 
ing at which A. 
E, Barit, company 
president, blamed 
credit regulations 
for declining 
sales. 

No formal men- 
tion of the im- 
pending shutdown 
was made at the 
meeting, but 
Hudson stock- 
holders were in- 
formed by Barit 
that retail sales for Hudson cars 
started dropping off in March. 

“Retail sales have been less 
than usual, less than anticipated,” 
he said. “The drop is due to some 
extent to advance buying, but 
curbs on credit are mainly re- 
sponsible.” 

Barit emphasized that, in his 
opinion, Hudson’s recent sales ex- 
perience was no different from that 
of other firms in the auto indus- 


try. 





A. E. Barit 


. ss 


E SAID that Hudson had ap- 

pealed to the Federal Reserve 
Board to ease the terms of Regula- 
tion W, but had no idea of whether 
any relief might be forthcoming. 

Barit said that as yet Hudson 
had not actually been assigned any 
defense work but that a number 
of contracts were under negotia- 
tion. 

“One contract is practically in 
the ‘intent’ stage,’ he said. 

Hudson produced cars at an all- 
time high level in the first three 
months of this year, during which 
unit sales were up 59 percent over 
the same period of 1950. 


However, Barit said, higher la-| 


bor and material costs, price con- 
trols and higher income taxes re- 
sulted in net income rising only 


11.85 percent. He listed Hudson's | 
profit for the first three months of | 


this year at $2,514,367, as against 
$2,248,047 in the same 1950 period. 
* o * 

ARIT told Hudson stockholders 

that future output of Hudson 

cars depended on the availability 
of materials. He said it was diffi- 
cult to foresee what would happen 
in the future in this regard. 

He said that dealers had ac- 
cepted Hudson’s current lines as 
“the best Hudson ever built.” 
Paying particular tribute to the 
Hornet, he said that although this 
model is one of the highest-priced 
in the line, it has been account- 
ing for about 32 percent of pro- 
duction and currently accounts 
for about 40 percent of sales. 
Although there had been count- 

less rumors that “some fireworks 
would occur at the Hudson stock- 
holders’ meeting, everything went 
along peacefully. 

The 1,391,000 shares of Hudson 
stock, or 74.2 percent of those out- 
standing, represented at the meet- 
ing resulted in all Hudson direc- 
tors being reelected. 

Later, Hudson directors an- 
nounced the election of two new 
vice-presidents: Joseph Eskridge, 
manufacturing vice-president, and 
R. G. Waldron, industrial relations 
vice-president. 


Dealers Honor Bleicher 
BOSTON.—C. E. Bleicher, presi- 
dent of DeSoto,, was honored by 
the DeSoto dealers of Metropolitan 
Boston at a banquet here last week. 





the following officers (left to right): 
Deaton, 





Highland Motors, Inc., 
revenue; 





mann Bros., 


Louisiana. 


and 
cheaply, 
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At the Ter ec Convention 
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Statesville, vice-president: 





M. H. Cochran, 


W. H. Stevens, 
Bessie B. Ballentine, 
Raleigh, president; Earle Westbrook, Durham, treasurer. 


Mr Baker '!” MrCochran || Mry Hi. ’ 
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North Carolina Dealer Leaders for '51— 
At the annual convention in Pinehurst, the North Carolina Automobile Dealers Assn. elected 
Winston-Salem, 
executive-secretary: 






Government Panel at N. C. Parley— 

Members of the North Carolina Automobile Dealers Assn. have heard federal officials and 
dealers discussing government controls. Left to right, top row, are: Clyde H. Harriss, Crescent 
Motor Co., Salisbury; Hugh A. Ragsdale, Richlands Motor Sales, Richlands; M. Robert Deo, 
managing director of NADA; Joe R. Fowler jr., Fowler Motor Co., Mount Airy; E. B. Gamble, 
High Point. Bottom row: W. A. Baker, North Carolina department of 
Stokes Tax Controls, 
Department of Labor, Raleigh; W. F. Bailey, regional director of OPS, Richmond, Va.; 
Gans, OPS, Richmond; Joe W. Garrett, North Carolina department of motor vehicles; William 


H. Westphal, A.M. Pullen & Co., Greensboro. 


Inc., New York; Pauline W. Horton, 


Supreme Court Ru ling Jolts 


‘Fair Trade’in 45 States 


WASHINGTON. 


are not bound by fair trade con- 
tracts they have not signed. The 
ruling appears to have dealt a 
drastic blow to fair trade laws in 
45 states. 


The court, in a six to three de- 
cision, ruled invalid the so-called 
non-signer clause in such laws. 
This states that, even though a 
retailer does not sign a contract 
with a manufacturer to sell its 
products at a fixed mimimum 
price, the retailer is bound to do 
so if he knows other retailers 
in his state are covered by such 
contracts. 


The case ruled upon concerned a 
New Orleans supermarket, Schweg- 
which refused to go 
along with minimum resale prices 
»Iset by two whisky firms, Calvert 
and Seagram. 

The store sold these whiskies be- 
low the fair trade price agreed on 
by nearly 100 other retail stores in 
It justified its position 
by stating it never signed any fair | 
trade contract with either distiller 
“to buy 
to operate economically 
and to pass on savings to con-| 
sumers.” 


that its policy is 


The court’s decision affects 
hundreds of manufacturers and 
thousands of retailers. The only 
states that do not have such laws 
and such clauses are Vermont, 
Texas, Missouri and the District 
of Columbia. 


Calvert and Seagram contended 
that the Miller- Tydings Act, passed 


West Coast GM Men Honor Wilson— 

More than 275 General Motors divisional men and metropolitan dealers gathered in Los 
Angeles last week for an organization dinner meeting honoring C. E. Wilson, GM president. 
Left to right, Henry Clark, plant manager of the B-O-P assembly plant at South Gate; Don 


M. House, Pontiac zone manager; 
GM club of Los Angeles; 


Lynn Ballagh, Buick zone manager and president of the 
Wilson, and Fred Murray, factory branch manager for Cadillac. 








The Supreme |in 1937, was intended to permit the | 
Court last week ruled that retailers | use of non-signer clauses. That act | 
modified the Sherman Anti-Trust 
Act and the Federal Trade Com- 
mission Act. 


The court, however, did not 
agree. The majority said that 
Since the act omitted mention of 
the non-signer clause, the court 
could not assume that such a 
provision was meant to be al- 
lowed. 





Dealer Conventions 


May 28—Anaual meeting of Chicago As- 
tomobile Trade Assn., Lake Shore club, 
Chicago. 

May 3l-June 2— Washington State Auto 
Dealers Assn. Winthrop hotel, Tacoma. 

June 45—I Ith annual convention of Massa- 
chusetts State Automobile Dealers Assn., 
Hotel Statler, Boston, 

June 12—43rd annual banquet of Automo- 
bile Merchants Assn. of New York, Wal- 
dorf-Astoria hotel, New York. 

June 28-July 1 — Michigan Automobile 
Dealers Assn., Mackinac Island, Mich. 

July 8-10—Summer meeting of Automctive 
Trade Assn. Managers, Hotel B8ook- 
Cadillac, Detroit. 

Sept. 13-16— Federation of Automobile 
Dealers’ Assns. of Canada, Banff, Alta. 


Sept. 16-18—28th Annual Convention, New 
York State Auto Dealers Assn., Saga- 
more Hotel, Bolton Landing, Lake 


George, New York. 

Sept. 16-18@—Annual convention of 
tucky Automobile Dealers Assn., 
tucky Lake, Gilbertsville, Ky. 

Sept. 24-25—New Mexico Automobile Deal- 
ers Assn. annual convention, Murray 
hotel, Silver City, N 6 

Sept. 27-28—33rd Annual Convention, New 
Jersey Automotive Trade Assn... Hotel 
Traymore, Atlantic Ci.y, N. J. 

Sept. 30-Oct. 1-2 — Automobile Dealers 
Assn. of Alabama, Inc., annua! conven. 
tion, Buena Vista Hotel, Biloxi, Miss. 

Oct. 1-2—32nd annual convention, Minne 
sota Automobile Dealers Assn., Radisson 
hotel, Minneapolis. 

Oct. 46 — Pennsylvania Automotive Assn. 
annual convention, William Penn Hotei, 
Pittsburgh. 

Oct. 5-7—Idaho Auto Dealers Assn. 
vention, Sun Valley. 

Oct. 6-8—The South Dakota Automobile 


Ken- 
Ken- 


con- 


Dealers Assn. 1951 annual convention, 
Mitchell, S. D. 
Oct. 1416— Tennessee Automotive Assn. 


convention, Buena Vista hotel, Biloxi, 

iss. 

Oct. 21-23 — Florida Automobile Dealers 
Assn., 195! Annual Convention, Tampa 
Terrace hotel, Tampa, Florida. 

Oct. 21-23—Georgia Automobile Dealers’ 
Sage. Senses Oglethorpe hotel, Savan- 
nah, Ga. 


secretary; Fred H. 
Jack Steele, 





oo. & 
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Coming Events== 





Safety-Drive > Dealers 


By Tom Hewitt 
Staff Writer 
I EALERS and associations, who 
participated in May Safety 
Check Month, backed the program 
to the hilt. 

Many erected special showroom 
displays, held safety lectures, staged 
junking parades and gave great 
publicity to the campaign. 

Although 19,600 display kits 
were distributed nationally, ap- 
parently all were not used, a 
spot check by Automotive News 
in Detroit showed. Many dealers 
did not bother to put the posters 
up, thereby passing up an oppor- 
tunity to increase service busi- 
ness and public goodwill. Last 
year, 8,300 display kits were sold. 
One example of how dealers 

pushed the program is the show- 
room exhibit of Bill Burns Chevro- 
let, Decatur, Ill. The firm showed 
a wrecked automobile and hung 
signs on it pointing out what parts 
should have been inspected. 

Painted on the window was a 
large sign saying: “Death Rides 
the Highway.” Smaller posters 
urged motorists to have their cars 
checked for safety. 

+ * * 
7 Flint (Mich.) police depart- 
ment, in cooperation with the 
Flint Automobile Dealers Assn., 
set up unannounced check lanes in 
various parts of the city to test 
cars. 

In Kentucky, the state dealers) 
Association scheduled a series of 
safety meetings in various towns. 
The parleys, conducted by Lt. Wil- 
liam Sellers, safety director of the 
state police, featured a movie en- 
titled “Driver Education” and a 
|short talk. The meetings are being 
continued in June. 

To urge drivers to have their 
cars checked and to drive safely, | 
the Automobile Dealers’ Assn. of 
Indiana made available mailing 
pieces for use by dealers. 

The Milwaukee County Auto! 
Dealers’ Assn. set up three stations 
| where vehicles were inspected free. 

|The stations were staffed by me-| 
|chanics from dealerships and the 
Milwaukee vocational school. 

With the city showing a dismal 
traffic record, the Motor Car Deal- 
ers Assn, of Greater Kansas City 
conducted free inspections and en- 
| listed the aid of the police depart- 











Oct. 29-30—Annual Convention, Ohio Au- 
tomobile Dealers Assn., Dayton Biltmore 
hotel, Dayton, Ohio. 

Nov. 3-6—Texas Automotive Dealers Assn., 
Shamrock hotel, Houston. 

Nov. 14-15—Annual meeting of Oklahoma 
Automopile Dealers Assn., Skirvin hotel, 
Oklahoma City. 

Nov. 27-29—Annual convention of National 
Used Car Dealers Assn., Hotel Tampa 
Terrace, Tampa, Fla. 


Dec. 6—Utah Automobile Dealers Assn. 


ment in making 
cars not having safety stickers. If 
the cars failed the police test, a $2 
traffic ticket was issued. 





Give Full Support 


“spot” checks on 


+ * * 


HARGING that one-third of the 
state’s cars are unsafe, the 


Idaho Inter-Industry Highway 
Safety committee urged motorists 
to have their vehicles inspected. 

In Florida, most local 
tions appointed a safety chairman 
to promote the program. They are 
Daytona Beach, Don Willis; 
Land, J. F. Nahm; Ft. Myers, Har- 
old Case; Ft. Pierce, Marion Cellon; 
Gainesville, 
stead, C. L. Blake; 
Holmes Tucker; 
McColskey; 
Streater; 
Melbourne, W. D. Lowery. 

Ocala, Jack Rodgers; Orlando, R. 
W. Simpson; Panama City, A. C. 
ae Pensacola, H. G. Green; 

ie 
Petersburg, Richard Dolph; Sara- 
sota county, Russ Chiles; Tallahas- 
see, W. T. Mayo; Tampa, Cal Lado; 
West Palm Beach, Austin F. Young 
f. 


associa- 


De- 


Ben Arnow; Home- 
Jacksonville, 
Lake City, J. A. 
Lakeland, J. Harold 


Leesburg, John Mayer; 


Augustine, Matt Howell: St. 


and Vero Beach, Dick Danner. 
M. R. Darlington jr., managing 


director of the Inter-Industry 
Highway Safety committee, has 
again urged 
dealers send in reports on the re- 
sults of their inspections by June 
1. They should be mailed to THSC 
at 1026 17th St., N. W., Washing- 
ton 6. He said summary returns 
will be made public sometime in 
| June. 

The program, sponsored by IHSC 
jand the National Safety Council, 
was given a great deal of publicity 
by auto manufacturers in their na- 
tional advertising, both on radio, 
television and newspapers. 


Dynaflow Output 
‘Tops 900,000 


that cooperating 


FLINT.—Buick has turned out 


|; more than 900,000 Dynaflow units 


since the torque 
converter was in- 
troduced three 
years ago, Ivan L. 
Wiles, Buick gen- 
eral manager, re- 
ported last week. 

Total Dynaflow 
production at the 
end of the first 
four months of 
this year amount- 
ed to 902,165 units, 


I. L. Wiles Wiles reported. 


Buick expects to build its 1,000,000th 
Dynaflow unit late in the summer, 
he said. 








Watch It, Boys 
NEW ORLEANS.—Elmer Bahan, 


automobile salesman here, was shot 
in the back by a dissatisfied cus- 
tomer recently, following an argu- 


dan. 27-30, 1952—NADA convention, Wal : 
nck Mattia hohe New York City. ment over a car the buyer consid- 
* * e@ ered a “lemon.” Bahan was not 

killed. 


Aftermarket Shows 





1952—1952 Pacific Auto 


Feb. 28-March 2, 
Pan Pacific auditorium, 


motive show, 


Los Angeles. 
. . s 





General 


9— World Transportation 
Calif. 
Manu- 
annual 


May 30 - Sept. 
Fair, Santa Anita Park, Arcadia, 
Sept. 24-26—National Truck Body 
facturers and Distributors Assn., 


convention, Haddon Hall, Atlantic City, 
New Jersey. 

Oct. 4—!2th Anniversary Dinner of Auto 
mobile Old Timers, Hotel Book-Cadil 


lac, Detroit. 
Oct. 8-12—38th National Safety Congress 
and Exposition of National Safety Coun. 





cil, Chicago. 
Dec. 5-7—Annual convention, Motor and 
Equipment Wholesalers Assn Stevens 
hotel, Chicago 
* 8s e ro4 
Engineerin 
9 9 At Chrysler Exhibit— 
June 3-8—Society of Automotive paginnsre, F . 
summer meeting, French Lick Springs TV actress Cindy Cameron illustrates the 
hotel, French Lick, Indiana. f 7 ease of steering in the 195! Chrysler, by turn- 
Aug. 13-15 Society of a. oe ing the wheel with only fingertip pressure. Ary 
hotel, Seattle, Washington. ? ; driver can do this, even with the car stand- 
Sept. 10-13—Society of Automotive Engi ing absolutely still, through Hydraguide, the 
Sete, 9, ene forum, |new power steering innovation which le*s 
Oct. 29-31—Society of Automotive Engi- | hydraulic pressure do all the work, the firm 
neers, transportation meeting, Knicker- states. Power steering is only one of the 


bocker hotel, Chicago. 


Oct. 29-30—Society of Automotive Engi- 


unusual present-day auto developments whi< 
are attracting large crowds to the Chrys! 


neers, diesel engine meeting, Drake 
hotel, Chicago. - : salon in the Chrysler building, New York, t 
Oct. 31-Nov. | — Soci of Automotive |see the Chrysler engineering achievement ex 
Engineers, fuels and lubricants meeting ad a . ss : 
Drake hotel, Chicago. hibit, which is open to the public unti 
June 8. 
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\ On half a century of knowledge and experience behind the product... 


— 





\ Years of saving the finish, saving the customers’ pride and 
goodwill, saving the Dealers’ reputation for quality workmanship, 


never compromising superiority just to save pennies or minutes... 


» \ 
X Constant adherence to the policy of protecting the best interests 
of the New Car Dealer and the Car Manufacturer... 


™ 
Ay These are the vital fundamentals which have won for Porcelainize 
the officially established leadership—an award handed down 
by Motordom’s Supreme Court: car owners, new car dealers and car 
manufacturers sitting in judgement on Porcelainize Beauty, Porcelainize 


Durability and Porcelainize Protection. 


PORCELAINIZE 


An Exclusive New Car Dealer Service 


+ 


: UNCHALLENGED IN MERIT 

_ UNMATCHED IN POLICY 

| UNEQUALLED IN PROGRAM 

: FREEMAN & FREEMAN, Inc. Denver 3, colo. 
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“~ Big Orders Assigned 
; | . 
‘Two Rubber Firms 


a contract to make $62,000,000 | Bloomfield, Conn. 


mounts for the U. S. Navy Bu- 
reau of Ordnance, while United 
States Rubber Co. was granted a New Law Sus pendas 
$30,000,000 order for self-sealing C I F ds 
fuel cells for B-29 and B-47 sopper Import Duty 





ns bombers and rubber tracks for WASHINGTON. — President 

tanks and other tracked Army | Truman last week signed a bill 

Y W > vehicles. | Suspending the copper import 

—- Another contract let last week| duty of two cents a pound, The 

Sloan Award Goes to Eastern Dealers— went to L, A, Young Spring &| law makes copper duty free 


. . F \ .... | Wire. This firm’s $7,356,771 order| until Feb. 15, 19538, or until the 

The Alfred P. Sloan Award for the promotion of highway safety in commercial television provides for production of a new| end of the national emergency 
programs was presented by the National Safety Council to the New York, New Jersey and 90-millimeter shell which shows whichever is earlier. re 
Connecticut Chevroiet Dealers Assn. The award was made for exceptional service to safety in where it is going the minute it A major provision of the law 
sponsoring and televising two film cartoon safety commercials and one live commercial. Roy leaves the gun. A tractor element is that the duty will be restored 
Zabriskie, president of the association (left), accepts the award from Sloan. Winslow H. Case, in the base of the shell marks its whenever the domestic price of 
vice-president, Campbell-Ewald Co., the ad agency that produced the films, is at right. path of flight. copper falls below 24 cents a 
. ae & | pound for any one calendar 

John O. Munn’s Dealers Tell Me and J. B. Van Tassel’s column are regular AUTO- EANWHILE, the House Armed| month. 
MOTIVE NEWS features which no forward-looking dealer can afford to miss! Services committee was asked | 





SPECIALIZED 
IVERY VEHICLES 





“Ask Your Truck Dealer” 


Says MONTPELIER Advertising in Leading 
BAKERY, DAIRY and LAUNDRY Publica- 
tions and in Direct Mail Programs. 


“AND WE DO MEAN YOU” 


YOU, the Truck Dealer, handle the complete deal—with 
the full cooperation of MONTPELIER Sales, Engineering and 
Manufacturing Specialists—whether it be for one vehicle 
or a large fleet. 










Many Large BAKERY Fleets are 
Engineered by MONTPELIER 


JERSEY 
DAIRY 


\ 





You Make More Sales, Bigger 
Profits — when you Give Them 


What They Need and Want.... 


Delivery Vehicles Engineered and 
Built to Their Specific Needs. WANT TO SELL DAIRY FLEETS? 
MONTPELIER Will Help You. 





Here's How MONTPELIER Helps You— wanes sin 


1. You tell us the nature of your customer's business, f Tae tT 
the weight and size of commodity to be delivered, what wen 
specific features he needs and wants. Sta aa 


2. Tell us the Make and Model of Chassis to be used. 
3. MONTPELIER will submit pone and quotations to 


YOU—our recommendations based upon almost twenty- 
five years of experience in building delivery vehicles 
specially designed for maximum delivery efficiency, 
minimum cost. 


4. Simple, isn't it? It will help you make More Plus-Profit 
Sales. MONTPELIER is especially interested in helping you 





get MORE FLEET BUSINESS—both Local and National. The MONTPELIER "URBAN" is 
a "Natural" for Laundries and 
WRITE, PHONE OR WIRE FOR COMPLETE DETAILS Bakeries. 


THE MONTPELIER MANUFACTURING CO., MONTPELIER, OHIO 


SPECIALIZED MOTOR VEHICLES 














jated by Chrysler Corp. and the on« 
at Bloomfield by a private heli 
copter firm. 

Vice-Admiral A, G, Noble, chief 
of naval material, told the com- 
mittee that the government must 
construct plants itself where pri- 
| Vate industry is unable or un- 

willing to build certain § types 
which have no peacetime use. 





— companies received the by the Navy to approve spending| Firestone said its guns will be 
bulk of defense orders an- | $35,000,000 for an aircraft-engine | manufactured at Plant 3 in Akron, 
nounced last week. plant in the Detroit area and $3,-|where Army tank cannons are now 

Firestone Tire & Rubber signed | 900,000 for a helicopter factory in|in production. A total of 1,200 per- 


;sons will be employed on the Navy 


worth of anti-aircraft guns and The Detroit plant would be oper- |PToject. when output begins, said 


|L. R. Jackson, Firestone president. 


-| William D, Gohn, former purchas- 


jing agent, has been named general 

manager of Plant 3. 

| * * * 

eee said many of the 
gun parts will be made by sub- 

contractors, 

U. S. Rubber said its fuel cells 
jand rubber tracks will be turned 
out at its plant in Fort Wayne, 
|Ind., where more than 350 different 
lrubber parts for autos are now 
being produced. 

The fuel cells already are in 
production and output of tracks 
| will begin this month, according 
| to E. G. Brown, general man- 
ager of the Mechanical Goods 
division, 

Special equipment, consisting of 
|new presses and a huge vulcanizer, 
have been installed at the plant to 
handle the additional production. 

L. A. Young will produce the 
shells at its Trenton (N. J.) plant. 
|The company plans to build an ad- 
dition to the factory and to convert 
some of its existing facilities, 
| —Tom Hewitt 


| Chrysler Heater 
$47 to Dealers 


WASHINGTON. -— The OPS last 
week gave Chrysler Corp. a whole- 
sale price ceiling of $47 for a model 
503 all-weather comfort system 
heater, optional equipment on 
Plymouth, Dodge, DeSoto and 
Chrysler cars, and $45 on an auxil- 
iary seat for a Chrysler estate 
wagon, 

The special price action was 
jtaken under Sec. 4 (d) of CPR 1. 
This section authorizes OPS to 
jestablish an appropriate ceiling 
iprice for a commodity, the price 
of which cannot be determined 
under the provisions of a-b-c of 
Sec. 4, The grant was made in a 
letter to Chrysler May 18, following 
the corporation’s application to 
OPS. 








Obituaries 


Rankin P. Peck, 55; 


Headed Gas Dealers 
| DETROIT.— Services were held 
| here Friday for Rankin P. Peck, 55, 
| president of the National Congress 
|of Petroleum Retailers, who died 
|May 23. 

He was a representative to the 
United Nations Conference on Con- 
servation of Natural Resources. 





* * * 
Ed E. Berry 
TULSA Ed E. Berry, 55, retired used- 
car dealer, died here after a two-year 
illness He also had been sales manager 


|} for Rogers Motor Co. in Tulsa. 
| * * 
Fielding D. Morrison 

| LOUISVILLE. Fielding D. Morrison, 
| 60, president of the Packard-Louisville 
| Motor Co., died here May 17. Mr. Mor- 
| rison joined the auto firm in 1919 and 
|} became president in 1925, Prior to that 
}he had been a railroad man for 13 years 
* 


Cloyd W. Wagner 
| MASSILLON, O.-—-Cloyd W. Wagner, 61 
|Packard dealer here, died May 13 at his 
|}home. He joined his father in the auto 
|business in 1912 at the same location at 
{which the present firm is, 144 N. Erie St 
* * 
John Griffith 


ERIE, Pa.-—-John Griffith, retired auto- 


mobile dealer, died May 15 after a few 
| weeks’ illness. During his career, he was 
}a dealer here for the Franklin and Stude 
| baker cars 

| * * + 


Edward W. Brownell 
BIRMINGHAM, Ala.—-Edward W. Brow- 
| nell, 61, a native of Detroit who came to 
| Birmingham in 1911 to organize a partner- 
ship which opened the first Ford distribu- 
torship in Alabama, died in a local hospital 
May 15. He also operated a Dodge dealer 
ship in Birmingham for many years. 
* + + 
William R. Johnson 
CARBONDALE, Ill.—William R. John- 
son, 74, Marion (Ill.) automobile dealer, 
died in a hospital here May 19 after a 
long illness 
> * 7. 


R. W. Heinlen 

DETROIT.—Richard W. Heinlen, 59, di- 
rector of the production specifications and 
purchase release section of Fisher Body, 
died Apr. 24. He became ill while at work 
and died in a doctor's office. 
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Well-Stocked Showrooms Boost Sales—CommerciaL Crepit helps dealers keep showrooms 
stocked with new models as fast as factory makes deliveries. And Commerctat Crepit’s plus benefits to car 


purchasers help close sales, build good will. 





Commercial Credit Helps Dealers Grow—Our 38 years of experience in financing 
millions of cars and trucks assures smooth, complete service. You get quick and sound credit 
decisions through the complete facilities offered by our local offices. 





even though deliveries go down. Ask your nearest COMMERCIAL 


Crepit office to see ““The Dealer’s Stake in Time Selling.” 


Thousands of dealers keep stocks up 


with Commercial Credit’s wholesale plan 


or DEALERS everywhere are taking advantage of 
CommerciAL Crepit’s Financing Plans to keep their show- 
rooms filled with new cars as fast as factories make them 
available. Dealers get everything they need with the complete 
CommerciaL Crepit package . . . from factory drive-away, 
wholesale and demonstrator plans down to the last detail 
of car insurance, credit investigation, collection, adjust- 


ment and prospect follow-up. 


ComMMERCIAL CrepitT’s PLAN is a favorite with customers, too 
offering them such extras as Automatic Insurance 


* 


Coverage, Life Insurance*, Personal Insurance and Bail 


Bond Protection. 


If you need financing to keep your stocks up in the heaviest 
car-buying season, get full information on the COMMERCIAL 
Crepir PLan today. Write, wire or phone your nearest 
ComMerciAL Crepit office. Our representative will be glad 


to explain full details . . . at no obligation. 


*Not available in California 


COMMERCIAL CREDIT 
CORPORATION 


A subsidiary of Commercial Credit Company, Baltimore... 
Capital and Surplus over $100,000,000... more than 300 
offices in principal cities of the United States and Canada. 


See This Timely Study—This analysis of the Time 
Sales market shows how our plan may help you keep profits up, 
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K-F Announces 
Service Booklet 


For Dealers 


WILLOW RUN.—Kaiser-Frazer’s 
service department is mailing all 
K-F dealers a manual dealing with 
procedures for selecting, hiring, 
training and supervising service 
department personnel, the company 
announced last week, 

The manual, entitled “The Right 
Personnel,” is the second in a 
series of service management book- 


Cartridge Case Cleaner 

AKRON.—A process which cleans 
steel cartridge cases 50 percent 
faster than conventional methods 
is claimed by B. F. Goodrich Co. 
The process is used in the manu- 
facture of shells for the Ordnance 
corps. 
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lets designed to aid service man-| 


agers. 

The material is based on the suc- 
cessful experience of many dealers 
and managers in handling person- 
nel problems, and points out how 
intelligent management policies and 
training techniques can build a 
stable employe group. 

The booklet states that “the serv- 
ice manager is a manager of men. 
He gets his job done by seeing to 
it that others do their jobs effici- 
ently and well—by seeing to it that 
they have work to do, and that they 
do their work in an acceptable 
manner.” 

Covering management man- 
power procedures, the manual em- 
phasizes finding the right person- 
nel, saving time through training 
and building a team spirit, the 
company said. 


John O. Munn’s Dealers Tell Me and J. B. 
Van Tassel’s column are reguiar AUTO- 
MOTIVE NEWS columns which no forward- 
looking dealer can afford to miss! 


| 





MEMo from Joseph J. DeF rancis, 
i 301 W. Main St. Meriden, 
Conn.—“Friend Ned: You certainly 
|still have the knack of inspiring. 
|One of my men asked me: ‘Who 
is this Ned Jordan?’ ... I told 
them for three hours! They want 








a copy of ‘Somewhere West of 
Laramie’ ... also a copy of one 
that can compare, let alone beat 
it. I radiate to you. Good luck 
and a long time on the sunny side 
of life.” 

Dear Joe: I ain’t got no copies 
of nothin’, Requests, such as 
yours, come almost every day. 
Perhaps some advertising man 
will read this and send you a 
photostat of his copy. 

Here’s the story, if I can tell it 
fast. Walking the floor on a Sat- 
urday afternoon (1918) waiting for 
good old “Slew-foot Barger,” our 
Toledo dealer, to come in with a 
check for two cars to drive back 
home. 

He appeared, and we met our 
meager payroll. Dancing that night 
at the Mayfield country club 
(Cleveland) with Eleanor Borton, 
age 17, a fine outdoor girl, who 
could play any position on any 
guy’s team. “Mr. Jordan... why 
don’t you build a car for the girl 
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CARBURETORS 
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Performance in Today’s Cars 
Will be Tomorrow’s 
Strongest Selling Point! 


Today, more than ever, new car buyers are looking for features 
that assure long, satisfactory performance. Engine components 
that contribute to this accomplishment now assume even 
greater importance as they not only influence today’s sales, 
but become tomorrow’s strongest selling point. 

For owner loyalty as well as immediate sales, it pays to specify 


Stromberg* — the carburetor built for lasting performance. 
*REG. U.S. PAT. OFF. 


ECLIPSE MACHINE DIVISION OF > 


@ Standard Equipment Sales: Elmira, N. Y. 
© Service Sales: South Bend, Ind. 


Export Sales: Bendix International Division, 72 Fifth Avenue, New York 11, N. Y. 


AVIATION CORPORATION 








who loves to swim and paddle and 
shoot ... for the boy who loves 
the roar of the cutout?” 

“Thanks, nice girl, for a million- 
dollar idea.” 


* . * 
After a Woman’s Fancy 
N= day ... New York, in 
Harry Harrington’s Packard 


custom body shop. A swanky road- 
ster body designed for Flo Ziegfeld 
as a gift to his future wife, Billie 
Burke. Sketch the job in outline 
on an envelope. Get to Buffalo 
where Mr. Freitas, of the American 
Body Co., could bump it out in 
aluminum on inexpensive wooden 
dies. Ship it to Cleveland .. . hide 
it in the warehouse . . . Keep your 
mouth shut..,. 

Plaster it with everything that 
women want in a car... to hell 
with the old chatter about differ- 
ential gear ratios and slip sliding 
transmissions . . . make it look 
like a woman likes to look to 
the man who likes to look at her. 


Call all the dealers in. Sell ’em 
from soup to nuts on the regular 
production car. Get their orders; 
give ’em a couple of cocktails; a 
dinner at Broadmoor on_ the 
Painesville road, east of Cleveland. 


THEN ... when they were happy 
out on the lawn , .. a wonderful 
something in Copenhagen blue, 
dressed like nobody’s business. . 
and driven by the inspiring Mrs. 
Zens, wife of Paul Zens, and Mrs. 
Ed Schroeder . “than whom 
| there was none which.” ... 

7 . * 


| What Do Y’a Know? 

HE dealers flocked out to head 
| off the magic vision . . . little 
knowing what name was on the 
radiator, “My gosh,” shouted Carl 
Page of New York. “It’s a Jordan.” 
| Then the riot started. “Jeez... 
when can we get '’em? To hell 
|with the price. I can sell 100 of 
| those babies in a week. Hey! Ned, 
|when can we get ’em?” 

“Never . .. we just built one for 
|the fun of it. You guys can’t sell 
|an expensive car. You can’t think 
|of anything but price.” 

“The heck we can’t, ... That 
baby is a pushover at $3,000.” 

(Our regular production job was 
| listed at $1,795.) 
| “O.K., brave boys, write down 
your prices, drop them in a hat. 
We'll build one for each distributor 
for display and the list price will 
be the lowest figure any dealer 
puts in the hat... and he'll get 
|this first car.” 
| Baker, our Detroit distributor, 
put in the figure $2,175 and drove 
|home the first Playboy. That gave 
jus $500 net in every job. 

o * * 


| Temptation 
HEN I wrote ONE advertise- 
ment for the Saturday Evening 
Post. It went like this: 


“We might as well tell it... 
the secret will soon be out. It’s 
a wonderful companion for a 
wonderful girl and a wonderful 
boy. How did we happen to think 
of it? Why... a girl who loves 
to swim and paddle and shoot 
described it to a boy who loves 
| the roar of the cutout. So we 
| built one just for the fun of doing 
| it... stepped on it... AND... 
| the chickens ran and the dogs 
barked. It’s a shame to call the 
Playboy a roadster... so full is 
that brawny thing of the vigor 
of boyhood and morning.” 

The illustration was a fascinating 
silhouette of the Playboy, in white, 
on a background of blue, done by 
Charles Daniel Frey, of Chicago, 
who contributed much in art and 
inspiration to the success of Jordan 
advertising. 

Then came a deluge of letters 
from women all over America. The 
best was from a girl in West Park, 
O., who wrote: 

“Dear Mr. Jordan: I do not 
want a position with your com- 
| pany. I just want to meet the 
| man who wrote that advertise- 
ment, I’m 28 years of age, a bru- 
nette. I weigh 120 pounds, but my 
wings are spread. All you’ve got 
to do is to say the word and Pll 
fly to you.” 

Now, at last, after 30 years, I 
might safely answer the question 
which has been asked a thousand 
times: “Did you?” . . . No-o-o-h! 


| 








I didn’t, because it seems that then 
there were only 24 hours between 
sunset and sunset....Now...I 
MIGHT. 

(The opinions expressed above 
are those of Columnist Jordan 


of 


and not necessarily those 


AUTOMOTIVE News.) 
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D CARS: NR 


REIR, Finishes rust 




























a 
Tag dae ; 
a 


—but not so when they are 
given a BLUE CORAL Treatment. 
For nearly a quarter of a century 


America’s leading car manufacturers 





and ag¢ressive dealers have recommended 

BLUE CORAL as the ultimate for restoring and 
preserving that original “show-room” finish over 
the years . . . over the miles. Prove to yourself how 
BLUE CORAL service can be a sound source of revenue, 

better customer relationship, and add to your dealer prestige. 
There is no substitute for BLUE CORAL TREATMENT—it has no equal! 


Every ‘ja P. atient for a Ble Pak i 


- 
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Dy. t. COMPANY FACTORS. INC. + WHITE PLAINS. NEW YORE 
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Returns from World Parley .. . 
See eee iene 


Rubber Crisis Past, 
Says Firestone 


NEW YORK. Sharply higher, U.S. and Canada, and the resump- | 
output and the acquisition of a tion of production on a moderate | 
substantial stockpile mean that the | basis this fall in Germany. 
rubber crisis is “It is now time to take a realistic | 
over, Harvey|view on rubber,” 


| 


said Firestone. | 
Firestone jr.,|“The laws of supply and demand | 
chairman of Fire-| should prevail, allowing natural 
stone Tire & Rub-| rubber and synthetic rubber to find 
ber, said on his|their proper place in world mar-| 
arrival here last| kets without interference from} 
week from the | artificial price agreements.” 
international rub-| Meanwhile, British Malaya an-| 
ber conference "nounced a ban on further ship- 
Rome. |ments of rubber to the Chinese 

Delegates to the | Reds, More than 120,000 tons have | 
ay saint’ = been shipped since the outbreak | 
_ Said, reporte ~|in Korea. The request of the Brit-| 
ic wines soko 1s the biatont ish government for the ban was | National Security Industrial Assn. Meets— 
_ une Ck can ‘| sparked by U.S. public opinion and | 
a ao 7's Pha eee ome ‘criticism from Winston Churchill's | 
native and estate na , servatives in Parliament. 
producers are tapping their trees | ~ 





H. 8S. Firestone jr. 


Maj.-Gen. Orval R. Cook, Air Materiel Command; and Harry K. Clark, executive vice-chair- 
man of the Munitions Board and president of the Carborundum Co. H. F. Vickers, president 


” | - a or 7 
full out. | John O. Munn’s Dealers Tell Me and J. B. d Ch F.K GM di d h 
| Van Tassel’s column are regular AUTO-| of Vickers, Inc., presided an arles F. Kettering, irector and research consultant, was 
ate ane reterres to expanded | MOTIVE NEWS columns which no forward- 
synthetic - rubber output in the! looking dealer can afford to miss! toastmaster. 





TO MAKE MONE Y 


... wd GALION — 


Successful truck dealers know that Galion Hydraulic Hoists 
and Allsteel Dump Bodies are “user preferred’’ equipment. 
They also know that Galion’s famous A B C combination of 
exclusive fulcrumatic lift ACTION, perfect operating BALANCE 
and top quality CONSTRUCTION is unequalled for winning 


, Boor Compan® 


Austtt new customers . . . and holding old customers. 


1ON 
tHe GAL gation, Onto 


These dealers have found it as easy as A B C to make money 





with Galion when they “sell” the A B C way. . . but why 


not have your Galion distributor explain Galion’s New Profit- 
This book is free for the asking. Just 
let us know you want a copy and it will 
be on its way. It lists Galion products, 
policies, prices and tells you exactly how 
you can “make money" with Galion. 


~—_— ae 
[me 
— 


MAKES A WHALE OF A DIFFERENCE THE 
© exclusive hoist 
Ailion 
perfect operating 
— = . Galante 


Attsteet Boor Company Or 
Conduction 


Plan for Aggressive Truck Dealers. He’s as near as your tele- 


phone ... call him now and make money with Galion. 


""WEIGH’’ IT LIFTS 
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“|troit conference 





Speakers at the conference dinner of the National Security Industrial Assn. in Detroit were | 


Training Stressed 
As Prime Need 


For Industry 


DETROIT.—Two nationally rec- 
ognized leaders in personnel train- 
ing are urging manufacturers to be 
as much concerned, in the present 
crisis, with training programs as 
they are with problems of mate- 
rials, plant expansion and retooling. 

Lt. Gen. Robert W. Harper, com- 
manding general, Air Training 
Command, which is now engaged in 
a great military training program, 
told 300 members of the National 
Security Industrial Assn. at its De- 
on training that 
“starting from scratch in World 
War II, factory training in the 
later stages of that conflict attained 
magnificent heights.” 

Gen. Harper shared the NSIA 
| program on industrial and military 
training for defense with Jamison 
Handy, president of the Jam Handy 
| Organization. 

“You can’t assemble tanks and 
automobiles on any line that has 
|yet been devised,” Henry Ford II, 
|Ford president, told the industrial 
'executives. “Cutting back automo- 
| bile production 30 percent doesn’t 
| actually free any major part of our 
facilities for defense work.” 

Speaker on the engineering pro- 
gram at Chrysler was J. C. Zeder, 
engineering vice-president. At the 
GM proving grounds, L. C. Goad, 
executive vice-president, greeted 
the delegates. Speakers on a GM 
program on testing and proving 
| operations were Maj.-Gen. John K. 
Christmas and Charles A. Chayne, 
| GM engineering vice-president, 


Louisville Deal 
Loses on ‘Lemon’ 


LOUISVILLE.—A circuit court 
jury here has awarded $800 to 
William F. Hahn, who claimed he 
got a “lemon” when he bought a 
new car from Kentuckiana Motors 
(Kaiser-Frazer) in 1948. 

In 1949, Hahn parked the Kaiser 
in front of the dealership with a 
|sign on top which read: “This 
lemon purchased at Kentuckiana 
Motors at $2,734 without radio.” 

At that time, Fred L. Kuhn, deal- 
ership president, took Hahn to po- 
lice court where he was put on 
bond to keep the peace. 


Montana Directors Map 


Annual Parley Plans 
| HELENA, Mont.—Directors of 
ithe Montana Automobile Dealers 
|Assn. have scheduled a meeting 
| here next Monday (June 4) to dis- 
|cuss arrangements for the group’s 
|annual convention. 

Montana dealers will hold their 
j}annual parley, according to pres- 
}ent plans, at the Placer hotel here 
Dec. 7-8. 








|NEW MONEY-MAKER 


for service stations, tire shops, auto 
| accessories stores—this slick, quick 
way to keep white sidewalls white. 
| Specially treated (the cleaner is in 
the pad), this new steel-wool clean- 
jing pad leaves no stain, restores 
whiteness, won’t harm rubber. 
(Large bulk package for wash 
| racks). If your jobber can’t supply 
}you, order from: Las-Stik Mfg. 
| Co., Hamilton, Ohio. 


CLEANING PADS 
| hor White Bide Wall Tires- 








j 
| 
j 
i 
i 
i 
i 


ex 





~~ re - arn aeoO 


' ee is | i eS | 


ee a ae ae SS See ee 


____ AUTOMOTIVE NEWS, MAY 28, 1951 os eee 














- New York HH urniture retailers 


in 1990 USEC 
3 4,769,000 lines 


in The News... 60% of all advertising in the 


Furniture & Household Retail classification 
LEADS the second paper by 3,790,000 lines 


TWENTY-FOURTH consecutive year of leadership 


in this classification 


| BECAUSE The News 1s the only New York 
newspaper for twenty-five years to keep up 
with new families, new homes, new growth in 
the New York market! 


m One 


. newspaper 
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John Thomas Motors, Gadsden, Ala.— 


A one-stop service section, which has 55 wor 


ership. The new building contains 32,200 sq 


bu'lding will be remodeled to house the showrooms, offices and parts department. 


king stalls, has been opened by this Ford deal- 
uare feet of floor space. The firm's original 
The 


latest in service equipment has been installed 


GMC Plays Host 
To French Group 


PONTIAC. Fourteen persons 


spected the coach-making operation 
in the morning, and the truck as- 
sembly lines during the afternoon. 
|The main purpose of the visit was 
|said to be to reduce the now 
| exorbitant operation costs in France 


representing French highway |and to increase the output in terms | 
and bus transportation companies|of passenger and ton miles there. | 


visited the manufacturing facilities | 
of the GMC Truck and Coach divi- | 
sion here last week as part of an 
Economic Cooperation Administra- 
tion-sponsored program to. aid 


French transportation problems. 
The group, including two top ex- 
ecutives 


from North Africa, in- 





The finished permanent-mold aluminum clutch housings cost Nash 
wouldn’t die-cast hous- 


less than cast iron. But 
ings save still more? 


The problem was to get strength economically. Nash engineers 
talked it over with Alcoa development men. Together, they adapt- 
ed design and alloy to the die-casting process. We made sand-cast 
samples. Machined them to die-casting design dimensions. Static 
and dynamic load tests proved the new design 25% stronger in 
shear, 10% stronger in bending, 100% better in fatigue life, 15% 
lower in cost than the permanent-mold housing... 


the weight of the original 


Doesn't the success of this housing suggest new automotive 
possibilities for stressed aluminum die castings? Military 
needs limit the aluminum we can supply. But perhaps we 
can help you imagineer with aluminum for future design 
improvements. Call your nearby Alcoa sales office. Or write 
ALUMINUM COMPANY OF AMERICA, 1842E Gulf Building, 


Roemich Buys Erie Deal 
Sale of Lake Shore Motors Co., | 
10th and Holland St., Erie, Pa., to! 
M. A. Roemich has been announced | 
by William R. Lockwood, former 
owner of the firm. 


they wondered... 


with 
cast-iron housing. 


Pittsburgh 19, Pennsylvania. 
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Makers Expand Use 
Of Lean-Alloy Steels 


. MOST significant change in the steel used in a motor 
car today, compared with a prewar car, is the strong 
|trend toward so-called lean-alloy steels for highly-stressed 


parts. 


Even before the current alloy shortage was evident, metal- 


‘lurgists had learned how to 
‘use available alloys more ef- 


fectively. For some automo- 
tive applications, such as shafts, it 
was shown that the presence of too 
much alloy might actually be detri- 
mental to service life. 


With boron replacing a sub- 
stantial part of the _ nickel, 
chromium and molybdenum for- 
merly used, alloy steels employed 
during the remainder of this year 
will be even leaner than the pres- 
ent interim steels. However, the 
ability of the new steels to harden 
during heat treatment will be 


switched Nash to a die-cast clutch housing 
















only 





substantially the same as _ the 
present steels. 

The role of alloys in determining 
| the type of steel used for gears and 
shafts and highly stressed parts 
like steering knuckles is not too 
well understood. In contrast to 
stainless type steels used for trim 
|that may contain 15 percent or 
|more alloy, alloy steels used for 
gears usually contain less than 3 
percent of chromium, nickel, molyb- 
|denum and manganese combined. 

| * * ° 


Cools Slowly 


bbe presence of alloying elements 
-even in these small amounts 


| 
| 





Dynamic stresses 
simulated by unbal- 
anced weight on 
engine-driven disk. 





Static load testing 
setup on Alcoa’s big 
Baldwin-Southwark machine. 


—makes it possible to harden a big 
gear or a heavy axle even though 
the part is cooled rather slowly 
In effect, the presence of alloys 
makes it possible to harden steel 
parts even though slow cooling is 
used. 

During World War II, General 
Motors metallurgists developed a 
new technique for hardening steel. 
A special quench tank had to be 
built to handle the hot, molten salt 
that was used as a quenching or 
cooling medium. A pump was em- 
ployed to circulate the salt very 
rapidly. The salt was directed at 
the part at high velocity to insure 
a maximum rate of cooling. 

The new technique was so ef- 
fective that many thousands of 
parts were heat-treated without 
cracking a single piece. Perhaps 
even more important, distortion 
during the quenching of gears, 
was reduced to unprecedented low 
levels. 

In general, the reduction in 
quench cracking and_ distortion 
which not only minimizes scrap 
but reduces the amount of machin- 
ing as well, is one of the substan- 
tial contributions of automobile 
metallurgists during the postwar 
period. Incidentally, many of the 
methods developed at the GM labo- 
ratories have now been adopted by 

|most GM divisions and by many of 
| their competitors as well. 
* a > 


| Complex Heat-Treating 


| UTOMOTIVE heat-treat tech- 
niques have become almost un- 
|believably complex. Temperatures 
|are closely controlled. Most instal- 
lations now have automatic charg- 
‘ing and discharging. Some modern 
heat-treat furnaces incorporate al- 
|most as many mechanical motions 
as machine tools. And these move- 
|ments must occur on schedule at 
|temperatures ranging from 1,600 to 
| 2,000 fahrendeit. 
Gears have always been pro- 
| duced in tremendous tonnages by 
the automobile plants. While 
many transmission gears are 
merely hardened and tempered, 
highly-stressed differential gears 
are usually carburized before 
hardening. That is, the gear is 
machined from 0.20 percent car- 
bon steel. It is then heated in the 
presence of carbon to build up a 
thin case that may contain 0.90 
to 1.10 percent carbon on the sur- 
face. Gears with a soft core and 
hard outside case resist wear and 
provide optimum strength. 

Prior to World War II, most gears 
were packed in unwieldy carburiz- 
ing boxes together with the neces- 
sary carbon. The heating cycle was 
comparatively long. 

Today, most automobile gears are 
gas carburized—a much shorter, yet 


equally satisfactory, process. 
+. * * 


Award Nominations Sought 


By Die Casting Institute 

NEW YORK.—Nominations for 
the first annual Doehler award, 
given by the American Die Casting 
Institute, are now being accepted, 
according to David Laine, ADCI 
secretary. 

The award, a plaque and $500, will 
be given “for outstanding contri- 
butions to the advancement of the 
die casting industry and process.” 
Individuals, technical or scientific 
societies are eligible even if not 
directly engaged in the die casting 
business. 

Ebke Showroom 

August Ebke, Inc. (Willys), has 
opened a retail showroom at 3411-15 
Bailey Ave., Buffalo. 
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y| NAME PLATES 
1 PRECISION CAST . 


ELIMINATING ALL DIE COSTS 
Quantities as low as 100 may be 


ordered with original design for every 
job! Proof of design submitted for 
approval. Heavily plated. 


Write for details. 


eA de Mee ee 
Phila. 45, Pa., Dept. A 
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Lawsuits Affecting Dealers... 
Court Decisions 


By Leo T. Parker 
Attorney at Law 


A LL higher courts hold that auto- 
-\ mobile dealers may limit or 
restrict their lawful obligations, 
suarantees, and the like. In other 
vords a written contract is valid 
by which the purchaser agrees that 
ill past verbal agreements and 
statements by the dealer are can- 
celled. 

For illustration, in Lande v. 
Southern, 193 Pac, (2d) 144, it was 
shown a sale contract contained 
this clause: “This written con- 
tract contains all obligations, 
promises, guarantees and state- 
ments of the contracting parties. 
All verbal agreements, promises, 
ete., are hereby cancelled.” 


The higher court held that this 


contract clause prevented the pur- 
chaser from relying on the seller’s 
guarantee. 

Also, see Long Beach Co. v. 
United Co., 88 P. (2d) 698. This 
court said: “When the parties have 
agreed that the terms of the con- 
tract are embodied in a written 
document executed by them, evi- 
dence is inadmissible to add to, 
alter, or vary the terms of the con- 


tract.” 
+ * * 


Tradename Law 


_Ppesiencecagge estrone discussion has 
A arisen from time to time over 
the legal question: When do two 
similar names of competitive auto- 
mobile dealers involve unfair com- 
petition? According to a late higher 
court decision there is no infringe- 
ment nor liability unless the testi- 
mony shows that the “public” is 
likely to be deceived. 

For instance, in Vermont Motor 
Co, v. Monk, 75 Atl. (2d) 671, Ver- 
mont Motor Co. sued Vermont 
Motor Sales for an injunction to 
restrain the use of the latter name 
because of similarity, The higher 
court refused to grant the injunc- 
tion, saying: 

“The test of whether defend- 
ant’s use of name similar to that 
of the plaintiff involved unfair 
competition depends upon 
whether the public is likely to be 
deceived, and confused, .. .” 


This court explained that since 
the Vermont Motor Co. had failed 
to prove that the public was de- 
ceived by use of the name “Ver- 
mont Motor Sales,” there 
unfair competition and no liability. 

m * * 


Kentucky Appellate Court 


Studies Debt Rehearing 


FRANKFORT, Ky. — Kentucky’s 
court of appeals is considering a 
petition by bankers, credit men 
and small loan companies for a re- 
hearing on its recent ruling on a 
debtor’s right to privacy. The pe- 
tition followed a ruling in January 
that Charles W. Voneye, Louisville, 
had a right to sue Aetna Finance 
Co. because it advised his employer 
he would not pay a note on which 
he was cosigner. 

The case involved an Aetna loan 
to James E. Tinsley, brother-in-law 
of Voneye. Upon Tinsley’s inability 
to pay off the loan, and Voneye'’s | 
refusal to pay, Aetna wrote the per- 


sonnel director where Voneye 
worked, asking his assistance in 
the matter. 


The court of appeals upheld Von 
eye’s charge of illegal invasion of 
privacy. 

* * * 


Fraudulent U. C. Sales 


Called Plague of Ontario 


LONDON, Ont.—“Terrific traf- 
fic’ in fraudulent used-car trans- 
actions exists in Ontario today and | 
it is up to the courts to stop it, 
County Magistrate E. J. R. Wright | 
said last week during hearing of a 
fraud charge. 

The Middlesex magistrate attack- 
ed what he termed “a scandalous | 
situation” in used-car sales. 

His remarks followed a sugges: | 

| 


Dealers in Norwalk, O. 


Form an Association 
The Norwalk (O.) Automobile 
Dealers Assn. has been organized. | 
Officers of the new organization | 
A. E. Myers, president; H. D. 
Rogers, vice-president, and H. B 


| 
| 
| 
i 


Collier, secretary-treasurer. 


was no} 


tion by a London lawyer that the 
charge against his client, Thomas 
Price, was really a civil matter. 
Price is charged with selling a car 
which had a lien against it. 

“IT am amazed at the way people 
sell cars, subject to conditional 
sales agreements, and never tell 
the purchaser,” the magistrate said. 

‘““There is a terrific traffic going 
on in this thing and I think it is 
up to the courts to stop it. Some of 
the most outstanding fraudulent 
transactions have come to my at- 
tention in connection with second- 
hand cars.” 












assembling, 
coast-to-coast. 


prices. 


FRUEHAUF 
Va MW LLC 





2. Solid Rear End 


Count all the advantages of 
buying a Fruehauf before you 
consider any other Truck Body: 
1. Over 500 options. 2. All steel, 
“Unit-Built’’ construction. 
Straight frame or wheelhousing 
..- all popular lengths. 4. Fast 
mounting and 
painting service at 80 Branches 
5. Custom-built 
quality at production-line 


& 


Henry Js for Radio Firm— 

Dan Feldman (right) of Dan's Auto Mart, Far Rockaway, Long Island, N. Y., delivering a 
fleet of 20 Henry Js to executives of Tyson Radio Co. The cars comprise the first deliveries 
under a fleet contract between Kaiser-Frazer and Tyson. 





AUTOMOTIVE NEWS WANT ADS have been proven the quickest, 
method of reaching the men who want what you have or have what you want! 
the back pages of this issue 


least expensive 
See 


Fruehauf Model Kit lets you ‘“‘make up” 
body — with all options—in miniature. 


5. Double Side Door 


3. Solid Sides "4. Single Side Door 







"9, Express Gate Rear _‘10. Tailgate (Outside Type) 


8. No Rear Door 


3. 








10969 HARPER AVE. * 











11, Tailgate (Flush Type) 


15 


| Business Blooms 
Florist Adds Gold Leaf 


To I-H Truck 

ST. LOUIS. Ra‘sed_ gold-leaf 
lettering and stainless steel panel- 
ing decorate a new International 
'delivery truck of Frank Kirtian, 
local florist, whose use of trucks 
|for advertising has helped build a 
| million-dollar business from a side- 
| walk flower stand. 

Kirtian, owner of Nettie’s Flower 
Garden, decorated his new truck 
at a cost of $835. The gold-leaf let- 
ters are 16 inches high and eight 
inches wide. 

The recent addition was the sev- 
enth International truck with 
Metro body purchased by Kirtian. 
Each is decorated in the same 
manner. 


your 


6. Natrow Double Rear Doors 


12. Tailgate (Doors Above) 











FREE CATALOG AND MODEL KIT! 


See your local Truck Dealer or Fruehauf man, or write 


FRUEHAUF TRAILER COMPANY 


BODY DIVISION 
DETROIT 32, MICH. 














THE TIRES 
MaTcH My DRESS 


Sharply 


Washington 


HE National Assn. of Ma 


Banking committee, accused 
dictatorial powers. 


He said the wider authority 
|sought in amendments to the 
Defense Production Act would lead 
to the destruction of the nation’s 
|economic system. The extension of 








it was pre- 
dicted that someday the color of | authority, he said, would be “per- 
tires might match the shade of | haps the longest single step toward 

|complete government control ever 


A few years ago 


the cars. 








@® Ma 
need/increased cgfrying capacity in order to render satisfactory 


of the trucks“you sell, ranging from 2 to 3 ton capacity, 


ers who will use them for occasional or frequent 






sepice to custo’ 
yeavy-duty hqbling. Spring protection becomes imperative when 
added weight must be absorbed, and Trainor Helper Springs and 
Build-Up Kit provide this protection to the fullest degree. 

In the Y fo 1 ton pick-up class, the installation of Trainor Helper 
Springs gives maximum carrying capacity with the least amount of 
increased weight. Individual heat treatment, individual load testing, 
alloy spring) steel brackets, these are but a few of the features 
guaranteeing customer satisfaction. 

Trainor Bu/d-Up Kits, with extra leaves to reinforce both main 
and helper spriags, are engineered for installation on any 12, 2 


und 3 ton truck. A 







kits come complete with extra long U-bolts, re- 





bund clips and bois, are specifically engineered for the job. 
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AUTOMOTIVE WASHINGTON 
See | §Price, Finance Curbs 


Attacked 


William Ullman 


Correspondent 


nufacturers has called for re- 


moval of all price and wage controls. William H. Ruffin, 
NAM president, in a statement prepared for the Senate 


President Truman of seeking 


proposed to the American people. 
| Another attack on the economic 
;controls came from former Sen. 
Scott W. Lucas, 
who appeared be- 
fore the commit- 
|tee on behalf of 
|the American Fi- 
|nance Conference, 
an organization 
|of companies 
| which finance au- 
| tomobile sales. 

| He charged that 
|the administra- 
| tion of consumers 
| credit controls by 





William Ullman 


| 
| inflation rally” here, at which con- 
sumer, labor and industry repre- 
| sentatives shot blasts at control 
j}achievements to date, Price Direc- 
itor DiSalle frankly admitted that 
|/much remains to be done to get 
| controls in complete working order. 
But he said he, personally, is 
satisfied that good results have 
been achieved to date. Without the 
program, he claimed, living costs 
|would be “higher, very much 
| higher.” 





* * = 


What to Expect 

| IMILAR stern advice about what 
” to expect from the whole con- 
trol setup was sounded by Presi- 
dent Truman’s chief economic 
counselor, Leon H. Keyserling,. 

Pleading with the Americans for 
Democratic Action not to be a 
|dividing force in the national life 
at a time the nation “supremely 
;}needs unity,” Keyserling cautioned 
|the group “to refrain from promis- 
ing the common man the moon and 
green cheese where delivery is im- 
possible.” 

The road to economic stability 
under the tremendous pressures 
of national defense, he said, is 
not by way of controls alone, but 
by way of a coordinated program 
in which expanded production, 
price and materials controls, 


| eredit controls and higher taxes 





|the Federal Reserve Board is un- 
|fair and unsound. 

“There is no justification under | 
|present conditions for controls on 
|installment sales of automobiles,” 
|he said. He called FRB’s adminis- | 


|tration of the controls “uncon-| 
|scionable” and urged that if the 
authority for credit controls is con- | 
|tinued, Congress should write a! 
“floor” into the law, establishing 
|a limit beyond which credit regu- 
|lation cannot go. 
* * * | 
|Opposes Truman’s Program 


in opposed Mr. Truman’s 
request for authority to con- 
|demn real property needed for na- 
| tional defense, to build and operate 
| government plants, to create new 
|government corporations, to make 
‘loans without limit, to buy and sell | 
foreign agricultural products, to 
|purchase any materials for use or| 
| resale. 

NAM, Ruffin said, opposes contin- | 
uation of wage and price controls 
because they “hinder production, 
breed black markets, undermine} 
character and encourage lawless-| 
| ness.” | 
| Several Democratic senators 
indicated by questions put to 
| Ruffin that they do not see how 
| inflation could be curbed by the 
| NAM program. | 
| Sen, Sparkman, Alabama Demo- 
|crat, said it seemed to him there 
/has been “collusive action between 
industry and labor to jack up both 
prices and wages, with a wider 
|margin of profits—and we consum- 
ers pay the bill.” 

Sen. Bricker, Ohio Republican, 
said he understood from past testi- | 
mony that industry and labor mem- 
lbers of the Wage Stabilization | 
|Board, comprising a majority of 
ithat board, were in agreement on 
about 1,600 wage increase cases. 

Sen. Robertson, Virginia Demo-| 
crat, painted a dim picture of the 
outlook for early completion of a 
tax bill as a factor in curbing in- 
flation. 


| 





* * * 


|Others Support Controls 


TSaSRs was support, however, for 
the economic controls which the | 
administration is seeking to extend | 
|beyond June 30 and to strengthen. | 
|'The Defense Production Act, with} 
|its provisions for price, credit and 
|'wage regulations, expires on the| 
| June date. 
James B. Carey, secretary-treas- | 
urer of the CIO, called for stricter | 
price controls. | 
Carey’s statements were con- | 
tained in a speech before an | 
anti-inflation conference held by | 
the Americans for Democratic 
Action, a liberal anti-Communist 
group. 
Speaking to an all-day “anti-| 


‘Transit Day’ Set 
NEW YORK. “One Hundred |} 
Years of Transit Progress” will be | 
the theme of the American Transit | 
Assn.’s third national observance 
of “Transit Progress Day” to be 
held Sept. 24. The year 1851 marked 
the beginning of public transit as| 
an industry with acceptance of the 
horsecar in city transportation, al- 
though in a few large cities the 
nucleus of a transit service was in 
operation before that time, 








and cost less in the long run. 
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all play vital parts. 

“Some of the ideas about holding 
prices down and wages up, and 
levying more taxes on the rich 
alone, sound like telling the aver- 
age family that, if only the govern- 
ment does the job right, that family 
can avoid entirely any share of the 


real cost of national defense,” 
Keyserling said. 
“This is not an_ intellectually 


honest approach. I think every lib- 
eral should be careful to distinguish 
between the laudable social objec- 
tives of peacetime and what can 
be accomplished in the first years 
of a great defense mobilization.” 


‘When You Specify 


When you sell new equip- 
ment, be sure you improve 
driver efficiency as well as 
mechanical efficiency. Bear in 
mind that nothing contributes 
more to driver fatigue than 
poor seating. Recommend 
Bostrom hydraulic seats that 
reduce fatigue, promote safety, 


oe ae ee os 
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Leading 

Manufacturers 
Offer Bostrom 
Hydraulic Seats 
“Factory Installed” 


International Harvester 
Ca.: No. 1656 * GMC: No. 
2233268 * Diamond T: No. 
P-1378 * Federal: No. 56- 
D-3201 * Reo: No. 734-R6X 
* Four Wheel Drive: No. 
56B8-47 * Oshkosh: No. 
1957G °* Sterling: No. 
4UB1416-3 * Walter: No. 
AD-904 * Peterbilt: Stand- 
ard Equipment * Available, 
Coleman, Dart, Duplex, 
Hendrickson, Kenworth: 
Bostrom No. 20601 
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| top, 
|Time trials will be held during the 








Detroit Festival 
Plans 250-Mile 
NASCAR Race 


DETROIT. — Top drivers of the 
National Assn. for Stock Car Auto 
Racing will compete in the 250- 
mile anniversary 
race here on Aug. 
12, it has been 
announced by the 
sports committee 
of Detroit’s 250th 
birthday festival. 
The race will be 
held at the state 
fair grounds 
track. 

The announce- 
ment was made 
by Bill France, 
president of NASCAR, who will ar- 
range the details of the race, and 
Walter O. Briggs jr., chairman of 
the sports committee. 

The race will be the number one 
event in the Grand National Cir- 
cuit, according to France, and the 
longest grand national event to be 
run on a mile track. 

Entries for the race may be any 
‘50 or '51 stock car with a metal 
the committee announced. 












W. O. Briggs jr. 


week preceding the race to narrow 
the field down to about 50 of the 
best drivers. 

The only alterations allowed on 
the cars are safety measures for 
strengthening the wheels and steer- 
ing gear. 

“We think this stock car race is 
a ‘natural’ for Detroit's birthday 
festival,” Briggs said. “The auto- 
mobile is responsible for Detroit's 
fame, and we want a stock car 
race so that people who make 
automobiles can see their products 
in competition with rival makes.” 

D. E. SAMPSON 


Truck Capacity 













Shock absorber and suspension mech- 
anism of Bostrom seats soak up 
jolts and jars. Fore and aft adjuster 
accommodatesall drivers. Steel frame 
and mechanism outlast the truck; 
eliminate repairs. Snap-on seat cover- 
ings can be replaced in 10 minutes; 
eliminate upholstery jobs. 


Recommend “factory installed”’ 
Bostrom hydraulic seats on all new 
equipment orders. 


BOSTROM MFG. CO. 


ilwaukee 4, Wisconsin 
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Dealer Business Counsel 


Stockroom Department Should Be Analyzed 
To Gain Maximum Discounts 


(The opinions expressed herein are those of Columnist Van Tassel and are not 
necessarily those of Automotive News.) 


By J. B. Van Tassel the basis of actual cost or the same | 
AVE you ever analyzed your 4S it would if you were to charge} 
t stockroom department to dis- all purchases on a basis of the price | 


ae , > wr : paid for the merchandise. 

pa cp fle ab & ie In this business there are many 

sult of not taking of these hidden costs that ad- 

advantage of max-| Versely affect departmental prof- 
its and are never accounted for. 


imum _ discounts | 
on volume parts This accounting procedure also 
purchases? makes it possible for you to in- 


dividually cost from inventory on 
an actual basis of cost, provided 
you list the minimum cost price 
on your individual cost card rec- 
into considerable ords, figured on a basis of receiv- 
lost profit over a| ing the maximum discount on all 
period of time. | purchases so affected. 


Also, by keeping 
a record of the amount of lost dis- 
count you can adjust your stock- 
room inventory cost prices so as to 
make it possible for you to indi-| 
vidually cost out your sales of 
stockroom merchandise on an ac- 
tual cost basis. 


In many cases 
the lost discount 
on this type of 
purchase will run | 





J. B. Van Tassel 


|lost discount account is one of the 
best indicators as to what kind of 
a management control job your 
|stockroom department is doing on 
| purchases vs. sales. 

Where this amount is high in any 
one month you will 
emergency purchases are running | 







| 
| 


The amount so recorded in this | 
|\the stockroom department 


know that) 
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To Barmont-Jones Motor Co.— 


Paul Barmont (left) and George Jones (second from left), 


partners in the Ford dealership 
in Harrisburg, Pa., receive the Four-Letter award from A. J. Bath (right), assistant sales 
manager of the Chester district, and William Thee, Chester district sales neers 








high. When they are high they are|for you to individually cost your 
costly. When the amount shown in| sales of parts. 
this account is low, it indicates that! In my estimation, this is the only | 
is Op-| way you can successfully control | 
erating efficiently and doing a well-|those parts dollars on the shelves | 
balanced purchasing job. and protect your investment in your | 
i oe stockroom department. 
. system of setting up the} Any questions concerning busi- 
amount of lost discount is the| ness management will be an- 
only accounting procedure I know | | swered by J. B. Van Tassel, care 
of that will also make it possible | of AUTOMOTIVE News. 





For example, we will assume 
your maximum discount on pur- 
chases of a certain class of parts 
is 70 percent off list, provided, 
of course, your order amounts to 
so much money. However, be- 
cause of an emergency condition 
you are forced to order less than 
the minimum quantity amount 
in order to obtain the 70 percent 
discount, so in this specific pur- 
chase your cost is 60 percent. 


In this case, the specific purchase 
of parts is charged into stockroom 
inventory on a basis of 60 percent 
discount off list. In order to set up 
your amount of lost discount you 
would credit your stockroom inven- 
tory in the amount of the differ- 
ence of 10 percent and charge this 
amount to your lost discount ac- 
count. This amount should be de- 
ducted each month and for the 
cumulative period from the amount 
of your stockroom gross profit. 

* * * 


N OTHER words, you would 

classify this amount of lost dis- 
count as a separate cost item, rather 
than absorb it in cost of sales and 
having it buried there. On this} 
basis of accounting distribution 
your stockroom inventory would al- | 
ways reflect a total dollar value on 
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Soviet Truckers 


Seen Hampered 
By Parts Lack 


NEW YORK. — Truckers in the 
Soviet Union are suffering from 
shortages of spare parts, poor 
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valves and all necessary data on government regulations and changes 


supplying up-to-date current 


“J ATA, Tenn. U. 
| To Make Labor 


Policy Canvass 


KNOXVILLE, Tenn.—A study 


|will be conducted by the Univer- 


sity of Tennessee to aid the Ameri- 
can Trucking Assns., in forming a 
long-range policy toward labor in 
the southeastern area, it has been 
announced here by Dr. J. Fred 
Holly, head of the department of 
labor relations. 


Dr. Holly said that the industry 


|has mushroomed so fast from in- 
| dependent, 


one-truck operators, 
that it hardly knew what its over- 
all policy was toward labor, not to 
|mention what its long-range policy 
|should be. 

The university’s survey will be- 
gin about June 1, it was announced, 
and will be conducted by Robert H. 
| Laws, associate professor of labor 
relations in the law school. He will 
visit truck line and union offices 
in major cities of Alabama, Flor- 


|ida, Georgia, Kentucky, North Caro- 
\lina and Tennessee in assembling 
information for his report, it 
| planned. 
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roads, low petroleum supplies and ASSENGER CAR IDENTIFICATION SECTION 

inadequate facilities for repair, ac- 

cording to a report by the New| i 

York Times. A 
The truckers there are giving | re FR LE GH 8 See : 

these reasons in answer to charges a8 aewer £5956 & DESIGNATION: The Board of Governors of the 


of inefficient operation, high cost 
operation, and “causing substan- 
tial waste” through high propor- 
tion of time that trucks stand idle, 
the report continues. Long dis- 
tances between fuel supply points 
make it necessary for them to often 
carry their own fuel supply, truck- 
ers say. 

A total of 21 billion ton - kilo- 
meters was carried by trucks last 
year, the report continues, and al- 
though substantially above the 
amounts carried in 1940, still falls 
short of the 25 billion ton-kilometer 
goal set for the fourth Five-Year 
Plan. 


The New 


costs. 


York Times estimates 
that the total number of motor 
vehicles, mostly trucks, in the 
Soviet Union is probably somewhat 
over 1,500,000—less than 5 percent 
of the number in the U.S. 

“Moscow planners are eager to 
increase the volume of truck trans- 
port in the years to come as a 
means of taking some of the bur- 
den off the sorely pressed railroad 
system, particularly on short hauls 
of less than 100 miles,” the Times 
said. 

“They are hindered, however,” 
the report continued, “by the scar- 
city of petroleum and by the fact 
that substantial expansion of truck 
use will require a large program 
of road building and road improve- | 
ment. To overcome the petroleum | 
deficit, many Soviet trucks employ 
hard fuels rather than gasoline.” 
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« Comparative features of new cars. 
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NADA Official Used Car Guide among other 
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In designating any guide for = 
use for the purposes of Regulation W, the 
Board does not indicate any finding by the 
Board or by the United States Government 
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or correctness of the values shown or of the 
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Dealer 


Incorporation of the Vernon Au- 
tomobile Dealers Assn. as a board 
of trade was announced recently 
by the Texas secretary of state at 
Austin. The association was char- 
tered by T. Edgar Johnson, Her- 
bert H. Hill and F. T. Dabney with 





no capital stock. 
. << ‘ 
Miller Takes Packard 
John H. Miller, for 17 years 
head of Miller Motor Co., St. 
Cloud, Minn., has received a 
Packard franchise. He is con- 


structing a new building at 2700 
Division St. Sales and service will 
be handled in the new 70 by 76 
foot structure, with a body and 
fender repair shop housed in his 
present location. 


Brotherly Love 
Fire Sparks Help 
For Dealer 


The warm hearts of two com- 
petitors, Otto P. Graff (Ford), Flint, 
and George Compton (Ford), Flush- 
ing, Mich., were fired at the situa- 
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Doings 


tion confronting Bud McKerring 
(Ford), Flint, whose dealership was 
damaged by a $300,000 blaze. 

They proffered McKerring three 
stalls in their showroms so he could 
sell cars. 

The spirit of loyalty was also 
ignited in McKerring’s employes 
They offered to work without sal- 
ary until the boss got squared away 
after the fire loss. 

* * * 


Street Post to Collinson 


Lloyd Collinson, of Corporon & 
Collinson (DeSoto-Plymouth), has 
been elected president of the Myers 
St. Improvement Assn. in Troville, 
Calif. 





- * * 
Silcott Returns to Deal 


In Monrovia, Calif. 

Ezra Silcott, senior member of 
Silcott Bros. (Hudson), Monrovia, 
Calif., has now recovered sufficient- 
ly from a heart attack of several 
weeks ago to be able to be back in 
his office for a few hours daily. 

Ray Rankin, who has been con- 
nected with auto firms there for 





. . 
Munroe's Keglers Win Title— 
Stewart W. Munroe (standing, second from left), Dodge-Plymouth dealer of Hollywood 
Calif., presents a bowling trophy and individual trophies to members of his team 


has been elected first vice-presi- 


the last two years, and has been a 
dent of the North Rampart St. 


resident of Monrovia for 15 years, 
is a new member of the sales staff. Business and Property Owners 
* 4 * Assn, 
* 


Chive Elected , : 
Pierre Chive jr. president of Commodore Taccetta 


Chive Motors, Inc, (Studebaker), Vincent Taccetta, 
617 N. Rampart, New Orleans, N. H., auto dealer, has been named 


SOS UMaC LLL 


ae hit 


ELIMINATES BLINDING GLARE 


REDUCES EYE STRAIN AND DRIVING FATIGUE 


SHUTS OUT SUN RAYS 





@ The ALL-STEEL Exterior Windshield Visor. 


@ The visor with polished STAINLESS STEEL leading 


edge and 


@ The visor that is fully ADJUSTABLE — one model 


end brackets. 


will fit most cars. 


@ The visor that will custom fit HARD-TOPS and cars 


with one-piece windshields .. . 


THE VISOR 












THAT'S EASY OWN THE 


KEEPS CAR COOLER 


\ 


EXTERIOR WINDSHIELD SHADE @ A OIETERICH PRODUCT 





TO SELL! 


EYES, EASY 


SEE YOUR DISTRIBUTOR OR WRITE... 


PRODUCTS CORPORATION 


MICHIGAN CITY, INDIANA 


Portsmouth, 


a vice-president of the Portsmouth 
| yacht club. 


? . * 


Dahlgard Aids Defense 

Dahlgard Buick Corp., 141-50 
| Northern Blvd., Flushing, N. Y., has 
|}become an authorized recruiting 
|station for the Office of Civil De- 
| fense. A number of recruits already 
j}have been signed up. 
* * * 
Fire Hits Daniell 

A fire at Daniell Buick Co., Bowl- 
ing Green, Ky., resulted in a $7,500 
| loss. It was covered by insurance, 
said F. R. Daniell, owner. Damage 
was confined to merchandise and 
equipment. 

* + * 


Feferman Aids Charity 
Henry Feferman, general sales 
manager of Ben Feferman Motor 
Sales Co., South Bend, has accepted 
the co-chairmanship of the Indiana 
region for the United Jewish Ap- 
peal. 


+ m + 


C of C Elects Reason 


Rex G. Reason, Buick dealer of 
Springfield, Ill., has been elected to 
the board of directors of the 
Springfield chamber of commerce. 

* * + 
Dunlop Judges Slogans 

Philip S. Dunlop, of Concord, 
N. H., former president of the 
New Hampshire Automobile Deal- 
ers Assn., has served as a judge 
in a roadside cleanup campaign 
slogan contest held for school 
children throughout the state. 
Gov. Sherman Adams was one of 
his colleagues in the group. 

* £ + 


DeSoto Dealers Organize 
In Buffalo Area 


Organization of the Erie County 
DeSoto Dealers Assn. was disclosed 
with filing of papers in the county 
clerk's office in Buffalo. 

Members are: Downtown Motors, 
Neuman Motors, Montana Motors, 


McIntosh Motors, F. L. Bumpus 
and Westcott Motors, all of Buf- 
falo; Reimann Motors, Cheek- 


towaga; Tonawanda Motors, Tona- 
wanda; Broadway Transit Motors, 
Depew; Shanks & Henning, Ham- 
burg; Eden Motor Sales, Eden, and 
Royce Motors, East Aurora. 

* * + 


A pplegate—Flint 

Applegate Chevrolet Co., Flint, 
has hosted a party at its building 
for 600 independent garage men 
and automotive fleet owners. A 
floor show was presented and re- 
freshments were served. 

+ > * 


Hurst Building Destroyed 

Fire which swept Hurst Motor 
Co. (Chrysler- Plymouth), Hays, 
Kans., caused damage estimated at 
$90,000 to $100,000. Dealer C. W. 
Hurst said the loss is covered by 
insurance, The fire started when 
an explosion occurred as a me- 
chanic was emptying gasoline out 
of the tank of a wrecked car into 
a pan under the car. No one was 
injured. The building and three 
cars were destroyed. 

+ * * 


Collins Heads Dealer Group 


In Ohio’s Auglaize County 


Tom Collins, a Ford dealer, has 
been elected president of the 
Auglaize county (O.) automobile 
dealers’ group. Other officers 
elected are: 

Elmer Katterhenrich (Chevro- 
let), vice-president; Bernard 
Parker (Chevrolet), treasurer, and 
John Westerhide (Ford), secre- 
tary. 

* * + 


Fields Honors Fehr 


A pin studded with 17 diamonds 
has been awarded Emil C. Fehr by 
Arthur L. Fields of Fields Chev- 
rolet Co., Portland, Ore. Fehr sold 
more than 100 Chevrolet cars and 
trucks each year for the past 17 
years. His record is 180 sales in 
one year, of which 150 were new 
and 30 used cars. 


2 * 


Thrash Opens Dodge Deal 


Thrash Motor Sales has been ap- 
pointed a Dodge-Plymouth dealer 
Maurice B. 


in Brookhaven, Miss. 
Thrash is the owner. 
* o + 


British Motor Ups Two 

Andy Regalia has been appointed 
retail sales manager of British 
Motor Car Co., San Francisco, an- 
nounces Kjell Qvale, owner and 


(Continued on Page 19, Col. 1) 
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Dealer Doings 


(Continued from Page 18) 





ager of the Henry J. Kaiser Motors 
store in San Francisco. 


manager. Qvale also appointed J. 
A. Redner as chief of the dealer 





sales operation, which serves ap-| * * & 
proximately 30 dealers in northern| pay] Motor, Charleston, 
California. 

* ae * 


Expands Its Plant 
Alsop Seeks Election Paul Motor Co. (Ford), 149 Meet- 
John B. Alsop, of Mooers Motor} ing St., Charleston, S. C., has again 
Co. (Packard), Richmond, Va., has/| ¢XPanded its plant. 
announced his candidacy for clerk| Special emphasis was given to 
of city circuit court, subject to the|the service department where 40 


Democratic primary. Alsop was an| mechanics are employed. New 
alderman for six years. |equipment added includes a frame 
tak | straightener. 
O'Neill Seeks to Build Fre oe 


George O'Neill Motor Co., Ni-| Hudson in Pittsford, N. Y. 
agara Falls, N. Y., has applied to| Fred Smith, general manager of 
the city council for rezoning of a! Pittsford Auto Sales Co., Pittsford, 
section of Third St. to permit the|N. Y., has announced his appoint- 
firm to erect an auto showroom|ment as a Hudson dealer. Other 
and service station. The petition|members of the staff are J. Wynn 
was tabled by the council. | Stone, sales manager; William Jam- 

” AN }ison, used-car manager, and Clar- 
jence Miller, service manager. 


Chautauqua (N. Y.) Assn. ervice m 
Views NADA Film | —— 
The May meeting of the Chau- | ee" t 
tauqua County (N.Y.) Automobile | cme (Chevrolet-Oldsmo- 
Dealers Assn. was featured by a|Pile-Cadillac), Ottawa, has pro- 
film, furnished by NADA. 
* + x 


Enyeart Chevrolet 


Formal opening of the new build- 
ing of Brazeal Motor Co. (Chrysler- 
Plymouth), at Fourth and Main, 
Atchison, Kans., has been held. The 
Brazeal firm is owned by S. J. Bra- 
zeal, who purchased the P. A. Trot- 
ter Motor Co. in 1947. 


x * * 






Alderman Joins Seyffer 


Alderman John F. Sullivan has 
joined the sales staff of Seyffer 
Motors, Inc., Holyoke, Mass., Ford 
dealership. Until recently he had 
been with the traffic division of 
the Massachusetts department of 
public works. 

* * * 


LaMastra on Committee 


Anthony J. LaMastra, president 
of Great Lakes Motors Corp., 
Buffalo, has been appointed to 
Dodge’s Syracuse region factory- 
dealer advisory committee. La- 
Mastra is vice-president of the 
Dodge Dealers Assn, of Erie 
County. 

* es Ea 
Webb Chevrolet Forms 


Webb Chevrolet Co., Bowling 
Green, Ky., has been incorporated 
with $150,000 capital by J. H., Doris 
E. and T. E. Webb. 

* * 


HEAVY DUTY 
LIFTING RAM 


» 


Foley Joins Learner 


Charles S. Foley has been named 
general manager of the Learner 
Hudson dealership in Berkeley, 
Calif. He formerly served as man- 
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| moted Robert Moore, general man- | 
to vice-president and Jack | 
McElroy, a company salesman for | 


ager, 


years, to sales manager. 
* x * 


Barford Chevrolet Co. 


W. R. Willis, president of Bar- 
ford Chevrolet Co., Clayton, Mo., 
has purchased a 50-foot parcel of 
property at 7746-48 Forsyth to com- 
plete a parcel fronting on both For- 
syth and Bemiston Ave. 

x * 4 


Mueller Opens Building 
Mueller Sales and_ Service 
(Studebaker), LeSueur, Minn., 
has opened its new building. Re- 
freshments, prizes and guided 
tours were given at ceremonies. 
* + * 


Central Buys Buildings 


Central Pontiac, Kansas City, has 
purchased two buildings at 18th 
and McGee Sts., which it has rented 
since 1935. Don E, 
president, said improvements are 
being contemplated. 

* * * 


Chico Dealers Play Host 


To N. California Assn. 

The Chico (Calif.) Automobile 
Dealers Assn. played host to ap- 
proximately 100 dealers at a din- 
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Barnard Sales, Inc., Cleveland— 


This new Ford dealership has been opened by C. C. Barnard jr., former manager of a 


Inc. 


ner meeting of the Northern 
California Motor Car Dealers 
Assn. 

James L. Shelburne, Fresno, 


state president; Amos T, Crowl, 
San Francisco, manager of the 


| 
An open house was held by En- 
yeart Chevrolet, Michigan City, 
Ind., to celebrate the grand open- 
ing of the enlarged service depart- 
ment. President Jerry Enyeart said 
the newly completed addition of | 
5,600 square feet doubles the serv- 
ice floor space. 
* a. * 2g 
Brazeal Motor Co. Opens 


ae ng 


Fitzgerald, | Chevrolet dealership in Bridgeport, Conn. The firm formerly was known as Englander Motors, 
J. Carrahar is secretary-treasurer of the company. 


Northern California group, and 
Hugh McCord, San _ Francisco, 
public relations manager, ex- 
plained government regulations 
and state and national legislation 
affecting the dealers. 





Makes Automatic Transmission Jobs 
FASTER, EASIER, MORE PROFITABLE 


Here at last is the ideal hydraulic equipment for removing and 
replacing automatic transmissions. The Manzel TRANS-LIFT offers 
so many outstanding new features that it is a must in any shop 
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doing automatic transmission work 
shop. Write for further information. 


-and today that means every 


ROTARY ADJUSTMENT —Transmission pivots—not below — 


but around the axis, or bolt circle. This eliminates lateral adjust- 


ments... 
shofts... 
or hoist. 


simplifies aligning bolts, dowels, splines, and drive 
compensates for variance in spring suspension, floor 


LONGITUDINAL POSITIONING — complete tilting control 


for removal and replacement. 


STURDY LIFTING MECHANISM — Fast, double acting pump 


lifts heaviest loads on both up and down stroke to maximum 
height of over 6 feet... Non-tipping. 


USABLE ON ALL AUTOMATIC TRANSMISSIONS —adapters 


available for Ford-Mercury, Hydra-matic, and all others. 


TWO SPEED RELEASE 


Foot control, accessible from all sides. 


Permits slow movement for lining up, fast lowering after job 


completion. 


BALL BEARING CASTER WHEELS —Free movement over all 


types of flooring. 


PERMITS ONE MAN OPERATION on single post, twin post, 


or pit type installations. 





Manufacturer and supplier of automotive 
tools and equipment. 
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Commercial Car News 





{ Regular Monthly Section for those who make, sell and service 


io Lae 


Buses, Commercial Vehicles and Equipment 





Trucks Squeezed Already by Metals Pinch tas 


C'MP Costs 170,000 Units 





I EALERS are being 

lieve that everything is rosy 
in the truck end of their business. 
Sales have increased perceptively 
during the last few weeks, and both 
new and used stocks are compara- 
tively low. 


And to top off these factors, NPA |ing what CMP will mean to the the 
has stated that the dealers were |industry occurs by looking at the|the one exception of the 19,501-26,- 
going to get 100 percent of the me- | figure possible under present pro-|000 GVW group. It can be pointed 
dium and 120 percent of the heavy-|duction rates projected over the | out that 42.5 percent of the year’s 
would be| output in this class was built in the 
the | first half of last year. 

| 


duty trucks while being cut to 70 
percent in the lighter models when 
factories fall under the Controlled 
Materials Plan this fall. 

This sounds equitable until the 
base period of the first six 
months of 1950 is analyzed. 

During this period, manufactur- 





Robert Cass Courtney Johnson 


ers made a total of 654,282 trucks, | 


and if that production rate had 


been used for the entire year, would | 


have resulted in 1,308,564 units for 
the domestic and export market. 
+ * * 
OWEVER, when the formula is 
applied to these figures, the in- 


dustry loses approximately 170,000 | 


units for the year. In addition, 
dealers will lose to their own sales 
market all trucks channeled for 
export. Last year 134,493 units were 


exported to Canada and the rest | 


of the world. 

While trucks are supposed to go 
under CMP on July 1, and be af- 
fected during third quarter produc- 


led to be- | 


what is actually allowed under 
| the present formula evidently, 
represents the adjustments that 
are anticipated from a revision 
of the Dodge and Harvester 


bases. 


| An interesting comparison show- | 


jentire year. The total 
|1,505,248 trucks as_ against 
| 1,138,265 allowed by CMP. 
* © + 
a URING the base period of 1950, 
light trucks represented 67.3 
percent of total production, 





percent. The formula will cut the 
| 67.3 percent by 30 percent, leave the 
|24 percent as is, and increase the 
| 11.7 percent by 20 percent. 

| Cass pointed out at the Detroit 
meeting, however, that the size per- 
| centages can be changed if it is be- 
|lieved necessary in order to main- 
|tain adequate transportation. 


Based on the 1950 figures, the 
| CMP formula allows the industry 


me- | 
;diums 24 percent and heavies 11.7 | 
| drop from 47 percent represe 


| to make 428,676 trucks under-5,000 


pound GVW per year, as against 
the 657,216 possible at present 
rates. The industry produced 
627,405 units of this size last year. 


CMP also provides for 186,092 


|units in the 5,001-10,000 GVW class | 


as against an output of 266,043 last 
|year, and this year’s possible total 
of 283,992 under present production 
rates. 

In the 10,001-14,000 GVW class, 
|96,544 units are authorized under 
CMP as against the '50 output of 
| $9,156, and this year’s 
| 104,292. 


* * * 


where 


possible | 


N THE 14,001-16,000 GVW class, | 
100 percent output has| 


| been permitted, the base period al-| 


|lows a production of 217,936 units 


tion, there seems little likelihood |as compared with an actual output | 


that NPA will get trucks under 
CMP until sometime in August and 
it will not affect production until 
the fourth quarter. 


tives are provided to get mate- 
rials for several tight compon- 
ents, the truck manufacturers 
are liable to be in a pretty tough 


In the meantime, unless direc- 


spot. Axles, transmissions and 
frames are already in scarce sup- | 
ply. 


At least one factory assembly | 
line is down now because of short | 
supply in these items. 
+ * * 
HILE it is thought that some} 
adjustments will be made for 
Dodge, because of the prolonged 
strike during the base period, and 
to Harvester, which also experi- 
enced slowdown difficulties, the 
base period figures will apply to! 
material allotments under the CMP 
plan, it was stated in a recent De- 
troit meeting by Courtney Johnson, 
director of the NPA motor vehicle 
division, and Robert Cass, assistant 
director. 

Production under the formula 
will cost the industry 367,000 units 
during the year, as compared to 
the possible production of trucks if 
this year’s first quarter production 
rate could be extended over the en- 
tire year. 

If the formula had been applied 
during 1950, total production would 
have totaled 193,998 units. Under 
the formula, the industry would | 
have been allowed to build but| 
1,138,265 units instead of the 1,332,-| 
263 units that it did produce. 

While NPA claims the pro- | 
posed program for truck output | 
under CMP would permit the 
production of 1,300,000 units, the 
formula as it now stands will not 
allow that figure. The difference 
between the NPA output, and | 


|of 219,918 last year and a possible 
|sum of 270,256 this year. 
Since a percentage of 120 per- 
cent has been authorized in the 
16,001-19,500 GVW class, CMP 
allows the production of 59,184, 
as against last year’s total of 
53,484. According to the stand- 
ards of the first three months of 
this year, a total of 72,396 was 
possible. 

In the 19,501-26,000 GVW class, 
CMP permits 48,007 to be built as 


|}against an actual 47,022 for last 
| year, and this year’s first quarter 


rate of 74,824. However, only 40,012 | 


|of this class could have been built 


last year if the first half produc- 
tion rate had continued for the 
second half. 

Only 29,235 units of over 26,000 
GVW jobs were built last year, but 


Heavies Spark First-Quarter Sales Peak 


| this year, against 21.75 percent of 


By Bob Gordon 


Associate Editor 


| HANGING up a new first-quar- 
ter record in the sale of new 
it was the heavyweights 
which scored the most impressive 
gain over last year’s first-quarter 
figures. 

Total new-truck sales in the 
first quarter amounted to 252,926 
units to top the previous first- 
quarter record set in 1948 of 
238,618. First-quarter new-truck 
shales in 1950 were 235,889. 

While new-truck sales in the first 
three months of this year exceeded 
those of the similar period of 1950 


trucks, 


Truck Highlights 


Truck New Products ..........Page 
Farms and Trucks .. Page 








by 7.22 percent, the gains were more 


Truckin’ 


CMP allowance calls for 31,826 

units under the formula, as opposed 

to 41,772 under this year’s first 
quarter standards. 

* + * | 

HUS, it is seen that more trucks | 

were built in every size during) 


first half of this year, with saneare Gne to aneler 


pretty well convinced that it 


sales activity by the 
their salesmen. 

| In the first place, 
|trucks bought during 


Based on last year’s complete 
output, units in the light tonnage 
sizes lose substantially, percent- 


age-wise, while the mediums and the 


HILE the present uptrend in| 

truck sales reported generally | 
across the country may be in some | 
“scare’ 
buying urge, most truck men are 
is | 
mainly due to actual need on the 
part of the haulers and to greater | 
dealers and} 


most of the|It 
past | dealers have seen the handwriting 


i ruck + 


--- by Jack Weed 





reason for the increased sales in 
most dealerships, the dealers ad- 
mit they have been putting more 
effort into their truck sales. 
Their salesmen have been out 
calling on more users and po- 
tential users of trucks and the 
result has been an upswing in 
truck sales. 


This latter is a comforting sign. 
seems to indicate that many 





| 


heavies gain slightly in each size. |™onth have been purchased byj|on the wall and have gone back to 


The under-5,000 pound GVW’s 


fronted with a possible shortage. 


Zone and regional men also re- 


(Continued on Page 24, Col, 3) port that when they check on the 


The Score on Trucks 


Production and Sales— 


U. S. output of commercial vehicles for 1951, through May 19, 
totaled 596,701 units, compared with 483,672 in comparable 1950 period. 


New-truck sales for three months, plus 15 states for April, totaled 
274,066 units, compared with 257,201 in like period last year. 
* Ba + 


Steel Quotas Readied— 


An order, which NPA says is on its way, will restrict the amount 
of steel truck makers can use after July 1. The order is expected to 
allow them to use 70 percent of the steel they used in the first half of 
1950 for light trucks, 100 precent for mediums and 120 percent for 
heavy units with a gross weight of 16,001 pounds or more. 

* * * 


Kansas Truckers Ask Tax Study— 

The Kansas legislative council has been requested by the Kansas 
Motor Carriers Assn. to make an impartial study and recommendation 
on the proper allocation of highway costs for each vehicle using high- 
ways. The request was made to produce a factfinding study on which 
truckers, railroads and the public could agree. 

«x ok * 


Legislative Action— 

A new Texas law increases the truck weight limit from 48,000 to 
58,420 pounds, ... A measure seeking a 50 percent hike in registration 
fees for commercial vehicles has been introduced in Missouri, At the 
same time, Gov. Smith of Missouri has accused the truck and bus 
industry of obstructionist tactics in the legislature. He also charged 
that overloading is mainly responsible for the present condition of the 
state’s roads. ... Maine’s senate has killed a bill to increase the diesel 
fuel tax from six to 10 cents a gallon. 

* * * 
‘Trucks Necessary to Farms'— 

Without trucks, marketing of farm products could no longer 
function in this country, according to the Agricultural Situation, pub- 
lished by Corn Belt Dailies. Trucks allow farmers to begin shipments 
at any time to take advantage of favorable weather or markets, the 
publication states. 





vehicle weight group totaled 48,477, 


and not with the idea of anticipat- | 
ing future needs as fleet operators | 
are in the habit of doing when con- 


spectacular in the heavier GVW | against 49,066 in the initial quarter 
classes. of last year. 
* « * . 

POPs in this respect was the ERCENTAGE gains over the 

19,501-26,000 pound bracket first quarter of 1950 in other 
which showed an increase over| weight classes were: under 5,000 
1950 of 60.71 percent. Total for the| GVW, 4.04 percent; 10,001-14,000 
class this year was 11,444 units,;GVW, 6.29 percent; 14,001-16,000 


against 7,121 in the first quarter 
of last year. 

Next in line was the over-26,000 
class with an advance of 45.13 
percent over last year. Unit sales 
in this bracket totaled 6,077, com- 
pared with 4,187 in the first three 
months of 1950. 


The remaining weight classifica- 
tions registered smaller increase 
and one bracket, the 5,001-10,000 | 


|pound division, experienced a loss 


of 1.20 percent. 
Unit sales in the 5,001-10,000 gross 


GVW, 12.03 percent, and 16,001-19,- 
500 GVW, 19.29 percent. 


Sales of light trucks in the first | 


quarter of this year, units of less 


| than 10,000 pounds GVW, amounted | 
to 169,489 units, or 67.15 percent of | 


|all new-truck sales in the period. 
|Last year, such units accounted 
| for 70.25 percent of total sales. 
Medium trucks, from 10,001 to 
16,000 pounds GVW, accounted 
for 22.35 percent of the total 
| market in the first quarter of 


owners of single or low multiple | work—back to the job they agreed 


... | units, This in itself is an evidence|to do when they took on the truck 

ntation | that trucks are being bought this| sales franchise. 

|of last year’s total to 37.7 percent; | spring because they are needed 

| the 5,001-10,000 GVW’s from 20 per- | 
cent to 16.3 percent; the medium 

| 10,001-14,000 GVW’s gain from 7 
percent to 8.5 percent; the 14,001- 

| 16,000 GVW’s gain from 16.4 percent 


* * * 


Still Some ‘Sluffing’ 


{7 WILL also be good news to 
|* hundreds of truck equipment 
| builders and distributors around the 
country, for their business has been 
suffering for over two years now 
because dealers got into the habit 
of “sluffing” off trucks on a dis- 
count deal basis. When the truck 
dealer has his men go out and try 
and make sales, he and his men 
will be interested in profits—inter- 
ested in the extra profits that sell- 
ing a fully equipped truck will 
bring. 

Sales activity on new trucks also 
jusually brings about greater sales 
activity on used trucks, since sales- 
}men cannot help but run into pros- 
jpects for used equipment when 
| they are beating the bushes for new 
| truck sales prospects, 


| That this has happened also 
seems to be indicated by the low 
dealer stocks of used_ trucks. 
When dealer used-truck stocks 
are low and new-truck sales are 
| high—and they are the highest 
this spring the industry has ever 
| seen for the first quarter — it 
| Means that used trucks are mov- 
| ing in good volume. Today’s 
| market is not one where the 
| dealer can turn his nose up at 
trades that are offered if he is to 
get his share of the new truck 
sales and make a satisfactory 
profit from his truck business, 


No doubt there is a percentage 
|of this spring’s truck business being 
| done on a low profit basis. There 
jare still enough dealers around the 
;}country who would rather “sluff” 
|their trucks out of inventory than 
|to make an effort and sell them at 
ja legitimate profit, But there is 
|every indication that these dealers 
are getting fewer and fewer every 
month. 

Profitable truck business is built 

(Continued on Page 25, Col. 1) 


the total in the similar 1950 


period. 

Heavy trucks, from 16,001 to 26,- 
000 pounds GVW, garnered 8.09 per- 
cent of the market this year, com- 
pared with 6.22 percent last year. 

“Heavy - heavies,” over 26,000 
pounds GVW, upped their share to 
2.41 percent of the total market 
this year, against 1.78 percent in 
the first three months of last year. 

* * * 
A MONG the makers, the first 
+ quarter was not one of un- 
mixed blessings. Of the 21 makes 
listed in the registration tables, five 


{suffered declines from the totals 
|in the first quarter of 1950. 


their losses 
Studebaker, 
23, Col. 1) 


The makers and 
were: Ford, 4,219; 


(Continued on Page 
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‘Farms Depend on Trucks’ 


Agricultural Marketings Could Not Function 
Without Motor Vehicles, Report Says 


CHICAGO.—Marketing of farm| 
products could no longer function | 
in this country without trucks, ac- 
cording to the April Agricultural 
Situation, published by Corn Belt 
Farm Dailies. 

“Livestock farmers and the 
meat packing industry are more 
than ever dependent on trucks 
for conveniences and flexibility in 
handling the enormous tonnage 
of live animals and the processed 
meat,” the publication pointed 
out. 

Using trucks, it was stated, al-| 
lows farmers to begin shipments at 
any time of the day or night to) 
take advantage of favorable weath- 
er or markets. 

Therefore, transporting of live- 
stock by trucks is becoming in-| 
creasing popular, Agricultural Situ- 
ation said. 

The article quoted Agriculture 
department figures which show that | 
since 1941 the number of trucks on 
farms has doubled—from 1,100,000 
to 2,200,000. During the same 10 
years tractors increased from 1,- 
700,000 to 3,800,000. 

Nearly 11,000,000 tons of live- 
stock reached markets by truck 
in 1950, the report said. An esti- 
mated 3,500,000 truck loads were 
needed to transport the 52,272,774 


Truck Drivers 
Cite Goodwill as 
Their Job, Too 


DETROIT. Bettering public 
goodwill toward the trucking indus- 
try isn’t a job for just company 
owners—the drivers have a real 
stake in that job, too, according to 
entrants in a _ recent Fruehauf 
Trailer Co. “Wheel of Fortune” es- 
say contest for drivers, 

They expressed their views in es- 
says on “How Truck Drivers Can 
Promote Better Feeling for the 
Trucking Industry,” an industry 
which provides employment for 
over five million persons. Basically, 
Fruehauf reports, all the entrants 
agreed: 

“Both drivers and owners must 
realize that the individual driver is 
a powerful force for goodwill for 
the trucking industry. Our personal 
contacts with the public in general 
and motorists in particular can be 
used to destroy the effect of many 
millions of dollars spent in anti- 
truck campaigns!” 

The driver essayists agreed that 
observance of safety rules and cour- 
teous highway habits would 
strengthen support of the public 
behind the trucking industry. 


Kansas Truckers 
Request Study of 


Vehicle Taxes 


TOPEKA, Kans.—The Kansas Mo- 
tor Carriers Assn. has requested 
the Kansas legislative council to 
make an impartial study and rec- 
ommendation on the proper alloca- 
tion of highway costs for each ve- 
hicle using highways. 

It is expected that the request 
will be given consideration by the 
council, an interim study group, at 
its next meeting in September. 

The request is regarded as an ef- 
fort to take a controversial subject 
out of the field of emotionalism and 
prejudice and produce a fact-find- 
ing study on which truckers, rail- 
roads and the public could agree. 


The association asked for a study 











of regular loads, overloads, toler- 
ances of overloads to be allowed, 
penalties for law violations, the 


good and bad features of ports of 
entry and the study of size and 
weights of vehicles to obtain maxi- | 
mum road use. 


| 
N. Y. Refuses Permission | 
To Use Longer Buses 

NEW YORK.—An application by | 
the New York City Omnibus Corp. | 
to be permitted to operate a new | 
type of bus 39% feet long and 9% 
feet wide has been denied by the 
city board of estimate because it 
was felt that such a large bus would 
cause traffic congestion. | 





| 

| 
live animals from farms to mar- | 
kets. 

“Just as the motor truck is a 
necessity, so are highways adequate 
to its efficient use,” the article said. 
“The farmers of this country never | 

! 
| 





had a greater stake in good roads 
and their proper use... 

“The funds to provide good roads 
are available, from license fees and | 
gas tax mainly, if properly appor- | 
tioned and spent...” 

Agricultural Situation predicted 
that 1951 will be a good year for 
farmers. 


Buffalo Trailer Men 
Elect New Officers 


BUFFALU.—New officers of the | 


Buffalo Truck Trailer & Equipment 
Assn. were installed at a recent 
meeting. 

They are: president, Ray Weber; 
vice-president, Edward Maier; sec- 
retary, William Schiro, and secre- 
tary, Charles Schlater. 


lt Costs You *6.00 
A Square Foot 


When Your Mechanics 
Lie On Their Backs 


Mechanics are faster on their feet than on their backs. Time 


studies show that 


10 hours’ work in 8 hours. 


Figure that in terms of the extra jobs you can turn out every 
day. You will see why Globe Hoists quickly pay for themselves, 
and earn extra money for you and your mechanics. 


Present users estimate that Globe Hoists are making them an 
additional profit of $6.00 a square foot, or $1200 per hoist per 





fh J 


Mission Equipment Co., Corpus Christi, Tex.— 
To celebrate its appointment as a Mack distributor, this firm held a gala opening. Shown 
are V. F. McBride, Mission's assistant manager; Henry Rowold and D. C. Wheeler, Mack vice- 

| presidents; Robert K. Smith, Mission president; the Mann sisters, who entertained the guests, 
and Gene Carney, Mission vice-president. The firm plans to open a branch in San Antonio. 


Vancouver (B. C.) Roadeo 


lumbia manager for White Motor 
Co, of Canada, is roadeomaster. 


‘To Be Headed by Reid heeded cenee 

VANCOUVER, B. C.—Alan Reid, 

‘of Ross Baker Motors, has been Bankert Names Hare 

named chairman of a 55-man com- Herbert Hare has been named 

mittee for the second annual truck! service manager of Bankhert Hud- 

roadeo, to be held here Sept. 14-15. |son, Baltimore. He formerly was 
Walter D. Stewart, British Co-|employed by Kelly Buick. 








with Globe Hoists every mechanic can do 


cific needs. 


year. No wonder Globe Hoists are found in so many progres- 


sive shops. 


GLOBE HOIST COMPANY 1000 E. Mermaid Lane, Philadelphia 18, Pa. 
(Factories at Des Moines, lowa and Philadelphia, Poa.) 


Write for 


conir World’s Most Complete and 











Write today for our FREE 
Shop Planning Service 


Globe makes every type of hoist, and 
therefore is able to advise you properly 
on the best hoists to meet your spe- 


Write today for complete information. 
We will send you FREE our valuable 
Shop Planning Guide showing layouts 
of successful shops that we have helped 
to earn extra profits. 


Guide S302 
U Cnn STOLZ 





Diesel Mechanics 
In Better Supply, 
GMC Reports 


PONTIAC.—There is no longer 
any severe shortage of diesel truck 
mechanics, A. A. Shantz, general 
parts and service manager of GMC 
Truck & Coach division, reported 
last week. 

Since last December, Shantz said, 
|four mobile GMC diesel truck serv- 
ice schools have trained 740 me- 
|chanics in all parts of the U. S. 
and Canada. 

GMC’s program, which calls for 
the training of 1,500 diesel mechan- 
ics and the establishment of 1,000 
GMC diesel service stations by the 
end of the year, is well ahead of 
schedule and may be carried beyond 
original objectives, according to 
| Shantz. 

He said GMC undertook the pro- 
gram to expand its diesel servicing 
jnetwork throughout the country 
| because of a “rapid trend” toward 
| diesel operations. 

“The training of these diesel me- 
|chanics,” said Shantz, “will mean 
|a great deal for the uninterrupted 
\flow of vital defense materials.” 
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While Expanding— 
To let its customers know that facilities soon 
will be expanded, the International Harvester 


truck branch in Indianapolis mounted this 
sign in its present building at 1065 W. Wash- 
ington St. T. E. Aughinbaugh, assistant dis 
trict manager, is shown with the sign. The new 
building, with 38,000 square feet, will be at 
3414 E. Washincton St 


Group of Haulers Plan 
Warehouse in Columbus 


COLUMBUS, O.—Organization of 
the Scioto Warehouse Co. by a 
group of motor freight carriers, for 
the purpose of improving facilities 
for motor freight handling in Co- 
lumbus and surrounding areas, has 
been announced. 

Charles V. Schlairet, president 
and general manager of the new 
company, revealed plans for con- 
struction in Columbus of one of the 
state’s largest consolidated motor 
freight terminals on land acquired 
on E. 5th Ave., just east of St. Clair 
Ave. The terminal will contain 72 
freight doors and ample room for 
general operating offices, 


ENGINEERED 
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Truck New Products 


Mo. Governor 
Hits Overloading 
As Road Wrecker 


| JEFFERSON CITY, Mo.—Over- 
| loading of trucks has been mainly 
| responsible for the present condi- 
|tion of the Missouri road system, 
|it was charged here by Gov, For- 


rest Smith. 
Speaking at a regional confer- 
ence of the American Assn, of 


Motor Vehicle Administrators, Gov. 

|Smith further accused the bus and 
| trucking industry of obstructionist 
|tactics in the Missouri legislature, 
|''n which several administration 
| highway bills are pending. 

“It is time,” the governor said, 
|\“that members of the general as- 
sembly quit listening to the lobby- 
ists of the big truckers and the 
gasoline interests who are now, and 
have been, operating on a public- 
|be-damned attitude.” 


The Missouri governor said the| § 


highway department needs more 
money if the state is to continue 
‘ts reputation of having one of the 


finest road systems in the country. | 


(There is a bill now in the legisla- 


ture to hike the present gasoline | 
tax from two to three cents per 
gallon.) 


“During the period 1930 to 1949,” 
Gov. Smith said, “the number of 


| passenger vehicles increased 40 per- | 


cent. The increase in trucks was 
165 percent, They make their very 
existence off of these state-built 
highways. Yet they refuse to pay 
a fair, proportionate share of the 
cost of even maintaining those 
highways.” 


Garrett Freightlines 
POCATELLO, Id. Garrett 
Freightlines, Inc., has opened at 
new $800,000 terminal here, includ- 


| ing administrative headquarters for | 


the company’s seven-state opera- 
tion. The building and facilities 
covers 22 acres. 


GUARD 





Recently off the press is a new)jof wheel type farm tractors built 
battery sales promotion folder by \in 1948, 1949 and 1950, has been an- 
Thomas A, Edison, Inc., ‘Automo- | nounced by the farm equipment 
tive Division, West Orange, N. J.|newspaper, Implement and Tractor, 
Entitled “Quit Stalling,” the folder|Graphic Arts Bldg., Kansas City 
was said to be inspired by the | 6-W. 
battery conservation program spon- 
sored by the Assn. of American | 


- } . ’ 
Battery Manufacturers. International Catalogs 


r 





















Sie Describe Diesel Trucks 
The Truck division of Inter- 
national Harvester Co., 180 N. 


Michigan Ave., Chicago, has is- 
sued two six-page catalogs de- 
scribing International heavy-duty 
diesel powered trucks, 

The catalogs illustrate a variety 
of custom-made models available 
in the company’s LD-300 four- 
wheel series and LFD-300  six- 
wheel series. Described in the six- 
wheeler catalog are the LFD-305 
model and the extra heavy-duty 
LFD-302 that has a gross combi- 
nation weight rating of 76,800 
pounds, 


CARGO COOLER—The Hunter cargo cooler 
is a complete transport refrigeration system 
weighing only 300 pounds and extending only 
19 inches from the front wall of the cargo 
section. Its only moving parts are two small 
fan motors. The system utilizes dry ice under 
the control of a complete, thermostatically 
governed air circulation system which assures 
uniform consistent temperature maintenance 
through and around all parts of the cargo 
| the maker states. Operates automatically and 
is capable of holding any specified tempera- 
ture between zero and 60 degrees, according 
to Hunter Mfg. Co., 1550 E. 17th St., Cleve- 
land 14. 





* * rk 


Tractor Repair Book oon 


The 1951 edition of “Implement 
and Tractor Shop Book,” covering 
|repair and job pricing for overhaul 


edge polyethylene protective back- 
‘ing. Each patch is sealed in a 
double layer of wax laminated cel- 
lophane which makes it completely 
moistureproof, the company states. 


SPRAYS WITH STEAM—A complete line of 
equipment for spraying paint with steam, in- 
cluding a new spray gun using super-heated 


| steam instead of compressed air, has been 

introduced by the Kellogg division of Amer- 
| ican Brake Shoe Co., 97 Humboldt St., Ro- 

chester 9, N. Y. Steam spraying is a process 
developed and recently patented by E. I. 
duPont de Nemours. The use of dry, super- 
heated steam as an atomizing medium serves 
|to heat the finishing material, making it 
| possible to use materials of higher viscosity. 
| This allows the application of heavier coats 
| without sagging or running. The difficulties of 
pinholing and popping, normally caused by 
entrapped air, are reduced, the firm states. 
| Because of the characteristics of steam, fin- 
| ishing material savings of ten to twenty per- 

cent can be expected in most applications 

through the reduction of overspray and ato- 
| mization losses. In addition, savings in solv- 








“| ents and thinners are realized through the use 


of finishing materials higher in solids, it adds. 


* * * 


Remington Service Plan 
Details of an office preventive 
maintenance service plan, together 
|with a list of equipment covered in 





|the program, are described in Bul- 
letin X1199A, available by writing 
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You want extra 
profits . . . your 
customers want the 
best protection for 
their cars. When you 


sell CELLO both you and 

the customer are satisfied, 

because Cello Grille Guards 

are specifically ENGINEERED 

to provide the finest protection 
money can buy. 


top-quality materials 


; and workmanship go into the making 
ae, of Cello Guards. 


Join the thousands of success- 


ful merchandisers who are now featuring 
Cello Grille Guards, and get your share of the 
extra profits the complete Cello line 
provides. Styles to fit all makes. 1946-1951. 


For full information on Cello 
Guards and License Plate frames write 
to the factory today for FREE catalog pages 





and price lists. 


GRILLE GUARDS 
your GUARD for life 


/Cello Products Co. 161 Prescott Street, East Boston 28, Mast | 


|Clutch Co., 





TRUCK EMERGENCIES — Kerosene flares, 
| said to have a burning time of 16 hours on 
one filling, are announced by Yankee Metal 
| Products Corp., 31 Grand St., Norwalk, Conn. 


Red flags, measuring 12 by 12 inches and 
with a wire staff, are available for the flares. 
The burners, finished in red enamel, assure a 


steady light in wind or rain, the firm states. 


Pa 


|Warner Offers Manual 
On Trailer Brakes 


A brake service manual is avail- 


able from the automotive division | 


of the Warner Electric Brake & 
Beloit, Wis., accord- 
ing to George McManus, automo- 


|tive sales manager. 


The booklet, No. 547E, provides 
instructions for installation, 
icing and trouble-shooting on all 
Warner electric brakes for com- 
mercial and coach trailers. Mate- 
rial has been simplified and ar- 
ranged so that even inexperienced 
service personnel will find it easy 
to understand, McManus said. 


% 





FOR LIGHT, MEDIUM TRUCKS—For truck: 
using power-brake systems, Grey Rock division 


of Raybestos-Manhattan, Manheim, Pa., ha: 
announced a line of PBT balanced Trucksets. 
The sets are available drilled and counter 
sunk for riveted applications or undrilled for 
bonding 


k 


Diamond-Shaped Patches 


Offered by Speaker Corp. 

Diamond-shaped match patche: 
for tire tube repairs, in regular and 
giant sizes are now Offered to the 
trade by the J. W. Speaker Corp. 
3059 N. Weil St., Milwaukee 12. 
These new additions round out the 
Match Patch line, which also in- 
cludes regular and giant round and 
oval sizes. 

Speaker match patches are said 
to be supplied with the new flip- 


serv- | 





Remington Rand, Inc., 315 Fourth 
Ave., New York 10. 


Advertisement 


Sell Your Used 
Cars Faster— 
Dress 'Em Up With 


DERN 






ARM RES 
COVERS 


A ragged arm rest has stopped 
the sale of many used cars. MOD- 
ERN Arm Rest Covers solve the 
problem—helps sell cars. Sold na- 
tionally by good jobbers—a pos- 
tal will bring the name of one 
near you. 


| MODERN ACCESSORIES CO. 


Norwood, Cincinnati 12, Ohio 


Pee ceed Te 


NAME PLATES 


DEALERS: 


The Modern Service Identification 
Emblem—Plus Advertising Value. 
Write TODAY for beautiful full-size 
FREE SAMPLE... Yours to keep and 


compare! 
@ NO OBLIGATION @ 
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First-Quarter Record Falls .. . 





Sales of Heavies Top 
‘00 by 60 Percent 


‘(Continued from Page 20) 


3,383; Pontiac, 282; Diamond T, 
31, and Crosley, 16. In addition, 
sales of miscellaneous trucks de- 
clined 73 units. 

The foregoing naturally suffered 
losses in market percentage, but 
they were joined in this respect by | 
the leader, Chevrolet. Chevrolet’s | 
unit sales exceeded those of last! 
year's first quarter, but’the increase | 
in the total market resulted in a 
loss of .30 percentage points in 
Chevrolet’s market percentage. 

Other losses in market percent-| 
age were: Ford, 3.53 percentage 
points; Studebaker, 1.67; Pontiac, | 
.13; Diamond T, .05, and Crosley, 
01. | 


* * | 
| 
EDERAL'S market share in both | 
the first quarter of this year} 
and the first quarter of 1950 was | 
.12 percent, while Sterling remained | 
steady at .03 percent. 
Miscellaneous truck sales, which | 
accounted for .20 percent of all 
sales in the first quarter of 1950, 
dropped to .15 percent in the first 
quarter of this year. 

Chevrolet continued its grip on 
first place in new-truck sales 
with 86,337 units registered in the 
first quarter to account for 34.14 
percent of the total market. 

Ford was second with 61,272 sales 


Advertisement 


Opportunities for 
Dealers to Attract 


Rural Trade 


It is a well-known fact that 81 per- 
cent of the nation’s car dealers and 
70 percent of the equipment and 
service dealers are located in towns 
of less than 25,000 population. 

There’s a good reason why Amer- 
ica’s dealers are located there, ac- 
cording to a booklet just released 
by Farm Journal, America’s largest 
rural magazine. That’s because, the 
booklet says, business is best there. 

After all, Farm Journal points 
out, more than half the nation’s con- 
sumers live in places of less than 
25,000 population or on farms, and 
car-ownership is much more preva- 
lent in this half of America than it 
is in the big-city half. Sixty-five per- 
cent of all rural families, for in- 
stance, own cars. This compares 
with 40 percent of the families who 
live in big cities. 

Other surveys, analyzing parts 
and service sales, agree with the 
figures Farm Journal gives. More 
than half the parts and service 
sales—a $6 billion annual business 
—is done by dealers located in 
farm-trade centers. 

It was because of the importance 
of motorized equipment to the 
people who live in this big half of 
America that Farm Journal inaugu- 
rated its “Keep "Em Rolling” pro- 
gram. This program has a great 
influence in making careful mainte- 
nance as regular a farm practice as 
milking the cows. And by emphasiz- 
ing proper timing for shopwork, 
“Keep ’Em Rolling” does much to 
even out the industry’s seasonal 
work loads—especially for those 
dealers who take the simple steps 
to identify themselves with the pro- 
gram locally. 

Farm Journal admits, however, 
that “Keep ’Em Rolling” is not just 
for the country dealer. Even big-city 
dealers are coming to depend more 
and more on country customers. 
This was discovered in a nation- 
wide poll of car dealers. Further- | 
more, the dealers themselves said 
that cash purchases were 25 percent 
more common among rural car 
buyers—a fact of vital import to | 
every dealer in these times of re- 
strictions on long-term, low-down- | 
payment installment buying. 
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HE standings 

changes after third place. GMC, 
fifth in 1950s’ first quarter, moved 
up to fourth this year, while Inter- 
national 
fifth. 

Studebaker and Willys remained 
sixth and seventh, respectively, 
while White moved up from ninth 
to eighth, displacing Mack. Dia- 
mond T was steady in tenth place, 
but Reo replaced Divco in elev- 
enth place. 

Brockway held onto thirteenth 
place, while Autocar moved up from 
fifteenth to fourteenth and Federal 
improved from _ sixteenth to fif- 
teenth. 

Kenworth soared from eighteenth 
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HOLMES 


to sixteenth as Pontiac slid from! 
fourteenth to seventeenth. FWD 
gained a notch to eighteenth as 
Crosley fell back from seventeenth 
to nineteenth. 

Peterbilt, not listed in the month- 
ly sales reports last year, wound 
up twentieth, edging out Sterling, 
which held that spot in 1950. 

* * = 


kK ENWORTH was far in front in 

the matter of improvement over 
last year. The Seattle firm im- 
proved its 1950 figure by more than 
100 percent, selling 205 units in the 
first quarter of this year to 96 in 
the same 1950 period. 

Other notable increases were: 
Willys, 6,330 this year against 
4,399 in 1950; White, 3,378 against 
2,309; Brockway, 770 against 482; 
Reo, 1,126 against 755, and GMC, 
25,610 against 18,981. 

On a monthly basis, new records 
for truck sales were established in 
January and February of this year. 
January's total was 88,058, well 
ahead of the previous January 
standard of 69,486 set in 1948. 

February's figure of 78,581 new- 
truck sales also eclipsed a 1948 
standard of 74,326. March sales to- 
taled 86,287, well below the 96,266 
sold in March of last year, and also 
under the 94,806 new trucks sold in 
March, 1948. 
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New-Truck Registrations—First Quarter 





Pet. 
Ist Share of Ist 
Quarter 1951 Quart¢r 
1951 Sales 1950 

CHEVROLET 86,337 34.14 $1,246 
FORD 61,272 24.23 65,491 
DODGE 28,340 11.20 22,959 
GMC 25,610 10.13 18,981 
INTERNAT'L 24,104 9.53 21,302 
STUDEBAKER 8,146 3.22 11,529 
WILLYS 6,339 2.50 4,399 
WHITE 3,378 1.34 2,309 
MACK 3,094 1.22 2,388 
DIAMOND T 1,242 49 1,273 
REO 1,126 45 755 
DIVCO 1,080 43 805 
BROCKWAY 770 30 482 
AUTOCAR 571 23 388 
FEDERAL 306 12 273 
KENWORTH 205 -08 95 
PONTIAC 185 07 467 
FWD 148 06 89 
CROSLEY 105 -04 121 
PETERBILT 96 -04 
STERLING 94 03 716 
MISC, 387 AS 460 

TOTAL 252,926 100% 235,889 


Pet. 
Share of 
1950 
Sales 
34.44 
27.76 
9.73 
8.05 
9.03 
4.89 
1.87 
-98 
1.01 
54 
32 
34 
-20 
16 
-12 
-04 
20 
-04 
-05 


-03 
20 


100% 


1951 
Pet. 
Gain or 
Loss 


—0.30 
—3.53 
1.47 
2.08 
0.50 
—1.67 
0.63 
0.36 
0.21 
—0.05 
0.13 
0.09 
0.10 
0.07 


0.04 
—0.13 
0.02 
—O0.01 


—0.05 


—Automotive News Compilation from R. L. Polk & Co. Data. 
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650 WRECKER 


Holmes 650 wrecker into operation 


soon discovers there is nothing like this modern unit to 
promote and sell shop service. The new 650 model makes 
it possible to expand service by bringing in BIG PROFIT 
jobs that could not otherwise be obtained. It provides, 
not only a means of getting these jobs in, but a most effec- 
tive way of advertising and selling the modern methods 
offered to the customers. The efficient way a 650 wrecker 
handles road jobs soon establishes a reputation for ser- 


vice which, attracts 
profits. 


new customers and increases shop 


See your jobber or write factory today. 


ERNEST HOLMES CO., Chattanooga, Tenn. 





on YOUR SHOP 


Mew Heavy Duty 


SERVICE! 














| 









NOTHING LIKE IT 


to SELL 


SERVICE FOR YOU 


The new Holmes 650 makes it easy to 
sell service for with this heavy duty 
wrecker, a shop is equipped to handle 
any pick-up or recovery job. The 650 
has the power and capacity for large 
trucks and busses, yet is fast and flex- 
ible enough for light cars and trucks. It 
has a boom capacity of 10 tons, pulling 
capacity of 20 tons and many other de- 
sirable features for handling today’s 
profitable road jobs. 





















A ‘Sweet’ Trailer— 


This Fruehauf tanker hauls 3,300 gallons of liquid sugar for Michigan Sugar Co. 
who has ordered a second unit. 


by Albert Harmon, Caro, Mich., 
empty the tank in 20 minutes. 


Grasselli Leases 


Willett Trucks 


CHICAGO. — Deviating from a 
policy of owning and operating its 
own trucks, the Grasselli chemicals | 
department of E. I. duPont de | 
Nemours & Co., Inc., has entered 
into an agreement to lease trucks | 
from the Willett Co. for Chicago | 
area operations. 


‘the 
ltem, Howard L. 





As executive vice-president of | 
Willett Co. and vice-president of | 


HONEST VALUE IN. oy 









years they have teamed up with 


trucks to give users the best in dependability and 


long service. 


PERFECTION Bodies and Hoists 


satisfaction because there’s no skimping in design 
or construction; materials and workmanship are 
of the highest quality--fully guaranteed and back- 
ed by an unsurpassed service record. Write for 


complete information, 


“Honest Value” has always been a characteristic 
of PERFECTION Bodies and Hoists. For many 
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'|Metals Pinch Already Felt 


(Continued from Page 20) 


ito 19 percent; the heavy 16,001-19,- 
500 GVW’s gain from 4 percent to 
5.2 percent; the 19,501-26,000 GVW’s 
from 3.5 percent to 4.2 percent, and 
| the over-26,000 GVW’s from 2.1 per- 
cent to 2.8 percent. 


& * + 
ee with registrations 
4 for the first three months of 


It is owned 


A gasoline pump can this year, production by size under 


CMP will be drastically different. 
Where registrations under the 
5,000-pound class were 48 percent of 


National Truck Leasing Sys-|the total, under CMP they will be 


Willett jr. pointed | 37.7 percent. 

out that “truck leasing is fast gain- Registrations for the light mod- 
ing in popularity among leading|els under 10,000 GVW this year to 
firms of the U. S.” date have been 69 percent, while 


“Truck leasing has many ad-|Under CMP they will approximate | 


vantages, including the release of |>ut 54 percent of total output. 
capital for other purposes by firms; Where the mediums represented 
jand turning the aaa” job over |22.5 percent of total registrations 
to specialists,” he added |for the first quarter, they will rep- 
resent 27.5 percent under CMP. 


D , > 
John O. Munn’s Dealers Tell Me and J. B. | Heavies will rise from 10.5 percent 
|Van Tassel’s column are regular 
MOTIVE NEWS columns which no forward- 
looking dealer can afford to miss! 


12.2 percent after CMP. 

The cut in units available to 
sell for the fourth quarter under 
CMP as compared with registra- 
tions to date will be approxi- 
mately 24.5 percent, or a drop 
from this year’s first quarter 
registrations of 252,926 units to 
about 189,859 units, providing 
that the same proportion of do- 
mestic sale to export is main- 
tained. 

Companies whose production was 
low for the first half of 1950 as 


trouble during that period are go- 
ing to be hit harder by CMP than 


made. One company whose produc- 
tion increased rapidly in the last 
half of the year reports that CMP 
will cut their output back approxi- 
mately 34 percent. 
Truck manufacturers, still con- 
fused regarding the application of | 
CMP to their business, particularly 
for the third quarter output, are 
looking ahead to a scheduled meet- 
ing of all truck makers with gov- 
ernment authorities for the an- 
swers to their many problems, 


Not the least of these problems 
is the ability of each to get com- 
ponents such as axles and transmis- 
sions for the medium and heavy 
jobs that require scarce high alloy | 
steel. 





YEARS OF )) 
YY ANORING HOW 








* * * 


| NOT all of the problem is solely 
that of high alloy steel. Part} 
| of the problem seems to be | in facili- | 


Texas Ss Desiatliiiies 


‘Elect Officers | 


SAN ANTONIO.—The Texas Mo-| 
|tor Transport Assn. has elected R. | 
|C. Delaven, of San Antonio, 
| president. 

Other officers named were Wayne | 
Cudd, Wellington, first vice-presi- 
ident; William L. Wise jr., Fort} 
Worth, second vice-president; S. E. | 
Pratz, Alice, treasurer, and James 
E. Taylor, Austin, executive direc- | 
tor. 

New directors are J. I. Hailey, 
Corpus Christi; J. B. Jones, San 
| Antonio; Joe M. Howard, Fort) 
/Worth; C. J. Van Beekem, Lub- 
bock; Sid Bolding, San Angelo; Bob | 
| Atwell, Dallas; A. L. Trowbridge, 
Sweetwater; G. H. Blewett, Hous- 
jton, and C. D. Stoune, Austin. | 
Frank Leach, Dallas, was chosen 
|vice-president for Texas of the| 
American Trucking Assns. 


I-H Sales Film 


Sound Slides Show Uses 
Of Metro Bodies 






all makes of St 


Photo shows a modern 
PERFECTION No. 355 
Dump Body with No. 
827 Iso-Draulic Roll- 
A-Lift, 


give complete 


GROY OR ARIZ OSI FREED TINO. 

ce FREE “Old Timer” PHOTO | CHICAGO. — International Har-| 
% Write for an enlarged mounted photo of the 5 | vester has produced a sound slide- | 
% old truck pictured in this ad. No obligation. i lfilm titled “The Money-Making | 
* This is No. 5 of a series. Metro,” describing uses and manu- | 


set. 


s. 
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DRA SAP PRA 


PERFECTION STEEL BODY COMPANY 


Galion, Ohio, 


d DUMP BODIES TS 
are Adee 





Ask for the complete A 
« | facture of International multi-stop 
+3 |delivery trucks with Metro bodies. 
AAG WR LORE | The 22-minute film will be shown 
{to Harvester dealers, district and 
| branch offices, and to prospects. 
| The picture was produced to bet- 
iter familiarize International truck 
jdealers and sales personnel with 
ithe advantages of International 
| trucks with Metro bodies and also 
RES | to provide dealers with an effective 
use |sales tool. 


U.S.A, 


dae: 





ay he asa 
TT 7a ee Rae 


AuTO-|as they did in the first quarter of | 


well as those who experienced labor | 


the average, unless adjustments are | 





CMP to Cost 170,000 Trucks 


ties inadequate to meet the de-|turned out for the next two 
mands that high civilian and a months. 
growing defense program is throw- While CMP is being inaugurated 
ing on them. to eliminate the evils of the DO 
This is particularly true in system and provide material to 
axle supply, claim several mak- | rated concerns only up to the ex- 
ers, and state that their major tent of the available supply, even 
difficulty is found in two makers | greater confusion than now exists 
plants. While both plants are will be experienced before the pres- 
restricted to a certain extent by ent DO rating program can be 
the length of time it takes to get | turned over to the CMP program, it 
high alloy steel, DO orders flood- | is feared. 
ing the plants during the past 
month have completely upset 
regular manufacturing schedules, | Rockmont Motor Co. (Chevrolet), 
it is claimed. Rockville, Md., has purchased 7,600 


It is also claimed by one writer,|square feet of space adjoining its 


Rockn mont t Buys Land 


| acknowledged to be an authority | building, announces Frank E. Wil- 


on matters pertaining to steel, that |liams jr., president. The firm now 
mills now have 50 percent more DO |/has a total area of 64,000 square 
rated orders for Steel than can be feet. 
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CREW'S 
WORK with 





* heavy channel shaped uprights ® beveled tailgate extension 






© rachet holds at any position® tailgate closes flush to truck 


tailgate loader” 


....for %, %, 1 ton trucks 


Yes, the one-man VENCO loader means easier, more economical, more efficient 
delivery. It has a 600 Ib. capacity, is simple to install and operate. VENCO can 
build business, can prevent injury to personnel or damage to merchandise, so 


don’t suffer any longer with old fashioned loading methods — order VENCO today! 


puts the “pickup” in your pickup truck 
at half the cost of comparable loading equipment. 


@ For FREE literature and name of nearest truck equipment dealer write: 


2832 NEWELL ST., Dept. A 
The VEN corp. LOS ANGELES 39, CALIF. 
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up in selling the customer the 
piece of transportation equipment 
that he wants or needs. It is also 
greatly aided by making sound | 
friends of customers. 

* * * 


Past ‘Shook’ Stage 
OHN HOLMAN, in the May issue | 
of the “John Wolfe Service Sales | 
Suggestions,” uses a homely exam- 
ple of the difference in “friends.” 
He says: “An old resident of Ver- | 
mont was asked if he had met his 
new neighbor. “Well, we've How- 
died, he said, but we ain’t shook.” 

Many dealers go through the 

“Howdy” phase of making friends 

of their truck customers, but the 

boys who really make lasting 
friends and continuing sources of 
profit of their truck customers 
are the boys who cultivate their 
customers past the “shook” stage. 

When a truck deal comes their 
way they study the prospect's needs 
and engineer, in their own mind, 
the size and type of truck the 
prospect should have for his work. 

They study the use from the stand- 

point of what equipment the pros- 

pect should have on his truck to 
make it operate at a lower cost 
per pound, per bale or per gallon. 

Then, when he talks to the cus-| 
tomer, he makes it a point to work | 
the conversation around to where} 
he can make his suggestions and | 
the reasons for his recommenda- | 
tions without either insulting the) 
buyer’s intelligence by telling the) 
buyer that he doesn’t know what 
he is doing in using the type of) 
truck he has been using, or scaring | 

the buyer by giving him the im- 

pression the dealer is trying to} 

shove the “works” down the throat | 
of the buyer when all the buyer} 
came in for was a cab and chassis | 
or some other simple piece. | 

* * * | 








Always Appreciative 
we through the years I have} 

known many truck dealers who | 
made such good friends of their | 
customers that they were able to| 
do a telephone business on a large 
part of their sales. The customer 
had so much confidence in their} 
knowledge of what was the best) 
truck for them that they would | 
actually call the dealer up on the 
phone and tell him that a certain | 
truck on a certain run needed re- | 
placement, to get another ready | 
and take a look at the trade so the 
dealer could tell them how much) 
he could offer for it. 

Regardless of what they may | 
say at the time of a sale, cus- | 
tomers are always appreciative of | 
the interest shown by a dealer or | 
salesman in their haul. They may 
not take the advice that is offered 
and may even put on a show of 
resenting being told they should 
use something different from | 
what they are buying. But if the 
suggestion is soundly based, they 
will remember it, especially if | 
they have trouble with the job 
they insisted on buying. 

One good truck dealer friend of | 
mine even goes one step further in 
impressing on his customers that) 
they should buy the proper type and |} 
size of truck for the job it is to do. | 

If the customer is a “price” 
buyer and insists on buying a truck | 
too small or with tires too small! 
for the load he is going to haul, this | 
dealer always writes the customer | 
after delivery and thanks the cus- | 
tomer for the business, but re-| 
minds him that he has knowingly | 
bought a truck too smal] for his} 
work and therefore will have to| 
take his own responsibility for any | 
breakage or failure due to the over- 
load he is putting on the vehicle. 

* * * 
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Remembers It 
“TRANGE as it may seem, this 

followup letter builds both busi- | 
ness and a greater respect for this 
dealer, The customer then is con-| 
vinced that the dealer is not only 
interested in the customer's busi-| 
ness, but that he knows what he is| 
talking about as far as trucks are 
concerned. This is especially true 
vith the buyer who operates his 
wn equipment. These boys know 
if they are overloading dangerously, 
ind take the chance because they 
ire the ones who are doing the 
jriving. 

It’s hard to convince some of 
the boys who play the odds in 


| recall 


their truck purchases like this. 


They feel that they can afford to | 


take a chance of a major break- 


down because of the money they 


Save on the initial purchase, but 
many of the same buyers switch 
over to being “bully for stout” in 


| their purchases the minute they 


put a hired driver on their rigs. 

It’s the same with dealer sug- 
gested equipment. Even if the buyer 
doesn’t purchase the dealers sug- 
gestions, he is always wondering if 
he didn’t make a mistake and will 








Sold to City of Worcester, Mass.— 


Sam Cagan (left), truck manager of Chandler Motor Sales Co. (Studebaker), delivers three 


the dealer’s advice every | !'/,-ton dump trucks to city officials James Holmes, truck maintenance supervisor, and John 


time he sees another job built UP | Donohue, superintendent of the street + copeteeet. 


along the lines the dealer sug- 


gested, 


* * os 


Just in Time 

I GOT quite a “bang” out of a bit 
of “snafu” that happened here 

in Detroit a week ago. We all get 

a little irritated about the mistakes 

that are made by new government 


j}agencies which are working hard, 


honestly trying their best to do a 





job for the country. Especially is 
in the early formation 
days of a new agency or govern- 


this true 


ment body. 

I ran into Courtney Johnson 
and Bob Cass, director and as- 
sistant director, respectively, of 
the new Motor Vehicle section of 
NPA, at their hotel about 11 p.m. 


one > night. I Stepped over * to greet 





Wout do these Z 


have 


No. 2 especially, because it started a revolution in the auto- 


motive industry. 


tool ever invented ... 
planetary transmission. 


It’s the first special automotive service 


a reamer for servicing the old Ford 
And it was invented by k. R. 


Wilson back in 1916. It made possible the ‘‘flat rate’ system 
of automotive repair. 
Thirty-five years and thousands of special service tools 


later, K. R. Wilson is still saving labor (and boosting profits) 
in more than 10,000 automotive service shops across the 
country. We have had more experience in design and manu- 







them and, in leaving I said: “I’ll 
be seeing you at your press con- 
ference in the morning.” 
Courtney spoke up quick: 
press conference?” 
I went on to tell him that we had 
been advised by a public relations 


“What 
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day, that Courtney and Bob were 
having a press conference at 9 a.m. 
before the start of the big meeting. 
Neither Courtney nor Bob had been 
advised that they were supposed to 
hold the press conference, 

Both had been away from their 
hotel all day and the PRM had not 
been able to get in touch with them 
to tell them that he had set up a 
last-minute conference for them. 

x + * 


In Maryland 
NOTE that the State of Mary- 
land, from where so much 
“trucks-break-up-the-roads” propa- 
ganda has originated during the 
past year, while and since their 
tests were in progress, has recently 
passed a “compromise” measure 
retaining the present 22,400-pound 
single axle limit and the tandem 
axle maximum of 40,000 pounds. 
This was despite the commission’s 
recommendation for an _ 18,000- 
pound single axle and 32,000-pound 
tandem axle maximum, 

The gross weight limit was set at 
65,000 pounds as compared with the 
Present 67,500-pound maximum 
which was admitted was often un- 


|man connected with the local De- obtainable under the lower formula. 


|partment of Commerce office, who | 
was handling the meeting the next | 


The new law also provides a 
(See TRUCKIN’, Page 38, Col. 3) 





they’re all 


time and labor 


saving inventions! 


facture of service tools than any other manufacturer. We 
are factory-authorized manufacturer of special service tools 


for Ford, Mercury, Lincoln and Packard passenger cars, 
Ford trucks and tractors and Ferguson tractors. And we're 
set up to design and make tools for any other motor car. 
So if you're interested in helping your dealers speed their 


service work and increase their profits, reach for that other 


handy invention atop your desk and give us a call. 


Let 


KRW supply you with engineered service tools, delivered 


when you want them! 


215 MAIN ST. 


UFFALO 3, N. Y. 


World's Largest Manufacturer of Garage Tools and Equipment 
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Blaushild Honored in Italy— 


Bennie Blaushild (right), 


Dodge-Plymouth dealer of Shaker Heights, O., 





owner of the 


fabulous ‘million dollar showroom,'' was guest at a luncheon given by authorities of the 


Fair Milan in Italy for a group of American 


art treasures to add to his showroom collection. 
Dr. 


service of U.S. Department of Commerce; 


businessmen. Blaushild is on the lookout for 
Left to right are: Douglas Egan, field 
Raffaello Trioli, representative of Italian 


ministry of foreign trade; Z. B. Hyde, chief of trade fairs and exhibitions, office of inter- 


national trade, Department of Commerce, and 


GM Consultant to Quit 


School Post in Topeka 


Dr. Kenneth McFarland, educa- 
tional consultant for General Mo- 
tors, plans to resign as superin- 
tendent of schools in Topeka, Kans., 
Aug. 1, it is reported. 

A GM spokesman in Detroit said | 
that Dr. McFarland would continue 


7 a ce a a li 


Reo 


Blaushild. 


to make public addresses under 
GM's sponsorship on a_ parttime 
basis. He will devote the major por- 
tion of his time, it was said, to 
freelance engagements. 


Need a merchandising pick-me-up? You'll 
find helpful pointers in Bob Finlay’s Mer- 
chandising Memos column in AUTOMOTIVE 
NEWS. 
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Auto Personnel 





A. L. Struble, general sales man- | 
|ager of Reo Motors, Inc., has an-| 


|nounced the appointment of Arnold 
|\Schuppert as 
manager of Reo’s 
| sales engineering 
| department. 
Under Schup- 
pert’s direction, 
| Reo plans to ex- 
pand sales engi- 
neering assistance 
in the field, espe- 
cially on large 
truck fleet ac- 
counts, Struble 
said. 
Schuppert is a native of Lansing, 
and a graduate of Michigan State 
college. 


Arnold Schuppert 


* * 
Walters Named to Manage 


GMAC’s Indiana Branches 


Ralph A, Walters, who has been 
with General Motors Acceptance 
Corp. 25 years, has been appoint- 
ed manager of Indiana branches 
for the corporation. He succeeds 
Elmer C. Sanders, who was pro- 
moted recently to the executive 


a 


+ 








in New 


office staff of GMAC 
York. 

Walters served as field branch 
manager at Gary, Ind., and later 
was transferred to Salt Lake City, 
where he served as branch man- 
ager until he was transferred 
here May 1. Sanders has been 
with GMAC 31 years. 


* * * 
Campbell Promotes Axford 


To Top Vice-President 
Winfield S, Axford has been elect- 


ed executive vice-president and a 
director of A. S. Campbell Co., 
Boston designer- 

manufacturer of 

automotive prod- / 

ucts, Neil C. Ray- 

mond, president, gh w" 
announced. i 


Formerly comp- 
troller and assis- 
tant to the presi- 
dent, Axford 
joined A. S. Camp- 
bell Co. in 1936 as 
a timekeeper. Af- 
ter serving in the 
company’s storerooms and materials 


W. S. Axford 


“Eager Beaver” — Model M-34, 21%-ton, 6x6 truck for the Ordnance Corps, U. S. Army, emerges from under water, Rainbow Springs, Fla. 


“EAGER BEAVER” TAKES TO WATER 
WITH REO GOLD COMET POWER 


The U. S. 





Army Ordnance Corps’ 


rough-and-ready REO-built ‘““Eager Beaver” 
has yet to take a back seat to natural truck- 
ing hazards like mud, steep grades, rugged 
countryside, heat, cold or even deep water. 


The ‘Eager Beaver’s” REO Gold Comet 
Engine thrives on hard work, loves to show 
off by running submerged in water! Tor- 


turous Army 


ooo 


| _..,SHIP VIA, TRUCK. 





REO MOTORS, INC., Lansing 20, Mich. 


tests prove that the ‘Eager 


(Reo 





: 





Beaver” really has what it takes! 


REO Gold Comet Trucks with Gold Comet 
Power are paying their way into the fleets 


of commercial truckers, too. 


REO rock- 


bottom economy and greater earning ability 
pay them back the purchase price of a REO 


in 4 years! 


That’s why profit-minded haulers are re- 


placing with REO. 









TRUCKS AND BUSES 












and cost control departments, he 
became production manager in 
1946. 

« » & 


Nash Transfers Smith 


To New York Zone 


Appointment of G. G. Smith as 
assistant New York zone manager 


of Nash Motors is announced by 
H. C. Doss, sales vice-president. 
Smith, formerly assistant Detroit 


zone manager, joined Nash in 1945 
as business management manager 
‘n the Pittsburgh zone. 


In 1946, he was named assistant 
Buffalo zone manager, and in 1949 
was appointed business manage- 
ment manager at the central office. 
Smith was appointed assistant De- 
troit zone manager in 1950. Previ- 
ously, Smith was a district man- 
ager for Oldsmobile. 

cd om * 


Eaton Man Honored 


Edward C. Hoenicke, general 
manager of the Foundry division, 
Eaton Mfg. Co., has been elected 
to the board of trustees of the 
Foundry Educational Foundation. 

* * * 


Smith Elected Vire-President 

Of Owens-Corning Fiberglas 
Election of E. W. Smith as a vice- 
president of Owens-Corning Fiber- 
glas Corp. is announced by Har- 
ee old Boeschenstein, 





Fiberglas _ presi- 
F dent. 
Smith heads 


merchandising 
and advertising 
programs, branch 
office contacts, 
sales recruiting 
and training ac- 
tivities in the 
company’s general 
sales department. 
Prior to joining 
|; Owens-Corning in 1949, Smith was 
| sales vice-president of Philip Carey 
Mfg. Co. 


E. W. Smitn 


Wondering how new-car and truck produc 
tion and sales are making out? AUTOMO 
TIVE NEWS gives you the entire story every 
week throughout the year. 


Advertisement —s o 
World Ownership 
of Cars 
Concentrated in U.S.A. 


With only 6 percent of the world’s 
population, the people of the 
United States own 761/2 percent of 
all the automobiles in the world. 


There are more cars on the farms 
of the state of Ohio than there are 
in the whole of Argentina. 

Even in the United States, car- 
ownership is not distributed equally 
with population. Here, where peo- 
ple live seems to be more impor- 
tant than income in determining 
whether or not they will own a ear. 
The Federal Reserve Bulletin points 
out that the proportion of automo- 
bile-owning families is nearly 1/3 
higher in the smaller cities than 
those over 50,000, and that in Rural 
America it is highest of all. 

Recent surveys conducted by 
Farm Journal, America’s largest ru- 
ral magazine, emphasize the tre- 
mendous size of the rural market. 
Farm Journal readers own more 
than 3,000,000 cars, more than 
6,250,000 motor vehicles, including 
cars and trucks. In the postwar pe- 
riod 1947-49, 600,000 Farm Journal 
families bought new cars. Five thou- 
sand of these were Cadillacs! Other 
high-priced cars sold equally well 


Realizing the importance of mo 
torized equipment on the farm 
Farm Journal began its “Keep "Em 
Rolling” maintenance program last 
Fall. This program has won the en- 
thusiastic support of farmers, man 
ufacturers, jobbers and dealers 
Dealers who have tied in say thes« 
features have done wonders fo: 
their business locally. The next 
“Keep ’Em Rolling” feature wil! 
appear in the July issue of Farm 
Journal, which will be in the hands 
of readers June 18. A note from you 
will get easy tie-in suggestions in 
plenty of time. Write Dealer Serv- 
ice Department, P.O. Box 958, 
Philadelphia 5. 


—_—_j—___. 
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Pletcher Motors, A, A. Swenson, 
| University Motors and John B. 
| White. 


he 
in 


Highways & Safety... 


Aid by Truck Drivers 
“ | Increases Goodwill 











. 


| Truckers Post 


| ’ Good Records 


How far can a motorist drive 





= without having an accident? 
oit By Tom Hewitt fieet drivers trained in first-aid The National Safety Council does 
945 Staff Writer work,” the bulletin states, “but not pretend to know the answer, 
yer AN INCREASING number _ of they also carry special equipment, | but commercial drivers reporting 

= a trucking firms are instituting) such as chains, shovels, flares, )in the council’s 1950 “miles per ac- 
int een rey eee ‘aon a othe ete., which prepares them for al- © : Ht i | cident contest” rolled up some im- 
949 hiehwey” “most any type of emergency or of ; aa totals of accident-free 
ze- ia S ae ” s. 
5 SATIGHAL Sasut To do this, Tescue effort. . ss a 
< councn's many truck com- Examples of courtesies given to Presented in Spanish Fork, Utah— ane ‘Go Fon ‘Wouh aea a 
vi- ‘ h A a. ote < on te avers - vo erreen, Orson Brown Chevrolet Co. has loaned a driver-training car to the local high school. Lef* inter-city division of the contest by 
in- Fiblc driver’s manuals lethe as sag gs “od a and to right, are: Alfred Tietjen, instructor; Orson Brown, and Wallace Brockbank and Lowell driving 121,204 miles during 1950 

WO rd dian when dae etters, are given in t e publication, Gab. eabeal dilidlds. without having a single accident, 
. They include stories of truckers : Close behind was John Hendrix, 


Chicago, who drove a meat truck 
for Armour and Co. 119,608 miles 
in 1950 without an accident. 





be followed at the| nulling cars out of snowbanks in 


Fz 
?, of a i- ‘ ; ‘ 
AUTOMOTIVE ‘cere n accl-| mountains, changing tires for Youthful Drivers prizes totaling $1,600 in U. S. sav- 


£ dent or if a mo-|., ‘ ae . ; 

> NEWS torist is in dis-|¥O™MeM, extinguishing fires in cars, ings bonds. The contest opened May — 

d tress. | aiding the Red Cross in evacuating ° ° e 12 and will close June 14. : a 

~ Ss sundecing | flood areas, and many others. Vie in Philadelphia Dealers cooperating in the pro- Milwaukee Safety Checks 
Encouraging truck drivers to be gram, entitled “Performance at 18,”| During May Safety Check month, 


aid to motorists, a stamped post | Sa eet ei 

card is often given. It is ad- |Courteous and helpful to standed ns Pneiieke Ford dealers and | include Chestnut Motors, Robert A.'the Milwaukee County Auto Deal- 

dressed to the carrier firm. Most | ™otorists will pay operators great the Philadelphia Inquirer are con- Barr, Broad Motors, Daly’s Foss-| ers’ Assn. set up three stations 
dividends in public goodwill, be- ducting a contest to pick the most Hughes, Ernest Jones, Koelle- where vehicles were inspected free. 





ul company’s cards note that the | : - : : suiliied SBtenredhd driven: i Koel 
service has been performed as | C@use with increasing frequency . ve 8. Greenwood, T. P. Lowry, Swirsding |The checks were made by mechan- 
part of company policy and that their drivers will be called gen- The top six drivers, three girls Motors, Thomas B. Martindale, R.|ics furnished by dealers and the 
e- no renumeration is expected or tlemen of the highways.” and three boys, will be awarded E. Nettinger, Ogontz Motors, Milwaukee vocational school. 
Sy will be accepted by the driver. 
- There is a space for any remarks 
wy the aided person may care to 
= make, and a blank for the driv- COMMON SENSE BUILDS BUSINESS 
er’s name. 
is | The cards serve as an indicator aii 
ns of the effectiveness of a com- jr 
1s pany’s courtesy-safety program. It ae SD ; 
my also makes it possible for the firm Ge -~s \*x 
iS, ) to reward drivers. a 
1s The Western Highway Institute Ca ; 
“2 points out that many accounts of ew’ ~— TR: 
he courtesy and aid by drivers fill the oP Pe —_ 
al correspondence files of major Ul Fete! fF ai 
it. trucking firms. a’ j 4 
= * * #& / 
> = drivers of progressive truck- “Customer good will is like money. If you've 
“X% ing companies are well equipped ae : 
for road aid. got it, you earned it; if you haven't, 
n The institute, in a bulletin, says it's always available if you go after it."" 
0 that information on first-aid is car- 
ry ried in company publications and is 


frequently discussed at driver meet- 


ings. , 
“Not only are many long-haul , 5 

/ 
Road Improvement (4 


Cited as Essential 
\. To Defense Effort 





Associates’ Insured Payment Plan helps you 


build both good will and profits. Its a top sales tool 


1’s HE National Highway Users 

he Conference has made clear to il a dO i ate 

of Defense Mobilizer Charles Wilson that givés you a big hand in converting 
that it believes improvement of the c = 

- nation’s highways is essential to the prospects into jcustomers— satisfied customers, 

i national defense. 

- “If our national defense effort Is because they know their payments will be made 


not to be seriously handicapped, 


the critical condition of the coun- for thenrin case of sickness or accident, 





r- : 
try’s highways must be speedily 
ly corrected,” NHUC told Wilson in a So 
» letter. and paid in full should death occur. 
re “If allout war should come, trans- 
lg portation — particularly highway What’ ; 7 a fi cael 
ir. transportation—will play an even lat s more, you can give them the adde¢ 
ts more important part today than 7 ' 
ag during World War x a dil security of other needed insurance coverages 
q The letter was signe y er Z 
3 E 
Bradley, NHUC chairman and exe- ae. 7 sk . so ; ee ve 
n cutive vice-president of General backed by companies with strength and integrity 
al Motors, and all members of the : 
organization’s board of governors. that’s nationally known. You can give them 
”y Avoidance of the mistakes of the ’ 
vl war years was strongly urged. The protection they just cant afford to be without. 
: highways were neglected then, the | < . 
» | letter stated, “because it was not | ; 
t. realized, until too late, how essen-| For you it adds up to good will, good sales 
re tial highway transportation was to} : 
- po ng through | more business. Ask us about Associates’ 
) 
> its impressive record of accom- " . 
1 plishment in World War II,” NHUC | Insured Payment Plan and the many 
‘ pointed out, “established itself as | 
: a highly ieaportant, eta ee other advantages of Associates’ 
> pensable part o e nation’s trans- | t 
1 portation system. a ‘ 5 ie iri oa eer en 
: “Indeed, with its 50,000,000 pas- vas comp ete. creative automobile inan¢ ing. 
senger cars, motor trucks, trailers — 
, and buses, highway transportation x ms 
n is an extremely essential element | nha 
st in the nation’s military and civilian 
. -conomy.” 
ee es | * 
: Philadelphia Assn. to Give | s ~ O ( a ‘ i e my 
c Reflector Tape for Bikes 
2 The Philadelphia Automobile | 
ct Trade Assn. and the Philadelphia | ° ’ —_ ° ° ’ ° 
* ienerew tratiie bend qa sannnor| Associates Investment Company ¢ Associates Discount Corporation 
n a bicycle safety day June 16. = i 
s On tet Gay She twe segenise- | Emmeo Insurance Company 
tions will install without cost re-| 
u flector tape on _ 10,000 bicycles| . a ms J 
n owned by youngsters. The tape will SOUTH BEND, INDIANA 
j- =& give added protection to bike riders 
; who must ride at night. The tape 





will be put on at any of the city’s 
junior high schools. 
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Car registrations by states are 
released here weekly, 


as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 





























AUTOMOTIVE NEWS, MAY 28, 1951. 
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Oldsmobile 
6. M. 


Pontiac 















Packard 
Miscellaneous 


Willys-Overland 
TOTAL 


Nash 
Studebaker 































































































Arizona ‘5! 4% 32 83 141 302 322 9 70 401 135 34 440 94 105 808 19 18 37 ! 6 42 48 21 105 10 16 1797 
a 50 17 9 18) 30° 74 412) _8 103) 523 = _260 : 49 2 617, St 143) e 1220 ‘ 3 e 2 os — = en 7! 56 2i fet eee a 2155 

Delaware ‘5! 29 17 66 128 240 350 7 46 403 101 25 292 116 105 639 { 14 14 28 2 28 20 16 63 4 5 1448 
50 i I 3 16, _303 6} 79} —388}_ te} 8} 339) 108; 9} 700} 7B Be 3) 2 4 7} 11377 

Dist. of Columbia ‘5! 112 46 229 542 929 467 19 75 561 207 62 523 193 172 1157 14 31 45 3 4 1 42 47 33 70 2 8 2902 
=e wet Oe 46) 624) 26) 226) 876) 263) 69/783! 228) 300/__—dt623 0 ee caches aca alsa seo; St} ss 7 
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ee £0 $7) $2) ~—*122 109; 340) — 2945) ~—sN6) 1382) 4443) 1598) 328 3883, 1216 1653 8678 60 85 145 5} 37 13) 653) 708 513, 1141 Ma. 35| 16805 

North Carolina ‘5! 218 130' 413 914 1675 1884 37 365 2286 697 138 1849 506 553 3743 89 159-248 6 3 17 102 134 87' 292 33 13 8639 
OS _— 5} i] 65} S50] St] 2279) 58) 463| _ 2800 965| _105| 2474 481) = 835 4560 24,59 83 9 9 167 203 Hit 506 38 12 8649 
North Dakota ‘SI 90 55 100 302 547 478 5 71 554 153 25 548 95 125 946 24 12 3% 2 40 42 23 72 9 2271 
SS __— SO} 8} 22} S84] Hi SO] 446] 78) 527 116} 23) 564) 108 134) 945 5 10) 15 Bec 2 46, 4% 22 86 2 185! 
Oklahoma ‘5! 136 94 232 577 1039 1258 22 241 1521 435 87 1527 313 351 2713 26 20 46 2 68 124 47 164 24 3 5751 
——— : ‘50 ) 69; 188) — 1853) 49) 496) 2398) 693! 74 (1975; 392,482) 3616) 10 22 32 : 3 105.169 49 322 23 6905 

South Carolina ‘5! 75 49 183! 471 778 900 19 154 1073 346 71 1117 240 289 2063 24 65 89 it | 7 43 98 30 129 10 2 4334 
a > S'S} tI 421223] 5] 237) 1485 426) 53 1388; 272 300 2439 a 6 10| —«8 4 4 86 131 48 216 19 | 4493 
Utah ‘5! 74 32 73 154 333 349 6 85 440 156 32 361 86 147 782 27 13 40 ! 2 64 54 29 86 12 3 1846 
. = ‘50 is 3]__—3t|_ S50 _73|__— 470] sit], 614) 242) 33 649 | 172 185 1281 5| 15) S| CC | 3 142 98 35,200 6} 2 2485 

West Virginia ‘Bl; = 152 55 253 483 943 658 15 133 806 283 4! 922 204251 1701 45 59 104 6 69 101 52 132 31 5 3950 
a 50) 2i) vk 30 _ _3l 93 - 766 25 155) a 946 ; 343) _37| : 942) 197) 268 | 1787 ba 12) 20 nee 32 ae Bn | 7 76 116 66 180 36 ™ 3339 
Wisconsin ‘SI; 391 21 665, 1220) 2487 1782 19 420 2221 951 164 2323 733 745 4916 153 82 235 4 263 528 141 495 29 3. «11322 
‘50 43 39 99 108 289 2104; 60) — $18} 2682) 1100) 133 2474| 737 _—*738 $182) 62 68 | 130) ! | 6 319 764 185, 630, 18} 10212 

Wyoming ‘51| 43 it 64 100 218 186 8 44 238 99 24 218 58 72 47\ " 8 19 I 37 25 19 46 22 1096 
a sc ec a ee Os Le 282 10; 8 373} 177} 7} 819} S68} S77} 658; 13 10 ee 8 ee 70 22; 56} 29], 1341 
16 States Reported ‘Bl; 4586, 2424, 7631 15773 30414, 26644, 605, 5610 32859 11372) 2493 30259; 8525 9521 62170 1562, 1545 3107 36 34 «118 «(3316 «= 3449, «1713'S 4773 509 381 142829 
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New Commercial Car Registrations, 15 States for April, 1951-1950 
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Truck registrations by states are 2 5 3 8 Truck registrations by states are 
released here weekly, as com- 3 2 « - = 6 § released here weekly, as com- 
pleted by R. L. Polk representa- e ¢ 3 6 z 2 2 = pleted by R. L. Polk representa- 
tives in state capitals. : s g 5 $ = = 3 tives in state capitals. 
5 = = rd a a = = 
Arizona ‘SI 173 I 3 52 2) 133 67 35 2 3 { I 22 3 22 3 523 ‘5! Arizona 
= a i) ee Ey 22 152 49| 4% ! a | I 28 ! 23! 530 ‘50 
Delaware ‘SI 2 2 88 15 82 19 24 2 4 1 ce 239 | ‘51 - ee Delaware 
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, tet so} —Ssi3 3) 888) 2 i 112 3,700 138° «135 | 4 4 4 2! 29 12) 2199) '50 - 
North Dakota ‘5Iy 206 58 127 él 58 I 3 17 1 542 ‘51 North Dakota 
: eS 50 68 | 13 80 17 35 ' | 10 13 238/50 
South Carolina ‘SI | 601 V 3; (122 270 82 50 16 1 33 8 35 1 122451 South Carolina 
P 50! | 422) 4 s5|___—i|_—-298 | 722 43 ~ 6 | 41; 8 il 2 973 | '50 tee 
Utah ‘SI 145 3 3 40 102 66 43 2 2 3 14 3 20 446 ‘51 " Utah 
WoW ae Z 50} 261; 3 i] 33} ~ = {_—142 60 54 2 | 3 2 15 6 14 597 |'50 . 
est Virginia ‘SI 1 345 2 «+110 3-302 104 82 - I 10 15 85 1068 ‘SI West Virginia 
WilcnaT ee: | ail 33! \ ze a ee 42 7 | 3 24 + 55 863 | '50 
isconsin ‘Ss! 547 # 7, +160 2 +390 6 153 213 18 4 45 24 31 3 «16 ‘SI Wisconsin 
wooo ae _ 50; 671, 9 8 «87 1] 539) 2) _—*126|_—sa27 5 7 10 55 36 16 i 1820 | '50 mS = 
yoming ‘Sty 117 36 85 57 42 | I 9 2 39 389 ‘5! Wyoming 
“We Stator Reseed | Sp CS Ah 28; 96) _38 a a \ 3} st 34 _ 412) '50 ‘ 
fo Bare hon ‘I 40 35, 7578 ‘121 95 2257 31, 5190 6 2105) 1959 14241 16 62 6 5I7\ 256 565 46 21140 ‘5S! 15 States Reported 
Yea “50) 41} 22) 8200) 135) 109) 1010/35) 649!) =| t628) 1942; 18195 48,78 4 712, 205) 392,41) 21312) '50 ____To Date for April_ 
ae nei ‘SI 611) 805 93915) 1363) 1175) 30597, 337 66462, -—s«154) 27715 26063) 219 +3335 9% 201, 1188 100 8663, 3634 6895 538 274066 ‘SI Year 
me ats 50) 429/504) 89446, 1408) 914, 23969) 308! 71982) 95) -20609) 23244) 114) 2583. 515} 833 80, 12241) 2514 4791! 622) 257201 ‘50 7 ee To Date _ 
The following advertised-delivered 
are on factory retail prices —_ | s |matic standard on 400, optional at $185 
factories, including spare tires, as estab- : : 7 a: eat d—2-d d $1 
shed by the Office of Price Stabilization. T N T loci ta” ae TL Gants: Gebnten. 
The prices include federal excise taxes urren rices on ew u omo i es | 547.50; bus. cpe., $1,422.85; Suburban, 
and factory handling charges, and dealer | noo eere oa. 088-58); Coren. 
; 4 . -dr. sed., ,607.76; cl. cpe., 575.17. 
NOT ketene ne _Saeme. saey do (cpe., $2,388.15; Traveler, $2,646.42; New- stat. wag., $2,080.24. Deluxe 8—4-dr. sed., | Traveler, $2,381.12. (Hydra-Matie optional Dainese ade. aa” $1,687.51; cl, cpe., 
i Gel aaken teas or as S, state | port, $2,725.34; conv., $2,833.47; 8-pass. | $1,584.25; 2-dr. sed., $1,535.57; bus. cpe., |at $158.61 on all models.) | $1,660.35; conv. $2,050.29; Belvedere, 
optional equip- | sed., $3,149.38; lim., $3,279.03. New York- | $1,454.60. Custom Deluxe 8—4-dr. sed.. | : : | $1. ; ‘ , F 
ment. er—4-dr, sed., $2,854.85; cl. cpe., $2. |$1.678.53; 2-dr. sed., $1,620.85; cl. epe., | coro ae, 0d... $2,639; cl. cpe., | $1,061.50. o 
ame .— sed., $1,991.51 + ala ae Country wagon, $3,449.27; | $1,635.48; conv., $1,998.28; stat. wag., ae ced hs. ies at. ena | 701.28 (del. Sree); 2dr. sed $1 39 
(del. $1 $e: $5). . -dr. sed., $1,937.20 , a ,239.70; conv., $3,347.57. Im- | $2,161.21; Victoria, $1,974.70. (Ford-O- | Capri, $3,493; conv., $4,048.50. (Hydra- | ($1,836.40): cl. cpe. "$1,739 (del. $1,- 
, 981.25); cl. cpe., $1,904.41; bus, | Pe’ r. sed., $3,159.49; cl, cpe., $3,- | Matic optional at $168.20 on all models.) | Matic optional at $174.25 on all models.) | 936/40): st: ‘ "$2,324.39 (del. §2 
cpe., $1,850.10; Riviera del., $2,072.48: | 147.71; conv., $3,826.44. Crown Imperial—| FORD OF BRITAIN—4-dr. sed. (Pre-|~ s : : 836.40); stat. wag., $2,324.39 (del., §2,- 
conv. del., $2,385.09. Super—4-dr, sed.,|8-pass. sed., $5,809.68; lim., $5,917.45. | fect), $1,022; 2-dr. sed. (Anglia), $1,004, |. MERCURY—4-dr. sed., $2,084; cl. cpe., 405.29); bus. cpe., $1,612.89; conv. del., 
$2,194.21; 4-dr. Riviera, $2,269.02; sed. | (Fluid-Matic optional at $120.90 on Wind-| (Delivered in New York.) ; "| $2,030.50; Monterey, $2,203.50; conv., $2,- | $2,178.80. Streamliner 6—sed cpe., $1,- 
cpe., $2,093.77; Riviera, $2,194.19; ‘conv., | sor, standard on Windsor Deluxe and other| FRAZER—4-dr. sed., $2,359; Vagabond, | 475; stat. wag., $2,627. (Mere-O-Matie op- | 717.47 (del., $1,814.86). Catalina 6—del.. 
$2,539.59; stat. wag., $2,916.77. Roadmas-| models. Fluid-Torque optional at $152.60 | $2,399. Manhattan—Conv.. §3,075; Vir. | tional at $168.50 on all models.) SOAS tne ee, i), Cae 
ter — 4-dr. Riviera, $2,835.41; Riviera, | on New Yorker and Imperial. Fluld-Torque | ginia, $3,075. (Hydra-Matic standard on| NASH—Rambler Super—Suburban, $1,- 2-d —.  n, ats Re aun 
$2,927.64; conv., $3,057.79; stat. wag.,|and Hydra-Guide standard on Crown Im- |Manhattan, optional at $158.61 on other | 779.30. Rambler Custom—Conv., $1,886.40; |<. ee 86 $1,809. 907 ib he »; ag 
$3,521.08. (Dynaflow standard on Road. | Perial.) | models. ) stat. wag., $1,886.40. Statesman Deluxe— | cP®;,, $1,809.73 (del.,_$1:907.1%); stat. WSL. 
master, optional at $169.20 on Special and| GROSLEY—Bus. cpe., $915.50; stat,|. HENRY J 4—2-dr, sed., $1,333.70. De-| Bus. cpe., $1,755.50. Statesman Super— | $2,304.12 (del., $2,475.12); bus. cpe.. $1,- 
Super. ) wag., $972.50: Hotshot, $924. Super—2-adr. | luxe 6—2-dr. sed., $1,467.21. 4-dr, sed., $1,863.10; 2-dr. sed., $1,837.40; | 83-62; conv., $2,248.53. Streamliner 8- 
CADILLAC—61 g. $ pe . | sed. cpe., $1,788.20 (del., $1,885.59). Cata- 
—4-dr. sed., $2,938.79; cl. |sed., $1,003; stat. wag., $1,046; conv.,| HILLMAN MINX—4-dr.  sed., $1,540; | sed. cpe., $1,860. Statesman Custom—4-dr. |iing g uel.’ $2,124.47 (super del., $2 
cpe., $2,831.27. 62—4-dr. sed., $3,315.61; | $1,005.50; Super Sports, $999. conv., $1,790. (Delivered in New York.) | | sed., $2,026.10; 2-dr. sed., $2,000.40; sed. | 128'ga) 2 Matie optional at $158.50 
cl. cpe., $3,229.59; conv., $3,746.69; Coupe | pecoro—peluxe—i-dr. sed., $2,059.05; |. HUDSON — Pacemaker Custom — 4-dr. | cpe., $2,033. Ambassador Super — 4-dr. a oo 
De Ville, $3,612.54. 60 Speeial—4-dr. sed., |.) Che $2,048 _ Catry-Ali, $2:268'95, | 8¢d-, $2,144.68; 2-dr. sed., $2,101.54; bus. |sed., $2,219.80; 2-dr. sed., $2,194.10; sed. |°" SU ons. ) 
$3,892.84. 75—7-pass., $4,887.76; lim., $5,- S-pass. sed "$2,766.70 Custom_—4.dr. sed.. | CP, $1,963.90; cl. cpe., $2,144.68; conv., | CPe., $2,215.70. Ambassador Custom—4-dr. STUDEBAKER—Champion Custom—4-dr. 
081.17, (Hydra-Matic optional at $174.25 $2,251.53; cl. cpe., $2,233.07; Sport oe | $2,642.33. Super 6 Custom—4-dr. sed., $2,-|sed., $2,382.80; 2-dr. sed., $2,357.10; sed. |sed., $1,614.29; 2-dr, sed., $1,581.67; cl. 
on 61 and 75 standard and on 62 and 60 $2,574.97: enny $2 667: 8. aoe ye $2. 287.07; 2-dr. sed., $2,238.29; cl. cpe., | epe.” $2,378.70. (Hydra-Matic optional at | cpe., $1,608.65; bus. cpe., $1,511.27. Cham- 
Special.) 959.42: Suburban, $3,283 on. Stat. wae. | $2:287-07; conv., $2,826.76. Commodore 6 | $158.50 on Statesman and Ambassador.) | Pion Deluxe—4-dr. sed., $1,693.91; 2-dr. 
CHEVROLET — Styleline Special—4-dr., $2 808.46 (Th ma Shift eee an 4 . oan! | Custom—4-dr. sed., $2,480.01;- cl. cpe., $2,- OLDSMOBILE—88—4-dr. sed., $2,029.94 |Sed., $1,661.29; cl. cpe., $1,688.27; bus. 
sed., $1,489.04; 2-dr. sed., $1,439.85; cl. | P-- auaiauan $120.90 on os US- | 455.10; conv., $3,010.97. Commodore 8|(del., $2,110.94); 2-dr. sed., $1,970.48 |CPe-, $1,590.92. Champion Regal — 4-dr. 
cpe., $1,444.98; bus. cpe., $1,363.98. Style- , ; s |Custom and Hornet 6—4-dr. sed., $2,-| (del., $2,050.48), Super 88 Deluxe—4-dr, | S¢d., $1,775.07; 2-dr. sed. $1,742.71; cl. 
ine Deluxe—4-dr. sed., $1,570.04; 2-dr.| DODGE—Wayfarer—2-dr. sed., $1,801; | 568.32; cl. cpe,, $2,543.42; conv., $3,099.28. | sed., $2,190.93; 2-dr. sed., $2,132.47; cl. | CPe., $1,769.68; bus. cpe.. $1,672.33; conv., 
sed., $1,521.84; cl. cpe., $1,538.24; Bel-| bus. cpe., $1,671.32; Sportabout, $1,790.26. | (Drivemaster optional at $98.67 and Super-|cpe.. $2,089.41; Holiday, $2,407.25; conv., | $2,088.68. Commander Regal—4-dr. sed.. 
Air, $1,787.36; conv., $1,896.02; stat. wag., | Meadowbrook—4-dr. sed., $1,914.80. Coro-|Matic optional at $158.30 on Pacemaker | $2,515.91. 98—4-dr. Holiday del., $2,456.45; | $1,888.21; 2-dr. sed., $1,855.84; cl. cpe., 
$2,046.74. Fleetline Special—4-dr. sed., |net—4-dr. sed., $1,995.80; cl. cpe., $1,-| and Super. Hydra-Matic optional at $158.30 | Holiday, $2,446.19 (del., $2,711.70); conv. | $1,882.81. Commander State—4-dr. sed., 
$1,489.04; 2-dr. sed., $1,439.85. Fleetline | 981.95; conv., $2,407.95; stat. wag., $2,- | on Commodore and Hornet.) del., $2,846.03. (Hydra-Matic optional at | $1,991.19; 2-dr. sed., $1,958.58; cl. cpe., 
Deluxe—4-dr. sed., $1,570.04; 2-dr. sed., | 567.33; 8-pass. sed., $2,704.19; Diplomat, KAISER—Special—4-dr. sed., $2,165.45; | $158.50 on all models.) $1,985.54; conv., $2,304.81. State Land 
$1,521.84. (Powerglide optional on Deluxe | $2,299.75. (Gyro-Matic optional at $94.60|2-dr. sed., $2,114.10; cl. cpe., $2,093.55;| PACKARD—200—4-dr. sed., $2,417.37; | Crulser—4-dr. sed., $2,126.80. (Automatic 
models at $158.50.) on all models except Sportabout. ) bus. cpe., $1,949.79; 2-dr. Traveler, $2,-|2-dr. sed., $2,366.04; bus. cpe., $2,253.84. | OPtional at $201.25 on all models.) 
okt de, ae sed., §$2,- FORD—Deluxe 6—4-dr. sed., $1,508.41; | 216.80; 4-dr. Traveler, $2,268.18. Deluxe | 200 Deluxe—4-dr. sed., $2,561.08; 2-dr. WILLYS-OVERLAND—4—Jeepster, $1,- 
81; cl, cpe., $2,189.32; Town & Coun-|2-dr. sed., $1,459.73; bus. cpe., $1,365.95. |—4-dr. sed., $2,278.43; 2-dr. sed., $2,-| sed., $2,509.75. 250—conv., $3,320.58; May-|505.38; stat. wag., $1,722.32 (four-wheel- 
try wag., $2,825.76; 8-pass. sed., $2,949.27. | Custom Deluxe 6—4-dr. sed., $1,597.56; | 227.08; cl. cpe., $2,247.62; bus. cpe., $2,-| fair, $3,166.59. 300—4-dr. sed., $2,971.51. | drive, $2,136.44). 6@—Jeepster, $1,612.91; 
Windsor Deluxe—4-dr. sed., $2,409.68; cl. |2-dr. sed., $1,548.88; cl. cpe., $1,548.88; | 114.10; 2-dr. Traveler, $2,329.78; 4-dr. | 400 Patrician—4-dr. sed., $3,586.25. (Ultra-| stat. wag., $1,808.38. 
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White Earns 
$1,375,000 in 


First Quarter 


R. F. Black, president of White 
Motor, reported last week that 
profits for the three months ended 
March 31 amounted to $1,375,000, 
equal to $1.99 a share after provid- 
ing income and excess profits taxes 
at the maximum rate of 62 percent. 
This compares with earnings of 
$363,000, or 53 cents per share for 
the same period in 1950 after pro- 
viding for income taxes at the then 
prevailing rate of 38 percent. 

The 1950 figures, however, were 
before adjustments for reserves and 
accruals, since the company, prior 
to this year, was not required to 
officially report sales and earnings 
on a quarterly basis. However, 
profits of both years was before 
independent auditors’ year-end ad- 


justments. 
Sales, including parts and acces- 
sories, for the three months 


amounted to $36,415,000, as com- 
pared to $19,557,000 in the first 
quarter of 1950. 

As of March 31, 1951, the com- 
pany had on hand unfilled orders 
for its products equal to 4% months 
of production at the rate prevailing 
in the first quarter. It is expected 
that, barring material shortages, 
the commercial production rate will 
continue at approximately 
quarter levels, 

To date, the deliveries on military 
orders have not been a major fac- 
tor in White’s operations; however, 
production is about to begin on 
several large defense orders which 
will materially increase this phase 
of the business, the firm reports. 

* * * 


Sales, Profits Soar Sharply 


At Commercial Solvents 


Commercial Solvents reports, for 
the quarter ended March 31, con- 
solidated net profit of $1,618,292, 
equal to 61 cents a share. For the 
corresponding quarter of 1950 net 
profit was $675,620, equal to 26 
cents a share; provision for federal 
income and excess profits taxes for 
the first quarter of 1951 was $2,339,- 
000, which compares with provision 
of $335,800 for federal income taxes 
for the corresponding quarter of 
1950. 

Net sales for the 


On the Financial Front 


meeting. This compares | 
with $438,751,000 in the same period | 


first | 


first quarter | 


were $15,966,203, compared with net | 
sales of $6,896,401 for the corre-| 


sponding quarter of 1950. 
* * * 


Earns More 
Midland Steel Reports 
Profit of $654,371 


A first quarter net profit of $654,- | 


371 was made by Midland Steel 


Products. President E. J. Kulas 
told stockholders at the annual 
meeting. 


This is equal to 93 cents a share 
and compares with $627,137, or 87 
cents per share in the same period 
last year. Taxes for the March 
quarter were $1,067,659, against 
$384,374 a year ago. 

* ~ 


* 


Goodrich Net 
Hits 8,058,128 


Sales and profit of B. F. Good- 
rich during the first quarter of 
1951 were up slightly more than 50 
percent over the same period last 
year. Sales climbed to $157,728,418 
as compared to $104,264,454 for the 
opening quarter of 1950, an increase 
of 51.3 percent. 

Estimated profit for the quarter 
was $8,058,128 or $1.90 
This is after providing for esti- 
mated taxes and depreciation and 
after setting aside a reserve of 
$1,000,000 for increased replacement 
cost of facilities. 

The corresponding net income 
for the same period in 1950, after 
a reserve of $1,000,000, amounted to 
$5,332,445 or $1.23 per share, The 
latter figure reflects a three-for-one 
stock split Jan. 10, 1951. 

* * 


-H Sales Up 


Six Months’ Volume 
Is $611,304,000 


International Harvester sales to- 
taled $611,304,000 in the six months 


per share. | 


ended Apr. 30, President John L.| 


McCaffrey told the annual stock- | 





holders’ 


a year ago. 

Earnings for the period, to be| 
announced later, will show an in-| 
crease “somewhat in proportion to 
the increase in sales,” he said. 

Part of the output was deferred | 
production made possible by the| 
use of materials which accumulated | 
during the strike at several of the} 


company’s plants during the last) 


half of its 1950 fiscal year. 





Auto Stocks 
May 21 May 14 
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Briggs Reports 
$2,906,016 Net 


In the first three months of the 
"|year, Briggs Mfg. earned $2,909,- 

| 016, or $1.49 a share, compared with 
|a loss of $860,172 in the correspond- 
|ing period a year ago. 


Timken Bearing 
Ups Income 


| Timken’ Roller Bearing’s net 
| profit for the March quarter totaled 
| $4,806,542, or a $1.99 a share. This 
compares with $3,059,563, or $1.26 
in the same period a year ago. 





Chevrolet to Mack to Boysville 


Boysville, a boys’ home near Macon, Mich., has received a badly needed station wagon | 





corresponding first 


Chrysler 1% 74% |in a unique "'triple play." Chevrolet gave the vehicle to Ted Mack as a tribute to his | * * + 
Crosley 3% 336 | interest in youth. Mack, who conducts the radio and television Amateur Hour, in turn pre- | 
General Motors 50 51% sented the vehicle to Boysville during a program observing Detroit's 250th anniversary. Left Hastings Mfg. Earnings 
Hudson 16% 17% to right are: Brother Hilarion, C.S.C., institution director; Mack, and W. G. Power, Chevrolet | _.., 
Kaiser-Frazer 5% 6 advertising manager. (Climb to $200,718 
Nash-Kelvinator 19% 20% ~ = ai ; 
; , 7 Hastings Mfg. reports net earn- 
Packard 5 5% | $894,936 Profit Reported _ percent ahead of earnings in the! ings after taxes of $200,718 in the 
Studebaker 28% 30% , ; corresponding 1950 quarter, which |'"®* zp , 
Tucker ..... 05 05 «|» By Graphite Bronze were $658,721, or 96 cents a share, three months ended March 31, equal 
Willys-Overland 10 10% Cleveland Graphite Bronze has| Sales and other revenues in the ‘© 19 cents a share, compared with 
Average for — reported net profit of $894,936 for latest quarter were $13,087,169, a| earnings of $130,837, or 12 cents a 
10 Stocks 21.08 22.36 (the first quarter of 1951, equal to gain of 51 percent over the first|Share in the 





$1.32 a share. The profit was 36 quarter of 1950. 


EATON 
AXLES 


Maintenance expense, a major item in truck 
operating costs, is much lower when trucks 
are equipped with Eaton 2-Speed Axles. 


Eaton Axles provide twice the conventional 
a a eg 
to select the one best suited to specific oper- 
ating conditions, with minimum strain on 
engine and power transmitting parts. Wear 
and breakages are reduced; repairs are 


ul le 


positive lubrication, even at 


mation, see your truck dealer. 
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Axle Division 
EATON MANUFACTURING COMPANY 


CLEVELAND, OHIO 


oo SODIUM COOLED, POPPET. AND FREE VALVES e« TAPPET ae hae) 7. tel 


at al e ROTOR PUMPS e MOTOR TRUCK AXLE e PERMANENT MOLL 7 eae el. | 


»PRINGTITES e@ SPRING WASHER . OLD DRAWN STEE ' TAMPING Paes Ve | 





quarter of 1950. 
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Eaton Axles have many exclusive features 
to assure top axle performance for the life 
of the truck: planetary gears distribute loads 
over several gear teeth, dividing the stress; 


slow speeds, 


els Mie oi Te 
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BETTY MUTTON 


Affecting Factories and Dealers... 
Auto Advertising 








which are 
|major step leading towards closer 
| harmony and unity in our economic | 


By George Deery 
Associate Editor 
Ten case history studies of out- life.” 
standingly successful company pro- ai ; aol 
grams for better community and|_ Individual reports in the newly | 


951 


dealer and a picture of his deal- | 

ership were spliced into the | 

screen trailer. 
* * * 


Filter Check Drive 


For what is said to be the first 
time in auto history, dealers and 


described, would be a/ Service stations from coast to coast 


will unite during 
July in a concen- 
trated group ef-| 
fort to track down | 
and eliminate 


vision show, “Suspense,” heard and 
seen over 28 CBS network stations 
every Tuesday night. The same will 
apply to the commercials on the 
“Suspense” radio show, heard on 
174 CBS network stations every 
Thursday night. 

In trade advertising, utilizing 
the principal publications in the 
field, copy will deal with the sup- 
port being given Auto-Lite deal- 
ers, not only through national 
advertising, but through point-of- 





00-00-00H ! 





| released kit cover the programs 








; that awhul stuff in my ar? «= | employe relations have been pub- : : s ae ae saan clogged oil filters 
saiatabe i cities Beas mare ” |lished by the public relations com- | — rtaken we: "Teen: weed that cause motor- 
ini tte | mittee of the Assn. of National Ad- lCorp.: Cl t a" d > te : Bi y ists so much 

|vertisers, 285 Madison Ave., New ae f a ” ee os oe Men. | trouble and ex- 
et nasa York 17, to assist the ANA mem- ot nec aT ba ral F ans) pense. 
meee eee erannns ‘bership and other companies in| 7 ete ay Harvester Co.: Green It will be part! 
A... wens oy evaluating their work in these fields Gia: 7 Ge and Reso “Standard Oil mt of the Purolator 
Mie... PurOlator land to present techniques which | ~7'@" ” iy — ‘ — = © . . 1951 nationwide 
0 ws wa i oe |can be used effectively. Peo s s sSoralereise filter check 
os. Ol FILTER | In releasing these studies, Guy A-F Dealer Contest month, being sponsored by Puro- 


new |lator Products, Rahway, N. J., for 
rang double purpose of bringing ex- 
tra profits to dealers and educating 


Berghoff of Pittsburgh Plate 
Glass and chairman of the com- 
mittee, pointed out that an im- 


Eight winners are the 
owners of 1951 Kaisers as a result 
of a contest jointly promoted by 
the 84 theaters of the Fox West 
Coast theater chain and 30 deal- 
ers of the Southern California : 

jance against undue 


K-F Dealers Assn. | ; : 
i. i ; |and costly repair bills. 
Full-color movie trailers show- | “The v id f , ‘ 
ing K-F cars were run for 60 sec- |... e very idea of a nationwide 
|filter check month is new,” says 


onds at every performance in all | ; 
84 theaters. In each theater, the Carlos D. Kelly, Purolator’s sales 
| vice-president. 


name a "eS: he ; 
me and address of the local An unprecedented trade 


Purolator Display— 
| 
Movie star Betty Hutton, one of many cele- | ¢ 
brities featured in Purolator's 1951 perative need exists now for 
breaking national advertising, ''shocks'’ motor- | aaa ne a. i. mone. 
ists into a realization that a car's engine can | Geax " ee eed > 
‘ t | § f A 
be seriously damaged through oil filter nee | mobilization are to be met. 
lect. Dealers will also use specially prepared, | “To my mind,” he said, “the gen- | 
colorful Betty Hutton displays '° | eral adoption of the shiloveuter be-| 
draw attention to nationwide filter check | hind the programs reported in this | 
month during July. jseries, as well as the techniques! 


millions of motorists on the need 


- | | : ; 
record |for regular inspection and replace- 


engine wear 


counter 


adver- 


tising schedule in support of filter 
ae check month is running in all eight 


Boost Service ney : 


of the leading automotive publica- 
tions, A national consumer cam- 
paign will start the end of June 
when ads will run in the Saturday 
Evening Post, Collier’s and Life, 
covering nearly 13,000,000 car-own- 
ing families. J. Walter Thompson 
Co. is the ad agency. 


* * * 


Kent-Moore Ad Chief 


Appointment of Marshall R. 
Chambers as advertising manager 
for Kent-Moore 
Organization has 
been announced 
by J. D. Adair, 
president. The 
company is a 
leading manufac- 
turer of special 
purpose service 
tools and equip- 
ment, used j 
throughout the b 
world by auto- ; Me 
mobile dealers, M. R. Chambers 
service stations and fleets. 

* * * 


Slash Maintenance Costs! 


lon. 


SVL 


CLEANER 


World's finest all-purpose steam cleaning 
machine, made in three sizes and in station- 
ary, portable and trailer types; gas or oil 
fired. Models available with gasoline engine 
drive for use where electric power is not 
practical. Capacities range from 90 to 150 
gallons of balanced cleaning solution per 
hour, at selective pressures up to 150 p.s.i. 
See your jobber for demonstration, or write 
for catalog. 








Morris Campaign 


A strong advertising campaign 
is being conducted in Canada for 
the British-Nuffield built Morris 
Minor and Oxford cars, with the 

| theme being driving economy and 
driving ease. 

Illustrated 280-line ads are be- 
ing used in a 
Canadian newspapers and maga- 
zines throughout-the nation. New 
illustrated ads featuring Morris 


vans and trucks will also run in 


ENGINE leading newspapers and maga- 
| zines. 
DYNAMOMETER oe 


Spotlights Dealer 


Increased emphasis on the deale: 
| Will feature the 1951 ad campaigr 
|of Electric Auto-Lite, according to 
D. B. Seem, ad- 
vertising man- 
ager. Auto-Lite’s | 
extensive adver-| 
tising program.) 
utilizing all media | 
to make it “the 
best advertised 
name in the auto- 
motive after-mar- | 
ket,” has its great- | 
est emphasis on 
the replacement 
products the com- 
pany has for sale to the consumer. | 

It is in these fields that addi- | 
tional effort in behalf of the 
dealer will be featured. This in- 


Illustrated is the new Model HR Clayton 
Kerrick Kleaner, combining a 150 gal. per 
hr. steam cleaning machine and a 275 gal. 
per hr. hot or cold rinse unit. Available in 
Stationary, portable and trailer types. 





Invaluable to engine rebuilders, the Clayton 
Turbo-closed System Absorption Dynamome- 
ter provides for the run-in and adjustment of 
new or rebuilt engines under actual road con- 
ditions before being mounted in the vehicle. 
Torque load can be maintained indefinitely, 
or changed instantly. Available in several 
models to meet specific horsepower range 
requirements, 


Models 17-500 CE (illustrated above) 
and 17-300°CE have direct reading 
horsepower and speed meters, requiring 
no computations or combinations of 
readings. Write for complete catalog on 
all models, with power curves, 






CHASSIS 
DYNAMOMETER 


Enables the entire mechanism to 
be quickly and accurately checked 
while operating under actual road 
driving conditions without leaving 


D. B. Seem 


the service stall. Eliminates guess- | cludes spark plugs, wire and 

work in trouble shooting: replaces | = lights, batteries and service 
: oa parts. 

hazardous and costly road tests; With the rear wheels on the rolls, the car engine is pi 


proves workmanship; assures peak 
performance adjustments and in- 
sures customer satisfaction. Four 
model combinations, Send for 
catalog. 


“Auto-Lite advertising has as its 
|primary function,” says Seem, “the | 
icreation of consumer acceptance 
|for Auto-Lite products, thus impell- 
jing the motorist to go to our deal- 
jers for those products, If we can 
|get the customer into the dealer’s 
|Place of business, we’ve not only 
|set the stage for the sale of Auto-| 
| Lite products but for all other 
|products and services sold by the 
|dealer. The jobber handling Auto- 
|Lite products benefits too, because 
he can sell more to dealers whose 
'business is on the increase.” 

Typical of this new emphasis will | 
j}be the commercials on the tele- 


started. By portable hand control, the operator creates 
every possible road condition and observes the per- 
formance. In less than 15 minutes, 35 vital performance 
checks are accomplished. 


AMG aime CLL 
1304 Superior Avenue 


. Chicago Trading Area 
Ch P KE ts 5 ’ v and 7. 1280 


638 North Albc 


var] 


Cincinnati Trading 


1M 


re 


MANUFACTU hemes, sonpllanagess ae 
COMPANY ‘J ; 


Atlanta Trading Area 


re - Te eda 








| ment of the filter element as insur- | 


selected list of | 


sale material, direct mail and 
other promotion activities, 

For its consumer space advertis- 
ing this year, Auto-Lite is adding 
Life to such publications as the 
Saturday Evening Post, Look, Col- 
lier’s and other national magazines. 
It will also use a long list of key 
Sunday newspapers and over 2,500 
weekly newspapers. 

The Auto-Lite tie-in with Ameri- 
can Automobile Assn. publications, 
such as maps, directories, etc., con- 
tinues, as does the outdoor adver- 
tising program. 

Auto-Lite’s institutional series, 
| built around its contributions to the 
| automotive industry over a 40-year 
|period, will be run this year in 
|Time. The series began last year 
\in selected trade publications. 

* * 





* 
Maine Restricts Signs 


Gov. Payne has signed into 
Maine law a bill to prohibit erec- 
tion of outdoor advertising signs 
which obstruct vision on a high- 
way and which are within 33 feet 

| of the center line of a road. 





Spray WITCOTE under 
fenders and underbody to 
prevent rust. It resists the 
pounding of stones and 
gravel, as well as the cor- 
rosion of road chemicals. 
Lasts the life of the car. 
Valuable to car owners, 
and profitable to car 
dealers. 


|GET IT FROM YOUR JOBBER 


ASK FOR IT BY NAME- GENUINE 


Lh 
| GNMNDERCAR 
| PROTECTION 


PRODUCT OF WITCO CHEMICAL CO., CHICAGO 





LICENSE PLATE 


NIE ay | ae 


/ 


On or Off With a Quarter Turn 


(with T-head 
fastens li- 
cense plate securely in place. Will 


Heavy %-inch bolt 
and square shoulder) 


not lose off. 
PLATED TO PREVENT RUST 
No. 51—Dealer Cost, each 
Packed 12 to Box- 


Money-Back Guarantee 
IMMEDIATE DELIVERY 


If Your Jobber Cannot Furnish 
Order Direct from ... 


HOUSER ENGINEERING .& 


MFG., INC., Bluffton, Ind. 


Over 100 Service Items 
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Denver Sales Hold Up 


By Ira Alexander 

Staff Correspondent 
New cars are continuing to sell 
in the Denver market while used- 
ear stocks are continuing to in- 
crease. Truck sales are good, deal- 


ers report, and are showing an in-| 


crease over last year, 


During April, new-car dealers 
in Denver sold 1,347 cars as com- 


pared with 1,494 during the same 


month last year. New-truck deal- 
ers sold 240 new units in April 
as against 208 last year. 

During the first four months of 


this year there were 5,939 new cars/Twin Cities newspapers to get a| advertisements indicate. 
| 


sold in Denver. Last year during 
the same period 5,681 new cars were 
sold. 

In the truck field during the first 
four months of the year, Denver 


any, real spring weather. Dealers 
feel that this is responsible, at least 
to some extent, for the slow busi- 
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|ness, and when the touring season | 


starts there will be an upturn in 
|both demand and prices. 

Service and parts business is 
about normal. However, an increas- 
|}ing number of cars are tied up for 
|want of repair parts. — (Sam X. 


| Hurst.) 
oo - > 


Minneapolis 
You need only glance through 


}at most any price, 


|attempting to unload in what ap- 


dealer used-car advertisements in | 


|first-hand glimpse of the used-car | 


|market here. It’s been on the de- 





particularly those with “popular” 
lines, have been offering immedi- 
ate delivery on most models, 
whereas 90 days ago you couldn’t 
find one on the showroom floor. 
Many dealers, when _ controls) 
were threatened and buyer resis- 
tance hadn’t been felt nor even 
feared, went into the country and 
bought up huge stocks of used cars 
warehousing 
them in the Twin Cities. Now many 
of them are overstocked and are 


pears to be a price war, or so the! 


For example, typical headlines in 


big advertisements appearing in| 


1951 31 





Ready for School-Bus Bodies— 


Nearly 100 chassis in waiting, representing 12 different makes, ready for mounting of Oneida 


|cline for the past 90 days; but with) the Minneapolis Star and Tribune: | safety school-bus bodies, are shown at Oneida Products Corp., Canastota, N. Y. This is 


| spring following on the heels of 
|Minnesota’s worst winter, dealers 


dealers sold 936 new units, against |are hopeful the market will im-| 


712 during the same period last 
year. 

Used-car dealers report sales 
fairly good with some increase 
during the past week or so with 
the announcement from Washing- 
ton that Congress may place a 
tax on used-car sales. 

There is no shortage of used cars 
in the Denver area with the ma- 
jority of used-car lots stocked with 
a wide selection of all models and 
makes. 


Both new and used-car dealers 
are optimistic and expect sales to} 
show improvement during the re-| 
and the! 


maining spring months 


coming summer season. 
* * 


+” 
Richmond. Va. 

Increased business activity in 
Richmond during the first third of 
1951 was noted by the Richmond 
chamber of commerce in its month- 
ly Business Review. 

Auto sales rose from 3,838 in 


April, 1950, to 4,103 last month, the 


chamber said, but sales of new cars 
dropped from 979 to 905 in the same 
periods. 

There were 2,859 used-car sales 
in April, 1950, and 3,198 sales in 
April, 1951, according to the publi- 


cation.—(T. D. Eaton.) 
- * ed 


Hamilton, Ont. 
Federal credit restrictions on 


buying cars have cut so seriously | 


into new and used-car sales here 
that car salesmen are being laid 
off. 

Almost any new car may be pur- 


chased within two or three days, | 
business has | 


and in some cases, 
been cut in half. 
Hamilton new- and used-car deal- 
ers said the one-year limit for pay- 
ing off the balance on car pur- 


chases was the factor cutting into| 


business.—(Roy Carmichael.) 
* * * 


Pittsburgh 
New-car registrations in the 
Pittsburgh district “reached a new 


| prove. 

| Both Minneapolis and St. Paul 
| dealers, most of them with crowd- 
| ed lots, are clamoring for cus- 


tomers. Some new-car dealers, | 


high level for 1951” in the week | 


ended May 12, the University of | 


Pittsburgh reported. 


The performance helped to send | 


the university’s index of business 


activity up to 195, compared with | 


190 in the preceding week. At the} 


same time last year, the index stood 
at 183.8. 
* * ~ 
Ottawa 
Some Ottawa used-car dealers 
are reportedly selling certain ve- 
hicles now at practically cost in 
order to dispose of such stocks, in- 


type. 

Many of these cars were obtained 
as tradeins but a slow disposal so 
far is causing some dealers to cut 
their original prices. — (M. L. 


Schwartz.) 
* * * 


St. Louis 
There has been a decided soften- 


ing of the new-car market in the 
St. Louis area. A few 1950 models 





“The Big Sale—Prices Smashed 
. .- 375 To Choose From... Easy | 
Terms;” “Save! Save! Nobody 
Can Sell Used Cars as Cheap;” | 
“Low Overhead, Low Prices, Real | 
Bargains;” “Spring Clearance 
Sale Unmatched in Price, | 


Condition, Guarantee, Service. |name their own terms—and some 


TIMKEN-DETROIT 


SPRING-FLEX POWER SHIFT OPERATES 


EQUALLY FAST AND DEPENDABLY 


| WITH ANY TYPE OF ACTUATION— 


cluding in particular cars of older | 


ELECTRIC MOTOR, VACUUM OR 
COMPRESSED AIR! IT’S THE SPRING 
THAT DOES THE ACTUAL SHIFTING! 


are available at substantially re-| 


duced prices. One dealer stated that 
a large part of this spring’s busi- 
ness was delivered last fall. 

Used-car prices are off and 
sales volume is down from the 
high marks reached in February. 
While dealers generally acknowl- 
edged that business is not up to 
expectations for this time of the 
year, there is still a feeling of 
optimism. 

To date, there has been little, if 


WRITE FOR FREE LITERATURE AND 
PERFORMANCE DATA! 


| 


| evidence of the rapidly-growing school-bus market for dealers, the firm said. 


wish they could. Prices are down 
100 Used Cars, Roses and Lemons. | from $100 to $200 on most late used 
Must Be Sold.” models with '49s ranging from $900 
Dealers are offering just about | to $1,100; ’50s from $1,200 to $1,300, 
everything but letting customers | and 51s bringing somewhat more. 
—(Nat Wood.) 


Out They Go,” or “Close Out— 





When truck men talk shop, their 
opinions often vary as to how to 
make a tough haul easier. Yet, 
they do agree that when extra 
speed or power is needed, shift- 
ing must be quick, easy and posi- 
tive! That’s why so many prefer Timken-Detroit 
Two-Speed Double-Reduction Final Drives 
with Spring-Flex Power Shift! 


The easy, instantly responsive control of the 
Timken-Detroit Two-Speed Double-Reduction 
Final Drive is not dependent upon the type of 
wer unit used for actuation. It is controlled 
y the flexible, predetermined force of the 
spring built into the shifting mechanism! What's 
more, this rugged power shift is available with 
electric, vacuum or compressed air actuation 
—depending on your individual needs and 
preferences. 


If you build or buy trucks, specify Timken- 
Detroit Two-Speed Double-Reduction Final 
Drives with Spring-Flex Power Shift! They’re 
proved by years of trouble-free operation. 


A PRODUCT OF THE TIMKEN-DETROIT AXLE COMPANY 
DETROIT 32, MICHIGAN 


TIM 
A 





PLANTS AT: DETROIT AND JACKSON, MICH. e OSHKOSH, WIS. o UTICA, N.Y. © ASHTABULA, KENTON AND NEWARK, OHIO © NEW CASTLE, PA. 
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Canada’s Curbs 
On Credit Get 


Government OK 


OTTAWA. — Canadian govern- 
ment officials apparently are satis- 
fied that Canada’s stringent con- 
trols over credit aren’t hurting 
automobile sales too much, 

Canadian auto buyers must pay 


50 percent down and get only 12) 
months after that to settle the 


balance. 

Despite such terms, James Sin- 
clair, assistant to the minister of 
finance, reported last week that 
sales of new cars in Canada during 
the first three months of this year 
totaled 125,853, up substantially 
over the same period of 1950. 

Meanwhile, however, Sinclair 
said the volume of credit deals on 
automobiles has dropped sharply. 
Where they represented 33 percent 
of total car sales last October, be- 
fore curbs were ordered, they ac- 
counted for only 24.7 percent in 
January, 20.3 percent in February 
and 25.8 percent in March, 

The March upsurge, Sinclair said, 
resulted from a rush of buying in 
anticipation of heavier excise taxes, 
which did materialize in April. 


i —— 
tHe HEIL co. 
= 


i 





SY Anniversary 





‘ 


* A complete line 
to choose from 


* A model for 
every job, every 
chassis 
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Platform Conversion Hoist 





Contractor's Body 
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Colecto-Pak Garbage Unit 


AUTOMOTIVE NEWS, MAY 28, 1951 


cooperative efforts through trade 


There is no trade association ex- 
ecutive who is not deeply conscious 
of the fact that industry must fight 
with all its might for the survival 
of the free enterprise system. In 
this fight, trade associations are 
now playing, and will continue to 
play, a very important part. 
Within business, and within 
trade associations, there are no 
doubts but that voluntary co- 
operative action is the _ best 
means. In fact, it is the only 
means by which the demon- 
strated advantages of our free 


Harrison to Build 


Dealer Minute Men— | Ray Harrison, Chevrolet dealer in 
Forty-seven Dodge dealers of Greater Philadelphia staged one of the most colorful drive-| Janesville, Wis., has announced 
aways of the year last week when they left the factory in Detroit dressed as Revolutionary War | nlans for construction of a 134-by- 


associations are, in my opinion, now | 
in their most intensive test period. | 


Auto Forum 


(Continued from Page 4) 


competitive enterprise system can 
be maintained. And yet, because 
of a high ratio of public eco- 
nomic ignorance, and because of 
highly organized propaganda ma- 
chines led by strong and vocal 
groups and individuals, our vol- 
untary cooperative system of free 
enterprise is in its greatest dan- 
ger of being supplanted by some 
form of collectivism—cooperative 
efforts on a compulsory basis, 
rather than a voluntary basis. 
Never was the call so clear for 
organized effort, and by that token 
your trade association is more im- 
portant than ever before, Coopera- 
tion is the watchword of the 
future. While association members 
jin a free competitive society in 
'this country are business rivals, 
nevertheless, they have learned that 
much can be gained collectively 
| through cooperative action in re- 


Minute Men. Idea is to publicize a four day celebration July 1!-4 of the I75th anniversary of | 910-foot building. Five thousand |search, surveys, trade promotions 
the signing of the Declaration of Independence. The cars will be used in parades and other | square feet upstairs will be de-|including auto shows, and many 
activities. Left to right are A. J. O'Connell, Harry Dieckhaus, Walter Lightfoot, Ed Ronan,/ voted to offices and storage. The|other activities which are con- 


Ed Raney, Ben Dubyn, Ed Letscher, Ed McGarrity, Elmer Heinel and George Reinoehl. All| service section will include a used- 
but Letscher (Dodge regional manager) are dealers. |ear reconditioning department. 


profits 
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A Heil distributor near you does the mounting 
and servicing expertly and quickly 

You get your profit on the truck sale helps him enjoy longer body-life. 

—and an extra profit on the body 

and hoist — when you sell a truck 

that’s Heil-equipped. 

And you get another customer 
who stays a friend. Heil weight-sav- 
ing construction helps him save gas 
and tires. Heil’s trouble-free hoist 
and pump help him dump loads fast- 
er. Famous Heil sag-free construction 


THe HEIL co. 


DEPT. 5951, 3059 WEST MONTANA STREET, MILWAUKEE 1, WISCONSIN 
Factories: Milwaukee — Hillside, N. J. 
District offices: Hillside, Washington, D. C., Atlanta, Milwaukee, Detroit, Chicago, Minneapolis, 


Your Heil distributor can help you 
recommend the right body and hoist 
for the job. After you make the sale, 
he continues to give you and your 
customer prompt service on genuine 
Heil quality-built parts. He’s a good 
man to know — get acquainted with 
him now, He’s as near as your phone. 








| ufacture 


ducted by a properly-run nonprofit 
trade organization. 


Yes, your association is the very 
| keystone of our American way of 
life, and it will play an even 
greater part in the life and busi- 
ness of this country in the future 
|than in the past. Help keep it 
|strong by giving it your fullest 
| support! 


Bear Names Arp 


‘General Manager 


ROCK ISLAND, Ill.—Bear Mfg. 
Co. has promoted L. B. Arp to 
general manager, announces Victor 
|B. Day, executive vice-president 
jand treasurer, 

Since 1935, Arp has been general 
| purchasing agent. He succeeds Day, 
who held the general manager's 
| duties for 12 years. 

| “The acquisition of the Manbee 
|equipment division, the expansion 
|of the Industrial Balancing division 
}and the world emergency have mul- 
|tiplied executive problems, and the 
|assignment of general management 
|responsibilities to Arp will enable 
}me to more efficiently plan com- 
|pany policy and programming,” 
| Day said. 


‘South Gate Brake Sold 


‘To Firm’s Sales Chief 


| SOUTH GATE, Calif.—Announce- 
|ment is made of the sale of South 
|Gate Brake Specialties Co., to Wes- 
ley White, formerly sales manager 
for the company. Genera] offices 
and plant have been moved to 1355 
E. Washington Blvd., Los Angeles. 
The company will continue to man- 
and _ sell Chrysler-type 
brake shoe anchor bolts, Ford and 
Chevrolet brake energizers and 
brake cable adjusters. Warehouses 
have been added in Eugene, Ore., 
and Spokane, making a total of 
eight warehouses now operated by 








Kansas City, Dallas, Los Angeles, Seattle. 


the company, White said. 





DEALERS! 


WE 
WHOLESALE} 


USED CARS 
Pick CONNELL 


12240 JOS. CAMPAU 
DETROIT’S OLDEST 
CHEVROLET DEALERSHIP 
TW 1-0600 


Cal CONNELL 


CADILLAC COMPANY \ 


12330 JOS. CAMPAU 


TW 3-5100 
DETROIT'S VOLUME 
CADILLAC DEALER 


DEALERS ONLY 
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As Layoffs Hit Workers .. . 


UAW Joins Reg. W Battle 





(Continued from Page 1) 


can be applied to automobiles be 
one-third down and 18 months to 
pay, with no restrictions at all on 
used cars. 


Lucas blasted the Federal Re- 
serve Board’s use of its adminis- 
trative powers as “unconsciona- 
ble” and said that, while Regula- 
tion W was authorized for the 
purpose of checking inflation and 
saving materials, it does neither 
effectively. 

“Regulation W applies equally to 
used cars as well as to new cars,” 
Lucas said. “I shall welcome any 
help from this committee toward 

explaining how credit controls on 
used cars conserve materials. 
* . * 
6¢ AS FOR new cars, it must be 
readily obvious , . . that you 
can’t control the manufacture of 
new cars by making it impossible 
for those who need them to buy 
them,” he declared. 


Lucas added that he could not see | 


how any critical materials are con- 
served by a regulation which tells 
a man who needs a car that he 
cannot buy the car, “already made, 
mind you, unless he pays one-third | 
down and the balance . . in 15} 
months. Incidentally, are the ma- 
terials in a car not critical if the 
car happens to be purchased on an 
all-cash basis?” 


The campaign against Regula- 


|cent of the total increase in bank In Parts Industry 
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revert to an earlier comment I 
made dealing with the inequities 
of Regulation W with respect to 


|test is the relationship between | 
installment sales credit and total 
;consumer purchasing power. In- 
ae sales credit outstanding automobile financing. 

at the end of 1950 was only 3.85 “Why discriminat i 

. against 
percent of total consumer purchas- wage caiaaaee and ae falas asain 
ing power. limited income necessitates install- | 
ment buying, thus leaving goods | 
freely available to the man with} 
greater purchasing power?” 
Bos Gorpon 


* * * 

“T ET me emphasize this: That it 

is against this small volume— 

| 3.85 percent of total consumer pur- 

| chasing power—that Regulation W 

| applies. ane this figure of 3.85 = a 

|percent, bear in mind, is related : 

|to all installment sales credit out- Tapscott, Saks 
| standing. 


e. 
| “According to the published sta- Cited for \' ork 
tistics of the FRB, only 9.18 per- 





|Dodge Officials See Coast Dealers— 

| L. F. Van Nortwick, director of truck sales (center), with Dan Mooney, regional manager 

P Ps - (left), and George Orphal, West Coast sales manager of Dodge, met recentl ith deal 

credit outstanding d s : ; al . “ten Gea 
ding during 1950 was | VIRGINIA BEACH, Va.—Charles | i" the San Francisco area to discuss the general market situation and the spring merchandising 


due to installment credit. The) 
other 90.82 percent is virtually un-|T: Tapscott and Ira Saks were| Program 
controlled. . . . In my opinion, it is| Voted special citations by the Auto-| ses ; 
not consumer credit, but bank|™o0tive Advertiser Council last|council’s first president, was cited|as a member of the industrywide 


credit, which must be checked. ao at an annual spring session | for originating an industry-wide| program committee, as well as 





“7 have tried to make it clear — ‘ ‘ty advertising and sales promotion | other work. 
that at least so far as automo- | e awards were presente y|program, and other accomplish-| is vice- i . 
bile financing is concerned, Regu- | Duane Jones, AAC president. ments. PR ning Mfg. ~~ . 
lation W has not accomplished Tapscott, president of Natiunal Saks, director of NSPA, was/and Saks is president ‘of Accurate 


its purpose. I should also like to (Standard Parts Assn. and the|honored for his accomplishments|Parts Mfg. Co., Cleveland. 

















tion W, announced by the 
NUCDA, will make use of peti- | 
tion sheets and a postcard bar- 

rage. 
The plan, which has been put) 
into effect by Michigan used-car 
dealers, calls for dealers to obtain 
the signatures of persons who need | 
ears but cannot buy them under} 
the present credit restrictions. 

* * . 


HE dealers are also urged to 

have such persons send three | 
postcards to Washington, one to 
each of their senators and the 
other to their congressman. 

The postcards would contain a 
protest against Regulation W, 
stating that present terms are 
prohibiting the writer from buy- 
ing a car, and would also request | 
that Regulation W be extended | 
to a minimum of 21 months. 


The MUCDA asked dealers to 
send completed petition forms to 
its office and said that representa- 
tives of the MUCDA would “take 
the petitions to Washington per-| 
sonally and contact the Michigan | 
senators and representatives, the | 
congressional committees concerned | 
and the FRB. 

The petitions will also be made} 
available to the Washington office | 
of the NUCDA for its use, the| 
Michigan group added. 

*. * + 

Hx Pennsylvania Automotive 

Assn. also called upon its mem- | 
bers to contact their congressmen | 
and senators to enlist their aid in| 
amending the Defense Production 
Act “so that Regulation W cannot 
be continued in its present form.” 

Claude S. Klugh, PAA general 
manager, declared: “Isn’t it about | 
time one of the greatest groups 
of fighters ever known (the auto | 
dealers) got off the old swivel | 
chairs, rolled up their sleeves and | 
demonstrated to all and sundry | 
that, although they are as patri- | 
otic as any group of Americans, | 
they are not going to be trampled | 
upon unnecessarily.” 

In his testimony before the sen- 
ate committee, Lucas scored the | 
government for its approach to con- | 
trolling inflation by pointing out 
that inflation is caused by the| 
sources originating new money, not | 
by distributing sources. 

“T believe,” he said, “that a valid 


44% Found Defective 


In Fla. Vehicle Checks | 
TALLAHASSEE, Fla.—Nearly | 
| 





44 percent of the 13,495 vehicles 
checked during the first four 
days of Florida’s annual main- 
tenance inspections had unsafe 
equipment, the state highway 
patrol reports. 

During the four days 5,920 ve- 
hicles were found to be defective 
and 7,575 passed inspection. Six 
motorists were ordered to have 
seriously defective equipment 
repaired within 48 hours, 








In its smart, fashion-right colors and 
interesting grains, Genuine Leather is the 

one material for the upholstery of fine automobiles 
and furniture that enhances their beauty . . . increases your pride 
of possession . . . confers the distinction that comes only from the genuine. In any scheme of decoration . . . 


versatile, adaptable leather reflects your good taste . . . your sound sense of value. 


THE UPHOLSTERY LEATHER GROUP: TANNERS' COUNCIL OF AMERICA * 100 GOLD STREET. NEW YORK 7. N.Y. 


American Leather Manufacturing Company, Newark, WN. J.* The Ashtabula Hide & Leather Company, Ashtabula, Ohio + Blanchard Bro. & Lane, Newark, N. J. * Delaware Tanning, Inc., New York, WN. Y. 
Eagle-Ottawa Leather Company, Grand Haven, Michigan + The Lackawanna Leather Company, Hackettstown, N. J. « Radel Leather Manufacturing Company, Newark, N. J. 








Market Trend 


Things are continuing to look up in the used-car market. The 
overall average of prices increased another $5 last week to bring the 
index figure to $927. It was the second straight week that the average 


gained $5. 


For a change, late models were favored by the buyers. The price 
of 51s jumped $16 to an average of $1,934. It was the first increase 
in the price of ’51s in seven weeks. There were gains of $7 and $8, 
respectively in the prices of ’50s and ’49s, while "48s advanced $6, 


and "47s, $5. 


Only °46s, among the postwars, defied the trend. Their price 
slipped back $3 to an average of $650. The prewars finished even 
as '42s gained $2 and ’41s lost $2 in average value. Despite the gains 
of the past two weeks, the current overall average figure is still $61 


shy of the April average of $968. 


Auction sales are also enjoying an improved percentage of sales. 
Last week at 13 representative auctions, 1,436 units, or 68 percent, 
of the 2,120 offerings were sold. In the preceding week at the same 
auctions, 1,440, or 66 percent, of the 2,174 offerings traded hands, 

Prices marked with an * indicate a unit equipped with 
automatic transmission or overdrive. 


N. PLAINFIELD, N. J. 


(Lebanon Auto Auction. Sale every Wed- 
nesday. Prices are for sale of May 16.) 

(Market up on extra-sharp '49s and 
'50s only. Average cars were off slightly. 
Sold 112 units out of 145 offerings.) 


BUICK—’51 RM sedan, $1,2700*; Super 
conv., 2 at $2,750*; Special sedan, §$2,- 
350°, $2,200. ‘49 Super conv., $1,600*; 
RM sedan, $1,510*. ‘47 Super sedan, 
$995. 

CADILLAC—'48 (62) conv., $2,025*. '47 
(62) sedan, $1,435*, $1,400*, 

CHEVROLET—’51 Bel-Air, $2,160*; SL De- 
luxe sedan, $1,700. '50 Bel-Air, $1,700, 
$1,685, $1,660; SL Deluxe sedan, $1,570*, 
$1,550*, $1,350; SL Special sedan, $1,- 
325, $1,320, $1,300, $1,280, $1,250, $1,225. 
‘49 station wagon, $1,300; SL Deluxe 
sedan, $1,140, 2 at $1,125, $1,120, $1,110, 
4 at $1,100, $1,060, $1,050; FL Special 
sedan, 2 at $1,000, $980. '48 FL aero- 
sedan, $1,040; sedan, $870. '47 FM se- 
dan, $795. ‘46 SM sedan, $655. 

CHRYSLER—'49 Windsor club coupe, $1,- 
510°; Royal Club coupe, $1,475*; NY 
sedan, $1,410*. '48 Royal sedan, $1,115*; 
NY club coupe, $920*. °46 Windsor se- 
dan, $810°. 

DeSOTO—'50 Custom Sportsman, $1,930*. 
‘49 Custom sedan, $1,500*%, $1,440°, $1,- 
360°. ‘48 Custom sedan, $1,135*, $1,100*. 

DODGE—'51 Meadowbrook sedan, $1,760. 
‘50 Coronet sedan, $1,600*. '49 Coronet 
sedan, $1,410*, $1,390°, $1,300, $1,290. 
"47 Custom sedan, $780. 

FORD—’51 Custom (8) sedan, $1,800*, 
$1,650. '50 conv., $1,500. '49 Custom (8) 
sedan, $1,140, $1,100; Standard (6) se- 









and 
Lift 


you 





"Pick-Up" type 


Write for 
Gates" 
vantages of each type—there is 
no obligation. 


| dan, $880, $800. ‘48 SD (8) station 

wagon, $1,025. '47 Deluxe (8) sedan, 
$590. '46 SD (8) sedan, $775, $605. 

FRAZER—'47 sedan, $720°*. 

MERCURY—'50 sedan, $1,535. '49 sedan, 
$1,285*, $1,220. "46 conv., $750. 

NASH—'50 (600) sedan, $1,135. '47 (600) 
club coupe, $720*. 

OLDSMOBILE—’50 (98) sedan, $1,790*. '49 


(98) sedan, $1,400*; (76) sedan, $1,335. 

"48 (98) sedan, $1,135*, $1,080; (76) se- 

dan, $1,025*. '46 (66) sedan, $655. 
PLYMOUTH—’'50 SD sedan, $1,510, $1,- 


430, $1,380. "49 SD sedan, $1,260, $1,- 
225, $1,180, $1,160, 2 at $1,150, $1,120, 
2 at $1,100. 

PONTIAC—’49 SL (8) sedan, $1,375*, $1,- 
345, $1,325, 2 at $1,300. '47 Torpedo 
sedan, $750. 


STUDEBAKER—’50 Land Cruiser sedan, 
$1,325; Champion sedan, $1,240, $1,215. 
‘49 Champion sedan, $1,100. '48 Cham- 
pion sedan, $885*, '47 Champion sedan, 
$780. 


DETROIT 


(Aptco Auto Auction, Sale every Wed- 
nesday. Prices are for sale of May 16.) 
(Sold 47 units out of 88 offerings.) 
BUICK—’'49 Super 2-dr., $1,300, $1,210. '48 
Super 2-dr., $1,040. 
CADILLAC—’'46 (60) Special 4-dr., $1,200. 
CHEVROLET—’'50 SL Deluxe 4-dr., §$1,- 


420*, $1,320. '48 FM club coupe, $855. 
'47- 4-dr., $770. '46 club coupe, $630. 
‘41 4-dr., $325, $320, $210. ‘40 2-dr.. 


$175, '39 2-dr., $180. 
CHRYSLER—’'49 NY club coupe, $1,475. 


DeSOTO—'48 4-dr., $1,015. °47 4-dr., $790. 


Double the Earnings | 
of Your 


Trucks! 


- to Floor 
Flogr (0) Co. | 


| Seemnwnts cite 





aT er Pee 


antHony ‘‘LIFT GATES’’ 


CUT LOADING and UNLOADING 


TIME IN HALF! 
More trips per day... 


Anthony Lift Gates have proved to the 
shrewdest truck operators in over 58 
totally different industries, from Pie 
Bakeries to Steel Mills handling every- 
thing from diapers to dynamite, that 
they drastically cut operating costs... 
slashing them as much as 50%. Load- 
ing and unloading time is reduced to a 
fraction of the usual time. Practically 
doubles the number of daily deliveries. 
yreatest efficiency and savings are se- 
cured only by using the “type” of gate 
most practical for your specific loading 


handling requirements. Anthony 
Gates are available in all 3 types 


to fit the many specialized needs—and 


have a choice of “Hydro Power” 


Closing or “Spring Powered” Closing. 


“The Facts About Lift 
which explains the ad- 


Dept. 102 


THONY CO., Streator, Illino 





DODGE—’48 club coupe, $1,300. 

FORD—’51 Custom (8) 2-dr., $1,770*. '50 
CD (8) 4-dr., $1,325; Deluxe (8) 4-dr., 
$1,160, $1,080; CD (6) 4-dr., $1,100; 
%-ton pickup, $845. '49 2-dr., $825, $910. 
‘47 4-dr., $740. '41 2-dr., $260. 

LINCOLN—'49 4-dr., $1,105. °'47 4-dr., 
$845. 

NASH—’47 club coupe, $675. 

OLDSMOBILE—’'49 4-dr., $1,400. 
dr., $790, $720. 

PLYMOUTH—’50 2-dr., $1,125. ‘47 2-dr., 
$660. 42 2-dr., $330. 


"47 ~=4- 


PON TIAC—’50 (8) Catalina, $2,100*. '49 
2-dr., $1,270. 

STUDEBAKER—'50 Champion club coupe, 
$1,205. °48 conv., $1,045. 

WILLYS—'48 station wagon, $765; Jeep- 
ster, $765. '46 Jeep, $335. \ 

, | 
ALBANY, N. Y. 

(Tim Anspach's Dealers Auto Auction. 

Sale every Monday. Prices are for sale of 


May 14.) 

(Prices even with preceding week's av- 
erage, New-car dealers seling duplicates 
were heaviest consignors, Speculators sold 
out and made money. Sold 95 units out 
of 126 offerings.) 

BUICK—’50 Special 4-dr., $1,300, $1,480. | 
'49 Super sedanet, $1,310. "48 RM 4-dr., | 
$1,025*. '47 Super 4-dr., $660. 

CHEVROLET—’51 SL Deluxe 2-dr., §$1,- 
900*; conv., $2,125*; FL Deluxe 2-dr., 
$1,725. ‘50 FL Deluxe 2-dr., $1,460*, 
$1,510*; SL Deluxe 4-dr., $1,480*; club 
coupe, $1,490*, $1,600; Bel-Air, $1,375; 
conv., $1,695*; 2-dr., $1,400, $1,290. °49 
SL Special 4-dr., 2 at $960; SL Deluxe 
conv., $1,225; 4-dr., $1,200; FL Deluxe 
2-dr., $1,125, $1,075; 4-dr., $1,180. ‘48 
FM 4-dr., $900, $880; 2-dr., $860; club 
coupe, $810; SM business coupe, $780. 
'47 FL aerosedan, $820. ‘46 FM 2-dr., 
$650. 

CHRYSLER—’'49 Windsor 
ciub coupe, $1,400*. 

DeSUTO—’49 Custom club coupe, $1,400. 

DODGE—’50 Meadowbrook 4-dr., $1,450. 
‘49 Coronet 4-dr., $1,310; club coupe, 
$1,300, $1,375. '47 Custom 4-dr,, $700. 
‘46 Custom conv., $810. 

FORD—'51 Custom (8) conv., $2,025; 2- 
dr., $1,900*, $1,590. '50 CD (8) 2-dr., 
$1,290; conv., $1,590. °49 Deluxe (8) 
club coupe, $1,050*; 2-dr., $925; Custom 
(8) 4-dr., $1,120. "48 (6) %-ton pickup, 
$500, '46 SD (8) 2-dr., $595, $680. ‘41 
Deluxe (8) 4-dr., $260. 

HUDSON—’49 Super (6) 4-dr., $1,030. 

KAISER—’51 4-dr., $1,385. '47 4-dr., $400. 





4-dr., $1,410*; 


LINCOLN—'49 2-dr., $1,240*. ‘48 conv., 
$900". 

MERCURY—'49 2-dr., $1,120. ‘46 4-dr., 
$510. 

NASH—’50 Statesman 4-dr., $1,150. ‘47 
Ambassador club coupe, $510*. 

OLDSMOBLLE—’51 (88) Super 4-dr., §$2,- 


650. '50 (76) 4-dr., $1,320. ‘49 (76) club 
sedan, $1,330, $1,375*; (88) club sedan, 
$1,240*. °'48 (98) 4-dr., $1,060*; conv., 
$1,350*; (76) 4-dr., $1,060*. ‘47 (76) 
4-dr., $680. '46 (76) 4-dr., $705. '42 (76) 
4-dr., $250*. 

PACKARD—’51 (200) 4-dr., $2,230*. 
club sedan, $1,030*; 4-dr., $1,150*, 

PLYMOUTH—’51 Cranbrook conv., $2,140; 
4-dr., $1,850. '50 Deluxe club coupe, §$1,- 
360; 4-dr., $1,350; SD 4-dr., $1,250. '49 
Deluxe 2-dr., $980; SD 4-dr., $1,135. '48 
SD 2-dr., $850, 

PONTIAC—'49 Chieftain (8) club coupe, 
$1,300*; SL (6) 4-dr., $1,110. ‘49 SL (8) 
2-dr., $1,240. ‘48 SL (8) sedan coupe, 
$1,190, | 

STUDEBAKER—’51 Champion club coupe, 
$1,660*. '49 1-ton pickup, $650. 

WILLYS—’48 station wagon, $770. '47 sta- 

tion wagon, $650*. 


VALDOSTA, GA. | 


(Tom Hewitt Auto Auction. Sale every 
Friday. Prices are for sale of May 11.) 
(Sold 141 units out of 207 offerings.) 
BUICK—’51 Super 4-dr., $2,050*. '50 Super 
Riviera 4-dr., $1,875*; RM Riviera 4-dr., 
$1,700"; RM 4-dr., $1,625. 
CADILLAC—’'47 (61) club coupe, $1,310. 
CHEVROLET—'51 Bel-Air, $1,900; FL De- 
luxe 4-dr., $1,725. '50 SL Special club 
coupe, $1,410; SL Deluxe 4-dr., $1,400, 
$1,340; 2-dr., $1,300; conv., $1,500; %- 
ton pickup, $965. ‘49 FL Deluxe 2-dr., 
2 at $1,150; 4-dr., $1,150, $1,135, $1,200; 
FL Special 2-dr., $1,140, $1,100; SL 
Special 4-dr., $1,133; SL Deluxe 4-dr., 
$1,235; %-ton pickup, $800. °47 %-ton 
pickup, $670; FL aerosedan, $825. ‘41 
SD 2-dr., $395. | 
CHRYSLER—’50 Windsor 4-dr., 2 at $1,- 
700, °49 Windsor 4-dr., $1,250. '47 Wind- 
sor 4-dr., $800. 
DeSOTO—'46 Custom 4-dr., $725, $650. 
DODGE—'49 Wayfarer 2-dr., $1,125; Coro- 
net club coupe, $1,150; 4-dr., $1,150. '48 
Custom 4-dr., $975, $900. 
FORD—’51 Deluxe (8) 2-dr., $1,637; 4-dr., 


"49 





$1,160; Victoria, $1,900, $2,050*; Cus- 
tom (8) 2-dr., $1,825, $1,810; 4-dr., 
$1,800. °50 Deluxe (8) 4-dr., $1,320. ’49 
Custom (8) 4-dr., $1,050, $1,025, $1,- | 


020; 2-dr., $1,225; station wagon, $1,000. 
'48 Deluxe (8) 2-dr., $750, $875; SD (8) | 
club coupe, $950; 2-dr., $890, 2 at $840. 
‘47 SD (8) club coupe, $750, $700; 4-dr., 
$800; 2-dr., $750. '46 SD (8) 4-dr., $700. 
‘41 Deluxe 4-dr., $290. '40 Deluxe 2-dr., 
$200. '39 Deluxe 2-dr., $225. 
HUDSON—’49 (6) 4-dr., $860; Commodore 
ono $1,075. '48 Commodore 4-dr., 
KAISER—'48 Deluxe 4-dr., $580, $500. 
MERCURY—’48 sedan coupe, $925. 
OLDSMOBILE—’50 (88) 2-dr., $1,700*; 





club sedan, $1,740*. '47 (66) club coupe, 
$500. 

PLYMOUTH—’51 Cranbrook 4-dr., $1,675. 
Suburban, $1,570; SD 4-dr., $1,350, $1,- 
315; Deluxe 2-dr., $1,075. °49 SD 4-ar., 
$850, $1,060, $1,050; Suburban, $1,315; 
conv., $1,100. ’37 Deluxe 4-dr., $150. 

PONTIAC—’50 SL sedan coupe, $1,430; 
2-dr., $1,400; Chieftain (8) 2-dr., $1,- 
625*; Catalina, $2,050*. '48 conv., $1,100. 

STUDEBAKER—'50 Champion 4-dr., $1,- 





310; Commander conv., $1,100. 
WILLYS—’50 Jeep station wagon, $1,300. 
MISCELLANEOUS—'48 Anglia 2-dr., $230. 


CONCORD, MASS. 


(Concord Auto Auction, Inc. Sales every 
Monday and Friday. Prices are for sales 
of May 11-14.) 

(Sold 216 units out of 289 offerings.) 
BUICK—’50 Super Riviera sedan, $1,725*; 

Super sedanet, $1,550. °49 RM _ sedan, 

$1,365*, $1,295°; Super sedanet, $1,275, 

$1,375. °48 Super conv., $1,375; sedan, 
$1,155; Special sedanet, $1,085; RM se- 
dan, $1,010. '47 Super sedanet, $965. °46 

Super sedanet, $850. °41 Special se- 

danet, $180, $215, $335; Super conv., 

$310. '40 Special sedan, $235; club coupe, 
ee Super conv., $275, $205; RM sedan, 

165. 

CADILLAC—’49 (62) sedan, $2,310*. ’48 

(60) Special sedan, 2 at $1,865*. '47 (61) 
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sedan, $1,175*, $1,185*, '42 (61) sedan,| sedan, $400. '46 Deluxe sedan, $770; Cus- 

$550. '41 (61) sedanet, $560, $625. '38| tom sedan, $825. 

sedan, $135. '36 sedan, $200. DODGE—’'50 Meadowbrook sedan, $1,500, 
CHEVROLET—’51 Bel-Air, $2,150*. '50 FL "49 Coronet sedan, ; $1,450. °47 Custom 

Deluxe sedan, $1,540*; SL Deluxe sedan,| Club coupe, $790. '46 (7-pass.) sedan, 


$1,560, $1,435; conv., $1,560; station | 
wagon, $1,730; SL Special sedan, $1,225; | 
1%-ton van, $900. '49 SL Special sedan, 
$1,155, $1,150; SL Deluxe conv., $1,330; 
sedan, $1,175, $1,195, $1,225, $1,260, $1,- | 





310 $1,320; FL Deluxe sedan, $1,270, | 
$1,275; Carryall Suburban, $1,025. °48 
FL aerosedan, $935, $1.015; FM sedan, 
$970; conv., $1,075; SM sedan, $800, 
$875. '47 SM club coupe, $820; sedan, 
$590; FM conv., $850; FL aerosedan, | 
$885. ‘46 %-ton panel, $375; SM sedan, 
$760. ‘42 FL aerosedan, $385; %-ton 
pickup, $212, $50; MD sedan, $350, $395; 
SD sedan, $400, $425. '41 %-ton panel, 
$200, $90; SD sedan, $380, $400, $415; | 
conv., $385; MD sedan, $325, $405. °40 


CHRYSLER—'50 Windsor 


DeSOTO—’49 Custom club coupe, 





ORDER TODAY! 
Aluminum fin. .... $22.00 
Chrome fin. ...... $37.00 


Dealer's Discount, 30% 


(Credit to rated firms only) 


3B tras 


2132 SOUTH MAIN STREET 








SD sedan, $200, '38 MD sedan, $75, $190. | 


sedan, 
'46 Windsor sedan, $800. '37 sedan, $190. 


$1,550. 


‘48 Custom sedan, $1,075. '47 (7-pass.) 


Wf 
Lae Te 


y” 


FORD—'50 CD 


MERCURY—'51 club coupe, 


$500; Custom sedan, $600. ‘41 business 
coupe, $250; conv., $300. 

(8) sedan, $1,385; station 
wagon, $1,740; Deluxe (8) sedan, $1,275, 
$1,290. ‘49 Custom (8) sedan, $1,000, 
$1,060, $1,065, $1,090; Custom (6) sedan 
$1,125; conv., $1,235; Deluxe (8) sedan 
$1,010; station wagon, $1,140, $1,235, 2 
at $1,280; 1%-ton chassis & cab, $750 
"48 (8) %-ton panel, $485; (8) sedan, 
$810; (6) %-ton pickup, $590. '47 Deluxe 
(6) sedan, $735. ‘46 SD (8) station 
wagon, $600, $800; conv., $805; Deluxe 
(8) sedan, $590. °42 sedan, $375. '41 se- 
dan, $315; coupe, $150. '40 sedan, $280, 
$320. '39 sedan, $115. '28 coupe, $85. 


HUDSON—'48 Commodore (6) sedan, $810 


‘47 Super (6) sedan, $595; (8) sedan, 
5. 


$1,850. | LINCOLN—'49 club coupe, $1,200*; Cos- 


mopolitan sedan, $1,035*, $1,190°. 
$2,200°. 
(Continued on Page 35 Col. 1) 
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Designed 
and 
Built 
for 
Towing 


HEAVY 
TRAILERS 





In CHROME or ALUMINUM finish 


Now! A bolt-on type hitch that won't tear loose. Tows any trailer in safety—puts tow 
Pressure on car's frame as it should bel Easy to install. No welding. No burning. No 
holes to drill. All steel. Takes any standard size hitch ball. Proved and tested by 3,000 
new users in 1950. 


CUSTOM BUILT FOR THESE CARS: ‘'46-'51 
Lincoln-Cosmo- 
politan 


Buick 
Cadillac 
Chevrolet 
Chrysler 
Dodge 
DeSoto 


(ball not included) 


(FOB Elkhart) 
Send check or M, O. 


Ford 

Hudson 

Jeep Station 
Wagon 

Kaiser-Frazer 

Mercury 


Oldsmobile 
Packard 
Plymouth 
Pontiac 





Immediate Delivery. Please state exact model or series. 


WELDING AND 


a eal 


BOILER WORKS 


28 rae 


INC. 


23968 INDIANA 





SALES ENGINEER 


One of our clients, an established nationally 


known automotive manufacturer, has an op- 


portunity open for a sales engineer familiar 


with fleet sales and 


industrial 


equipment. 


Reply, stating age, past experience and salary 


range. All replies strictly confidential. 





EWELL & THURBER ASSOCIATES 
TOLEDO 4, OHIO 


520 MADISON AVENUE 








"CARS IN EVERY 
_H. 


JARNOLT, INC.,. vistrisu 








PRICE CLASS” 












The 
it i 
bo< 


tru 


The 


is k 
loa 
fici 
low 
fea 

















Used-Car Auction Prices 


(Continued from Page 34) 


sedan, $1,200, $1,225, $1,235*, $1,250, 
$1,290; conv., $1,330, '47 station wagon, 
$665, $695; conv., $870. 


NASH—’51 Rambler conv., $1,410*. ‘49 
Super sedan, $1,000. ‘48 (600) sedan, 
$800, $835. 

OLDSMOBILE—'49 (76) sedan, §$1,200*, 
$1,325*, $1,350, $1,375*; conv., $1,400*. 
'47 (98) sedan, $860*; (78) sedanet, 
$875. °46 (76) sedanet, $675*, ‘41 (76) 


sedanet, $180; (66) club coupe, $355. °40 | 


sedan, $110. '37 sedan, $160, 
PACKARD—’51 Deluxe (200) club coupe, 
$2,250*. ‘48 Deluxe sedan, $885. ‘41 
Super (160) sedan, $335. 
PLYMOUTH—’50 SD sedan, $1,400; Deluxe 
club coupe, $1,350. ‘49 Deluxe sedan, 
$950; SD conv., $1,330. '48 SD sedan, 
$800, $950; club coupe, $950. ‘47 SD 
sedan, $600; Deluxe sedan, $385. ‘46 
SD sedan, $350. ‘41 sedan, $90, $150, 
$195, $270, $300. ‘40 conv., 
sedan, $70; coupe, $125. 
PONTIAC—'50 SL (6) sedanet, $1,595. '49 
Chieftain (6) standard sedan, $1,435; 
SL (8) sedanet, $1,335; Chieftain (8) 
sedan, $1,150*(t). '48 (8) station wagon, 
$1,200; SL (8) sedanet, $1,110, '47 SL 
(8) sedan, $850; Torpedo (6) sedan, 
$750. '46 SL (8) sedan, $665, ‘42 (8) 
sedan, $490; club coupe, $375; (6) sedan, 
$295, $310; sedanet, $355. ‘41 (6) sedan, 
$370. '40 (8) sedan, $65. '39 (6) sedan, 
$165. '37 (8) sedan, $175. 
STUDEBAKER—’50 Champion sedan, §$1,- 


275. '49 %-ton pickup, $610. '48 Com- 
mander club coupe, $885; conv., $1,210. 
‘47 Champion business coupe, $525. ‘42 


Champion sedan, $400. 
WILLYS—’'48 panel, $535. 
MISCELLANEOUS—'48 Anglia 2-dr., $305. 
'46 1-ton pickup, $430. 


MANHEIM, PA. 


(Manheim Auto Sales & Auction, Inc. 
Sale every Friday. Prices are for sale of 
May 11.) 

(Market stronger. Sold 62 units out of 
114 offerings.) 

BUICK—’50 Special sedanet, 


'48 RM conv., $1,070. 
$3,350". 


cial 4-dr., $1,225. 
CADILLAC—'50 (62) 4-dr., 


CHEVROLET—'50 FL Deluxe 2-dr., $1,455; 


4-dr., $1,420; SL Deluxe club coupe, 
$1,380. ‘49 conv., $1,360; FL Deluxe 4- 
dr., $1,185; FL Special 2-dr., $1,075. '47 
conv., $865. '46 SM 4-dr., $800. 

CHRYSLER—’50 Windsor club coupe, §$1,- 
920°; 4-dr., $1,750. ‘48 Windsor conv., 
$850. 

DeSOTO—’47 Custom club coupe, $1,000. 

DODGE—’50 %2-ton panel, $1,060. '48 Cus- 
tom 4-dr., $995; Deluxe 2-dr., $915. 

FORD—’51 Custom (8) conv., $1,855; 2- 
dr., $1,760. '50 CD (8) conv., $1,590; 
station wagon, $1,500. °49 Custom (8) 
2-dr., $1,095. °'48 (6) ‘%-ton pickup, 
$690. '47 (6) 2-dr., $745. 

HUDSON—'49 Super (6) 2-dr., $1,010, °48 
Commodore 4-dr., $800. 

LINCOLN—’49 4-dr., $1,210. 

MERCURY—’51 club coupe, $1,970. '50 


Monterey, $1,700; 2-dr., $1,420. '49 4- 
dr., $1,280. 
NASH—’50 Statesman 4-dr., $1,310; Am- 


$1,255. °48 Ambassador 
club coupe, $750. ’46 Ambassador 4-dr., 


$680. 

OLDSMOBILE—’51 (98) 4-dr., $2,810*; 
Super (88) 4-dr., $2,565. '49 (76) 4-dr., 
$1,285*. '48 (98) 4-dr., $1,150*. '46 (76) 
2-dr., $685. °39 (8) club coupe, $215. 

PACKARD—'48 2-dr., $965. 

PLYMOUTH—’51 Cranbrook 4-dr., $1,845. 
"49 conv., $1,385; Suburban, $1,330; SD 
4-dr., $1,205. '48 SD 2-dr., $940. 

PONTIAC—’50 (8) conv., $1,900*, $1,875*. 


bassador 4-dr. 


*49 (8) conv., $1,600%. ‘48 (8) 2-dr., 
$1,190. '47 (8) 2-dr., $930. 
STUDEBAKER—’'50 Champion 2-dr., $1,- 


280. ‘48 Champion club coupe, $855. 


MASON CITY, IA. 


(Lapiner’s Used Car Auction. Sale every 
yaaa Prices are for sale of May 
16.) 

(Market steady. Sold 118 units out of 
163 offerings.) 

BUICK—’51 RM Riviera 4-dr., $2,650*. 
49 RM 4-dr., $1,310*, °46 Super 4-dr., 
$630. 

CADILLAC—’'47 (62) 4-dr., $1,350*, 

CHEVROLET—’51 Bel-Air, $1,900; FL Spe- 
cial 2-dr., $1,560. ‘50 SL Special 2-dr., 
$1,135, $1,160; 4-dr., $1,285, $1,240, $1,- 
205. '49 FL Deluxe 2-dr., $1,045, $1,080, 
$1,070, $1,085, $1,000; SL Deluxe 2-dr., 
$1,120. 


$300, ‘39 | 


$1,575". °49| 
RM sedanet, $1,340*; 4-dr., $1,310; Spe- | 


$795. ‘46 SM 4-dr., $605. ‘41 SD 2-dr., 
$290. 
CHRYSLER—’'49 Royal 4-dr., $1,185. ‘47 


Windsor 4-dr., $780. ‘46 NY 4-dr., $660. 
DeSOTO—'49 Custom 4-dr., $1,190*. 
| DODGE — '51 ‘-ton pickup, $1,280. ‘48 


4-dr., $900; %-ton pickup, $695. 
|} FORD — ‘51 Custom (8) 4-dr., $1,875", 
|} $1,720*, ‘50 Deluxe (6) 2-dr., $1,060, 
| $1,105; CD (8) 2-dr.. $1,125, $1,140, 
| $1,190*. ‘49 Custom (8) conv., $1,180*; 
| 2-dr., $1,005*, $935. ‘46 SD (6) 2-dr., 
$480, $475. 


| FRAZER—'47 Manhattan 4-dr., $605*. 
HUDSON—'48 Commodore (6) 4-dr., $840. 
| KAISER—’51 Special 4-dr., $1,510*; Henry 
J 2-dr., $930*, °49 Deluxe 4-dr., $855. 
MERCURY—’'51 club coupe, $2,150". ‘49 


475*. ‘49 (600) 4-dr., $1,085*. ‘46 Am- 
bassador 4-dr., $425. 

OLDSMOBILE—'49 (88) 2-dr., $1,300*, ‘47 
(78) 2-dr., $685. ‘41 4-dr., $155*. 


PLYMOUTH — ‘50 Deluxe 4-dr., $1,230; 
2-dr., $1,190. ‘49 Suburban, $1,195; SD 
4-dr., $1,090. ‘47 SD 4-dr., $710. 


SL (8) 4-dr., $700, $710. 
| STUDEBAKER — '42 Land Cruiser 4-dr., 
$330*; 4-dr., $130, 


EBENSBURG, PA. 
(Ebensburg Auto Auction Co. Sale every 
Thursday. Prices are for sale of May 17.) 
(Prices off slightly. Retail picking up, 
but dealer stocks are very high. Sold 


70 units out of 119 offerings.) 
| BUICK—’50 Super sedanet, $1,580*. ‘48 
|} RM conv., $1,200*. '46 RM 4-dr., $800. 
'40 Special 4-dr., $270. 
CADILLAC—’'49 (62) 4-dr., $2,075". 


CHEVROLET—’50 SL Deluxe 2-dr., $1,- 
360*; SL Special 2-dr., $1,300, $1,275. 
'49 SL Deluxe 4-dr., $1,175, $1,170; 


conv., $1,295; club coupe, $1,175, $1,135; 
FL Special 4-dr., $1,100; FL Deluxe 2- 
dr., $1,040; sedan delivery, $720. '48 FL 
aerosedan, $970. '47 FM 4-dr., $750, $635; 
sedan delivery, $460. °46 FL aerosedan, 
$840; FM club coupe, $780, $720. ‘42 
club coupe, $425; FL aerosedan, $450. 





CHRYSLER—’48 NY 4-dr., $1,015. '46 
Windsor 4-dr., $790. 

DODGE—’49 Coronet club coupe, $1,205. 
’46 Custom 4-dr., $710, $695. '40 4-dr., 
$240. 

FORD—’50 CD (8) club coupe, $1,150; 
2-dr., $1,300, $1,290; Deluxe (8) 2-dr., 
$1,270. °49 Custom (8) conv., $1,200; 


2-dr., $955, 2 at $940. '47 %-ton stake, 
$525. °46 (8) (taxi) station wagon, $485; 
SD (8) 4-dr., $710. '39 2-dr., $195. 

HUDSON—’48 Super (6) 4-dr., $875. 

KAISER—’48 4-dr., $620. 

LINCOLN—’41 Continental 4-dr., $720*. 

MERCURY—'49 2-dr., $1,040. 

NASH—’49 Ambassador 4-dr., $1,025*. '47 
Ambassador 4-dr., $610*. '46 (600) 4-dr., 
$600. 

OLDSMOBILE—'48 (78) 4-dr., $975*. '41 
(66) coupe, $200; 2-dr., $190; 4-dr., 
$225*. "40 (8) 4-dr., $160. 

PACKARD—’40 (110) 4-dr., $175. 

PLYMOUTH—'51 Concoré 2-dr., $1,575. '50 


Deluxe (P21) 2-dr., $1,380; SD club 
coupe, $1,395. '49 suburban, $1,080; De- 
luxe (P19) 2-dr., $1,150. '47 SD 4-dr., 
$700. ‘41 SD 4-dr., $150; Deluxe 2-dr., 
$145. 

PONTIAC—'48 (6) sedanet, $1,000°. ‘'46 


(8) 4-dr., $710. '40 (6) 2-dr., $175. 
STUDEBAKER—'46 Champion club coupe, 
$530. 
MISCELLANEOUS—'48 GMC %-ton pick- 
up, $770. '41 International station wagon, 


ths ‘39 International %-ton panel, 
125. 

DANVILLE, VA. 
(Danville Auto Auction. Sale every 


Wednesday. Prices are for sale of May 16.) | 


(Sold 57 units out of 88 offerings.) 


BUICK—’48 RM 4-dr., $1,015. '46 RM 
4-dr., $670. 
CADILLAC—’49 (62) 4-dr., $2,200*. 


CHEVROLET—’50 FL Deluxe 4-dr., $1,- 
410*, $1,505*, $1,370; conv., $1,850*. °49 
FL Deluxe 2-dr., $1,080, $1,130; SL Spe- 
cial 2-dr., $1,095, $1,005; business coupe, 
$925; SL Deluxe 2-dr., $1,170; %-ton 
Pickup, $600. ’°48 FM 4-dr., $860; conv., 
$1,055; club coupe, $925; FL aerosedan, 
$900; 4-dr., $1,000. '47 FM 2-dr., $850; 
FM 4-dr., $785; %-ton pickup, $435. °46 
SM 4-dr., $605. ‘42 2-dr., $370. '41 MD 
2-dr., $275. 


*48 FM 4-dr., $875, $830, $890, | CHRYSLER—’49 Windsor 4-dr., $1,200. 








it is designed for regular \pick-up jor 





dump 


body use. Quick installation ep/any /pick-up 


truck. ae he 


athe 


The Constructor does heavy-duty because its 


11 gauge, all steel, electrically welded body 
is built for the profitable handling of heavy 
loads. This body is sturdier and more ef- 
ficient than conventional type bodies, yet 
many exclusive 


lower priced. Check its 
features. 


Ask your distributor for 
complete information! 











CAMBRIDGE CITY, INDIANA 








| 4-dr., $1,150. °47 4-dr., $685. ‘46 sta- 
| tion wagon, $510. 
| NASH — '51 Rambler station wagon, §$1,-| 


PONTIAC—'49 SL (8) 4-dr., $1,200*. °47| 















$927 $968 $1,010 
Apr 


Ut 





DeSOTO 
tom 4-dr., $1,100. 
| DODGE—’41 club coupe, $290. 
FORD—'50 CD (8) 2-dr., $1,250; conv., 
$1,500; (8) %-ton pickup, $850. '49 Cus- 
| tom (8) conv., $1,150; 2-dr., $900, $1,- 
110. ’48 SD (8) 2-dr., $820. '46 SD (8) 
club coupe, $740. '41 SD (8) 2-dr., $315; 
coupe, $220. ‘40 Deluxe (8) 4-dr., $300. 
| LINCOLN—'49 Cosmopolitan 4-dr., $1,150. 
OLDSMOBILE—’49 (88) 2-dr., $1,000. 
PLYMOUTH—’51 Cambridge 4-dr., 


'50 SD 4-dr., $1,300. '49 Deluxe 4-dr., 
$910, $1,010. '48 SD 2-dr., $810. '46 SD 
4-dr., $580. '38 coupe, $190. 





4-dr., $630. 

STUDEBAKER—’50 Champion 4-dr., $1,- 
155, $1,300. 

WILLYS—'48 (6) station wagon, $640. 


DENVER 


(Denver Auto Auction, Inc. Sale every 
Tuesday at Littleton, Colo, Prices are for 
sale of May 15.) 

(Again, prices were up slightly. De- 
mand is best it has been in many months. 
Sold 189 units out of 254 offerings.) 
BUICK—'50 Super conv., $1,920*; 

$1,525*, $1,635*, $1,695; Special sedan, 

$1,120; RM Riviera club coupe, $1,920*. 

'49 RM sedan, $1,260*, $1,305*, $1,315*, 

$1,365*, $1,395*, $1,405*, $1,455*. '48 RM 


sedan, $1,040. 

CADILLAC—’50 (61) sedan, $2,865*, $3,- 
090*, $3,305*, $1,545*. °'47 (62) sedan, 
$1,375*. 


CHEVROLET—’51 SL Deluxe sedan, $1,- 
730; %-ton pickup, $1,430, $1,435, $1,- 
440; %-ton pickup, $1,375. '50 FL Deluxe 
sedan, $1,265, $1,325, $1,360, $1,370, 
$1,505, $1,510%; %-ton pickup, $965, 
$1,$75. "49 FL Deluxe sedan, $995, $1,- 
030, $1,085, $1,090, $1,095, $1,200, $1,- 
315*; %-ton pickup, $900, $950. ‘48 FL 
aerosedan, $940, $1,020, $1,025, $1,050; 
SM sedan, $690, $800, $815, $850, $905. 
'47 SM sedan, $585, $670, $675, $715, 
$725. °46 SM sedan, $605, $655, $695, 
$705. °41 sedan, $375, $380, $410. 

CHRYSLER—’51 NY sedan, $3,135°. '49 
NY sedan, $1,450*, $1,500*%, $1,515°, 
$1,530*, $1,540%. ‘48 Windsor sedan, 
$955*. '47 Windsor sedan, $705*. 

| DeSOTO—'50 sedan, $1,735*. ‘48 

| $905*. '46 sedan, $590*. 

FORD—'51 Victoria, $2,125*; Custom (8) 
sedan, $1,770; Deluxe (8) sedan, $1,600*; 
%-ton pickup, $1,290. '50 CD (8) sedan, 
$1,095, $1,100, $1,105, $1,110, $1,145, 
$1.320*, $1,355*. '49 Deluxe (8) sedan, 
$880, $905, $925, $940, $945, $995*. °48 
(8) sedan, $590, $635, $675, $690, $700, 
$740. '47 (8) sedan, $665, $685*, $695. 
'46 (8) sedan, $625. 


sedan, 


HUDSON—’51 Pacemaker sedan, $1,735*. 
'46 Super (6) sedan, $475. 
KAISER—’51 sedan, $1,410. ‘48 sedan, 


$465. 
LINCOLN—’48 sedan, $675*. ‘'47 sedan, 
$655. 
MERCURY—’51 sedan, $2,000, $2,005, $2,- 
| 065 (od), $2,165*, $2.220*. '50 conv., $1,- 


555. '49 sedan, $1,130, $1,135", $1,150. 
'48 sedan, $695. '46 conv., $575. 
NASH—’50 Statesman sedan, $1,270*. ‘49 


(600) sedan, $525. 

OLDSMOBILE—’50 (88) Holiday, $1,920*, 
$1,965*. '49 (98) sedan, $1,260*, $1,300°. 
'48 (98) sedan, $965*. '47 (76) sedan, 
$710*. '46 (66) sedan, $610*. 

PACKARD—’51 sedan, $1,845*. ‘46 sedan, 


$1,300, $1,310. $1,315, $1.325. "49 SD 

sedan, $920. $990, $995, $1,010. $1,130. 

$1,160. $1,205. '47 sedan, $700, $810. ‘41 

| econv., $360. 

| PONTIAC—'51 (8) Catalina, $2,400*; Chief- 
tain (8) Deluxe sedan, $2,210. ’50 Chief- 
tain (8) Deluxe sedan, $1,325, $1,455. ‘49 
Chieftain (8) Deluxe sedan, 
$1,320°, $1,330°, $1,355°, 

| (8) sedan, $1,020*. ‘47 (6) 

| 66 (8) sedan, $750. 

| STUDEBAKER—’51 Land Cruiser sedan, 

| $2,030*, '50 Land Cruiser sedan, $1,045; 

|-Champion sedan, $1,260%, $1,310*. ‘48 
Commander sedan, $800, $805*. $845*. 

| WILLYS—'49 %-ton pickup, $720; Jeep, 

| $630. *48 Jeep, $545. '46 Jeep, $520. 

| MISCELLANEOUS—'51 GMC *%-ton pick- 

| up, $1,335. '50 GMC %-ton pickup, $950. 

pickup, $415 





sedan, $700. 


’46 International %-ton 


AMARILLO, TEX. 


(Amarillo Auto Auction, Sale every Fri- 
day. Prices are for sale of May 18.) 
(Prices firm on clean late models. De- 
| mand improved, Sold 175 units out of 
| 240 offerings.) 
| BUICK—’50 Super 
$1,775*. '49 RM 


| 
| 


Riviera club coupe, 
4-dr., $1,230; Super 4- 


2-dr., $710. '46 Super 4-dr., $680. 
CADILLAC—’'50 (62) 4-dr., $3,355*; 

4-dr., $2,905, $2,950 
| CHEVROLET—’51 FL Deluxe 2-dr., §1,- 
800; 2-ton LWB, $2,055; SL Deluxe 2-dr., 
$1,875*. '50 SL Deluxe club coupe, §$1,- 
270, $1,260; %-ton 
$1,300; SL Deluxe 4-dr., $1,270; Bel-Air, 


(61) 





4-dr., $1,575. ’°50°'CD (8) station wagon, 


| $1,280; 2-dr., $1,175, $1,200; conv., $1,- 


$580. | 
PLYMOUTH—’50 SD sedan, $1.195, $1,275, 


$1,180, | 
$1,360*. '48 | 


pickup, $1,315, 2 at) 


$1,660; 2-dr., $1,350*%; %-ton pickup, 
$1,050. ‘49 FL Deluxe 2-dr., $1,080, 
$1,120. | 

CHRYSLER—’51 NY 4-dr., $3,125*, $3,- 
195*; Windsor Deluxe 4-dr., $2,475*; 
Windsor 4-dr., $2,235. ‘50 NY 4-dr., 
$1,655; Royal 4-dr., $1,500. 

DeSOTO—'50 Custom Sportsman, $1,800, 
$1,825. '48 Custom 4-dr., $880. '46 4-dr., 
$675, $700. 

DODGE—’'49 %-ton pickup, $770. 

FORD—'51 (8) %-ton pickup, $1,335; Cus- 
tom (8) 2-dr., $1,787; 4-dr., $1,885*; 
Victoria, $2,135*, $2,165*; Custom (6) 





Average Used-Car Prices 


(Compiled by Automotive News) 


"50 Custom 4-dr., $1,600. '49 Cus- , 


$1,600. | 


PONTIAC—'48 (8) conv., $1,110*. "46 (6) | 


sedan, | 







May 1951 April March 

Model (to date) 1951 1951 
1951 $1,984 $2,054 $2,086 
1950... 1,434 1,524 1,600 
1949 1,169 1,224 1,278 
1948 893 937 981 
1947 740 758 800 
1946 650 655 690 
1942. 327 317 333 
1941. : 264 278 315 
Overall ~~~ 
Average $ 927 $ 968 $1,010 


(The above figures are averages of used-car auction prices, all 
makes and models, carried regularly in Automotive News.) 






410; 4-dr., $1,175; (8) ‘s-ton pickup, 
$965. 
LINCOLN—'50 4-dr., $1,455. 
MERCURY—'51 4-dr., $2,195, $2,260*; 2- 
dr., $2,255*. '50 4-dr., $1,425, $1,510; 
club coupe, $1,405. '49 conv., $1,350. 
NASH—'50 Ambassador 4-dr., $1,210, ‘48 


club coupe, $600. 
OLDSMOBILE—’51 (88) Super 2-dr., 
550*; 4-dr., $2,550°. ‘50 (98) 4-dr., 
$1,570; (88) 4-dr., $1,735*. ‘48 (98) 2- 
dr., $996. "46 (6) club sedan, $455. 
PACKARD —’50 Super 4-dr., $1,360. 
PLYMOUTH—'51 Concord 2-dr., $1,575; 
Cambridge 4-dr., $1,680. ‘50 SD 4-dr., 
4-dr. 


$2,- 


a 





| $1,240; Deluxe 4-dr., $1,175, ‘49 

| $1,035. 

| PONTIAC—'51 4-dr., $2,175. '48 (8) 2-dr., 
$925. ‘47 (8) 2-dr., $645, $665. ‘39 (6) 

| 2-dr., $150, 

| STUDEBAKER—'50 Champion 2-dr., §$1,- 

| 195, $1,250; Commander RD 4-dr., §1,- 
240. ‘49 1-ton pickup, $725. ‘47 Land 

| Cruiser 4-dr., $680; Commander club 

coupe, $600, 

| MISCELLANEOUS—'51 GMC '‘s-ton pick- 
up, $1,270. 


Generel Opens 
Tire Repair Lab 


AKRON.—A tire service research 
center was recently opened by Gen- 
eral Tire and Rubber Co., accord- 
ing to L. A. McQueen, vice-presi- 
dent of the company. 


The new center, near the com- 
pany’s Akron plant, will devise new 
and improved methods of recapping 
and repairing tires for automobiles 
and trucks, and farm, aviation and 
off-the-road equipment. Classes will 
be conducted there for the Kraft 
System repairmen, with the com- 
pany’s engineers and technicians 
as instructors. 








dr., $1,280, $1,335. '47 Super 4-dr., $735; | 








“Thorough Job 


Held Key to U.C. 


Reconditioning 


PITTSBURGH. — The policy of 
putting so much work into recon- 
ditioning a used car that you are 
positive it will stand up satisfac- 
torily has given Murdock Chevrolet, 
3421 Forbes St., “tremendous turn- 
over,” reports Louis A. Fisher, 
used-car sales manager. 

Fisher, reportedly advertising less 
and at a substantial price getting 
a much higher turnover than the 
average used-car manager, says the 
secret is satisfying the customer. 
The customer isn’t going to return 
for another used car if anything 
goes wrong mechanically with his 
present one, says Fisher, 

Murdock sells used cars the way 
the average firm sells new cars, the 
company states, with honest ad- 
vertising, repeat business, and sell- 
ing a used car that’s “nice.” The 
firm allots two full days to expert 
reconditioning, stresses mechanical 
parts, body work, and cleaning. 
Cleaning alone takes four hours, 
raises the average retail sales price 
$50 per car. The "Investment” angle 
isn’t just a sales “line,” the dealer- 
ship says, it’s a fact. Murdock has 
found what’s wrong under the hood 
and corrected it; and not only is 
willing to rectify future trouble 
within reason, but is sure there 
won't be any—else the car wouldn’t 
be on sale, it adds. 

Fisher doesn’t take a tradein for 
future profit; a car that can’t be 
fixed up so it won’t break down; 
keeps his inventory low and doesn't 
try to make a good profit on every 
sale, he states. 





‘Largest Milling Machine’ 

ROCKFORD, Ill. — “The world’s 
|largest milling machine” has been 
completed by Ingersoll Milling Ma- 
chine Co. here. Weighing approxi- 
mately 1,000,000 pounds, it can drill 
holes two feet in diameter, in addi- 
tion to performing normal milling 
operations, the firm reports. To ac- 
complish accurate positioning and 
productive operating speed, a spe- 
cial series of clutches and brakes 
was installed by Warner Electric 





_ & Clutch Co., South Beloit, 
Ill. 





‘a te 2-ton models. 
F. 0. B. Chicago + Tax extra 


A minor added in- 
vestment protects 
the major invest- 
ment — particularly 
important now. 
Easy to install. Write 
for details. 


World's Most Widely Used Grill Guard 


VOLTZ BROS., INC. *°.cs20%3*" 
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Transmissions Curtailed .. . 


U. §. Discrimination 


Charged by Ford 


(Continued from Page 2) 





dustry was compelled to hold the|charged, “without any authoriza- 
dike against inflation alone.” tion from Congress by statute 
Breech said the 3% percent |!4ys down rules for determining 


price increase granted March 1 how much industry profits should 
re I be.” 


did not permit Ford to recover 
its increase in costs since the war 
in Korea. 

“Between June 24, 1950, and 
March 2, 1951,” he said, “our costs 
on a Ford increased $113, The 3% 
percent increase permitted us to 
recover only $39 of this amount, 
leaving $74, or two-thirds of our 
cost increase, unrecovered, In the 
case of Mercury, our cost increases 
were $114. The permitted price in- 
crease allowed recovery of only $50, 
leaving $64 of unrecovered costs.” 


Breech said the story of price 
discrimination against the auto 
industry was a long one. He said 
OPS had an opportunity to stop 
the discrimination in April, when 
it issued Manufacturers’ General 
Ceiling Price Regulation No. 22. 

“That regulation,” he said, “ap- 
plied generally to manufacturers, 
and it was our understanding ear- 
lier that passenger car manufac- 
turers would also be included. This 
regulation recognizes the principle 
that manufacturers should be al- 
lowed to raise their Korean prices 
by the amount of their labor and 
material cost increases since that 
date.” 

However, Breech said, OPS left 
car makers out in the cold and 
on May 1 announced that they 
would be left in that position 
indefinitely. 

“Mr. Johnston (Eric Johnston, 
economic czar), I submit,” Breech 


Breech said he hoped Congress 
would make some amendments to 
the Defense Production Act. 

“It is only the automotive indus- 
try that has been singled out for 
arbitrary action to date,” he said. 
“But tomorrow and the next day it 
will be others until our whole free 
economy finds itself in jeopardy.” 


ICC to Assist 
Haulers in Quest 


For Scarce Parts 


WASHINGTON.—Motor carriers 
needing the assistance of the De- 
fense Transportation Administra- 
tion in obtaining repair parts or 
critical building materials “in order 
to preserve highway transport ef- 
ficiency” were advised last week by 
Director Henry English of DTA’s 
division of street and highway 
transport to contact the nearest 
field office of the ICC Bureau of 
Motor Carriers, which acts in the 
field for DTA, 

It is up to the carrier, however, 
English said, to make every effort 
to locate needed items, even though 
he has to go beyond his usual 
supply sources to find them. Mem- 
bers of the field force will be help- 
ful, as far as possible, he stated, 
in providing carriers with useful 
information, 


English said that difficulty in ob- 








Race Fans to See 
Clymer Films 


; INDIANAPOLIS.—Race fans vis- 
iting here will be offered a chance 
to see the colored films taken| In case of difficulty in obtaining 
in a motor trip through Europe|critical materials like steel and 
by Floyd Clymer, internationally |other metals, in constructing or 


enable it to make any necessary 
representation to manufacturers, 
distributors or government agen- 
cies concerned, 


known publisher of automotive| rebuilding terminals, garages, etc., 
books. the carrier or contractor should 
The films include scenes from|PUTSUC all possible sources of 


supply in order to procure as much 
as possible of what he needs. This 
done, the carrier may request DTA 
assistance in obtaining an NPA 
material allocation to assure the 
completion of an essential project. 

In each case, DTA points out, 
the field office of the Bureau of 
Motor Carriers should be consulted 
—|to find out just what information 
should accompany a request. The 
field office will verify this informa- 
tion and submit the request to 
Washington with its recommenda- 
tion. 


GM Denies NPA 
Favors It on 


a cate at dee ‘Locomotive Steel 


COURIER-EXPRESS | DETROIT.—Instead of being fa- 
|vored, General Motors said last 
BUFFALO'S LARGEST CIRCULATION week that it has been discriminated 
. against in getting steel allocated 
and the largest in the state out- |by NPA for production of diesel 
side of N. Y. City—is the Sunday | jocomotives. 
Courier- Express. 290,348 copies William G. Knight, NPA official, | 
(ABC Audit, 9/30/50) blanket |had charged that GM had received | 
Western New York’s huge eight- | virtual monopoly on steel for 


county market of 400,000families, | !0comotives, and that on two occa- | 
|sions, applications from four com-| 


petitors in the locomotive field had 


the automobile show at Palais 
Royal; auto factory operations in 
France, Italy and Germany, and the 
opening of the Monza race track 
in Milan, Italy. Separate films of 
the 1950 Indianapolis race and 
scenes from the Mobilgas Grand 
Canyon Economy Run will also be 
shown. 
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Discontinue ECA, 
World Trade 
Chief Urges 


DETROIT. — While the rearma- 
ment program will have the right 
of way, the U.S. delegation to the 
meeting of the International Cham- 
|ber of Commerce in Lisbon, Portu- 
jgal, June 11, will stress self help 
|by countries receiving U.S, aid, 
| Chairman George Sloan of the U.S. 


| Council of the International Cham- 





ber of Commerce, said here last 
week, 

“I personally believe that ECA 
should be discontinued to keep 
faith with the American people,” 
he said. Sloan recommended that 
lone agency be set up for the for- 
eign economic aid program staffed 
with the best personnel from ECA 
and the more than 30 other units 
|which are in the picture now. 
Among other benefits to this 





Chevrolet takes note of the 250th anniversary of Detroit with an array of the products | country that could come from par- 
which have made the city world-famous. in laying out the design, company employes used | ticipation in the Lisbon sessions 
179 cars to form figures each 210 feet deep and 60 feet across. More than 44,000 square feet 

of a parking lot was required for the birthday plane-picture. 





Inspecting 500,000th Powerglide— 

This Chevrolet milestone was produced 17 months and |7 days after mass production of the 
taining any class of items should | unit was launched. Looking it over at the Chevrolet-Cleveland plant are, left to right: W. J. 
be reported by carriers to the field Scott, general manufacturing manager; R. L. Dustman, manager of the Chevrolet-Cleveland 
office for its information and to| plant; E. $. Wellock, manager of manufacturing plants, and T. H. Keating, general manager 


of Chevrolet. 





Newman Asks More Tires, 


Citing Rubber Surplus 


CLEVELAND. — Relaxation of 
government regulations to permit 
manufacturers to produce enough 

ie tires from a world 
surplus of rubber 
has been demand- 
ed by James J. 
Newman, vice- 
president of B. F. 
Goodrich Co., in a 
talk before the 
Rotary club and 
the Cleveland Au- 
tomobile club. 

Newman said 
there will be a 
surplus of 500,000 





dames J. Newman 
tons of crude and synthetic rubber 


this year and that “immediate 
easing of federal controls would 
assure enough tires and 
supplies to meet civilian needs this 


|; Summer. 


“We would not now be facing a 
critical rubber situation in the 
United States if unusually large} 


| quantities of rubber had not been | 


sold to Communist China, Russia 
and her satellites by nations who 
should be in the fight for liberty 
with us all the way,” he said. 

Newman also declared this coun- | 
try “should avoid long-range fixed | 
price agreements for rubber” and} 
that “every motorist who is now 
worried about his ability to buy 





ROP COLOR 


for greater impact is offered by 
the Courier-Express. One color 
plus black—when available— on 
Sundays; one, two or three colors 
plus black, on weekdays for your 
most powerful selling force di- 
rectly aimed at those .Western 
New York families with the most 
money to spend. 


BUFFALO 
COURIER- EXPRESS 


Western New York’ 


| been “lost.” 

GM said that NPA had allocated | 
jit 65 percent of the locomotive} 
| Steel, based on the industry’s pro-| 
duction record for the last six 
months of 1950. 
|cation programs released thus far| 
by the NPA,” the corporation said, | 
“the allocation to GM has been for! 


in the base period in the manu-| 
facture of locomotives, while all 
other producers in the industry 
have been allocated more material 
than they used in the base period.” 

Under the July materials quota, 
GM gets 59.4 percent of the steel. 
Three other firms get 23.5 percent, 
12.9 percent and 4.2 percent, re- 
spectively. 










REPRESENTA 


OSBORN, SCOL scorr 


tires when he needs them should 
ask his representative in govern-| 
ment to find out if Far Eastern} 
rubber producers continue to en- | 
courage the sale of rubber to our| 


enemies for the purpose cf main-| 


“However, on all locomotive allo- | taining the present inflated prices.|® ® © ®° ® 9000000280 @® 


“Belatedly,” he pointed out, “Ma- | 
laya evoked a licensing program | 


substantially less steel than it used| Which permits shipment of rubber| rubber for extra comfort. Metal 


only to America, the United King-| 
dom and Canada.” 

He indicated that China has been | 
able to acquire over 120,000 tons of 
rubber during the past 15 months, 
and that this represented an 
“amount far above China’s usual 
needs.” 

He declared that because of the 
tight rubber supply, resulting in 


rubber | 


the virtual elimination of all tire 
inventories, there may be a critical 
rubber products shortage during 
the summer which could seriously 
handicap the national defense ef- 
fort and disrupt our transportation 
and industrial systems. 

Government, he said, has disre- 
garded the advice of the rubber 
industry on increasing production 
of American-made rubber, and this, 
coupled with urgency to build up 
the national rubber stockpile, has 
been largely responsible for the 
present situation. Amounts of rub- 
ber allocated to industry for prod- 
ucts have been too low, and the 
stockpile objective is much _ too 
high, he said. 


Gets Sloan Fellowship 
NEW YORK.—William H. Feath- 


| ers, general superintendent of the 


Niagara Falls Works of National 
Carbon Co., a division of Union 
Carbide and Carbon Corp., has been 
awarded an Alfred P. Sloan Fellow- 
ship for Executive Development, 
at Massachusetts Institute of Tech- 
nology. The fellowship provides for 
a one-year program of study in 
business management. 








| looking dealer can afford to miss! 


is the opportunity to contact and 
lcultivate the friendship of the 
Scandinavian countries bordering 
on the Iron Curtain, Sloan believes. 


Marking the beginning of World 
Trade Week, the meetings here 
were sponsored by the _ Detroit 
Board of Commerce, the Economic 
Club of Detroit and the Foreign 
Trade Club of Detroit. 

—Georce B. DEEeRY 








Auto Transporters 


Meet This Week 


ANN ARBOR, Mich.— The Na- 
tional] Automobile Transporters 
Assn, will hold its third annual 
national conference for top man- 
agement in the industry at the 
University of Michigan here May 
31-June 1. 

Michigan’s Gov. G. Mennen Wil- 
lians will welcome the conferees, 
who will also hear addresses by 
Frank Purse, Chicago district di- 
rector, ICC Bureau of Motor Car- 
riers; Charles Ray, Richmond, Va., 
vice-president, Markel Service; 
Norman Damon, vice-president, 
Automotive Safety Foundation; 
Prof. John C. Kohl, of the U. of 
M. engineering school, and Richard 
E. Beiser, NATA general manager. 

Presiding at the conference ses- 
sions will be W. H. Boutell, NATA 
board chairman; F, E. Wolverton, 
board vice-chairman; Elmer R. 
Reeves, accident prevention di- 
rector; Mrs. M. H. Connor, Com- 
mercial Carriers, Inc., and Kohl. 
Outside emergency stopping tests 
will be conducted near Ferry field 
by the NATA accident prevention 
division, under Reeves’ direction 
and assisted by Patrolman Guy 
Mulholland, of the Detroit police 
department. 





Tenn. Committee Called 


To Nominate Directors 


NASHVILLE.—This year’s nomi- 
nating committee of the Tennessee 
Automotive Assn. will meet here 
June 11 at the Noel hotel to nomi- 
nate new TAA directors replacing 
those whose terms expire at the 
annual convention, scheduled for 
Oct. 14-16 at Biloxi, Miss. 

The committee is composed of 
two representatives from each re- 
gion, appointed by the regional 
vice-presidents. On the following 
day, the board of directors will 
hold a meeting, it was announced. 

John O. Munn’s Dealers Tell Me and J, B. 


Van Tassel’s column are regular AUTO- 
MOTIVE NEWS columns which no forward- 


' 





: Perfect 


Top and sides of molded sponge 


screws furnished for easy installation. 
LIST PRICE 
No. 200 Fabric and Vinyl Covered 
$7.95 Pair 
No. 201 All Vinyl Covered $9.95 Pair 


MORTON SPECIALTIES CO., NORWALK, OHIO 


FOR ALL CARS 


COLORS: 
MAROON 
TAN 

BLUE 
GREEN 
GRAY 







ASK YOUR JOBBER 
eeeoeooeaeee 


ARM 
RESTS 


en 











I 
I 
c 
c 
I 
d 
+ 
I 
a 
I 





impr 
sturc 
time 
be i 
in Ss 
hold 
sale 
Even 





“SVN + OO 6 


/_ —VS ae § 


37 


Inflation, but Sales Dive 


Canadians Blame Stiff Credit Restrictions 
For Slumping Car Volume 


\Destined for Sale 
In United States 


| 
| : 
MONTREAL.— Inflationary curbs, | but, according to Finance Minister | PARIS. ~The Bochory cucaenese 
particularly the increased minimum | Abbott only a few higher-priced | Clutch, which, it is claimed, can be 
down payments and the reduced| makes will be affected. Low-priced | fitted to any car without structural 
installment period, are having an|new cars and high-priced used cars | Changes, is expected to be intro- 
almost disastrous effect on sales of |are the principle sufferers. duced in the United States in the 
both new and used cars in the | * * ” ae sae ter a eee 
moderate price field. ’ tine e device, invented by M. Miche 
coalaesion are down and esti- | Canada Plans to Revive Bochory, is slated for production 
mated 25 to 40 percent below last | Anti-Dumping Tax this summer by Lavalette Co. in 
year in the case of new cars and| OTTAWA. Finance Minister PTS. 
much more on used cars. Douglas Abbott told Parliament} While no definite price has been 
Some dealers are driven to offer |that the Canadian government in-| Set, the device probably will sell 
to transfer their new cars to other | tends to reinstate anti-dumping du- | here for between $42 and $56. Boch- 
}dealers at prices several hundred |ties against British-made vehicles,|°0TY Plans to sell the automatic 
dollars below list price and are|/pbut that it will affect only one or|clutch to car owners and also to 
aircraft engine at the Air Forces Mid-Central Procurement show at Navy Pier, Chicago. Nash|meeting little success. Others are|two of the higher-priced British | auto manufacturers for adoption as 
will build an advanced version of this engine, built during World War Il, for fighters, trainers | Offering bonuses of gasoline and | vehicles. standard equipment, 
and cargo planes. Additional facilities will be required to manufacture the engine. The new | other commodities in the hope of | The anti-dumping legislation was| Using the device it is necessary 
engine program will not interfere with auto production, Nash states. | Selling used cars. suspended two years ago to help|to change gears, but this is done 
Sarena maim 3 ; British imports to Canada, and the | without depressing the clutch. The 





. 





Nash Displays Pratt & Whitney Engine— 


Seeking sub-contractors to manufacture parts, Nash displayed the Pratt & Whitney R-2800 








Meanwhile, the car lots are more | 
|crowded than they have ever been. | duties enly applied if export price| gear changes are made smoothly 
|In Montreal, the former baseball|was lower than the British market. | and silently, testers report. 
ce ‘field at Atwater avenue and St./Since the devaluation of the Brit-| The Bochory clutch uses a vacuum 
Favoritism for Catherine street has been turned/ish sterling, Abbott said, there is cylinder in the intake manifold. 

into a park for new and used-cars/no further need for this privilege.| Attached to this is a piston rod 
Bi B , and trucks belonging to dealers’ ie tee |which is connected to the clutch 
a USINESS eee aa can be noticed Tire Hoarding Rises | withdrawal lever. One of the two 

WASHINGTON. — Thompson |“ The sellite dame ie Cally gustty OTTAWA. — Dealers report |€lectro-valves in the cylinder acts 
Products, Cleveland, last week filed ldue to the recent budget increase that many motorists are now ap- | 25 4 cock on the vacuum pipe and 
an answer with the Federal Trade|in tax from 15 to 25 percent but parently carrying out some “pri- | the ag ay the ae a cae 
Commissi nyi is- | widen + er vate stockpiling” of tires under | Pump. The movement o e gear- 

mission denying charges of dis-|almost entirely to the credit re- —~ shift lever opens the vacuum cock 





7 
Davenport Ads Protest Thomp son Denies 
Reg. W Extension 
DAVENPORT, Ia—A_ cam- 
paign has been launched here in 
protest of the proposed extension | 
of Regulation W controls, ac- | 
cording to Vincent Neu, Daven- 
port Oldsmobile dealer. The auto 





dealers of Scott county will 

sponsor ads in the newspapers |criminating against small business-| strictions, it is said. Y > the belief that prices will rise ; 

headed, “Junk Regulation W | men in the prices it charges them|as Satan aide aie Gao still further shortly or that | 4nd ents Se cylinder cock, caus: 
d You Will Junk a Million iv ; a . : shortages may develop. jing the piston to be aspired an 

an o for automotive parts. |sharply up with buyers paying the g 2 y : 2 P. the clutch to be withdrawn. 


On touching the accelerator the 
reverse movement is obtained and, 
depression being annulled, the pis- 
ton is returned to its normal posi- 
tion, causing the clutch to be en- 
gaged. 


Potential Highway Killers.” | 

Copies will be sent to all Wash- 
ington lawmakers, and readers 
will be asked to send copies of 
the ad to their Senators and 
Congressmen, 


Canada Rations Metals 
OTTAWA. — Defense Production | 
Minister Howe has announced an 
order whereby the Canadian gov- 
ernment will ration primary and 
wrought aluminum, primary cop- 
per, brass mill products, copper 


While stating that “certain differ- | full price in cash, 
entials do exist in the prices to| Workingmen and moderate sal- 
some of its purchasers,” the com-| aried employes are not for the most 
pany denies that it sells automotive | part able now to pay cash, and the 
products and supplies at higher and| Monthly installments are too high 
less favorable prices to small busi-|for them, Well-to-do businessmen, 
nessmen purchasers than to large however, are still able to buy and 
purchasers. as a result oe fee cars 

The answer declares that certain |#™. Comparatively little affected. wire rod and copper wire, com- - : 
price differentials “make only due The anti-dumping duty on Brit-|mencing June 1, bringing these ind dieing Memos column in AUTOMOTIVE 


allowance for differences in the|iS8h cars comes into effect May 31,! products under compulsory control. | NEws. 


cost of manufacture, sale or de-| 
livery resulting from the different | 
methods or quantities in which| 
such commodities are sold or de- | 
livered;” others are “functional,” 
based upon the character of the! 


service performed by the purchaser | 
in the distribution system, and all | 
its prices “have been made by it 








Need a merchandising pick-me-up? You'll 


Affiliated Representatives 


Form 20th Group 

ST. LOUIS.—E. L. Lee, executive 
secretary of the Automotive Affili- 
ated Representatives, announced 
last week the formation of its 20th 
group here, which will serve a 
radius of 150 miles around the city. 

Fred Heppe was elected regional 
director, Walter Punt co-director, 
and Herman Buergler publicity di- 


















rector. | 
oe in good faith and in order to meet | 
e the prices of competitors.” 

Auto-Bar sells itself! Denying any violation of Section | ify fF aed WAY 


2(a) of the Clayton Act, as amend-| 
ed by the Robinson-Patman Act, 
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“FURL IM FOR PRomer senvice:’ 

































a 
aX) the answer speci 
" pecifically avers that | 
¥ “any differences in prices charged | Your Onder Please 
: a to different purchasers do not sub-| Loree ———_ ds rn ae ~ 
F hy ae stantially lessen competition or} — ht oe am = 
aes: ; ey tend to create a monopoly in any | = seems — o 
: lline of commerce or to _ injure, | Che Oe a 
Telescoping, aluminum clothes-rod | destroy or prevent competition with | N ana Mate o Ca aa 
* . ” | Phuth odsover ” omge ‘ 
fits all cars. So practical! Pe oe is eel tate Oe ‘ous aa - 
; : e company further denies tha ret wn ae Mot ms 
So inexpensive! So profitable! “any competition exists between its | | Ce wa WA Ween — = - 
the handsome, | Purchasers who are manufacturers | oat ee Samoan = 
Aten enennsasd a 





Improved-type Auto-Bar, 
sturdy clothes-rod “sells itself’ without 
time-taking effort. Popular because: can 
be installed, or removed and stowed-away 
in seconds. Fits any car. Rigid strength, 
holds up to 36 garments. Stock this quick- 
in Saturday 





Thanks for your musistence won 
serviee te be satishectery te joe _ 
Pome sha oy comes ron preven et yu 


Wee ow wort satietectory? You Ne. 
fou connde chorges tow? vex Me 
Wes car ready when premned? Yes Me 


of original equipment and purchas- 
ers on a distributor or jobber level, | 
or below.” | 


















THIS HANDY 
FORM LETS 


Syracuse Assn. 










Were seam, stesring wheel, shih lower and dew poneh 
een? You ote 
SUGGEST ANY UMPROVEMENTS. 


(speci#Y ON YOUR 











sale accessory, advertised 4 
Evening Post. = With OR 
LIST PRICE $3.95 Reelects Officers “ORDER WIN Ye 
SYRACUSE.—AIl officers of the | TH E Cc USTOMER EVERY SERVICE) ‘tna 


Less the Following Discounts: 


SELL 


THANK YOu 
co Ask for @ Demonstration 






Syracuse Automobile Dealers Assn. | 










Ey Rep rercrrr: 30% OFF a. 
et aaa aads io em 35% OFF have been _ reelected. ey are: 
12 or more...... 40% OFF William W, Welton, president; ch does it cost YOU H IMS E L F 

Place a trial order now. Your purchase|Paul T. Henson, vice-president; | ae a repolr order? How many items per repair order are you selling? 


Leon Carpenter, secretary; LeRoy | 
Casper, treasurer, and Stuart C. 
Ballard, executive vice-president. | 

Elected to the board of directors | 
were: Harold O. Clark, William B. 
Dunn, Leonard C, Illingworth, Hu- | 
bert F. Ives, Edward T. Montague, | 
Charles P. O’Hara, A. Robert | 
Perry, Robert J. Purcell, S. J. Rey- | 
nolds, Clare C. Rossell, Robert A. | 
Ryan, and Welton, Henson, Car- | 
penter and Casper. | 





order will be filled immediately; shipping 
charges prepaid by us. Display cards 
included. 

Goode Products Company, Dept. N 
7542 Maie Ave., Los Angeles 1, California 


How much does it cost you to write up a repair order? 

Here’s a newer, more profitable way of taking service orders—the CAR SERVICE MENU! The 
customer himself fills in this handy reminder form; SELLS HIMSELF on more service! Cuts customer 
reception time, builds confidence, and reduces your write-up costs from 50 to 75%. This persuasive 
silent salesman can go to work for you immediately! Use the convenient form below. 


SELLS MORE ITEMS PER REPAIR ORDER 


Developed by THE LAUDAR COMPANY, mokers of the fameus Lauvdar Service Production System 
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air—keep out bugs, dust, gravel, stale air 
and fumes—reduce fatigue, protect vision. 
Easily installed, stay adjusted, ruggedly 
built. Fit any truck. 

ORDER NOW for Summer Profits! 
TRUK-VENT sales soar when summer 


heat hits. 


WARBEN METALFAB CORP. OPERATING 





“The entire effect of the latest 
order,” Summerfield said, “was 
to leave the impression that 
dealers have been gouging buy- 
ers for the price of the spare 
tire that cars do not have.” He 














USE CONVENIENT 
ORDER 








Service Insignia Desired 

Specify — with Pick-up and Delivery Service 

can be mailed in for Appointment. 
Ordered By 


Type (B) 


Date 


without 


: eh | | THE LAUDAR COMPANY ' 
\ Cod ! Tire Order ‘Ridiculous,’ inrareet eo 121 E. Hill Street PI Specify [] Open A t Check with Ord C.0.D 
~y "He . ' ree ease peci a pen ccoun eck wi raer 7.U,. 

SF ‘ Says Flint Dealer Head PERSONALIZED : Sadak ties ORDER—RUSH | 
ee wit FLINT. — The government’s | 

] recent order requiring dealers to | PRICES ; Please send me . Car Service Menu Forms @ $ per M : 

TRUK ENT reduce new-car prices to allow | 1,000..... $19.75 per M (Quontity) ' 

‘ey &@ for the absence of a spare tire OER ws $18.75 per M Firm Nome ' 

is “ridiculous,” Arthur E. Sum- 

RELIEVE HOT SUMMER DRIVING! merfield jr. (Chaweiat). ona. 5,000..... $17.45 per M \ Street Address ; 

TRUK-VENT air wings put comiert, 4 dent of the Flint Automobile 19000 | ss $14.75 per M 1 City Postal Zone Stote Phone ; 

safety in truck cabs—bring in cool, fres Dealers Assn., charged last week. . ' 

Over 10,000—Request prices } Slogan, If any 

! ' 

1 ' 

‘ 

t 

‘ 

' 

' 
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Car Mokes Handled 





Check which Type (A) os above 





may ven A pointed out that dealers had 
ture, prices, been complying with the order FORM 
aon atx weeks before it was lecucé. THE LAUDAR COMPANY-THOMSON, GA. 
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Texas Trucker Aid Asked 
To Enforce Eased Limits 

In signing into Texas law a bill 
increasing the truck weight limit | 
from 48,000 to 58,420 pounds, Gov. 
Allan Shivers urged the trucking | 
industry to help enforce the new | 
act. The new law also authorizes 
the state highway commission to 
require lighter roads on farm-to- 
market highways. The Texas Mo- 


tor Transportation Assn. was 


holding its convention at San 
Antonio at the time the gov- | er shall not be prevented from 


ernor signed the bill. Coopera- | Placing the required insurance 
tion of pa industry in qudeseiaas | with an agent of his own choice. 
the new act was asked by the «ea ng 
governor in a telegram to the con- 
vention. 

In addition to the more liberal 
truck weight law, the legislature 


A bill outlawing forced insur- 
ance deals in California has been 
| signed into law by Gov. Earl 
| Warren, and will become effec- 
tive 90 days after adjournment of 
the legislature. 

The law provides that as a 
condition to a loan, the borrow- 


Maine Kills Diesel Hike 


Maine’s senate has defeated a bill 


. | gallon the state tax on fuel for die- 
also —o a Se = sel engines powering trucks and 
more stringent en ‘eme ag? . 

truck regulations. The new en- wuses On — — 
forcement act requires on-the- | . 

spot unloading of trucks carrying 2 

excess weight. Cattle haulers can I llinois Solons 
drive to the nearest loading pens, 


but others must take off — ‘Hold Hearings 
h J h ? 7 
—— the officers ‘On Auto Bills 


¥ 4 , A number of measures against 
Vermont Kills Highway Bill | which sentiment among automobile 
A bill proposing a state bond is- | dealers has developed were sched- 


sue of $5,000,000 for highway im-/|uled for committee hearings in the 
provements has been defeated 
the Vermont house. 


in | Illinois legislature last week. 
The bills and the committees to 











wus 
FOR? its 
proF! N SPECIALIZED 
TRUCK EQUIPMENT 


Look on your Truckstell distributor as headquarters 
for dual-axle drive conversions and all items of 
special truck equipment. He can handle all your re- 
quirements for special equipment, installation, and 
service. The Truckstell Company, Cleveland, Ohio. 


see your 


TRUCKSTELL 





THE EXTRA-COMFORT SEAT CUSHIONING 
IN THE NATION'S LEADING. CARS 


GEORGE P. HOOPER 


AUTOMOTIVE RESTFOAM SALES 1914 FISHER BLDG DETROIT 2, MICH 


PORTABLE GARAGE 
RETAIL PRICE 


$1200 
Extra Heavy Gauge 
USE IT ANYWHERE! 


@ Goes wherever the car goes. @ Folds compactly. @ Takes little room. @ Protects cars 
against the elements. @ Keeps rain, snow, dust, salt air, sun or sleet away & protects 
the car's finish. @ Durably constructed of clear transparent—heavy gauge vinyl plastic 
that is long wearing and tough. @ Spring-tite elasticized bottom holds securely in all 
kinds of weather. @ Fits all makes and modeis. 
NATIONALLY ADVERTISED TO CREATE THE DEMAND FOR YOU! 
Dozen Lots $7.20 each 6 Pieces 8.15 each 3 Pieces 8.90 each 
SAMPLE ORDERS ARE SHIPPED AT A COST OF $12.00. CREDIT WILL BE GIVEN 
FOR DIFFERENCE IN COST AGAINST FIRST ORDER FOR 3 PIECES OR MORE. 


DOMAR SALES CO. DEPT. W-4 480 Lexington Ave. 


NEW YORK 17, N, Y, 





to increase from six to 10 cents a 
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In the Hopper 


which they have been assigned are: 

Regulation of installment sales 
|of automobiles, house license and 
| miscellany; regulation and licens- 
|ing of persons manufacturing, as- 
sembling or distributing motor 
vehicles, house industry and labor 
|relations; compulsory automobile 
liability insurance on all vehicles 
by owners, and _ prohibition of 
|financing on vehicles not insured, 
| house insurance; revocation of in- 
| surance licenses of persons, includ- 
|ing automobile dealers, placing in- 
surance on property in which they 
have an interest, senate insurance. 

Bills introduced but not yet 
scheduled for hearings by commit- 
tees are: 
| Provide that automobile dealers 
jassign a number to each unfilled 
|new-car order and post such num- 
ber with the customer’s name on 
|a list on a place readily seen and 
easily accessible to customers; 
amendment of the certificate of 
title act to provide that security 
interest in a motor vehicle shall 
not be valid unless a _ notation 
thereof is made on the certificate 
of title. 

Some used-car dealers are sup- 
porting a compulsory Sunday clos- 
ing bill, which has the backing of 
both the Illinois Automotive Trade 
Assn, and the Chicago Automobile 
Trade Assn. This measure was set 
for further hearings by the senate 
efficiency and economy committee. 

* * * | 








Texas Roundup 
New Auto Law Requires 


Yearly Inspections 


A brand new auto inspection 
law finally went on the Texas 
statute books on May 8 when 
Gov. Allan Shivers affixed his 
signature to the bill. 

The bill will take effect 90 days 
after the legislature adjourns. It 
provides for yearly inspections of 
| vehicles and makes those inspec- 
| tions mandatory for licensing. It 
includes cars, trucks and trailers. 

Inspections will cover such 
things as steering gear, brakes, 
lights, horns, mirrors and wind- 
shield wipers. A fee of $1 will be 
charged, 75 cents going to the 
| checking station and 25 cents to 
the department of public safety. 

Operators of checking stations 


Truckin’ 


(Continued from Page 25) 


lscale of mandatory penalties for 
overloading—and this latter is the 
|real cure for overloaded trucks giv- 
ing the roads a bad time, in my 
opinion. A penalty strong enough 
to make it unprofitable to overload 
will cure overloading more effec- 
tively than any reduction in load 
ceilings that tend to cause unnat- 
ural barriers to transportation be- 
tween states. 

When the road engineers and | 
highway commissioners agree on | 
@ universal set of load weight 
maximums, they should not only | 
be made universal for all states | 
but the various states should 
build their highways to provide a 
safe margin over and above those 
maximums so as to not stifle pro- 
gress in our greatest and most 
vital transportation system, 
The paying public can well echo| 
Bob Black of White’s cry: “Look 
what these poorly built roads arc 
doing to our trucks.” 

The Pennsylvania Motor Trucl: 
Assn. steps up to its responsibility 
nobly in its plea for the passage | 
of Senate Bill number 615 in that | 
state. It put out a folder urging 
the passage of the bill and in the} 
folder on different pages made the 
following six points: 

1. It holds the line on Pennsyl- 
vania’s 20,000 pound maximum | 
axle load; 2. It takes the profit out | 
of overloading; 3. It advances high- 
way safety by requiring trucks to 
have adequate brakes; 4. It prom- 
ises fewer truck-caused tieups on| 
the hills; 5. It makes trucks bear | 
a greater share of highway costs, 
and 6. It means more jobs for 
Pennsylvania industry. | 

Of course, the bill has some bene- | 
fits for the for-hire trucker, or| 
they wouldn’t be behind it no doubt. | 
But to come out with an appeal | 
for public support and to point up| 
the above points certainly shows 
good pol:tical acumen. | 














must pay $5 every two years and | 

post $1,000 bond. Violation of the | 

law means a $500 fine against 

the inspector plus loss of license. 
* * + 


Wis. Hears Measure Urging 
More Federal Aid to Roads 


Congress would be urged to in-| 
crease federal highway aids to| 
states under terms of a joint reso- 
lution introduced in the Wisconsin | 
legislature by nine assemblymen. 


The measure asserts that the) 
federal government in 1949 col-| 
lected more than a billion dollars | 
in vehicle revenues and spent only | 
$400,000,000 on highways. 


* * * 
Missouri Governor OKs 


Curbs on Small Loans 


Small loan regulatory bills 
have been signed into Missouri 
law by Gov. Forrest Smith, who 
said they would curb the activi- 
ties of loan sharks. One of the 
measures, a regulatory bill, went 
into effect immediately. The 


other, governing interest rates, 
will go into effect 90 days after 
adjournment of the state legis- 
lature. 

“In signing these bills,” Gov 
Smith said, “I realize they are 
not perfect, however, I believe 
the necessity of, and the public 
demands for some _ regulatory 
measure to curb small loan 
sharks and to protect the unfor- 
tunate victims will greatly out- 
number imperfections in the 
bills.” 


* * * 


Texas House Approves 


Loan Certificate Bill 

The Texas house has passed a 
measure allowing finance com- 
panies to sell investment certifi- 


| cates as a prerequisite to making a 


loan. 

Sponsers of the bill said it would 
limit companies to charges other 
than interest totaling not more 
than 5 percent of the loan, Interest 


|on such loans could not exceed a 
1/10 percent limit set by law. 








ATTENTION 


Ford and Lincoln-Mercury Dealers 


LET US HELP YOU WITH 
YOUR MANAGEMENT PROBLEMS 


We are now managing Ford and Lincoln-Mercury 
Dealerships throughout the United States. 


We furnish manager, business manager and other 
personnel if needed. 


Our service covers complete management of these 
places on percentage of profits basis. 


Short or long term contracts on basis of our producing 
better than average profits. 


We keep your business sound financially and liquid 
with adequate reserves and no used cars over 


15 days old. 


Our staff consists of thoroughly trained personnel in 
every phase of dealership management— 
including traveling auditors. 


Inquiries are invited and will be held in strictest confidence 
Call, write or wire: L. B. LARY or FRANK GOODWIN 


HULL-DOBBS-OAKLEY 


Supervision Services 
Complete Dealer Management 
Offices — 115 South Third St., Memphis, Tenn. 


We have five trained managers with money to invest in 
the right proposition. 
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Sealed Beam FOG LIGHTS 


for 1951 Chevrolets and Pontiacs 


LEE GRILLE-FIT SEALED BEAM FOG LIGHTS are custom-built to fit snugly into the grill: 





of either Chevrolet or Pontiac—1951. Each is custom-made to fit the individual ca: 


Looks like a factory built-in unit. NO MOUNTING BRACKET—NO HOLES TO DRILl. 


LEE GRILLE-FITS are factory focused. There's nothing to come loose—nothing to rattl: 
Takes but 20 minutes to install. Heavy triple chrome plating. Available in clear o 
amber sealed-beam lens. 
If your Jobber can't supply you, 
order direct. 


WRITE FOR CATALOG 
L. W. LEE MFG. CO. 387 monrtrose ave 


List 


$22.50 


BROOKLYN 6, N.Y. 


per 
pair 
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The Price of Price Contro 
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Maker Profits Dip 26 to 60 Pet. 


(Continued from Page 1) 


in the overall business picture be- 
cause of the constant fluctuation 
of cost factors, such as taxes and 
plant expansions, Also, total profits 
by quarters are subject to extensive 
year-end adjustments in the audit- 
ing departments. 

The steepest drop in the pro- 
portion of net profits to sales 
was shown by Chrysler Corp. 
Chrysler retained only 2.1 cents 
on every sales dollar in the first 
quarter, compared to 5.3 percent 
for all of 1950. The decline 
amounted to 60 percent, Chrysler 
Chairman K. T. Keller called the 
2.1 percent profit rate “inade- 
quate” to offset higher expenses. 


General Motors slumped from a 
1950 return of 11.1 percent to 7.2 
percent in the first three months 
of this year. The GM drop was 35 
percent. 

2. . e 
IRD statistics, of course, are not 
available. But a comment in 
line with industry sentiment on the 
subject of price controls and profits 
was made by President Henry Ford 
II in addressing the National Se- 
curity Industrial Assn., as follows: 

“In the automobile industry with 
decreasing volume, increased mate- 
rial prices, increased labor rates 
and increased taxes on the one 


hand, and with prices frozen since | 


Dec. 1 with only one minor adjust- 
ment on the other hand, manage- 


ment must be cost-conscious in its | 


operations and take every means 
to produce as efficiently as possi- | 
ble, because it can’t possibly make | 
a normal profit under such condi- 
tions.” 

The smallest decline in rate of 
profit—26 percent—was recorded 
by Studebaker. The South Bend 
firm netted 3.5 cents per sales 
dollar in the initial quarter this 
year, against 4.7 cents through all 
of last year. 

Price controls, Regulation W and 
higher taxes were directly blamed | 
by Nash, whose earnings ratio 

slipped 37 percent. A 6.7 percent 


Tire Dealers Ask 
Price Standards 
For Retreading 


WASHINGTON.—Members of the 
advisory committee for the nation’s 
tire dealers asked OPS officials 
here last week to establish firm 
specifications for the different 
grades of camelback used in re- 
treading tires, which would carry 
markings that would appear on the 
retreaded tires for the benefit of 
the public. 

Committeemen said it was desir- 
able that the public become ac- 
quainted with the different quality 
of repair material for which there 
should be an established differential 
in price, 

The question whether recogni- 
tion should be given to premium 
retreading systems was explored 
without decision. Members said 
some retreaders undertook to main- 
tain premium prices for advertised 
systems of retreading and for spe- 
cial services, but these premiums 
varied from locality to locality and 
were not recognized by all mem- 
bers of the trade. The committee 
did not attempt to agree on a defi- | 
nition of premium service. 








No Big Changes Seen 


In Parts Prices July 2 


DETROIT.—Replacement parts 
prices will go up or down slight- 
ly and original-equipment parts 
prices will hold steady under 
manufacturer Ceiling Price Reg- 
ulation 30, effective July 2, the 
author of the regulations said 
here last week. 

Erwin Lerten, chief counsel for 
the OPS Machinery division, said 
he expected replacement parts 
ceilings, depending on the item, 
to rise by 2 percent or decline by 
8 percent. Lerten also forecast 
price rollbacks on electrical mo- 
tors, farm equipment and ma- 
chine tools. He said he had no 
information yet on new-truck or 
tire prices, the latter covered by 
CPR 22. 





return was chalked up by Nash in 
its 1950 fiscal year, which ended 
last Sept. 30, compared with only 
4.2 percent during the March (1951) 
quarter. 
* * * 
NE independent, Packard, boost- | 
ed its profit rate by 45 percent 
because of Korea-spurred sales. 
Packard earned 2.95 cents on the 
dollar last year and 4.28 cents in 
the opening quarter of this year. 

March quarter ratio data were 
not available for Hudson and 
Willys-Overland, although both re- 
ported substantially higher earn- 
ings totals. 

The actions and edicts of DiSalle | 
and his OPS strategists contradict 
their words on the question of | 
profits. 

“We do not use profits, we 
have not used profits and we do 
not intend to use profits,” Di- 
Salle declared 10 days ago in testi- | 
mony before the Senate Banking | 
committee, He was answering a 
question asked by Sen. Capehart, 

Indiana Republican. | 

Yet, in extending new-car ceiling | 
prices on May 1, OPS asserted that | 
further increases on new cars would | 
not be granted until the industry | 
proved that its profit rate was be- 
low the 85 percent formula estab- 
lished as a governing standard by| 
Economic Stabilizer Eric Johnston. | 


This formula, in effect, certifies | 
price ceilings as acceptable in any 
industry whose profit rate is 85 
percent of the average for the three 
| best years from 1946-49. Individual | 
| company profits are considered | 
only in relation to those of compet- | 
ing companies, not as a separate 
' entity. 














* * * 

| 
= repeated his former ob- | 
servation, made on several oc- | 
| casions, that the auto makers have | 
|managed to garner “pretty fat’ | 
| profits for some time. 
“They haven’t suffered much,” he | 

told the Senators. 


An additional explanation of OPS’ | 
attitude towards profits was given | 
Detroit reporters last week by = 
|win Lerten, chief counsel of the! 
agency’s Machinery division and | 
jauthor of CPR 30. 


| “Whether a _ manufacturer | 
| makes any profits or not,” Lerten | 
| said, “depends on how efficiently | 
| he operates under ceiling prices. 
We are controlling prices, and 
have no intention whatsoever of | 
regulating profits. The Johnston 
formula is a standard, not a regu- 

lation.” 


Lerten conceded, however, that | 
CPR 30 prevents new-truck and 
parts producers from applying prof- | 
it markups onto labor and materials | 
cost added to pre-Korean prices in| 
order to fix new ceilings. 

This policy, of withholding the 
traditional markup on pricing} 
changes, was invoked both on the 
new-car price hike in March and} 
the recent reduction in car prices | 
to cover the spare-tire ban. 


Dealers were required to sacrifice 
their markup share in lopping off 
for the fifth tire, as well as in pass- 
ing along the 3% percent tilt in| 
manufacturers’ prices. 

* * + | 

THE squeeze on profits will be-| 
come even tighter this week, 
Lerten acknowledged, with effec- 
tuation of auto workers’ mid- -year | 
raises. Since the labor cost cutoff | 
| date under CPR 30 is March 15, 
ithe upcoming June 1 raises will | 
have to be absorbed, he noted. 

Lerten voiced optimism that CPR | 
| 22 and CPR 30 would be successful. | 
| He said little opposition to the new | 











Peninsula Dealers to Play 


SAN FRANCISCO.—The annual | 
golf tournament and banquet of 
|the Peninsula Automobile Dealers 
|Assn. has been scheduled for} 
| June 8. 
| President Heine Bray (Oldsmo- 
| bile), Redwood City, has appointed 
|the following committees: General 
chairman, Tom Chapman (Buick), 
San Bruno; vice-chairman, Bill} 
| Wallace (Studebaker), Burlingame; 
| invitations, Paul Diebert (Chrysler- | 
| Plymouth), Redwood City; enter- | 
| tainment, Dan Minto (Ford), Burl- 
| ington; golf handicap, Bob Turner 
(Ford), San Bruno, and house and 
greens, Jerry Bromberg (Pontiac), 
Burlingame. 





| vailing 


pricing methods had been 
tered 
the new regulations to the 
businessmen. 


encoun- 


in his meetings explaining 


nation’s 


Meanwhile, manufacturers cov- 
ered by CPR 30 were accorded 


an_ alternative 
last week, 
Under the alternative 


|}contained in SR 1 to CPR 


ceiling price regulation of 


pricing method 


method, 
30, ef- 


| fective July 2, a manufacturer may | 
|adjust ceilings set by the 


general 
Jan. 26 


instead of adjusting the prices pre- 


in his pre-Korea 


period. 


Smaller Firms 


WASHINGTON. — CPR 
new 
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OPS machinery order, 
| amended last week to permit r man- 


n base 


OPS Option Given 


30, the 
was 


FO 


TTL 


you can make 


MORE MONEY! =; 


Strategically located from coast to coast, 
established truck equipment distributors is prepared to show you how 





Olds Sales Chief with Midwest Dealers— 


G. R. Jones (third from right), Oldsmobile's general sales manager, confers with Missouri 
and Illinois dealers at a recent sales conference in St. Louis. Talking with him are Guy E. 
Warnick (left), Hannibal, Mo.; Edward E. Ford, Webster Groves, Mo.; Paul L. Weidenbacher, 
Lincoln, Ill.; Jones; S. L. Boyle, Taylorville, Ill., and Otto Walz, Alton, Ill. 





|ufacturers with gross sales below|ords needed to make the calcula- 
$250,000 to stay under the general |tions called for by the new regula- 
freeze of Jan. 26, if they so elect.| tion. Consequently, a manufacturer 
The change will be effective with|whose gross sales of all commodi- 
the regulation as a whole July 2. | ties in his last complete fiscal year 

OPS said that the nature of the | were below $250,000 may price 
industries made an optional pricing|under the General Ceiling Price 
arrangement necessary, because|Regulation or under CPR 30, as 
‘many small concerns lack the r rec- Ihe ‘Prefers. 











R BETTER AUTO SEAT COVERS! 


Look for the expert weave, 
smooth finish, beautiful styling 
notice the 12 gauge 


SARAN for finer fit and extra 
durability. PLEXI-WEAVE SARAN 
means longer lasting, smoother 
fitting, better wearing covers! 


SELL PLEXI-WEAVE SARAN 
.-. and you sell the finest! 


Wendell Plastic Fabric Corp. 


one sa, Cee” 2 56 Wi, 16th Ot. Mow York. 


plastic fabric 







DEMONSTRATOR 
SCRUGGS-DRAKE / 
EQUIPMENT CO,/ 


DECATUR Iii 








MORRISON CARRY-ALL 
MODEL 8-750 






an organization of 60 


to sell service and utility bodies profitably ! 


Each of these 60 stocks MORRISON Carry-All Each of these 60, in addition to the world’s 
Service Bodies, Trailettes, Side Boxes and finest mass- precision - produced, all- industry, 

; ae Zs : all-steel service bodies — the Carry-Al/, has a wh 4 
accessories. Each is equipped to modify or complete sales promotion program for dealers - 


tailor all Carry-All products to your particular 
needs — to make any special installations you 


request, such as winches, derricks, pipe vises, 


reels, support jacks, etc. 


Carry-All 


Body Division 631 AMHERST ST. 


MORRISON STEEL PRODUCTS, 


to sell more — more profitably ! 


\ae = 
Let us introduce you to 1 of these 60 — write - —s 
us for his name and for your free Carry-All - 
literature. 


INC. 


BUFFALO 7, N. Y. 





XU 
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NPA Seeks to Accent Lighter Models . . . 





——- + 


Car Output Quota Plan Seen 


(Continued from Page 1) 


their first-half 1950 rate, it is un- 
derstood. 

Besides being cut to 65 percent 
on steel, auto makers have al- 
ready been told that during the 





For Defense— 

Diemakers at Buick are making a final check 
of the calibrations of the three-ton dies which 
will be used to forge tank transmission hous- 
ings at Buick's Flint plant. The dies will be 
placed in a 10-ton steam hammer which will 
stamp out the housing shown in the picture. 
Buick has a contract to produce tank trans- 
missions of the torque converter type for the 
Army. 


Tire Retailers 
Bound by 30-Day 


Inventory Limit 


WASHINGTON. —In an amend- 
ment to its M-2 May rubber order 
last week the NPA acted to make it 
clear that the present 30-day in- 
ventory limit on tires is applicable 
at each stage of distribution, retail 
outlets as well as all others. 

Concerning the inventory limit, 
the amendment states: 

“Each place of business engaged 
in the distribution of tires or tubes 
shall be deemed a separate person 
for the purpose of this section, re- 
gardless of its ownership or con- 
trol, and delivery to it shall be 
subject to this section regardless 
of whether such delivery is made 
on consignment, as an intra-com- 
pany delivery, or otherwise.” 

NPA said this amplification of 
the original order was designed to 
make clear that even if a company 
retains ownership of a tire through 
the channels of distribution, it is 
permitted to apply the inventory 
at each point but may not exceed 
the limit at any given point. 

A language change in the Ap- 
pendix B list of products, which 
are limited to 90 percent of their 
adjusted base period rate of con- 
sumption, simply repeats the word 
“replacement” before each listing 
of a type of tire or tube. In the 
original May order the word “re- 
placement” was used only at the 
beginning of the tire list, and NPA 
said some questions had arisen as 
to whether the qualification applied 
to all tire and tube categories. 

The original May action in- 
creased the permitted use of rubber 
in many products, including those 
for essential civilian uses, to 100 
percent of the base period (1950 
fiscal year) rate. In April, all items 
had been limited to 90 percent. The 
May order continued limitations on 
certain less essential items to as- 
sure sufficient materials to meet 
defense and defense-supporting 
needs. 


Defense Takes 
More Rayon Yarn 


WASHINGTON. NPA took 
steps last week to distribute in- 
creasing defense demands for high 
tenacity rayon yarn equitably 
among producers to prevent dis- 
ruption of production schedules. 

In an amendment to Order M-13, 
NPA ruled that a producer will be 
required to accept defense-rated 
(DO) orders for not more than 30 
percent of his monthly scheduled 
production. The ceiling on DO 
orders previously was 15 percent. 

High-tenacity rayon yarn, NPA 
pointed out, is used principally in 
the manufacture of tires. 








third quarter of this year they 
will also be held to only 60 per- 
cent of the copper and 50 percent 
of the aluminum they used on the 
average in the first half of 1950. 
If enough materials can’t be found 
in the free market outside CMP 
to produce up to quotas, NPA has 
promised that upon request it will 
place cars under CMP as essential 
in the fourth quarter of this year. 
+ * * 
BAe last week from a meeting 
with NPA officials in Washing- 
ton, auto makers had the promise 
of Manly Fleischmann, NPA ad- 
ministrator, that: 
“If you find it impossible to op- 
erate in the ‘free’ materials area 


* during the third quarter, if you tell 


us what you want under CMP so 
that you can get allotments of ma- 
terials, I assure that it will be done 
in the fourth quarter, as we do 
intend to see that automobiles are 
produced.” 

(In an earlier meeting with con- 
sumer goods producers, Fleisch- 
mann promised that all segments of 
the economy could come _ under 
CMP if they desired.) 

Fleischmann told the auto mak- 
ers at the meeting that he had 
no quarrel with their opposition 
to unit controls. 

Queried on where the controlled 
materials to be taken out of auto) 
production during the third quarter 
will be used, Fleischmann said he 
would be glad to make the “mathe- 
matics” available for discussion. 

However, these figures failed to} 
be immediately available. Franz| 
Stone, assistant NPA administra- | 
tor in charge of industrial and 
agricultural equipment, promised to 
distribute them later. 


* * * 


Bot# Don Montgomery, UAW- 
CIO Washington agent, and 
auto industry people warned NPA 
that a 35 percent steel cut in the 
third quarter of this year will cause 
widespread layoffs, because the in- 
dustry has no defense orders that 
will absorb dislocated workers until 
April or May of next year. 
Fleischmann replied that predic- 
tions of layoffs made previously as 
a result of material cutbacks had 
failed to materialize. “Some disloca- 
tions will be unavoidable,” he said. 


Asked what type of precautions 
were being used to make sure 
that defense and defense-support- 
ing programs don’t get more ma- 
terials than they can use under 
CMP, Fleischmann said _ that 
makers of autos, refrigerators, 
television sets and other products 
were themselves currently put- 
ting steel into production in ex- 
cess of demand. 

Fleischmann said there might be 
some water in the government's 
figures on military requirements 
for the third quarter, but he doubt- 





Dealers to Fight Palsy 
With Jalopy Auction 

ENDICOTT, N. Y.—Used-car 
dealers in this area have agreed 
to contribute old jalopies to the 
Endicott Lions club cerebral 
palsy fund drive in June. 

The jalopies will be auctioned 
at a “white elephant sale.” 








Chevrolet City Managers Disc 


Twenty-one Chevrolet city managers are shown meeting with central office executives to talk over marketing plans for the summer. 
Clockwise, outside table, are: F. K. Seidel, Philadelphia; R. E. Roberts, Detroit; A. R. Barrett, Cleveland; P. W. Hanna, Indianapolis; C. E. 
McAllister, Cincinnati; L. H. Averill, manager, metropolitan city department; W. E. Fish, general sales manager; H. E. Crawford, assistant 
general sales manager; S. P. Emmert, St. Louis; R. L. Smith, Kansas City; R. R. Paulk, Houston; C. E. Olsen, Oakland, and V. D. Daniels, 
Seattle. Inside table: Jamison Handy, head of Jam Handy Organization; W. P. Dalton, Pittsburgh; A. B. Morgan, Buffalo; J. J. O'Brien, 
Boston; Ross Fraser and J. J. Nyikos, New York; W. K. McKenzie; Louisville; C. R. Fike, Minneapolis; K. J. Parish and H. W. O'Boyle, 


ed that this would be true for sup- 
porting programs. 
= * * 
LEISCHMANN 
of steel capacity this year and 
in 1952 depended mainly on finding 
new sources for scrap. 
“We are just getting by now, 


to get,” he said. “We must build 
up reserves. Industry must do 
this job in its own interest as 
well as for the national interests.” 

Fleischmann expressed hope that 
shortages of materials and controls 
on them will be of short duration. 
He said restrictions might be re- 
laxed next year on aluminum and 
in 1953 on steel. 

He said the government would do 
all in its power to keep controls at 
a minimum consistent with getting 
the mobilization job done. 

* * - 

A°=> makers agreed that admin- 

istration of controls affecting 

their production should be left to 

NPA’s motor vehicle division. This 

agency is staffed largely by people 
from the auto industry itself. 

NPA’s motor vehicle division 
promised to have completed within 

a week a job or redetermining base 
| period adjustments for auto makers 
under the proposed new steel cut 
slated for July 1. 

These adjustments, as 
makers had knowledge of them 
last week, reportedly resulted in 
considerable distortion of compet- 
itive positions. 

Auto makers were advised to sub- 
mit their appeals for adjustments 
in terms of materials instead of in 
units as in the past. 


Federal Controls 
Cited by Roy as 
Greatest Threat 


ST. PAUL.—The greatest threat 
to our freedom comes from within 
the U.S. in the form of government 


Lge: controls, Ross 
Roy, president of 
the advertising 
agency which 
bears his name, 
charged here last 
week. 

Speaking to a 
banquet of the 
St. Paul junior 
achievement 
groups, Roy said 
this country could 
lose its individual 
personal liberties without ever suf- 
fering foreign invasion. 

Roy appealed to the assembled 
Junior Achievers and St. Paul busi- 
nessmen and women to resist con- 
tinued selfish pressure groups which 
through their actions lead to greater 
centralized government, more con- 
trols, and less personal liberty. 

“As we surrender responsibility 
to government on one hand, we 








Ross Roy 


surrender an equal amount of free- | 


dom on the other hand,” he said. 


| “In short, the greatest threat to} 


our freedom lies in our pitiful lack 
i< knowledge of the benefits of our 
capitalistic system—of the benefits 
of our profit system—of the benefits 
of our competitive system. Of 
course, these systems are all one 
and the same!” 


said expansion | 


in a period when scrap is easiest | 
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Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U. 8S. PRODUCTION ONLY) 























Week Week Jan, 1, Jan. 1, 
Ended Same Ended May, to to 
May 26, Week, May 19, 1950, May 27, May 26, 
1951 1950 1951* to Date 1950° 1961° 
CHRYSLER $2,444 34,901 $1,775 117,235 196,207 558,740 
Chrysler 5,370 5,184 5,056 17,987 29,011 72,788 
DeSoto 3,441 3,909 8,212 =11,752 21,302 49,128 
Dodge 8,509 9,815 8,480 30,525 55,871 147,329 
Plymouth 15,124 15,993 15,027 56,971 90,023 289,495 
FORD 25,627 33,254 22,723 93,566 641,520 560,326 
Ford 19,724 25,306 16,784 71,330 494,404 434,032 
Lincoln 601 741 608 2,242 14,320 12,809 
Mercury 5,302 7,207 5,331 19,994 132,796 113,485 
GENERAL MOTORS . 47,407 59,768 47,659 179,271 1,168,553 1,051,900 
Buick 8,522 11,201 8,398 31,921 213,365 188,958 
Cadillac 2,050 2,551 2,050 7,762 34,539 46,055 
Chevrolet 23,607 27,811 23,541 89,167 583,143 522,765 
Oldsmobile 5,926 8,139 6,216 22,585 155,632 133,166 
Pontiac 7,302 10,066 7,454 27,836 181,874 160,956 
KAISER-FRAZER 1,606 3,330 85 3,374 25,957 62,621 
Frazer 45 9,775 
Kaiser 1,606 3,285 85 3,374 16,182 62,621 
CROSLEY 51 57 33 160 2,593 3,058 
HUDSON 625 2,523 1,433 5,169 57,286 72,037 
NASH . 3,966 4,421 3,792 14,714 87,109 73,748 
PACKARD 1,601 1,506 1,539 6,077 28,701 38,734 
STUDEBAKER 4,748 6,392 4,672 18,300 118,911 109,307 
WILLYS-OVERLAND?* 343 1,429 578 2,235 11,539 15,287 
Total Cars, U. S. 118,418 147,581 114,289 440,101 2,338,376 2,545,758 
#Includes station wagons and Jeepsters. *Revised. 
COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 
Week Week Jan, 1, Jan. 1, 
Ended Same Ended May, to to 
May 26. Week, May 19, 1950, May 27, May 26, 
1951 1950 1951* to Date 1950* 1961° 
CHEVROLET 11,992 10,767 10,307 39,298 198,974 200,876 
CROSLEY 15 2 13 62 152 355 
DIAMOND T 151 141 144 591 2,247 3,762 
DIVCO 100 79 100 352 1,703 1,933 
DODGE 3,832 3,088 3,779 13,463 17,144 68,700 
FEDERAL 50 54 48 145 687 870 
FORD 7,578 7,700 6,524 28,071 147,953 146,345 
GMC ; 2,801 2,446 2,648 9,972 46,334 56,673 
INTERNATIONAL 3,230 2,776 3,239 12,190 46,440 72,820 
MACK 330 223 376 1,261 4,597 7,129 
REO ; 401 95 401 1,535 1,332 7,090 
STUDEBAKER 960 1,097 1,005 3,813 21,877 19,719 
WHITE 349 288 301 1,269 5,190 7,375 
WILLYS-OVERLAND ~ 2,021 1,015 1,856 7,567 14,976 36,070 
MISCELLANEOUS 338 140 338 1,285 3,977 6,152 
Total Trucks, U. S... 34,198 29,911 31,079 120,874 513,583 635,869 
Total Cars, Trucks, 
U. 8S. 152,616 177,492 145,368 560,975 2,851,959 3,181,627 
Total Cars, Trucks, 
Canada ; 9,852 7,316 9,881 36,373 143,891 199,943 
Grand Total 
Cars and Trucks, 
U. S. and Canada... 162,468 184,808 155,249 597,348 2,995,850 3,381,570 





*Revised. 
Drive, Sterling, Nash, etc. 


Car, Truck Production 


Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


Rises 7,000 in Week 


(Continued from Page 1) 


In June, 1950, U. S. plants turned 
an alltime high month’s total of 
717,343 cars, along with 134,885 
trucks. This year’s June production 
should hold up insofar as trucks 
are concerned, but car output isn’t 
likely to total more than 500,000. 

Third quarter prospects are 
even darker. Deeper cuts in ma- 

terial usage face auto makers on 
July 1, allowing them to use only 
65 percent of the steel, 60 percent 
of the copper and 50 percent of 
the aluminum they used on the 





uss Sales Plans— 


average during the first half of 
1950. 

They will be allowed to use ma- 
terials in that proportion, that is, 
if they can find enough in the 
so-called “free” market outside the 
impending Controlled Materials 
Program. However, more makers 
are optimistic than pessimistic 
about material procurement possi- 
bilities outside CMP. 

* . * 
OST makers can’t see CMP 
functioning to any great de- 
gree until some time in the fourth 
quarter of this year. Due to the 
fact that tools for armament are 
far behind schedule, it is expected 
that a good deal of water will be 
found in CMP as now programmed. 

If the government doesn’t de- 
cide to warehouse materials that 
may not have to be used right 
away, the hope is that they will ' 
be diverted back into civilian 
production. 

However, no matter what hap- 
pens, there are bound to be cut- 
backs in production at all car-pro- 
ducing plants. Some of the mate- 
rial cutbacks ordered two months 
ago are just catching up with mak- 
ers now. 

* . * 
ORD recalled a “Washington- 
born” rumor that auto steel 
would be cut 40 percent in the sec- 


Chicago; D. W. Fegert, Milwaukee, and W. R. Peel, manager, national used-car department. 





rumors.” 


ond quarter of this year. 

“Forty percent was the rumor,” 
Ford said in a New York speech. 
“Twenty percent was the fact. And 
we can’t plan our business on 


—Bernir THOMAS 
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More Layoffs Due 


Rising Labor Costs Add to Makers’ Woes 
As Materials Pinch Grows 
(Continued from Page 1) 


and on June 1 for employes of 








Itemize All Sales, 


Cincinnati Urges 


CINCINNATI, — The Cincin- 
nati Automobile Dealers Assn. 
has advised its members to in- 
voice their car sales properly if 
they want to avoid trouble with 
OPS. A great many purchasers 







| squeeze on costs necessitated by the 


contact OPS, it was said, to | industry’s mid-year wage raises, Ford, Chrysler, Kaiser-Frazer, 
learn if they have paid the right Assured for nearly 1,000,000 auto| Nash, Briggs and many parts 
price. workers as of June 4 is a three-| suppliers. 


| cent-an-hour raise in their cost-of-| The WSB was not expected to 
|living bonuses. The higher pay) block the “improvement” raise, de-| 
|bonuses reflect management-labor | spite estimates that it would send| . s 
attempts to keep the workers| auto worker wages well above the| Counting Dodge Dealers’ Votes— 

abreast of advancing prices but also 10 percent pay ceiling formula. Eco-| The national election committee of the Dodge Dealers Advisory conference counts ballots 
portend a profits pinch, since the| nomic Stabilizer Eric Johnston has| cast to choose regional committees. Later each of the 21 regional committees will meet to 
June 4 raises must be absorbed by | recommended that the 1951 install- | elect officers, including a regional chairman, who will become a member of the national 
the auto makers. |ment of the “improvement” raise | committee. Left to right are: Guy Woodward, Washington, Pa.; Orville J. Glass, Beatrice, 

Being decided by the Wage | be approved by the WSB. | Neb., and Forest Ripley, Springfield, O., chairman of the national election committee 
Stabilization Board in Washing- John S. Bugas, Ford industrial a cn 2 manana 


ton Thursday was whether to cer- | ; ; . ail - * 
: relations vice-president, urged the 
WSB Thursday to grant the “im- Sterling Holders 





“Because quite a few dealers 
are not invoicing their cars 
properly,” said a CADA bulletin, 
“OPS officials are frequently 
finding what appears to be over- 
charges, and they so inform the 
purchasers. If you sell a car 
with radio, heater, or both, be 
sure to give your customer an 


itemized invoice.” 
|of White common for every four 





tify the 1951 “annual improve- : ; cand B 

Hart Fullerton Moves mont factor” in auto contracts. provement” raise but said “long ° Sens, Statice secs. ae 
Hart "ak aoe on i oo Saeee a a. a overdue” price relief should be OK Sale to White | Sterling said the transaction rep- 
ee ee ‘5 |gtanted on new cars to pay for! 4917) wAUKEK.—Stockholders last |Tesented about $1,500,000. He added 


itt i My s workers |?. : 
cilities to 1601 Santa Monica Blvd.| 29 for General Motors | higher costs. week approved the sale of Sterling | that Sterling has about 190 stock- 


a 'Motor Truck Co. to White Motor | )°lders and 211,446 shares outstand- 


A NNOUNCING the Ford layoff of |Co,, Cleveland. Sterling makes|ing. The sale was approved by 87 
“* 17,000, which will be completed | heavy-duty off-the-highway trucks. | Percent of the firm’s stockholders, 
over the next 60 days, President! no sale will be effected through | 5¢¢™">ers said. 
|Henry Ford II said the step had to| on exchange of stock in Which 

> i ” ibiti “a ° | M ha 066,06 yersons « > 
costs“? Sv0ld “prohibitive | Sterling holders will get one share| worive NEWS every Week! 
| “Cutting back automobile produc- 
tion 30 percent,” Ford said, “doesn’t | 
|actually make any production ca-| 





Advertisement 


Dealers with Rural Trade 
Less Affected by Credit Restrictions 


trading centers, more than 7 out of 
10 of the families are rural. Not 


Although there is evidence of a 
slow car market from coast to 


coast, dealers are not equally af- | 
fected, according to data released | 


by the biggest automotive sales- 
man in America — Farm Journal 
magazine. 

The major cause for the drop 
in new car purchases, of course, is 
the Government’s 
consumer credit, eliminating much 
of the low-down-payment, long- 
term financed buying. 

By questioning every tenth car 
dealer in the United States, Farm 
Journal has found that sales to 
“out-of-town” customers will be- 
come increasingly important, since 
these are the families least de- 
pendent upon term payments. 


only do rural customers have the 
cash, but they look on cars as 
necessities of daily living. To coun- 
try families, cars are no more 
luxury items than the millions of 


trucks and tractors they also own. | 


| This is reflected by the tremen- 


tightening of | 
|subscribers have shown 


dous interest which Farm Journal’s 
in the 
magazine’s continuing “Keep ’Em 
Rolling” Maintenance Program, 
resulting in added parts and serv- 
ice profits for dealers who take 
advantage of the opportunity to 


|get their shopwork in at a time 


| which is convenient and profitable. 


| fit from “Keep ’Em Rolling” too | 


Cash purchases are 25 percent | 


more common among rural fami- 
lies than among big-city residents, 
said this panel of dealers. 

This means that America’s Main 
Street dealers are in a fortunate 


Of course, big-city dealers bene- 


| pacity available, 


for defense work ... 

“It is impossible, therefore, to 

| reduce our overhead as we would 

| if we were merely in the civilian 
goods business and facing a 
slump.” 


GM President C. E. Wilson de- 
fended Regulation W during a Los 


Angeles press conference in which 


he warned against any effort to 
hold wages down and forecast that 


1951 automotive production would 
be comparable to that in 1949. 


The GM head said also he advo- 
that 
| would give the armed forces ample 


cated government controls 


| materials priorities for defense pro- 
duction—but nothing further. 


“After that, let the country adjust 


just as they have from the sale | itself,” Wilson said. 


of new cars and equipment to 
country families. In their replies 
to the Farm Journal questionnaire, 
dealers in even the biggest cities 
said they count on out-of-town 


* * ® 


|A LABOR department spokesman | 
joined in predicting growing 


|layoffs because of materials re- 
strictions. He said such “conver- 
sion” layoffs would be of short du- 


doesn’t actually 
free any major part of our facilities | 





Whenever you lift the hood... 


1 4 RE 


|ration as defense output gains) 
|}momentum and re-absorbs the idle 
| workers, 
| The speaker, Louis Levine, chief | 
of the department’s employment se- 
|curity reports staff, warned that 
|certain manpower “trouble spots” 


A COMFORT PRODUCT |i inn: vn eguint, 
STIS . 3 


dividual facilities do not readily 
12 WEEK 2°¢WEEK 3*¢°WEEK 42 WEEK TOTAL 


customers for a full fifth of their 
normal sales. 


position. In that half of the nation’s 
population which surrounds their | 





SEALS, PROTECTS, WATERPROOFS 


ignition systems in 3 minutes’ spraying time... pre- 
vents battery-current leakage and spark plug gapping 


Every time you lift the hood ...every time you sell spark 
plugs, battery, or any ignition parts... you can make extra 
dollars by selling ‘“‘Krylon-izing.” 


Just spray Krylon—right from the can—on wiring, battery 
terminals and cables, spark plugs and spark plug wells, 
distributor head, ignition coil, starter and generator 
connections. That’s all! Cost of Krylon is less than 
40c per application —and 
you can charge $2.95 to 
$4.95 for the job! 

A few dollars puts you in 
the ‘“‘Krylon-izing”’ business. 
And ‘“Krylon-izing’”’ can 
bring you many profit dol- 
lars. For complete details of 
the Krylon plan, see your 
jobber or write us. 


KRYLON, Inc. 


Dept. 705, 2601 North Broad St. 
Philadelphia 32, Pa. 
Manufacturers of famows WINDSHIELD SEALZIT 


lend themselves to defense pro- 
duction. Areas with a concentra- 
tion of establishments suited only 
to consumers’ goods production 
and dependent upon metals ap- 
pear particularly vulnerable.” 

Next week’s three-cent climb in 
auto worker cost-of-living bonuses 
|stems from a gain of 3.7 points in 
|the adjusted Consumer Price Index 
|between Jan, 15 and Apr. 15. Cost- 
of-living bonuses, elevated to 19 
cents an hour by the Apr. 15 read- 
|ing of the CPI, were boosted five | 
;}on March 1 and will next be re-| 
viewed on September in accord with 
|the Index reading for July 15. 
Bonuses go up or down one cent |} 
an hour for each change of 1.14! 
|points in the Index, which is cal- 
culated by the Labor department. | 

A May 29 contract expiration 
date, meanwhile, confronted nego- | 
tiators for Ford of Canada and the| 
UAW across the Detroit River in 
Windsor, Ont. A company spokes- 
man said the contract would be 
extended if a new agreement is 
not reached before May 29. 

Mac Gorpon 


QUOTA 










USED CAR MANAGER'S SALES & QUOTA RECORD 


BLACKBOARD 


SIZE: 2 FEET BY 3 FEET 4 5 
EACH 


BLACK, RED LINES, YELLOW LETTERS 
F.0.B. ST. LOUIS, MO 


USE THE COUPON TO ORDER DIRECT FROM 


COMFORT SPECIALTY COMPANY 
200 SOUTH SEVENTH, ST. LOUIS 2, MO. 
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Defense Program Probe 
Suggested in Senate 
WASHINGTON. — Prompted 
by increasing automotive lay- 
offs, Michigan’s Sen. Moody last 
week suggested that the Senate 
Small Business committee in- 
vestigate the effect of defense 
requirements on civilian pro- 





PLEASE SHIP FORM NO. 374 SALES MANAGER'S 
BLACKBOARD (S) AT $7.45 EACH F.O.B. ST. LOUIS, MO. 


the defense program. 


NAME | duction. Committee Chairman 

ADDRESS | Sparkman was reportedly recep- COLORFUL WALL BANNER — helps you | “SATURDAY POST” ADVERTISING 

CITY ZONE STATE | tive to such an inquiry, having sell the first job. to help create sales for you! First: color 
ei meeediteie | a ak 7eecias | Beoviously ‘velec® cstticlmm f “KRYLON-IZE” TAGS - tie to distributor | half page, May 26. Next od; June 23 


"ap; insure repeats twice a year. Others to follow 














By D. E. Sampson 
Staff Writer 

DETROIT. — British trends in 
electroplating methods and research 
with respect to material shortages 
are following the same general pat- 
tern as those in the U. S., it was 
revealed at a meeting of the Detroit 
branch of the American Electro- 
platers Society here last week. 

More than 150 members of the 

AES heard Dr. S, Wernick, of the 

Electro-Depositors Technical So- 

ciety of England, and Dr. William 

M. Phillips, of General Motors 

Research laboratories, compare 

current practices being consid- 

ered by the auto industry in the 
two countries to maintain bright- 
work on cars. 

In view of the shortages in Eng- 
land, including nickel, zinc, copper 
and steel, as well as ingredients for 
dipping solutions, Dr. Wernick said 
that extensive work is being car- 
ried on in two particular veins in 
Britain—with a nickel-tin alloy to 
replace nickel, and with experi- 
ments on depositing nickel directly 
on steel, without a copper base. 

During a question session follow- 
ing the speeches, Wernick asked 
Phillips if plating men here felt it 
was wise to continue to use nickel 
and chrome in flash _ processes, 
when it is known that the product 
will be inferior to those produced 
in the years directly preceding. 

Would it not be better, he asked, 
to break from present methods en- 
tirely, and concentrate efforts on 
producing a completely different 
trim product with available ma- 
terials—perhaps plastic? 

Phillips answered the U. S. 
electroplaters are continuing work 
along present lines for two rea- 
sons. It is necessary, he pointed 
out, that the manufacturers 
supply the public with a vehicle 
that competes effectively with 
the ’49 and ’50 models. 

And secondly, he stated, there is 
always the possibility that some- 
thing may be developed that will 
be of lasting use to the automotive | 
industry. 

“It is more than possible,” he 
said, “that continued research and 





Pontiac Erecting 
2 Defense Plants 


PONTIAC.—Two new buildings, 
comprising a total floor space of 
more than a million square feet, 
are being rushed to completion by 
Pontiac division. Production of me- | 
dium caliber cannon will be con- 
centrated in a building of 446,745 
square feet, scheduled to be occu- 
pied this fall. Construction report- | 
edly is ahead of schedule on this 
building. 

Pontiac has also broken ground 
for another building which will pro- 
vide 620,900 square feet for the pro- | 
duction of the Otter, an amphibious | 
cargo carrier. 








Chicago Assn. 


Adds 3 Members 


CHICAGO. — Addition of three 
more dealers to its roster brought 
total membership of the Chicago 
Automobile Trade Assn. to 507, an 
alltime high, it was announced last 
week. 

The new members are: Heights 
Motors (Ford), Chicago Heights; 


Kickert’s Auto Sales (Packard), 
South Holland, and Art Nelson 
(DeSoto-Plymouth), Hinsdale. 





Phila. Dealer Ads Blast 
10% Car Excise Plan L 


PHILADELPHIA. — “Do You 
Believe Your Car Is a Luxury?” | 
was the theme question of ads 
which appeared in the May 18 
issues of the ee Bul- 
letin, Inquirer and Daily News. 
The ads, sponsored by the Phila- 
delphia automobile Trade Assn., | 
protested against the proposed | 
increase from 7 to 10 percent in 
the federal excise tax on new 
cars. 

Philadelphia dealers were 
asked to display the ad in their 
showrooms. The ad urged read- 
ers to communicate their objec- 
tions to the tax increase to their 
U. S. senators and congressmen. 








British Electroplating 


Study Nickel-Tin Alloy to Replace Nickel; 
Attempt Elimination of Copper Base 





| 1407 Hinkson 
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experimentation will produce a 
method of operation, or a substi- 
tute material, that will fill the im- 
mediate needs as well as provide 
lasting contributions to electroplat- 
ing knowledge. That is why we are 
not looking too far ahead for the 
answers to our promems.” 


Gotham Plymouth Dealers 


Hold Plane Test June 17 
NEW YORK.—The Greater New 
York Plymouth Dealers group plans 
to hold its fifth annual model plane 
contest June 17 at Flushing Mea- 
dow Park flying field, Flushing, 


NEW or USED CAR MANAG 3ER, 






CLASSIFIED WANT AD DEPARTMENT 


ta UM ee ee ee Maine to 


California. Low Rates: 


EIGHTEEN CENTS (18c) 





PER WORD for each insertion. Cash in advance. Position 





Wanted Ads accepted at half-rates to encourage this classification for the benefit of our employing read- 


ers. Count initials and groups of numbers as one word. Ads may be signed with your full name and address 


at regular rates, but if signed "Box No. ......, 
Te SOM Clam t ial eel ie tte oie Be ee ee 
$9.80 per inch, per insertion. 


tthe PET 1 ae 


in care of Automotive News, 


add One Dol- 
eT eB 


i 


unopened, 


erie hae ae 


WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH. 


POSITION Ww ANTED 


in connection with volume new car deal- 
er (Chevrolet, Ford or Chrysler 
ferred). Have thorough knowledge of all 
phases both new and used car opera- 
tions for the past twenty years. My last 


association was with one of the largest | 


Chevrolet dealers from which I just re- 








a signed. Can furnish excellent references. 
In making the announcement, I have just sold my home, am at aa 
‘ s to locate anywhere. Married, no family. 
Alfred Sheer, of Woodside, said the; 54x 5081, c/o Automotive News, De- 
following dealers will act as bor-| troit 26. 
ough committeemen: Barnett Pol-| ANAGER-SALES MANAGER, over 25 
lack, The Bronx; Allen Goldring, years’ experience as sales manager, deal- 
Brooklyn; Myron Auerbach, Man- er and distributor. Familiar with all 
r : phases of present day operations, Desire 
hattan, and Joseph Wagner JT.,| position with aggressive dealership of 
Staten Island. Sheer is chairman| 250 or larger in Pittsburgh, south or 
for Queens. southwest. Family man, sober habits, 
ee — — - excellent personal references and _ pro- 
ducer. Box 5106, c/o Automotive News, 








Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 


EXPORT REPRES SNTATIVE. | 
attending various 


Detroit" 26 


Resident of 
India, in this country 
automotive service schools conducted by 
prominent automobile and allied manu- 
facturers, is desirous of obtaining posi- 
tion as sales or service engineer repre- 
senting automobile manufacturer in In- 
dia, Cylon or East Africa. 12 years’ ex- 
perience in the automotive field. Box 
5107, c/o Automotive News, Detroit 26. 





which this department enjoys. 


AUTOMOTIVE NEWS 








HELP WANTED 


GENERAL MANAGER. Excellent oppor- 
tunity big three dealership, Located in 
growing high income market, 35 miles 
from New York city, Management ex- | 


G. 


SERVICE MANAGER. 20 ‘years’ experience, 


Desire position with 
complete super- 


currently employed. 
progressive dealership; 
vision service department. Chrysler prod- 
ucts. Available June Ist. Box 5108, c/o 
Automotive News, Detroit 26. 


M. DISTRICT MANAGER, with top 
ranking and excellent references, desires 
manufacturing agency or sales position. 

















perience in all phases of operation es- Box 5105, c/o Automotive News, De- 

sential. Modern up-to-date sales and serv- troit 26. . 

gg DEALERSHIP AVAILABLE 
DEALERSHIP AVAILABL E in Texas, now 


and service organization. Salary and 
bonus. All replies confidential. Send brief 
of education, business experience and 
qualifications. Box 5079, c/o Automotive 
News, Detroit 26. 





Studebaker, combined with ex- 
tra good shop, also paint and body shop 
and service station. Fast growing city 
of 50,000 population. Good building. Rea- 
sonable rent, Net profits have been run- 


handling 





WANTED—Experienced service manager nin . <a 

-» g@ extra high for the past 5 years. 
30 to 40 years old, married, good busi-/ Reason for selling, I am tired and have 
ness administration background, able to| two other large interests, so must slow 
direct shop personnel, develop special | down. This is worth a ton of money but 
Service programs, Dealership has one of| "1; be reasonable, Buyer must qualify 
the “Big Three’ franchises, located in with factory. Don’t bother unless you are 
mid-western city, new building, all new! interested. Answer Box 5114, c/o Auto- 
equipment, potential from 3,000 service motive News, Detroit 26 , 
owners. Maintain large parts inventory — 
(supervised by capable manager). Com-|OLDEST INDEPENDENT dealership in | 
pensation depends on qualifications, Box | city of 50,000. Incorporated in 1932, over | 


5118, c/o Automotive News, Detroit 26. 


PARTS MANAGER, capable of taking 
charge of parts department in Chevrolet 
dealership. Able to exploit market to full 
extent of potential. This is an outstand- 
ing opportunity to the right man who is 
settled and aggressive. Fine city of 4,000 
people. Write, giving full experience, ref- 
erences, age and salary with a recent/ A 
photo of yourself. Greening Chevrolet 
Co., Laurel, Mont. 

SALES MANAGER, to handle volume op- 
eration in large metropolitan city in | 
midwest. Over 1,500 new cars sold in 
1950. Prefer man with Hull-Dobbs type 
operation experience. Give full particu- 
lars and references in first letter. Re- 
muneration open. Reply Box 5119, c/o 
Automotive News, Detroit 26 

SERVICE REPRESENTATIVE. Large au- 
tomobile manufacturer needs man for 
technical observation on military trucks. 





100 car franchise. Very good 
potential. Over $350,- 
large stock, parts 
equipped service, 
Good lease. 
$32,000. 
De- 


400 owners, 
sales and service 
000 in 1950. Includes 
and accessories. Well 
office and sales department. 
Sacrifice due to other interest. 
Box 5099, c/o Automotive News, 
troit 26. 


UTOMOBILE 
sires retirement. 
terest on management basis. 
best dealerships in the northwest, 
ling a General Motors line. 
ear contract. 1950 sales over one million 
dollars netting owner over $80,000. Will 
build new building to suit on top loca- 
tion now available. Long lease. $50,000 
to $100,000 will handle to right party 
with factory approval. All inquiries will 
be handled strictly confidential if desired. 
For further information, write Box 5115, 
c/o Automotive News, Detroit 26. 


DEALERSHIP. Owner de- 
Will sell all or part in- 
One of the 
hand- 





Position requires engineering background 
and automotive service experience, As- 
signment overseas. Prefer single, service- 
exempt man 28 to 45. Excellent salary. 
Write Box 5072, c/o Automotive News, 
Detroit 26, giving details of experience 
and personal qualifications. 





















TOP USED CAR MAN 


Available—Top Experience—Know all phases 
of car business. 


Wire or Write 
Myron Wallace 
Columbia, Mo. 
All Replies Will Be Answered 


AND USED general and sales man- 
ager, experienced in all phases, Familiar 
with all problems connected with own- 
ership, selling, servicing, new and used 
car merchandising, repairing and recon- 
ditioning, advertising and budget plan- 
ning. Married, 15 years; training and 
schooling in automotive business, Five 
years’ experience as general and sales 
manager combined. Will work anywhere. 
Available immediately. Box 5120, c/o 
Automotive News, Detroit 26. 
ASSISTANT to dealer. Sev- 
experience in broader man- 
phases of large ‘‘Big Three’’ 
Certified public accountant 
and attorney. Prefer Michigan but will 
consider others. Box 5109, c/o Automo- 
tive News, Detroit 26. 





eral 
agement 
operation 


years’ 





LEADING 


DEALERSHIP, now h 


DEALERSHIP A’ 


INDEPENDENT DEALERSHIP 
available in northern Indiana town of 
35,000 with large urban territory. Beau- 
tiful service facilities and modern show- 
room. Good long term lease. Will sell for 
inventory. Parts and equipment. 
mately $27,500, exclusive of new 


| SERVICE MANAGER. Must be capable of used cars. Reason—other business inter- 
complete operation of a 1,500 car per ests. Box 5088, c/o Automotive News, 
month shop. Location, Chicago; GM deal- | _ Detroit 26. oases os Essen 
er. Salary $8,000 per year. Must be high- | AGENCY, now handling Oldsmobile. Locat- 
ly recommended. Box 5104, c/o Automo- ed in the heart of midwest agricultural 
_tive News, Detroit 26. community, town population 30,000; busi- 
— a ness established 16 years, Substantial net 
POSITION WANTED — — — one ag come 
deal complete with inventories. Applican 
a> casuuens Geen nae oe Be must qualify with Oldsmobile division. | 
Weanted ods ere counted at half requiar Cash is essential for negotiating this 
rates, namely: 9 coats per word for each purchase. Box | 5112, c/o Automotive 
Insertion. sh in advance. (Half-rate News, Detroit 26. 
does not apply to display eds in this | DEALERSHIP in central New York. Estab- | 
section.) lished thirty vears. Now handling Olds- 
mobile, G.M.C., John Deere equipment. 
DeLaval equipment, Turner twinematic 


balers, Gehl Forage Harvesters and Gulf 
products. Large repair shop, showroom. 
parts room and office. Also two houses 
and large storage. Box 5069, c/o Auto- 
motive News, Detroit 26. 

andling Dodge-Plym- 
outh in southern Michigan. Sold 157 units 
for net profit of $32,000 after 
Doing much better this year. 
Excellent two story building over 15,000) 
square feet, Also used car lot. Actual | 
worth far greater than purchase price of 


in 1950 
salaries. 


$86,000. Box 5122, c/o Automotive News, | 


‘Profitable proposition to reli-| 


Detroit 26. 

AVAILABLE, now handling 
dual G.M. in Michigan city of 2,500. Over | 
150 units in 1950 for net of $30,000 plus | 
salary. Almost new building, very well 
equipped. Sold 45 units in 3 months this 
year, A real moneymaker for $100,000, 
including real estate. Give full qualifica- 
tions, Box 5123, c/o Automotive News, 
Detroit 26. 


_| DEALERSHIP AVAILABLE, now handling 


Pontiac, in fast growing west Texas 
town, also county seat. New oil field being 
developed, also rich irrigation farming. 
Ten years background of owner. All mod- 
ern equipment, Reason for selling, other 
business, Box 65113, c/o Automotive | 
News, Detroit 26. 


pre- | 


250 to 300) 


Approxi- | 
and | 


DEA .LERSHIP WANTED 


interested FORMER SUCCESSFUL Pontiac dealer for 


10 years wants GM-Ford-Chrysler-Stude- 
baker deal of at least 400 car size. Pre- 
| ferably west or deep south. Factory ap- 
proval assured. Will buy whole or part 
interest. Young and rarin to go. 
5083, c/o Automotive News, Detroit 26. 


WANTED TO BUY GM or Ford agency in 
Florida. Factory approval assured. Prefer 
100 to 300 car deal. Reply and negotia- 
tion must be strictly confidential be- 
cause of present ownership. Cash position 
adequate. Box 5016, c/o Automotive 
News, Detroit 26. 


AUTOMOBILE MAN, who. wants to locate 
in or near Miami, Fla., will buy 
G.M. or Chrysler dealership All replies 
held in strict confidence during negotia- 
tions. Box 5041, c/o Automotive News, 
Detroit 26. 


| DeSOTO-CHRYSLER 
DEALERSHIP WANTED 











| in single dealer town over 75,000. 
All replies confidential. 

Write or Wire 

| 

| 

| 


Box 5092, c/o Automotive News, Detroit 26 





| LINCOLN-MERCURY DEALER wishes to 

Prefers southeastern U. S, or 
Factory approval assured. All re- 
5082, c/o 


expand. 
Texas. 
plies strictly confidential. Box 
Automotive News, Detroit 26. 


| DEALERSHIP WANTED—200 units, pre- 
| ferably Ford or GMC. Will buy outright 


or % interest and take active manage- 
ment. Box 5066, c/o Automotive News, 
Detroit 26. 


EXPERIENCED REPUT 
erator wishes to acquire substantial Ford 
dealership located in northern New Jer- 
sey or in the metropolitan areas of either 
New York or Philadelphia, All 
confidential, Box 5110, c/o Automotive 
News, Detroit 26. 


or LINCOLN-MERCURY 100-300 
car contract in New Jersey or eastern 
Pennsylvania, Strictly confidential, Box 
5084, c/o Automotive News, Detroit 26. 





FORD 


150-200 cars year- 
or New York suburb 
background, capital. 
| Could withstand any factory require- 
ment. Replies confidential. Box 5056, 
c/o Automotive News, Detroit 26. 


G. M. DEAL ERSHIP - 
ly. North Jersey 
preferred. Personal 





DEALERSHIP WANTED 


ONE OF BIG THREE 
100 to 350 car franchise. Ample capital and 


experience necessary to assure’ factory 
approval. Replies confidential. Box 5124, 
c/o Automotive News, Detroit 26. 





LINCOLN-MERCURY DEALER wishes to 
expand, Prefers southeastern U. S. and 
another Lincoln-Mercury deal but would 
consider Ford. Wm, B. Abramson, 1145 
Cleveland St., Clearwater, Fla. 





| CHEVROLET DEALERSHIP in midwestern 


city. 100-200 car contract. I have the 
cash and factory approval. Replies con- 
| fidential, Box 5111, c/o Automotive 





News, Detroit 26. 


small, in North Carolina, South Caro- 
lina or Virginia. Have been approved by 
factory. Carey H. Fleming, Jr., P. O. 
Box 562, Whiteville, N. C. 

FORMER DEALER WANTS small “Big 
Three’’ agency in southeast. Box 5067, 
c/o Automotive News, Detroit 26. 





ONE OF “Big Three’’ in Florida, Former 


dealer. Ample capital, Factory approval 
| assured. Replies strictly confidential, Box 
| §121, c/o Automotive News, Detroit 26. 








State Distributorships now 
Open in the States of 


CALIFORNIA, TEXAS, MISSOURI, 
KANSAS and OKLAHOMA 


‘For Cadillac line of funeral 
‘coaches and ambulances... 
old established manufacturer. 


able distributor. Factory rep- 
resentative will help organize 
appointed distributors. 


Prompt Deliveries 


Box 5103 
c/o Automotive News 
Detroit 26 








ABLE volume op-| 


replies | 


WANT TO BUY Ford dealership, large or | 


DISTRIBUTORSHIPS AVAILABLE } 


small | 


Box | 


Inventories taken, 














BUSINESS OPPORTUNITIES a 


FIFTEEN YEAR OLD successful volume 
general truck repair business in one of 
the south’s largest cities. Also has com- 
plete oi! field body building department 
and very large parts volume business. Can 
be bought on terms if applicant can 
furnish sufficient references. Box 5100, 
c/o Automotive News, Detroit 26. 





COMPLETELY EQUIPPED service station 
with stock and used car business, build- 
ing 60’x60’ with large 3 car showroom, 
lot 300 by 60. Well traveled location. 
This is a real business buy, good lease 
Stock of cars optional, $12,000. Box 
5098, c/o Automotive News, Detroit 26. 


INDEPENDENT DEALERSHIP available. 
500 car franchise. Going concern doing 
$2,500,000 annual business, An excep- 
tional opportunity. Box 5116, c/o Auto- 
motive | News, Detroit 26. 


DEALER SERVICES 


INVENTORY SERVICE 


Parts Accessories 
Large and Small Dealerships 
price extended and sum- 
marized within 24 hours. Expert partsmen do 
all the work. Accurate, unbiased and confi- 
dential. Inventories accepted by al! account- 
ants and by the government. 


ALLIED INVENTORY CO., INC. 
6750 Stony Island Avenue, Chicago 49, IlIlinous 
MUseum 4-3500 











224 E. 38th St., New York 16, N. Y. 


Murray Hill 2-0064 





INVENTORY SERVICE for all auto deal- 
ers—our crews consist of parts man in- 
ventory specialists for your kind of fran- 
chise. Our inventories are unbiased and 
used to buy or sell dealerships. We are 
nationally recognized for fine workman- 
ship, Phone, wire, write Bill Talbot, Tal- 
bot’s Automobile Dealers Inventory Serv 
ice, 124 South Woodward, Birmingham 
Michigan, or 4690 Newport, Detroit 
Phone Midwest 4-5355. 





INVENTORY SERVICE 


Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help; 
confidential and unbiased. Certified reports 
Also special buy-sell service. Experienced 
organization —in business since 1939. Free 
booklet on Parts Department operation sent 
on request. Call or write for service details. 
Automotive Inventory Service Co. 
9900 Freeland, Detroit 27, Mich. WE 3-6449 








‘USED CARS FOR SALE 


—AUTO— 
AUCTION 


—Ath— 


HORSEHEADS, NEW YORK 
EVERY FRIDAY 


asin 


DANVILLE, PENNA. 
EVERY WEDNESDAY 


always find real action at 


both these auctions. 


R. D. WEST, PROP. 


Tex Rickard 


You will 


E. Johnson 
Auctioneers 


Jos. 


The Dealers' Market Place! 


BUY IT! 
SELL IT! 
TRADE IT! 
HIRE HELP! 
Through 


AUTOMOTIVE NEWS 


Classified Want Ads 
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USED CARS FOR SALE 


ATTENTION 
USED CAR 
DEALERS 


50—1949 DeSotos 
7-Passenger Sedans 


— 
+ 


Formerly used as taxicabs. 


250 


James F. Waters, Inc. 


33-10 Queens Boulevard 
Long Island City, N. Y. 





STillwell 6-3300 





SEE JIM MURPHY 





THE TUESDAY SALE—11:30 A. M. 
FORT WAYNE. 
AUTO AUCTION 
—DEALERS ONLY— 


(In the Heart of the Nation) 


Phones: E :123; 


Open all night, Monday night 
No Reservations 


WEBSTER-MARKER MOTORS, INC. 
324 W. Main St. Ft. Wayne, Ind 








SHELDON OLDS 
8421 Michigan, Detroit 


Always a selection of good used cars. 
Wholesale 
Write, wire or telephone 
P. E. QUINLAN 


Used Car Manager 
Tiffany 6-4800 


AUTO AUCTION 


TIM ANSPACH 


“Midway", Stop 20 
Albany-Schenectady Road 
ALBA ° 


(For Dealers Only) 


EVERY MONDAY . . . 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 


ATTENTION DEALERS ! ! 
SPECIALIZING IN THE SALE 
OF EX-TAXIS 
Excellent Bodies—Good Motors 
1 to 500 
Plymouths-Fords-Chevrolets 
Buy Now At Low Prices 
THE R. A. AGENCY 
54th and Lindbergh Boulevard 
(Below Woodland Avenue) 
Philadelphia 43, Pennsylvania 
MORRIS FREEDMAN, Mgr. 
Saratoga 7-2300 Sherwood 7-1700 


Herbert J. Cole 
Evergreen 2-0400 








KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 
In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
INDIANAPOLIS, INDIANA 
Dutch Stuart, Auctioneer 
915 N. Illinois St. 








USED CAR BUYERS 


OUTSTANDING VALUES! 
— CLEAN — 

1949 PLYMOUTHS & CHEVROLETS 

1950 PLYMOUTHS & CHEVROLETS 


2 door and 4 door models 


“Z" FRANK BEFORE YOU BUY! 


America's Largest Chrysler-Plymouth 
Dealer 


PHONE: HO. 5-2000 


6116 N. WESTERN AVENUE 
CHICAGO, ILLINOIS 








AUTOMOTIVE NEWS 
WANT ADS GET RESULTS 











Phone Lincoln 5383 | 


USED CARS FOR SALE 


1950 FORDS 


V8 Tudors 





ALSO 


1948 PLYMOUTHS 


4-Door Sedans 
Good Condition 


Priced Low 


| FORMALLY USED AS TAXICABS 


Glenville 1-8600 


PARTS FOR SALE 

| ATTENTION TAXI CAB Company 
police department. 

} rators off of 1959 Fords 
ney Motor Sales, 13607 St 

| Cleveland, Ohio. 





Clair Ave. 


CHEVROLET PARTS — 1928 


sonville, Conn. 


to 1951. 
Prompt service, Louis Chevrolet, Thomp- 


Formally Police Cars used only a short 


time in service. Prices low for quick sale. 


Cleveland, Ohio 





and 
150 heavy duty gene- 
police cars. Dis- 





We are dismantling for parts, 1950 Studebaker 
Land Cruiser, 4door sedan. Body good. Run- 


ning gear good. 
H. KAUFMAN AUTO PARTS 
Box 38! Peekskill, N. Y 
Phone 7-2393 





FOR ONE OF 
THE LARGEST STOCKS 


of 


|GENUINE CHEVROLET PARTS 


or 


A Body Shell for 1948 - 1069 


contact 
L. JANMAN, Parts Manager 


Homer Chevrolet Co., Inc. 
9757 Grand River 
Detroit 4, Michigan 








| 
 OLDSMOBILE 
PARTS 


Write - Phone - Wire 
Jordan 4-6332 


GAGE and DRUMMY, INC. 


21710 Woodward Ave. 
DETROIT 20, MICHIGAN 


24 Hours Service on Shipments 





PONTIAC 
PARTS 


Most complete stock in Midwest 
Try Us for All GM Parts 


SHIPPED ANYWHERE — SAME DAY 


Write—Phone—Wire 
FRANKLIN-WEBER PONTIAC 


6101-25 N. Clark St. 
Chicago 26, Illinois 


Direct Phone Ambassador 2-7117 








CHEVROLET 
PARTS 


Most complete stock of genuine Chevrolet 
| parts in the east. 


Also 670x115 tires and tubes 
| SHIPMENT ANYWHERE—SAME DAY 


Write—Phone—Wire 


Community Chevrolet, Inc. 
653 Fillmore Avenue 


Buffalo 12, New York 
Phone Taylor 2763 








FORD BODY PARTS 
| OUR SPECIALTY. WE SHIP ANYWHERE. 
| PHONE-WIRE-WRITE 
NORWOOD AUTO SALES CO. 
| 5050 Montgomery Rd. 
CINCINNATI 12, OHIO 

Me 4460 
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| Parts 








| 


OF GENUINE BUICK PARTS" 





43 





PARTS FOR SALE ; BUSES FOR SALE SHOP EQUIPMENT FOR SALE 

DISPOSAL SALE. Lincoln-Mercury parts. | 1949 CHEVROLET, 48 passenger school | TRANSMISSION JACKS. New models. New 

Complete line. Will sell all or any part| bus. New, 6403, superior body. Reason- | low prices starting at $94.50. Tested and 

of stock. Dealership located in the state | able. Write Box 5117, c/o Automotive| proved time savers for every car, also 
of Ohio. Box 5101, c/o Automotive News, | | 











. 


News, Detroit 26. trucks. Specify units serviced when writ- 
ing for special order forms and descrip- 


cane |____ SHOP EQUIPMENT FOR SALE __ 





eee ener eeranr tag aggre eneainneniemaaamannageaanaccaas a i eeencamagenae . tive literature on floor and 2-post lift 
REO PARTS. Old and new a hee pay | LINCOLN-MERCURY DEALER has a| models Address: Step Draulic “(Detroit 
Mill Hollow Servicenter, 610 Union Street, complete line of shop equipment for sale, General Equipment Co.), 548 E. Fort St 
Luzerne, Penn. including sun testing equipment, ar : q 


special | 
Merc-O-Matic tools, Hydramatic tools | 
and other special Lincoln-Mercury tools. 


Detroit 26, Mich. _ 
; MISCELLANEOUS 














Lincoln-Mercury signs, twenty-four (24) | NATIONAL CASH REGISTER. Departmen- 

KAISER KING IN PARTS | parts bins. Also office equipment. Will| talizes all types of garage sales—nineteen 

| sell all or any part of stock. Dealership| accounts. Costs new $2,500. Will sell for 

| ‘ hi is located in the state of Ohio. Box 5102,' $500. Sheridan Road Garage Co., Sheri- 

Everything or anything c/o Automotive News, Detroit 26. dan Road at Fifty-ninth St., Kenosha, 
aT 7 Wis. 


parts. Prices like $100 for motors; $35 for 
transmissions; $35 for rear ends. 


ONE TURN TABLE to display new or 
used cars, 36 inches in diameter. Prac- 
tically new, cost $350 new. O’Neil Auto 


Sale 
1948 | a 5703 Calumet Avenue, Hammond, 


ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co., Inc., 800 Commerce §8t., 
Lynchburg, Virginia. 


in Kaiser-Frazer | 


We are dismantling fifty 1947, 
Plymouths. Order your body parts from us a 
among our late model parts. 720 GMC 
Trucks, 1951 model Ford 2 door, 1951 


Mercury 2 door, 1951 Cadillac 4 door. 
Clarks Auto Wrecking Co. | f O R S A L E 
SAVANNAH, GEORGIA 































BUICK PARTS 


“WORLD'S LARGEST DEALER 


Dear Mr. Auto Dealer: 


We hope the above attracts your attention to our letter. 
Wholesalers: We are Quantity 
Shippers of All General Motors’ 
Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 

All Phones WAbash 2-1030 


Not being auctioneers or dealers ourselves, we are using the medium of Auto- 
motive News to dispose of a large number of our privately owned fleet of cars. 
They consist of 1948—1949—1950 Chevrolets, Plymouths and Fords, 2-Doors, 
Club Coupes and 4-Doors. All cars have been carefully maintained at all times 


and are in excellent condition. A large variety of colors are present in this 


group, and there is no lettering or markings on any car. 








We are interested in disposing of these cars quickly and offer them in lots 








of 10 or more at prices that will enable you to make a Good Profit on your 
CROSLEY PARTS 
Shipped Anywhere. Call—Write—Phone 
SERVICE MOTORS 
“LARGEST CROSLEY DIST. IN THE EAST" 


58! Hempstead Turnpike Elmont, L. I., N.Y. || 
Floral Park 4-3300 


investment. 


Cars are in Toledo, Ohio, in care of our Mr. W. A. Wright, 3958 Funston St. 
(Phone Kingswood 1302 or Kingswood 7963). 


\]} In the event further information is desired on these vehicles, phone, wire or 





_PARTS WANTED 


WANTED 
JEEP PARTS 


Military or Civilian 
No Quantity too great or 
too small. 

Send us your listings and 
best prices. 
Transportation Parts Co. 
Of New York 


830 Bedford Avenue 
Brooklyn, N. Y. 


write the above person. 





Thank You, Mr. Dealer. 





Ford and Lincoln-Mercury Dealers 


||| Complete Dealer Management Service Available to You! 
latest management contracts acquired: 


@ BOB FORD, INC. @ DAVIS MOTORS, INC. 


Dearborn, Michigan Denver, Colorado 





HUDSON FENDER No, 120025 
panels No. 203530-203531. 
Co., Wheeling, W. Va. | 


Hudson 


Saat Ser We have Management contracts in the following cities: 


ACCESSORIES WANTED @ Dearborn, Mich. 
———— - @ Fort Wayne, Ind. 
@ Kansas City, Mo. 
We Pay @ San Francisco, Calif 
@ Denver, Colo. 


@ Indianapolis, Ind 


@ Columbus, Ohio 
@ Youngstown, Ohio 
@ Ogden, Utah 

@ Chicago, Ill. 

@ Cleveland, Ohio 
@ Oakland, Calif 


@ Twin Falls, Idaho 
@ Los Angeles, Calif 
@ New York 

@ Baltimore, Md. 

@ Philadelphia, Pa 


INQUIRIES INVITED 


CENTRAL SERVICES, Inc. 


KANSAS CITY 6, MO. 


for surplus 


CHRYSLER PARTS, ENGINES, 
& ACCESSORIES 


FOR Plymouth, Dodge, 
DeSoto & Chrysler Cars 
ACT QUICKLY !! 
DEXTER MOTORS 


PARTS DEPT. 


Ist Ave. & 98th St. N.Y. C., N.Y. 
SAcramento 2-7600 


1221 BALTIMORE 








Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [[] 
for which check is attached [_] or send bill [7] 





TIRES FOR SALE 
4—-10.00x20—-14 ply Hard Rock lugs and 
4 General 14 ply 10.00x20 LCM tires and 
tubes. Several smaller sizes including | 
farm tractor tires. Also Ford 158” big 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 





six chassis. Iron River Ford Garage, 
Iron River, Mich. 
TRI CKS FOR SALE @ SHOCHSHSHSCSSHEORECAUSOSOE EEE SHERBET Oe A2ORCSSHTeSHECS See OHS eLEoSeEeSOeSEaeOeeeseas 
USED DUMP TRUCKS. 1—1950 model | 
2664 White 10 wheeler with & VERE MOFION [Fcc ces eer n cc ceee rset merase sen ere eeeersesoeessseesecesessssuce | 
hoist and body, 1000x22 tires, air brakes, 
aux trans; completely rebuilt, $7,500 
F.0.B, Boston. 6—1950 model’ WC’ 26 Street Address........ Zone No | 
Whites with 5 yard Penn hoists and 
bodies, 1100x20 recapped tires, Hydrovac | ira ere here ee ee, we rd eh ee State | 
rr rr ee ke eee ee Sl | 
Boston, White Motor Co., 930 Common- | | 
wealth Ave., Boston, Mass. Att: Joe | TRADE CONNECTION: | 
McArl 
OEM. USES FOR SALE —II Car Dealer [) Truck Dealer [[] Manufacturer [] 
BUSES FOR SALE. Late model used and || Jobber [) Insurance (] Financial [) Supplier [ 
new school buses, 36, 48, 54 and 60 pas- |] 
senger. National Bus Sales Co., Inc.. 101 | Pe cA Sa PERE OCRUOCAR ENCORE OOKED CHD DORA DROOL | 
N. 33rd St., Philadelphia 4, Pa, BAring || 28-51 | 
2-7605. casas cada nnd Seles Wee en ine es ies: ca sacs i Soi. “sec aie tea ls “asst eae Sis xcept ee 





The Man with 
the Reducing Plan 





( that trucks and truckers thrive on! } 



















Maintenance costs slimmed to the bone 


Every International Truck Dealer offers heavy-duty engi- 
neered stamina in every International Truck. That’s the 
extra strength preferred by heavy-duty truckers who have 
to keep a close eye on costs. For the last 19 years these 
professionals have made Internationals the largest-selling 
trucks in the heavy-duty field ... because Internationals 
are heavy-duty engineered to cut operating and mainte- 
nance costs right down to the bone. 


Weights removed from drivers’ shoulders 

Every International Truck features the COMFO-VISION CAB 
—the cab that drivers themselves helped design with an 
eye to their own comfort, safety, and peace of mind. 















Who is he? He’s the International Truck Dealer. 
What's his plan? Read all about it below. 


The Comro-vision CAB gives a driver more room, better 
visibility, increased safety, new ease of handling from a 
more comfortable position behind the wheel. 


Loads taken off owners’ minds 


International Truck Dealers’ complete specialization in- 
cludes specialized service after the sale. This set-up assures 
a truck owner parts, service and accessories designed for 
International Trucks exclusively. It means satisfied cus- 
tomers, “repeat” sales. 


It all boils down to this: International Trucks, the most 
complete line of trucks in America, are easier to sell, easier 
to keep sold. Look at International for an idea of what the 
ideal truck franchise can be. 


International Harvester Builds McCormick Form Equipment and Farmall 
Tractors... Motor Trucks...Industrial Power... Refrigerators and Freezers | 


International Harvester Company ° Chicago 





TRUCKS 


Every model heavy-duty engineered for the long haul 
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